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THE CONSUMER SAYS: 
“Once you have used MICROMETRIC 


no other carbon paper will do!” 


ALES are proof that Webster’s Micrometric Carbon Paper is the great- 
est aid to the stenographer (and, therefore, to the dealers) since the 
invention of visible typewriters. From all over the United States 

comes mounting evidence. Businesses large and small find Micrometric a 
time and money-saving product. They cannot afford to use any other 
kind of carbon paper. 

Alert dealers are showing Micrometric to office managers and stenog- 
raphers who have never before been their customers. They agree that 
the appeal of the five extra sales features is too great to resist. The 
Webster franchise is your guarantee that once you have sold these new cus- 
tomers, they are yours for keeps. For profits, push MICROMETRIC. There’s 
a kind for every purpose. 

Of course you can count on the usual high degree of cooperation from 
the Webster salesmen. They will help you in merchandising Micrometric 


to the public. 
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THIS SCALE MAKES POSSIBLE BETTER BALANCED 
LETTERS AND REPORTS. IT ALSO SAVES MONEY 





YEON TY, 


A scale - like that shown at the right— 
is actually a part of each sheet of carbon 
paper. It gives you these five extra sales 
points: 1. Vertical measurements make 
possible neater, better balanced letters. 
2. Stenographer can tell when she is 
approaching bottom of sheet. 3. Stenog- 
rapher can start letters alternately on 
the line and half line, thus doubling the 
wear of the carbon paper. 4. Nosmudged 
fingers. The carbon paper can be re- 
moved by the white edge. 5. For big 
business, stenographic departments can 


get greater uniformity in their work. 


F.S. WEBSTER COMPANY cuss, sss 
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The 30th Annual 


PROGRA 


Mi 


NATIONAL BUSINESS SHOW 


Grand Central Palace, Lexington Avenue, 46th and 47 


NEW YORK 


VvVYVe 
Vv 


Special Days 


th Streets 


\londay —Commercial School Teachers and Students, 


Office Employees 


Tuesday —Executive 


Wednesday —Executive: Governmental; Purchasing 


Thursday- -Executive 
Friday —Executive: Banking: Selling 


Salurday —General and Office Employees 
Vvvvyv 


October 16th to Zist. Inelusive 
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lf You Are Not Doing This, 
You Can TRIPLE Your 
Sales of LIBERTY Boxes 


HIS ADVERTISEMENT is for the attention 

q only of certain LIBERTY Box dealers. If you 
could compare your monthly or annual sales of 
LIBERTY Boxes with the total sales reported by 
the manufacturers, you would be struck with this 
fact--the letter box (No. Il) accounts for only 
about one-fourth of the total sales. That is to say, 
there is a relatively larger volume of business to be 
had in the other twenty-one LIBERTY Box sizes. 
\ccordingly, when you push one size, or a few sizes, 
of LIBERTY Boxes to the exclusion of the many 
others, you pass up a good bet. Dealers who have 
been pushing all twenty-two standard sizes have 








been agreeably surprised at results. 
. NS SS 
N THIS page are shown fourteen of the twenty-two » 


stock sizes. A good many dealers are selling all stock 
sizes, and contacting all customers and prospects in their 
territories. Their sales are growing steadily. 

Read the letter reproduced below. LIBERTY Boxes 
have the value of being built for their job—they are Storage 
Boxes that satisfy users. They do not compete with your 
regular business in reference files. Stored records require 
safe-keeping, cleanliness and economy. Storage filing ts 
approximately 95°, safety and only about 5°, reference 
\lost records are never needed for reference. Such facts 
explain why LIBERTY Boxes are preferred by so many 
users. Why they have always been far and away leaders in 
their field. When you push LIBERTY Boxes, you can be 


sure of repeal vrowing. protitable business. 








If vou have not ordered your supply of our neu 
1934 dealer folders, with the new LIBERT) Box 
prices, send imprint wanted, is many will be 
sent as you can profitably use. Every customer 
and prospect should have one without delay. 


BANKERS BOX €O., INC. 
536-538 South Clark Street 
my, CHICAGO, ILLINOIS 





COLLAPSIBLE, 


Vi es 
% wy ko mar niormation., we hare beer ising quule a 
PACE BS wores for a pertwod of vears and are glad to reconiunend 
he interested in their use.” Vichigan State Accider 
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DEX TRANSPAREN?Y 
"FOLLOW the GREEN LINE” 
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lx presenting CEL-U-DEX Tabs to the Stationery Trade, we defy 
the world to produce a transparent insertable tab as faultless and as 
acceptable, and where the Distributor’s returns are as great as that of 


CEL-U-DEX. 


prove our contention. 


Customer dollars. 


CEL-U-DEX Tabs will 
not warp, shrink or dis- 
tort and will outlive the 
sheet to which it is attach- 
ed. Easy to apply and 
when applied—stays put. 
The tabs are distinctively 
made and conveniently 
packed —two six inch 
lengths (one foot) with 
alphabetical and blank 
perforated inserts in 
transparent envelope 

twenty envelopes to a 
box —eight colors—three 


" LL " 


exposures 


€c vee yF 


BROOKLYN, NEW YORK 











weit O8 TYPE SUBJECT 
MATTER ON WHITE INSERT 


‘ LANSERT 
‘aan NX 


TEAR OFF PERFORATED insert 
PLACE IN TRANSPARENT POCKET \ 





CUT TAB TO SIZE WANTED 


<ATASERY AN 





(FEES 
6 ee 


MOISTEN GUMMED CLOTH. APPLY € 


TO SHEET IN POSITION DESIRED 








CKEL-U- DEX 


CORPORA T 


We have no claim to your business unless we can 
To neglect our challenge may cost you many 


CEL-U-DEX Tabs will 
be sold through whole- 
sale channels only. 
Dealers will be given 
unstinted aid in securing 
orders through our Na- 
tional advertising, direct 
mail campaigns, window 
and counter displays, 
illustrated folders with 
imprint, etc. Territory 
open to responsible dis- 


tributors. 


19 New York Bu 


EXECUTIVE OFFICES 
EMPIRE STATE BLDG. 


in 



































I NK I rUPPER EDWIN O. TUPPER 


National Business Show Distinguished 
Among Expositions 

















FORWARD! 





WE DO OUR PART 





\merica is going ahead! 
The Blue Eagle of Recovery has winged its way across the 
country, bringing to the hearts of men an inspiring mes- 
sage of renewed hope in the future. 
Now the N R A is ready for its next step forward-—-its 
follow-up campaign to stimulate Sales and Business. The 
official insignia reads 

“Now is the time to BLY! 


Do Your Part” 


\. W. Faber is keeping the faith—and going forward! 


FABER Zc 


Factory Located _ 
Newark, New Jersey, 
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Alphabetical List of Business 
Show Exhibitors 
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Brief descriptions of the Business Show 
exhibits, with the names of those in 
charge, start on the seventh page 


following 








SUN 


Tew Stenct! Deal 
Is Hece/ 


STENTEX—the Modern Duplicating Stencil with the 


Modern Spirit omes to you just when your interest 


























s focused son plans for your own business recovery as 
N\ > 
s NEW STENCIL DEAL is just in time to do its part 


ist thi ajor advantages to you 


1. NEW QUALITY The STENTEX STENCIL is deh 
y Ditterent and Superior. Different because the in 
entor, one of the oldest chemists and greatest con 


tributors known 


to the stencil art applied an entirely 
1ew principle to this stencil; and Superior because it 
ts the most + rigid comparison, and vives the service 


9 A RELIABLE te RCE OF SUPPLY—STENTEX 


s sponsored by factors that have played leading roles in 


some of the most important discoveries and improve 
nts in the world of industry in the last quarter cen 
The irticipation of such responsible interest 


"ives you § bstant { 


assurance of the reliability of 


il 
STENTEX manutacturers 


3 CONFIDENCE—STENTEX tssynony 
*s mous with CONFIDENCI STEN 


TEX ofters you not only security in its 


new scientific development and stability 

ts manufacturers but also fair busi 
ness dealing and fair competition as in e 
sisted upon by the National Recovery ¢ 


STENTEXN 


ue Peet 


RELIABLE DEALERS WRITI 


TODAY FOR DETAILS ON AMERICAN STENTEX 


or CORPORATION, 
STENTEX j \ 50 Seventeenth Street, 
\ 


Pittsburgh, Pa. 
Please send details on “ The 
Jew Stencil Deal.” Also samples. 


AMERICAN 


STENTIEX Pas 
CORPORATION ott Males 
PITTSBURGH, PA.,U.S.A. _o% Attention Mr. 


Ti 
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Classified List of Exhibitors 








Adding and Calculating Machines Indexing Systems 


Industrial, Accounting and Cost Systems 


Addressing Machines Mailing Machines and Devices 


Manifolding Registers 
Billing Forms and Systems 


Photostat Equipment 


Bookkeeping Machines 


Publications 


Books 


Safes 


Burglar Alarms 


" Scales 


Cash Registers 


Storage & Transfer Cases 


Chairs 


Tabulating Machines 


MI 


Check Writing Equipment 


| t! ‘ Telephone 


Ticket Writing Devices 
Dictating Machines 


\t 


Duplicating Machines and Supplies 
Time Recording Devices 


\l 


Root Typesetting Equipment 


\ 


Typewriter Accessories and Supplies 
Express Service 
Filing Devices and Supplies 


Typewriters 


Folding Machines 


Water Coolers 





= Steel Office Equipment by> 
COLUMBIA 


The policy of this Company is the same today as always: 





] To make every item in the Columbia lines the very best in its 
* class, permanently a credit to the dealer who sold it and a source 
of repeat orders as well as of permanent satisfaction to the user. 
Columbia products are widely known for their all-around quality 

and fine workmanship. 


y To render unfailing service to the dealer. Large stocks, quick as- 

* semblage and excellent shipping facilities permit immediate ship- 

ment of standard equipment, while built-to-order work is done 
quickly. 


2 To have a consistent sales policy. Columbia does not sell certain 

*** dealers at prices which eliminate others from fair competition. 
Columbia does not maintain any direct selling organization; retail 
inquiries are referred to the dealer. 


{. To co-operate closely with the dealer. Every possible assistance 
~ is rendered to enable the dealer to handle Columbia products with 
increasing satisfaction to himself and his customers. 


Dealers interested in becoming distribu- 
tors of Columbia products are invited to 
write for our latest catalog and price list. 


Columbia Steel Equipment Co. 


Office and Showroom 


P.O. Box 2211 
Philadelphia. Pa. 


Lincoln-Liberty Building 
N. E. Cor. Broad & Chestnut Sts. 





WE DO OUR PART 























AN EXCEPTIONAL 
CHRISTMAS GIFT 
for Men and Women 


N CW Pxscnal 


FINANCE RECORD 


Here’s the distinctive gift your cus- 
tomers are looking for! A new Personal 
Finance Record which retails for $1.90 
to $1.40 each in quantities of 100 to 
1,000. These seven reasons tell why it 


is the ideal gift for men and women: 


| A most unusual and practical gift, with 


powerful advertising value. 





> Priced within the reach of everyone 
desiring gift advertising of exceptional 
merit. 
t handsome loose leaf Permanent Finan- 2 The outside and inside covers may be 


tal Re ord, sheet SJlé 8 Loxs I 2 inche s, 
with 100 printed forms for assembling, 
under one cover, indispensable records trade marks. 


n laxes, income, insurance, investments, 


imprinted with names, addresses or 


’ estate, et 
lai 4 A permanent record, constantly re- 
ferred to by its owner. 
Specime ) pages ‘ , a e 
howing just hou f 5 It performs an important and valuable 
each form is used, q kin 
pre ee | service. 
arerIicietaded | ry 


G |tis prized greatly by everyone receiv- 


ing it—men and women alike. 


7 Being a permanent record, it enjoys 





long life and constant usage. 








v 
/ i 
Dealers throughout the country are sell- Offer, including imprinted advertising to 
ing this advertising gift of exceptional help you sell a quantity of outfits in your 
merit. Write today for dealers’ special community. It’s a highly profitable, quick 
net prices and our Salesmen’s Samples selling item. 
WILSON-JONES COMPANY 
3300 FRANKLIN BLVD. CHICAGO, ILL. 


NEW YORK KANSAS CITY 











Hooray! An honest-to-goodness 


new idea in fountain pens! 


















LOOK! A BRAND NEW FOUNTAIN 
PEN —A PEN THAT WRITESO 
WAYS WITH ONE POINT! 

















[ ust SEE HOW EASY IT 


SUPERFINE LINE FOR 


WRITING IN CHECK STUBS 
Necniciens 




















WORKS. LOOK, HERE'S A a 


AND HERES THE SAME 

POINT ADJUSTED TOA 
BROAD LINE FOR 

ADDRESSING PACKAGES 
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FOR THE GIVEE’ CAN QUICKLY 
ADJUST THE SLIDER TO FIT 

HIS OWN HANDWRITING. WHY, 
MISTER, THIS IS THE ONLY PEN 





f- ‘ 
FOR GIFTS, THIS PEN IS IDEAL. 








YOU DARE GIVE ASA GIFT! 


a 























THIS IS A$7-50 MODEL — 
THE ONE WE WERE USING 
IN THE DEMONSTRATION 














{ir CERTAINLY 
is! ANDA 
SIMPLE MOVE 
OF THIS 
SLIDER DOES 
THE WHOLE 
TRICK 








ia 











AND HERE'S THE SAME 
POINT ADJUSTED 
FOR SKETCHING 












EVERSHARP 


ADIVSTABLE POINT 


FOUNTAIN PENS 


The newest invention in foun- 
tain pens! Something new to 
show... to talk about; at $5.00, 
guaranteed for perfect writing; 
at $7.50 and $10, guaranteed 
for life; Eversharp Pencils to 
match, $3.50 and $4.00. Write 
for more information today! 
THE WAHL CoO. 
1800 Roscoe St., Chicago, Il. 
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the new ~~ ‘eg Sad 


SUPER-TEST 


TRANSFILE 


with steel roller suspension of file-drawer sets 
standards for accessibility and du ‘ability 


This new SUPER-TEST TRANSFILE is the ulti- 
mate in collapsible, corrugated board, file- 


new 


Reenlorced bh Steel Channel steel reen | > f 
¢ -e -* ' oe Le > 
force ments support all the weight. «<tres« and arawet trans er Cases. 


strain 


Roller Bearing Drawer Suspension—The 
ris now suspended on steel rollers 
board to board friction and 
ight on steel No binding 


lile-drawe 
eliminating the 
suspending all we 
nor sticking Always operate smoothtls 
easily andl pesitively regardless of load 
Side Extensions on Drawer Front Fits «nue 
sgainmst the steel reenforcements« protecting 
the contents from dust and dirt 

Drawer Inside Smooth — Neo projections of 
metal or board on inside to hamper filing 
Absolutely flush and smooth 


hasy to tasertbele No serews or bolts to 
sttach Fold« together in a jiffs Feast’ like 
‘ loose 
Reenlorced Inset Back New methold of 
sttaching back to cus eliminates the 
trou blesearne ftummed tape flap and adds 
remarkable rigicits 
Stacking Device Stack them up as high a» 
vou will the mew stacking device hold« them 
neat. firm and tree 

roa The new St’ PER-TEST 


ippearance 
TRANSEILE improves the appearance of 


ans file or storage room 


Roller-bearing suspension of the file-drawer 
gives the utmost ease and accessibility —im- 
proved reenforcement of both front and back 
produces a rigidity and strength never be- 
fore attained —-the side extensions on the 
drawer front makes it positively dustproof 

the interlocking stacking device produces a 
staunch, sturdy battery —the new reenforced 
inset back slips on without the use of gummed 


tape. 


For true economy, safety and accessibility of 


stored records use the attractive and durable 
SUPER-TEST TRANSFILE, the collapsible. cor- 
board, file-drawer storage 


rugated 
(Jet a sample now and test it 


the hour. 
for yourself, 
GLIDE SYSTEM & SUPPLY 
335 CANAL STREET 
NEW YORK 


CQ. 


case ofl 























The Exhibits 





ACME CARD SYSTEM COMPANY, 


f District nag mc. 


ADDRESSOGRAPH-MULTIGRAPH CORPORATION, 


‘) ( lest 


i l } I \ \ 


~t ~ 


| | Ferris and |, ¢ Nieppe}l! 


ADDRESSOGRAPH COMPANY 


~ a C5502 t Viultigraph ( rporatior 
AMBERG BUSINESS EQUIPMENT CORPORATION, 
A. J., 48 nal street, New York, N. \ Booth 14 
newly 
i tical indes 
t d Xl iT 
t une 
s f index 
] \ thie 
I I \ s ( 
| Pa 


AMERICAN MULTIGRAPH COMPANY DIVISION, 


ADDRESSOGRAPH-MULTIGRAPH CORPORATION 
> Multicrar ( noratior 
AMERICAN STENTEX CORPORATION, 50 S 

: Penna B 2 


~ ‘ ~— 


MPANY, I& 


BECK DUPLICATOR C 


_ 


at eier. ( \ 


\ 


BURROUGHS ADDING MACHINE COMPANY, bl. 


~ - nN \ 


DIVISION, AD- 
DRESSOGRAPH-MULTIGRAPH CORPORATION. 


bank machines, standard typewriter, multiple total 


machin irrect posture chairs 
Competent demonstrators are in attendancs 

CASTYPE CORPORATION OF AMERICA, 2 Liberty 
treet, New York, N. \Y Booth 3 


machine that casts type on 


\lultigrapl 


Showing a_ typewriting 


ved slugs for and other kinds of duplicat 


machines 


COXHEAD CORPORATION, THE RALPH C., 17 Park 
place, New York, N. ¥ Booths 30, 31 

Mathematon calculating machines in various models ars 

nstrated Especially featured is the full automatic 

del for both multiplication and division 


Varityvpers of all kinds are shown Che Varityper, it is 
| ] 


said, is particularly adapted for stencil cutting and photo 
py, because one machine can use as many as thirty 
lifferent sizes and styles of type in English in addition to 
any foreign languages 

Vice-President Stuart P. Coxhead is in charge of the 


while Walter Hausman, general man 


\lathematon display, 
ever of the Varityper division, supervises that exhibit 
DAYTON SCALE COMPANY, THE. (Sce International 
Business Machines Corporation.) 

DEFIANCE MANUFACTURING COMPANY. (Sec 
\lonroe Calculating Machine Company.) 

DICTAPHONE SALES CORPORATION, 420 Lexing 
n avenue, New York, N. Y Booths 98, 99, 100 


Introducing the Model 12 Dictaphone dictating machin« 


binet Dictaphone, a compact unit accom 


and the new ca 
dating either the dictating or transcribing Dictaphon 
other new improvements brought out in the past 


are also featured Practical demonstrations in the 
peration of Dictaphone equipment and its application to 
various types of business are given. 

DITTO INCORPORATED, Chicago, Ill, and 205 East 
N. Y.—Booths 44, 58 


cabinet model equipment in 


Fortv-second street, New York, 


Showing the new DeLuxe 


three sizes; a new electric rotary Ditto equipped with two 


peeds and an automatic stop when the correct number 


pies have been reproduced; the Hand Rotary; the new 
table and the Kopykit 
W. LeMovne, manager of the national accounts divi 


n, home office, is in charge Also in attendance ars 
(;eneral Manager kK. M. Henderson and President H. 7 
Worthington New York Manager E. E. 


Gundaker and 


iic¢smen are als pl nt 


EDIPHONE, THOMAS A. EDISON, INC.,, Orange, N. J 
Booths 45, 57 
Demonstrating the Pro-Technic Ediphone and _ the 


ded Ediphone, as well as the company’s regular line 


f dictating machine accessories 


ELLIOTT ADDRESSING MACHINE COMPANY, 
mbridge, Mass., and 117-119 Leonard street, New York, 


Y.—Booths 48, 49, 53, 54 


Demonstrating several new models of machines, among 
is one made especially for tax applications. Promi 
featured the Cardvertiser, a machine that feeds 

nment irds automatically, printing the message 
I s ind in a separate run also feeds 
t cards iutomat ally al d prints the narmne and ad 


GARDNER COMPANY. (Sce M oe Calculating Ma 
XV, please) 


New York Busine Shot XII 








The Staple Line 


In the Stapling Line ts 
HOTCHKISS 


e | _oeroanert of what else he carries every Pro- 
i“ XV oressive stationer sells HOTCHKISS STAPLING 
Os MACHINES and HOTCHKISS STAPLES. ‘There isa 
q. am reason for this HOTCHKISS is the standard paper 
ms =——_ fastening machine, HOTCHKISS is known, HOTCH- 


KISS has the biggest demand, turnover, profit 





\s the worlds oldest and largest manulacturer ol 
stapling machines and staples Hotchkiss has proneered 


most of the improvements in paper fastening devices 



















Hotchkiss machines are recognized as thr lHinest 
obtainable. They are known to be fool-proof, economl 
cal business necessities. Next to the typewriter they 
have become the most used office appliance and no 


modern oflice will do without them. 


Hotchkiss is a standard item in the stationer's stock. It 
is therefore the line of easy selling. the line to standardize 
on, the line for every stationer to push. Let Hotchkiss 
help vou cut costs and make money. Write for in- 
formation and advertising helps or see your whole- 


saler now. 


THE HOTCHKISS SALES CO. 


R 
Norwalk d Connecticut 
¢ cs 


7 


Sele Domestic and Foreian Distributors 





beget, - os Ohad 





Hot 


HOTCHKISS 


NTN 











The Exhibits 





GOWA & COMPANY, J, | t, New \} 
C Se ne M . ‘ 
GUIDE SYSTEM & SUPPLY COMPANY. 335 ( 


B 


HIRES COMPANY, THE CHARLES E., Water ¢ 


Pent ! X7 


till, 


HOLMES ELECTRIC PROTECTIVE COMI 


~ 


ANY, 


NTERNATIONAL 
RATION, 


BUSINESS MACHINE 


INTE ae SEOUL, 


KEE LOX MANUFACTURING COMPANY, R 
Ni Yor \ Boot 
I 
E. R 


MARCHANT CALCULATING MACHINE COMPANY, 


404 | urt enue yw Y rk \ \ 
$ 
_ i ! 
i\ ( i ed 1! 
I I 1 Ss al i yreat 
I Ke\ ird 
\ { i 1 iru t 
| la ) H M iv ¢ Jame 
! LD ! \] 1 
I | ne i 1 


$ CORPO. 


tactory staff, and severa 


| Butles 


Mir. Saurmar 


castern ¢ rict Manawe 


McCASKEY remanent apes COMPANY, THE, Allianc: 


a New York N\ \ 


(Ohio, at d 101 Wi | irty rst strec 
] 16, 17 r 
I al ¢ 1 VoerTil ean i i | 
trol 1 duc n cont che 
nvelr \ i ‘ tac rv cont vetnet 
t ns turt itt el concert usil nany 
t ta \ 1 i n display 
( Sw ! i f e Industrial Division, from 
sul i assisted by New York rep 
( E. - uc; New Jersey representative 
\ ns | and representative | \ Price 
|’ ly entative | | West 


Mc GRAW. HILL PUBL ISHING COMPANY, INC. (Se 


] 


Management Mé 


‘ ten il 


MONROE 


CALCULATING MACHINE COMPANY, 


INC., Orange, N. ] | s 8 10 
) I ati i t i it 1 
LA i e feature i ility 
Ss | \ 1 tl i id 
is ‘ " atl nult 
vith 1 iutoma ! \n er le 
LA ‘ I here are i ) anc< 
equipm« ind Gardner accounti aching 
) n New \¥ k Manage R. ‘Tre i i 
‘ vy R. M. Fart of Newark, assistant district 
naw i e 1 eastern division, and distri nal 
gers of the metropolitan area, including A. J. Zonnevyll 
| \l. Zelinski and | L. Broome 


MULTISTAMP COMPANY. 
West Forty-second 


330 


78) 


INC., THE, Norfolk, Va 
New York, N. ¥ 


; 
street, 


TIME RE CORDING COMPANY. 


Various models of Multistamps are wn, | 
es are packed in an individual cabinet 

metal cabinet ntaining three sizes are sti 

\lanawe | \ Hlarshbarge is n charge, a 
Walter Schu \. D. Boe E. W. Boake, R. M 


' 
lack | 


irhes 


Combina 


ll teatured 


NATIONAL CASH REGISTER COMPANY, THE, Ia 


Ohio, and 205 East Forty-second street, N« 
\ Booths 91, 92, 93, 94, 95, 96, 97, 105, 106 
109, 110, 111 
Demonstrating cas registers, accounting 
edit systems, typewriting sheet macl 


machines 


ines, anal 


k writing 
food 


and 


postage 


sis machines, bank bookkeeping machines, che 
ind signing machines tel front office machines, 

( ive cash registers and checking machines 
meter machines, posture chairs and credit systems 


Competent demonstrators are in a 


Poulton, manager, accounting machine « 


anager of the sales promotion depa 
Brown, manager of the display departn 
NEW YORK TELEPHONE COM 
New York, N. ¥Y Booths 


featured is the telephon 


treet, 38, J 


| spce ially 


mm individuals separated by distance 


rents of teletypewriter service are 


ire the many other services of the com 


ree J Ly 


(Turn to page 


ons 18 in charges 


XVII, ple 


also 


ttendanc 
livision 
rtment, 
rent, are 
PANY, 


} 


conterence ser 


\ 
and H \ 
in charg 


140 West 


Latest 


pany. 


asc} 


demons 


Wa) 


B (ary, 


Vice 


\ typical conterence circuit for hve persons 1s demon 
trated This service unifies business and makes it pos 
sible to bring together for discussion as though in a single 


dk Ve lop 


trate d, as 


XV 





The New Telephone Index 
by Bates 


Recreated by Norman Bel Geddes 


ERE MAN has had it easy too long... in 

his office, for years, he has merely had to 

twirl a knob, and, presto, there was any one of 
often-called telephone numbers. 

And now the gallant Norman Bel Geddes has 
me to the aid of the lovely damsels . .. he has 
reated the Bates Index... endowed it with 

eauty of line and delicacy of color. 

The left-handed, too, have been championed 

y Mr. Geddes ... he has put a gorgeous twirling 
ob on both sides of the Index. 

“ Upstairs, downstairs, and in my lady’s cham- 

‘as well as in m’lord’s office — wherever there is 
lephone this lovely new creation of Mr.Geddes 

be welcome — for its convenience and sheer 
mufty 

What an item for the gift department or sta- 

And the retail price is still only $2.50— 
n Black, Seal Brown, Alabaster and Box 


i (ereen 


THE BATES MANUFACTURING CO. 


N, } New York Office; 20 Vesey Street 











The Exhibits 





OFFICE APPLIANCE COMPANY, THE, 417 Sout! 


Mca I . ct ( cago, and 100) East Forty-second 
street, New York. N. ¥ 
Explaining ft \pphances ‘ ews and technical 
‘ urna thee equipmel 1 ustrv, and its serv 
eadet 
( I. Ey president ar eastern manage is mm 
we assist by Gee rve ( \\ Cele 
ORMIG CORPORATION, 354 Fourth avenue, New York 
\ Booth 28 
Demonstrating Ormig duplicators, which, it is said, print 
500 copies directly from an original without the us« 
stencil, gelatine, type or ink in as many as four colors 
‘ perat ! | < riginal ister can he led f 
ited use duplicator comes in three sizes Phe 
aels ave either hand or auton c Tee and are either 
ually cally driven \ls hown tor the rst 
‘ s | . < ror ft st re me singel line 


posting 
Sales Manager A. F 
O’Brien and E. M 


Nrendorff is in charge, 
Be nell 

OXFORD FILING SUPPLY COMPANY, 340 

enue, Brooklyn, N. \ Booth 19, 20 


\lorgan 


Showi ‘ mpany’s line of storage files, including 
ew glide s well as supplies and systems Chere is 

ery interesting demonstration of the elder, which its 
ing m attentior 

Ss A. W Ir... and Robert P. Jones are in charge, as 

ed by Mess eve Her ld, Hurly and \rmitt 


PRONTO FILE CORPORATION, 636 
mm ™. % Beoth 33 


New 


Broadway, 


Collapsible torage les made in twenty-six different 
es are showt These files have an all steel drawer front, 
shed in olive green Wher stacked alongside ot eacl 
( t \ ive the appearance fa battery f steel cab 
S. Scheinman ts in charge. 

RAILWAY EXPRESS AGENCY, 230 Park avenue, New 


a mm. 3 Booth 32 


Wemonstrating in a limited way the company’s service, 


giving at information regardis it which may he 


\ Ko ind l ] P 


vast are in charge 


RAPID ADDRESSING MACHINE COMPANY. (Se 


t Addressing Machine Company 


re nade I 


IGRAPH COMPANY, Rochester, N. Y., and 114 
vy street \\ York, N. ¥ Boot 7 


Phe company 1s ere 


RECT 


demonstrating its most 
Davlight 


ich will photograph on both sides of a sheet coated on 


recent 


Rectigrap! Duplex machine 


‘ ] 
sensitized emulsion Che machine will also 


paper ¢ ated on one side [Two sucl sheets 


iced back to back may be used to receive images of two 


time, thus economizing the time in 


development, xing and washing 


a singie sheet are used, the same 


omies cur, with the added saving of one-half the 
e resulting trom half as many sheets in the book as 
ere would be if only one side of eac sheet were used 


\ \ Krieg, 
Heberver, photo raph 


| omas ] Sheridar sales manager 


cw \ rh MmanaALcT and Robert 


eenera 


ian, are if hare< 


ROYAL TYPEWRITER COMPANY, INC., 2 Park ave 


New York \ Booths 46. 47. 55. 56 


Showing a miniature typewriter factory assembling type 


writers. A talking typewriter is attracting much attention 


Che specialized equipment of a prominent exploration trip 


with complete photographs and information on the us¢ 


and purpose of each piece are also displayed, as well as 


Royal musical portables used by bands to 


over. The 


several of the 


entertain theatre audiences the country com 


pany’s complete lines of office and home typewriters and 
supplies are exhibited These comprise the shift freedom 


machine for the office; special purpose models which in 


clude key 


chines, and special attachments such as card writing and 


sets, decimal tabulator and wide carriage ma- 


billing devices, etc \ complete line of portables for the 


home is shown Among these is the new OT model. Roy 


type supplies including ribbons, tab-edged carbon papers 


and accessories may also be seen 


SCHOLFIELD SERVICE, INC., 96 Front street, New 
York, N. Y Booth 40. 
In addition to the regular line of Wheeldex, three new 


developments are featured, including the Wheeldex visible; 
new wooden cabinet mounting, and a line of small files for 
desk. 


Scholfield is in charge. 


use on the 

R. P 
STANDARD AUTOMATIC WORD COUNTER COM- 
PANY, 258 Broadway, New York, N. Y.—Booth 59 

Demonstrating a word-counting machine which can be 
attached to a typewriter and is said to actually count the 
words, not just the 

A. J 
STANDARD MAILING MACHINES COMPANY, Eve: 
ett, Mass -Booths 41, 42. 


Showing Standard 


spaces 


Cocarro is in charge of this exhibit. 


duplicators and supplic s, envelope 


sealers, stamp affixers, postal permit printers, and teatur 
ing especially a new process duplicator capable of handling 
sizes up to and including 14” x 18” forms, which is being 
displaved for the first time 

J. Gowa and Mark M. Weisberg, New York distributors, 
General Sales Manager A. W. Vanderhoot 


is also in attendance. 


STANDARD REGISTER COMPANY, THE, Dayton, 
Ohio, 15 Park New York, N. Y.—Booth 1 
Demonstrating the uses of the pin feed platen, which has 


two sets of pins at either end which engage in the holes 


are in charge. 


and Row, 


in the margin along the sides of Kant-Slip Ziptab station 
ery. Visitors are invited to X-ray their business forms at 
The 


Ziptab forms which, by means of X-ray equipment, display 


this exhibit company shows a set of their Kant-Slip 


how perfect alignment and registration are assured when 
using the platen 


B. B 


division 


Klopfer, assistant manager of the sales planning 
New York 


assisted by the staff 


from the home office, and Manager 


R. M. Henry are in charge, of eastern 


representatives. 

SYSTEM AND BUSINESS MANAGEMENT, 330 West 
Forty-second street, New York, N. Y Booth 12 
Management Methods 


Haves and E. D 


Explaining the service of 
A. C. Croft, R. L 
are in attendance 
TABULATING MACHINE COMPANY. (Se: 
tional Business Machines Corporation.) 
TICKETOGRAPH COMPANY. 
ness Machines Corporation. ) 
VARITYPER DIVISION, RALPH C. COXHEAD COR- 
PORATION. Ralph ¢ 


Putnam, J. R Parent 


Interna 


(See International Busi 


(See Coxhead Corporation.) 


1933 New York Business Shou XVII 








SOME ATTENTION-COMPELLING SCENES CAUGHT BY THI 
PHOTOGRAPHER AT LAST YEAR'S BUSINESS SHOW The picture 
the upper left-hand corner is a likeness of Miss Helen Lycett, research 
sistant of the Psycholo 


ical Corporation, using machine to score results of 

sts showing personal interests and vocational aptitude. Standing, left to 
right Dr. Ben. D. Wood, head of Columbia University statistical labora 
tory: Thomas J. Watson, president. International Business \Vlachines Cor 
poration, which made the tabulating machine. and Dr. Paul S. Achilles 


director of the Psychological Corporation Work which formerly required 


i dav is now done on the machine in ten minutes 


{t pper Right: Rosalie Fromson, Fay Lytell, Flo. Ware, Hazel Nevin, Evelyt 
Kelly and Helene \Vilorano. all from Earl Carroll’s Vanities. hold a typing 


Low Left: Five aviatrices examine the performance of an ultra-modertr 
portable typewriter Operating the machine is Viola Gentry: behind her 
Nlildred Croddard Annette Gilson. Irene ¢ rare Nlarjorise Brown. ir 


eft to ment rader 


Lower Right: Crowd around the new Roval typewriter for condensed billing 


hotovrapher'’s litth borke 











ARE ALSO 
GOING TO WORK 


New workers in tactories—new personnel in 
ofiices—America is putting people back to 


work. 


[he first demand of the alert executive is 
tor usable records. He wants to know—and 
he MUST know if he is to stay on the job 
and make money for his company. Shorter 
working hours mean more accomplishments 
to be crowded into each hour. Increasing 
commodity prices — new labor costs — new 
employment personnel — new code agree- 
ments, all mean new burdens for manage- 
ment. Detail must be eliminated to save 


executive time. 


\cme has anticipated your needs of today 
and tomorrow with visualized equipment in 


tune with the times. Acme now offers you 


two great lines of Visible Records—ACME and INSITE 
a choice. Now you can provide for visible records in 


EVERY department — effect new economies, speed up 


routine—get more done in working hours. 

















{cme’s New Line 


ACME INSITE 


VISIBLE RECORDS RECORD PRODUCTS 











Acme—A World-Wide Service 
Devoted Entirely to Visible Equipment 


Acme service in simplifying office records to elim- 


inate detail work with visible equipment has saved 
industries millions of dollars. Inventing and improv- 
ing new features for your convenience has made 
Acme the preferred choice of experienced visible 


equipment users all over the world. 


WRITE US 
Now is the time to make YOUR records more 
usable. Do it with Acme Visible Equipment. Write 
for sample Acme forms—gladly sent upon request 
with illustrated Acme Catalog. 


ACME CARD SYSTEM COMPANY 
8 South Michigan Avenue - Chicago, IIinois 


ACME CARD SYSTEM COMPANY 
8 South Michigan Ave., Chicago, (Il. 
Gentlemen Please se mple Act r nad che 


eal 
' 
' 
' 
' 
' 
p Acme 
am 
' 
' 
' 
' 
' 
' 














saa “WE NEVER RE-WRITE 


INFORMATION IN OUR OFFICE” 


\\ ky never re-write informa 


tion in our ollice.”” writes the office manager of a large 
middle western manufacturer, ““because we've 
learned to adapt our Ditto machine to practically 


every copying need,” 


Vhroughout the business world today executives are 
idapting Ditto to more and more copying problems 
No other method is so flexible and easily adaptable 
to the countless duplicating jobs in an office. No 
other method produces copies so speedily and at such 


row cost per CODY 


It's easy to see why, when you know how Ditto 
works There is no stencil, no carbon, no type 
Simply write with pencil, pen and ink or typewriter 
on ordinary bond paper, take that first writing to 
Ditto and make your copies. You can use one or all 
f eight different colors and copy them all in one 
eration. You can copy on tissue or cardstock of 
iny size or weight; and you can copy all or any part 


f any original at will 


These basic principles of Ditto can be adapted to 
ilmost any copying job in your oflice—from_ th 
simple duplication of notices, reports, price sheets 
ind blank forms, to complex order and billing prob 


ems, production order work, and cross index card 


cords—-saving many hours and dollars. 


D I tto INCORPORATED 


2247 West Harrison Street CHICAGO, ILL. 
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(aes 


GROW! 


The seed from which an office supply ITPEWRITER RIBBOM 


A The Mille: Br ant Prer e Co 
fetea, ove '- . 7’ su@OGe ta 


business grows is satisfaction. 





Sell your customers writing media which produce 
for them brilliant, clear cut, impressive, enduring 
letters, records and documents sell them inked 
ribbons, carbon papers, stencil inks, which give 


permanent, uniform satisfaction. 


Inked Ribbons 
Carbon Pa pers 
Stencil Inks 





Then they will come again. And your 


business will grow! 


““ P ’ ” 
Te AMiblor ous db dupmfiut 
manufactured exclusively by 


The Miller-Bryant-Pierce Co. 
General Office and Factory 


Aurora. Illinois 


Established 1896 














Inquiries Cordially Invited 











A STITCH IN TIME 
SAVES NINE’ 





/ But- 
When that 
Stitch goes bad- 


IT USUALLY COSTS 


TEN TIMES As 
MUCH AS THE OTHER 
2~\ NINE! 

A This is why we have spent 
tA, 39 years in specializing in 
~~ the manufacture of genuine 
~Z\ ACME STAPLES — making 
A ACME MACHINES for gen- 
AN uine ACME STAPLES — 
\ assuring your customers of 
ZA continuous, economical 
. operation. 


It costs LESS to 


PLAY SAFE- 
Sell 
Acme ey 
STAPLE CO. 


GENUINE ACME 
Staples 
will icatct NJ. 
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The 


NOVEMBER ISSUE 
f 


OFFICE APPLIANCES 


Will Contain 


A COMPLETE REPORT 
of the Thirtieth Annual Busi- 


ness Show ......... 


Including 


descriptions, with pictures, 


of the Exhibits ...... 


It will constitute an accurate record, amply illustrated, which you may 
eview, then file for convenient reference. You will particularly want 
the November number, and we believe you will desire succeeding issues, 
too, because of the constructive, business-building articles and abun- 
dance of trade news and other useful information they contain. Only a 
few steps to the Office Appliances Exhibit-— and your signature will start 
you as a regular reader. Or, communicate direct with our publication 
office, 417 S. Dearborn St., Chicago. 


SAVE A DOLLAR 
By Subscribing for 2 Years — It's Only $3 


MAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAA 
XXT\ ; York I § 














{ OFFICE APPLIANCES 
is a news and technical 
trade journal, serving 
the entire industry of of- 
fice equipment. It covers 
the manufacture and 
distribution of office 
machinery, officedevices, 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane toits field 
have given it 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines, 
devices and supplies, 
commercial furniture, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. It 
also reaches some deal- 
ers in fifty-four other 
countries who deal in 
American office equip- 
ment. 


unusual 


{| No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly, 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office applianceindustry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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THE ADVERTISEMENTS 





These advertisements present the products of the leading manu- 
facturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously can- 
not undertake to guarantee transactions between advertisers and 


customers. They do, however, offer their service in resolving 
any disagreements which result from relations established 
through the journal. 
A L 
A Products I 7 Leatheroid 
\d-Here Paper ¢ oo Loose Leaf Metals C 
Aigner. G. J.. ¢ 112 ™M 
Allen & ¢ 110 Manifold Supplies Co 1O5 
Alr 1 Desk ¢ XN Markilo Co 114 
Amer. Aut I Ww. ¢ 113 Marks Mfe. Co 100 
\r ! in (an ‘ 109 Martens Type Cleaner Co.115 
Amer in | essing Co 117 Meilicke Systems, In 104 
AY r Nu ber Mach. Co 9 Metalstand Co 100 
Ames upply ¢ 92 Methodes 117 
Art Metal Construct n Co. 75 Mever & Wenthe 113 
Art Steel C It 111 Mimeograpl The 17 
Atlas Scientif (* l Mimeo Serv Bureau 114 
Automati I & Index Mittag & Volger, Ine 73 
Co 114 Moore Push Pin Co 113 
Autor Compat 4 Munson Supply Cc 
Auto-Typist, The 11 Myrtle Desk Co 79 
Azora Rubber ¢ 112 N 
B National Brief Case C 
Bankers Box ¢ ) National Bus. Show Co 119 
| ich Publishis ‘ 11S Neva-Clog Products, Ine 101 
Bickett, L. M., 107 o 
Bridges, F. W., Ltd 11é Oakville Company Div s4 
Bristow. Stat , 114 Old Town Ribbon & Car 
Bush Alva ‘ g bon Ce T 
Oxford Filing Supply ¢ 
Cc g , 
( rpenter, I \\ Mire. ¢ ! Pp 
Cal ink ¢ Pacific Cb. & Rib. Mfg. Co 
Brother + > Parrot Speed Fastener Cp. 88 
Clarotype { aie Parr Rubber Key Co 78 
“Up-VE Col 4 Peerless Key Co., In 7 
Codo Mig. ¢ | Pelouze Mfg. Co 103 
Columbia Rib, & Carb. ¢ 80 Phillips Process Co., In 112 
Columbia Ste Eq. ¢ 77 Pronto File Corp . a 
C‘olytt Laboratories 114 Prvt William. of Amet 104 
Compo Mfg. & Sales ¢ vf 
; rona Typewriter $9 Quality Park Env (o 1] 
(Crown Rit n & Carb. Co.108 . 
D : Reliable Tw. & A. M. Corp.11 
Dick, A. B., ¢ ti Rockwell-Barnes Co 107 
Diebold Safe & I ke - Rotospeed Company. The.108 
Duplicator Paper & Su Royal Typewriter Co 118 
Cc 117 s 
Duplicraft Compar 99 Scripto Mfg. Company TY 
z Sengbusch Self-Closing 
Kagle ©) iwa | ither ¢ 7¢ Inkstand Co | 
Elliott-I I Back Cover Sheaffer, W \ Pen Co 60 
Engraved Sta Buffalo 117 Sherman-Manson Mfg. (o.111 
Esterbrook Steel Pen Co 71 Shipman-Ward Mfg. Co ’ 
F Smith, H. E., Co 111 
aber 4 W It Re Smith L. C.. & Corona 
} | Mie. ¢ | Typewriters, In 
Fulton 8S) . ‘ 114 Speed Key Mfg. Co 114 
Stationery Mart 7 
Ghotens ' Ute, Ae , Stein Bros. Mfg. Co 9 
a ' Stencilpress Corp , 
ang eae iy>~= «Storms, H. M., Co 2 
; ag arr eee eq Sturgis Posture Chair ¢ 61 
; Sundstrand, A. M. Back Cover 
(jraff, Ge _ ¢ 104 
(jrand Rapid L, lL. Badr . on t , 
, 111 7 p-Top Mfe Co LI 
Guide Syst & Supp. Co. 81 Toledo Metal Furniture Co. 82 
Triner Scale & Mfg. Co 107 
H U 
H. A. Ink Eradicator ¢ 11 Ee 
Harding, M pan +8 * eee -sge 
Hart in-W s Prod. ¢ I I S rw. Ril Mie. l 
Hige Chas. M.. ¢ 108 v 
Hi hi} Sal ( } Varitvper Div. Coxhead , 
I \ ( rporatior 
] gree la l Bide. ¢ rp 7 Ww 
l peria I) . \\ sh Cabinet ¢ t 
Imperial M ‘ Warshaw Mf ( 9 
Imperial M is uv Weber Cos l ( 
Indiana | Webster, F. S., 
Interna | ‘ r Ex Wy Mt ( 67. 68. 69. 70 
hang 87 Wholesale Typewriter Co. 9 
J Wiggins. John B., Co 112 
( ‘ 74, 91 Wilson-Jones Company ‘ 
‘ ‘ y \\ enn Pa ("o ‘ 
] ‘*) ‘ . 4 
K " ‘ in & Erbe Mfg. ¢ 


For the benefit of the subscribers the lines advertised are here 


classified. 
office are represented. 


Many of the requirements of the modern business 
Should subscribers be interested in any 


article of office equipment not listed here, they are cordially in- 

vited to communicate with the service bureau, through which 

the information will be promptly and cheerfully furmshed by 
letter, without obligation. 


Adding Machines 
Sundstrand Add. Mch. Back Cover 


Adding Machines, Rebuilt 
Reliable Tw. & A. M. C L115 
Wholesale Typewriter Co 96 

Adding M: achine Relis and Paper 
tock well-Barnes C 107 


Adding Typewriters 

Underwood Elliott-Fisher 

Cc Back Cover 

Adhesive Tape 

Ad-Here Paper Co roo 
Adhesives 

i See Inks Adhesives ete.) 
Arch and Clipboards 


Globe-Wernicke Co gS 
Rockwell-Barnes Co 107 
Ash Trays, Office 
Oakville Company Div S4 
Automatic Typewriters 
Amer Automatic Typewr 
Co 113 
Bankers’ Note Cases 
Art Steel Co 111 
Genera eres Co 56 
Globe-Wernicke C 83 
Billing * tr 
Elhiott-Fisher Back Covet 
ierwood Elliott-Fisher 
Co Back Cover 
Binders, Catalog and Periodical 
Amo Products. Ince 9 
Aigner, G. J., C 11° 
Blackboards 
Weber Costello Co 100 
Blank Books 
Rockwell-Barnes Co 107 
Wilson-Jones C 63 
Blotters 
Vrenn Paper Co 108 
Blue Print and Plan File Cabinets 
“Oo Products ne 72 
Art Metal Constr. Co 7D 
Columbia Steel Equip. Co 77 
General Fireproofing Co 6 
Globe-Wernicke Co RY 
Yawman and Erbe 64, 65 
Bond Boxes 
Art Steel Co 111 
General Fireproofing Co., The 6 
Globe-Wernicke Co S33 
Weis Mfg. C 67, 68, 69. 70 


Book Cases 
Alma Desk Co RR 


Art Metal Constr. Co 5 
General Fireproofing Co 6 
Globe-Wernicke Co 8: 
Wabash Cabinet Co 6° 
Weis Mfg. Co 67. 68. 69. 70 
Yawman and Erbe 64. 65 
Bookholders 
Acco Products, Inc 72 
Book Rings 
Carpenter, E. W Mie. Co 114 
lakville Company Div S4 
Boalberpins Mach nes 
El t isher Back Cover 
I ~~ ad Elliott-Fisher 
Co Bas KK Cover 
Box Letter Files 
Art Steel Co 111 
Globe-Wernicke Co R23 
tockwell-Barnes Co 107 
Weis Mfc. Co 67. 68. 69. 70 
Brief and Zipper Cases 
itional Brief Case Mfg 
Co 115 
Stein Bros. Mfg. Ci ao 
Business Shows 
National Business Show CC: 119 
Calculating Devices 
eilieke Systems Ine 1O4 
Reliable Tw. & A. M. C 115 


Caleulating Machines 
Sundstrand Add. Mch. Back Cover 


Caleulating Machines, eo 


Reliable Tw. & A 115 

Wholesale ER. c 6 
Carbon Papers 

‘See Ribbons and Carbons) 


Card Index Boxes and Trays 


Art Metal Conatr. Co oO 
Art Steel Co 111 
Columbia Steel Equip. C 77 
Globe-Wernicke Co rh S:5 
Guide System & Supply Co Sl 
Imperial Methods Co LO3 


Warshaw Mfge. Co an 
Weis Mfe. C 67. 68. 69. 70 
Yaw il Ertx 64. 65 


Cash Boxes 
Art Steel Co.. Inc 111 
General Fireproofing Co., The 56 


Casters, Caster Bearings, Slides, 
tte. 

Kilian Mfg. Co Lox 
Celluloid Envelopes 

farkilo Co 114 
Chair Cushions and Pads 

Bickett, L. M., Co 107 
Chairs 

General Fireproofing Co 56 

Jasper Chair Co 74. 91 

Johnson Chair Co xo 

Sturgis Posture Chair Co 61 

Toledo Metal Furniture Co 8"? 
Chairs (Posture) 

General Fireproofing Co Th) 

Johnson Chair Co go 

Sturgis Posture Chair Co 61 

Toledo Metal Furniture Co x” 
Chalk 

Weber Costello Co oo 
Check Protectors and Writers, 

sed 

Reliable Tw. & A. M. C 115 
Checks, Stamped Metal 

Mever & Wenthe 113 
Clips, Paper (See Paper Clips) 


Coin Bags, Trays and Wrappers 
Art Steel Cx Ine 11 
Copyholders 


Acco Products, Ine a2 
Costumers 

General Fireproofing Co... The 56 

Globe-Wernicke ¢ RS 
Dating Stamps 

Amer. Number, Mach. Co 0 

Fulton Specialty Co 114 

Meyer & Wenthe 113 
Desk Lamps 

Marks Mfg. Ce too 


Desk Pending-Letters Holders 
Acco Products, In« 


Desk Trays 


Art Metal Constr. Co rn 
Art Steel Co., Inc 111 
General Fireproofing Co 5o6 
Globe-Wernicke Co &3 
Imperial Methods Co 103 
Weis Mfg. Co 67 68, 69, 70 
Desk Work Distributors 
Bristow, Stanley R 114 
Globe-Wernicke Co a 
Desks 
Alma Desk C SS 
Art Metal Constr. Co 75 
Columbia Steel Equip. Co 7% 
General Fireproofing Co wih) 
Globe-Wernicke Co RS 
Imperial Desk Co 104 
Indiana Desk C: ND 
Jasper Desk Co 91 
Myrtle Desk Co 7H 
Weis Mfg. Co 67, 68, 69, 70 
Yawman and Erb 4, 65 
Duplicating Machines 
Dick, A. B Co 47 
Harding, Milo, Co Os 
Mimeograph, The 47 
Rotospeed 7 The LOS 
Stencilpress Corp DD 
we M: hee al Supplies 
Dick, A. B., Co 47 
Duplicator Paper & Sup. Co.117 
Duplicraft Company 9a 
Harding, Milk Co HS 
Mimeo Service Bureau 114 
Rotospeed Co.. Th 108 
Smith, H. E., C 111 
Stencilpress Corp OO 


Engraving, Copper Plate 
figgins, The John B.. Co 11° 
Envelopes 
Bushnell. Alwah. Co Rh 
Globe-Wernicke Co x 
Quality Park Envelope Co 110 
Celluloid 





Envelopes, 


farkilo Co 114 
Envelopes, Zipper 
Stein Bros. Mfg. Cx oo 


Envelope Openers 
Oakville Company Div S4 


Eradicators, Ink 
H 


A. Ink Eradicator Co 113 

Erasers (Chemical) 

H. A. Ink Eradicator Co 113 
Erasers (Rubber) 

Faber A. W It 6 

Oakville Company D-.v S4 
Erasers, Steel 

Gits Bros. Mfg. Co 11° 
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Expense Books 


jeach Publishing Co 115 
Eyelets 

Oakville Company Div 84 
File Boxes, Collapsible Corrug. 

tankers Box Co oO 

Guide System & Sunplv Co R1 

Oxford Filing Supply Co..58, 59 

Pronto File Corp 90 


File Boxes, Metal 
Art Metal Constr. Co 


Art Steel Co 1 
Rockwell-Barnes Co 10 
Filing Cabinet Ball and Roller 
Bearings 
Kilian Mfg. Corp 103 


Filing Cabinets, Metal 


Art Metal Constr, Co 75 
Art Steel Co 111 
Automatic File & Index Co..114 
Columbia Steel Equip. Co 77 
General Fireproofing Co 56 
tilobe-Wernicke Co 83 
Yawman and Ert« 64, 65 
Filing Cabinets, Wood 
Acco Products, Inc “2 
Art Metal Constr. Co 75 
Bushnell, Alvah, Co R5 
General Fireproofing Co., The 56 
Globe-Wernicke Co RS 
Guide System and Sup. Co 81 
Imperial Methods Co 103 
Quality Park Envelope Co. .110 
Rockwell-Barnes Co 107 
Weis Mfg. Co 67. 68. 69. 70 
Yawman and Erb 64, 65 
Filing Supplies 
Acco Products, In« 72 
Art Metal Constr. Co 75 
Bushnell. Alwah, Co 85 
General Fireproofing Co a6 
Globe-Wernicke Co., The 83 
Guide System & Supply Co 81 
Imperial Methods Co 103 
Oxford Filing Supply Co.58, 59 
Rockwell-Barnes Co 107 
Wabash Cabinet Co 62 
Warshaw Mfg. Co a9 
Weis Mfg. Co 67. 68. 69. 70 
Yawman and Erbe Mfg 
Co 64. 65 
Folders 
(See Filing Supplies) 
Fountain Pens 
Autopoint Company 93 
Carter's Ink Co 51 
Esterbrook Steel Pen Mfg 
m « 71 
Sheaffer, W. A., Pen Co 60 
Furniture Polish 
Globe-Wernicke Co 83 
Gummed Cloth Rings 
Graff, Geo. B., Co 104 
Warshaw Mfg. Co 99 
Globes 
Weber Costello Co 100 
Gummed Stickers for Mounting 
Ad-Here Paper Co 100 
Index Card Signals 
Graff, George B., Co 104 
Moore Push Pin Co 113 
Index Tabs 
Aigner. G. J.. Co 112 
Guide System & Supply Co 81 
Markilo Co. 114 
Warshaw Mfg. Co 99 
Inks, Adhesives, Ete. 
Carter's Ink Co 51 
Harriman-Welts Prod, Co 115 
Higgins, Chas. M., Co 108 
Sheaffer. W. A.. Pen Co 60 
Inkstands 
Sengbusch Self Closing Ink 
stand Co 54 
Knives, Office 
Gits Bros. Mfg. Co 11° 
Lamps, Electric 
Marks Mfg. Co 100 
Lead for Mechanical Pencils 
Autopoint Company 93 
Faber, A. W.. Ine 66 
Scripto Mfg. Company 106 
Leather Goods 
National Brief Case Mfg. Co.115 
Stein Bros. Mig. Co 99 
Leather Upholstered Furniture 
Jasper Chair Co 74. 91 
Leathers, Upholstering 
Eagle Ottawa Leather Co 76 
Letter Distributors 
tristow, Stanley R 114 
Globe-Wernicke Co R3 


Letter Trays 
(See Desk Trays) 
Letterheads 
American Embossing Co 117 
Engraved Staty. Buffalo L117 
Wiggins, John B., Co 112 
Library Equipment 


Art Steel Co 111 
General Fireproofing Co 56 
Globe-Wernicke Co 83 


Lockers and Storage Cabinets 


Art Metal Constr. Co 75 
Art Steel Co 111 
General Fireproofing Co 56 
Globe-Wernicke Co &3 


Yawman and Erbe 64, 65 


Loose Leaf Books and Systems 
F. B. Mfg. Co 1 
Grand Rapids L. L. Binder 
Wilson-Jones Co 63 

Loose Leaf Envelopes, Celluloid 
Markilo Co 11 

Loose Leaf Metals 
Carpenter, E. W., Mfg. Co..114 


Loose Leaf Metals Co 103 

Wilson-Jones Co 63 
Mail Distributors 

Bristow, Stanley R 114 
Map Tacks 

Graff, George B.. Co 104 
Maps, Globes, Ete. 

Weber Costello Co Loo 
Matched Office Suites 

Art Metal Constr. Co 75 

General Fireproofing Co 56 
Memorandum Books 

Rockwell-Barnes Co 107 
Memorandum Devices 

Bristow, Stanley R 114 

Colytt Laboratories 114 


M end ing Tape (Gummed) 


arshaw Mfg. Co. 99 
Moisteners 
Colytt Laboratories 114 


Numbering Machines 
American Num. Mach. Co 99 


Office Partitions and Railings 


Globe-Wernicke Co. 8&3 
Oil, Office Machine 

Clarotype Co , 113 

Rockwell-Barnes Co 107 
Pads, Figuring 

Rockwell-Barnes Co 107 
Paper 

Rockwell-Barnes Co 107 
Paper Clamps 

Acco Products, Ine 72 

Esterbrook Steel Pen Mfg 

Co 71 

Paper Clips 

Acco Products. Inc 72 

Clip-On Corp 107 

Fulton Specialty Co 11 

Graff, George B., Co 104 

Oakville Company Div s4 

Rock well-Barnes Co 107 

Tip-Top Mfg. Co. 115 


Paper Fastening Machines 


Compo Mfg. & Sales Co 96 
Hotchkiss Sales Co. 94 
Neva-Clog Products. Ine 101 
Parrot Speed Fastener Corp. 88 


Paste 
(See Inks, Adhesives, ete.) 
Pen and Pencil Clips 


Oakville Company Div M4 
Pencil Sharpeners 

Graff, George B., Co 104 
Pencils, Cedar 

Faber, A. W Ine 66 
Pencils, Mechanical 

Autopoint Company 93 

Carter's Ink Co 51 

Scripto Mfg. Co 106 


Sheaffer, W. A 
Pen Sockets 
Sengbusch Self Closing Ink 
stand Co 54 
Pens, Steel 
Esterbrook Steel Pen Mfg. 


Pen Co 60 


Co. - 71 
Picture Hooks 
Moore Push Pin Co 113 
Pins and Pin Containers 
Oakville Company Div S4 
Prym, William, of Ameriea.104 


Platens, Typewriter 


Ames Supply Co. ... . 92 

Shipman-Ward Mfg. Co. 95 

Wholesale Typewriter Co a6 
Postal Scales 

Pelouze Mfg. Co. : ; 103 

Triner Scale & Mfg. Co 107 
Pressboard 

Case Brothers, Inc 86 
Publishers 

Bridges. F, W., Ltd 116 

Methodes ... os ae 
Punches 

Acco Products, Ine 7 

Globe-Wernicke Co. &3 
Push Pins 

Moore Push Pin Co. 113 
Ribbons and Carbons 

Allen & Co. 110 

Carter's Ink Co. . 51 

Codo Mfg. Corp : 115 


Columbia R. & C. Mfg. Co 80 
Crown Ribbon & Carb. Co. .108 


Imperial Mfg. Co. ...... 102 

Manifold Supplies Co 105 

Mittag & Volger, Inc... 73 

Old Town Ribbon & Carbon 

Co. en unease 98 

Pacific Carb. & Rib. Co 53 

Phillips Process Co., Ine. ..112 

Rock well-Barnes Co. 107 

Storms, H. M., Co 92 

U. S. Typwr. Rib. Mfg. Co. .113 

Webster, F. 8S., Co 2 
Kubber Bands 

Faber, A. W., Ine 66 
Rubber Stamps 

Meyer & Wenthe 113 
Rubber Type Outfits 

Fulton Specialty Co : 114 
Safes 

Art Metal Constr. Co 75 

Diebold Safe & Lock Co 52 

General Fireproofing Co . 56 

Globe-Wernicke Co. &3 

Yawman and Erbe 64, 65 
Scales 

Pelouze Mfg. Co. . oO: 

Triner Scale & Mfg. Co 107 
Sealing Wax 

Higgins, Chas. M., Co ..108 


Seals, Notary and Corporation 
Meyer & Wenthe... ‘ 113 


Secretary Desks 
Art Metal Constr, Co... 75 
Automatic File & Index Co..114 
General Fireproofing Co., The 56 
Wabash Cabinet Co. 62 


Shelf Boxes 


Art Steel Co. ... 111 
General Fireproofing Co . 56 
Globe-Wernicke Co. : &3 
Weis Mfg. Co 67, 68, 69, 70 
Shelving 
Art Metal Constr. Co oa 
Art Steel Co. . 111 
General Fireproofing Co., The 56 
Globe-Wernicke Co. . 8&3 
Sign Markers 
Fulton Specialty Co. - ..114 
Space, Office and Factory, to Let 
Igoe, Jas. T., Bldg. Corp 97 
Stationery Mart ; 97 
Stamp Pads 
Fulton Specialty Co 114 
Meyer & Wenthe . .113 
Rockwell-Barnes Co. .107 








THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. It answers by per- 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list of desirable agents and 
dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways per- 
forms useful service, all without charge. 
in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 
field have had evidence of the service. 
requests for catalogues to bring their files up to date, 
or to replace the file in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 
mailed frequently to leading manufacturers. 


In the execution 


Subscribers 


Subscribers’ 








Stands for Office Machines 
General Fireproofing Co., The 56 
Metalstand Co. ye ...100 
Sherman-Manson Mfg. Co. .111 
Sturgis Posture Chair Co... 61 
Toledo Metal Furniture Co 82 


Stationery, Embossed, Engraved 
American Embossin 0. 117 
Engraved Staty. Buffalo 117 
Wiggins, The John B., Co. .112 

Stencils, Brass 
Meyer & Wenthe.... . 118 

Stenographers Note Books 
Rockwell-Barnes Co. 107 

Stools 
Sturgis Posture Chair Co... 61 


Toledo Metal Furniture Co 82 


Storage Cases 
Art Metal Constr. C« : 75 
Art Steel Co, ... : er 
Bankers Pox Co. ... 50 
General Fireproofing Co., The 56 
Guide System & Supply Co.. 81 


Imperial Methods Co 103 
Oxtord Filing Supply Co..58, 59 
Pronto File Corp. ; veka 
Rockwell-Barnes Co. .. . 107 


Store Fixtures and Equipment 
General Fireproofing Co., The 56 


Swinging Typewriter Stand 


Globe-Wernicke Co. . 2k fe 
Tables 

Art Metal Constr. Co . 7% 

Art Geeei Go. ...+.. bins oe 

General Fireproofing Co., The 56 

Globe-Wernicke Co. soo’ Oe 
Tablets 

Rockwell-Barnes Co. .. .107 
Telephone Appliances 

Colytt Laboratories 114 

Meilicke Systems, Inc ..104 
Telephone Stands 

Art Metal Constr. Co. . 

General Fireproofing Co . 56 

Yawman and Erbe......64, 65 
Thumb Tacks 

Graff, George B., Co... ..104 

Moore Push Pin Co 113 

Oakville Company Div . 84 
Transfer Cases J 

Art Metal Constr. Co... -.. 

Art Steel Co., Ine e 111 

Bankers Box Co. ......... 50 


Columbia Steel Equip. Co.. 77 
General Fireproofing Co., The 56 
Globe-Wernicke Co. . sicaru 
Guide System & Supply Co.. 81 
Imperial Methods Co. . Ss 
Oxford Filing Supply Co..58, 59 
Pronto File Corp.... re 
Rock well-Barnes Co. eC 
Weis Mfg. Co. ..67, 68, 69, 70 


Yawman and Erbe 64, 65 
Type, Typewriter 
Ames Supply Co.......... gr 


Shipman-Ward Mfg. Co.... 95 
Typewriter Cleaning Material 


Clarotype Co. ...... : .113 
Martens Type Cleaner Co. ..115 
Mimeo Service Bureau..... 114 
Vipo Corporation ...113 
Webster, F. 8.. Co 2 
Typewriter Cushion Keys 
Munson Supply Co..... 96 
Parr Rubber Key ae 78 
Peerless Key Co. ...... “ata 


Speed Key Mfg. Co........ 
Typewriter Cushion Knobs and Feet 
Ames Supply Co. a so ee 


Azora Rubber Co. .... . 112 

Parr Rubber Key Co...... 78 

Peerless Key Co, ......... 57 
Typewriter Parts and Tool 

Ames Supply Co. ...... : 2 

Shipman-Ward Mfg. Co.... 95 

Wholesale Typewriter Co... 96 
Typewriters, Mfrs. of 

American Automatic Type- 

writer Co. , osee .113 
Corona Typewriter 49 


Royal Typewriter Co......118 
Smith, L. C., & Corona Tws,. 49 
Underwood, Elliott-Fisher. . 
wh SareWens 6a ee Back Cover 
Varityper Div. R. C. Cox 
eee Ge, o6cs cass a 
Typewriters, Rebuilt = 
Internat'l Typewriter Exch.. 87 


Reliable Tw. & A. M. Co...115 
Shipman-Ward Mfg. Co.... 95 
Wholesale Typewriter Co... 96 
Visible Index Systems : 
Art Metal Constr. Co...... 75 
Automatic File & Index Co..114 
Globe-Wernicke Co. ... os 
Wilson-Jones Co. ...... . 63 
Yawman and Erbe. . 64, 65 
Wardrobes . 
Art Metal Constr, Co...... 75 
Ase Beate GOs 0 vest en6es 1 


General Fireproofing Co.., The 56 
Globe-Wernicke Co. ....... 83 


Waste Baskets 


American Can Co. ........ 109 
Art Metal Constr. Co...... 75 
At Bees GO cnt bo aes ll 


1 
General Fireproofing Co., The 56 
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APPLIANCES 


OFFIC! 


_WANTS AND TOR SALE 


The rate fer classified advertisements is cight cents a word. 


Minimum charge. $1.60. 


SITUATIONS WANTED 


ASSISTANT GENERAL SALES MANAGER with good 

ord in two nationall known concerns seeks connection where 
his experience in administration and supervision, knowledge 
of sales training methods, practical experience in promoting 
satisfactory dealer relationships, etc., can be utilized Un 
derstands how to work in harmony with organization as at 
present constituted and is willing to submit his ideas to broad 
test of salesmanship Has devoted past summer to rest 
recreation and study and is now ready for engagement ds 
manding vigorous action Address K-98, care Office Ap 
pliances, Cl ig 


EXPORT REPRESENTATIVE who has just returned from 
successful extended European business trip seeks new con- 
nection with an American manufacturer who is interested in 
developing foreign business Has had wide experience abroad 
is well as n export department of well known American 
Stationery manufacturer. Prefers home office connection now 
with opportunity to capitalize previous experience and con 
tacts among leading foreign distributors, but will also con 


sider traveling situation. Can build up a successful export 
depar t rom scratch or fit in with established depart 
ment as nager or assistant, depending upon condition. Ref 
rence ible Address K-97 care Office Appliances 
‘ 7 
SERVIC! MAN, sixteen years’ experience typewriters and 
her ft machines, desires connection with reputable or 
ganization Young man, capable, good education and personal 
ippearancs Excellent references Address K-96, care Office 


Appliances c*} zo 


RIBBON AND CARBON SALESMAN and promotional ex 
ecutive a ible for connection. Experience twelve years wit 
leading nufacturers. Can sell and direct sales Well ac 
quainted in northern Ohio and in New England territory. but 
will consider opportunity elsewhere John Cramer, 1135 N 


I ul rn St., Cl if 

EXPERIENCED MECHANI ON NOISELESS AND ALL 
STANDARD TYPEWRITERS DESIRES POSITION. REFER 
ENCES AGE TWENTY-SEVEN. GO ANYWHERE Address 
K-9 re Off Appliances, Chicago 


SALESMEN WANTED 


LEADING MANUFACTURER f wood office furniture has 
opening for utstanding sales representative to call upon and 
work with deal oup of eight or ten states. Must be 


ers in gg! 
thoroughly versed in requirements of modern, high class in- 


stallations An opportunity for capable salesman to make 
permanent connection with old established concern which has 
the idvantage of remarkable prestige with the trade Send 

plete information to Y-19¢ ire Office Appliances, Chicago 


ent manufacturer of well 
adjustable metal posture 


SALESMAN 


known line 


WANTED to repres 
of easily and quickly 


hairs in territory which includes New York, except metro 
politan area, Pennsylvania fro Pittsburgh to Altoona, and 
West Virginia \ desirable line for someone now making that 
territor for a non-competitive office furniture line Salesmar 
representing steel furniture manufacturer preferred, but any 
th s wl ire qualified to act as representatives will be con- 
sidered carefully) Address Y-197, care Office Appliances, Chi 
i 


SALESMAN WANTED for California, Nevada, Utah, Arizona 
mivw Calif t 


or only : rnia to handle | of well known pencil manu- 
facture! Want good live representative with no more than 
tw yr three ther lines Will pay drawing account and con 
missior G 1 opportunity for right man. Don't write unless 


ou have the following of the trade and are a hustler Write 
Y-191, care Office Appliances, Chicago 


OUR HIGH-GRADE TYPEWRITER SPECIALTY is being 
successfully and profitably sold by Ribbon and Carbon, type- 
writer and specialty salesmen. The very liberal commission 
offered makes the proposition very attractive even with but 
one sale per day Write for details giving territory you cover 
Address Y-198, care Office Appliances, Chicago 


CONTROLLED LINES We have several office appliances 
selling fron ne to five dollars which we protect salesmen 
in a spe d territory. Give references and other lines car 
ried. Rey Y-194, care Office Appliances, Chicago 


TWO 50c REPEATERS for men selling direct to offices. Spec 
fy lines now handled. Address Y-193, care Office Appliances 


FINANCIAL INDEPENDENCE AND INCOME FOR LIFE 
through constant, ever increasing repeat commissions without 
ill-backs The business made rich by the dey Spare 
time test will convince you of the immensity of the oppor- 
mmonwealth-N Co., 508 So. Dearborn, Chicago. 


yression 


tunity Cc 


BUSINESS OPPORTUNITIES 


UNUSUAL BUSINESS OPPORTUNITY 

A REAL MONEY MAKING AGENCY IS OPEN IN NEW 
YORK CITY, CHICAGO AND OTHER LARGE CENTERS 
FOR LIVE-WIRE MAN OR ORGANIZATION WITH EXPE- 
TO HANDLE LARGE ACCOUNTS. 

-RIENCED IN OFFICE SPECIALTY 
ERED IS SOLD TO OFFICES, HAS 
D UNLIMITED REPEAT VOL- 

I 


UMI WILL BE BACKED BY AGGRESSIVE NATIONAL 
ADVERTISING PROGRAM WRITE FULL DETAILS AS 
TO PAST EXPERIENCE AND ABILITY TO MARKET AND 
FINANCE HIGH CLASS PRODUCT IN YOUR TERRITORY. 
ADDRESS BOX Y-195, OFFICE APPLIANCES, CHICAGO 


REPRESENTATIVES AVAILABL 





EXPERIENCED FIELD MAN established in Chicago and 
covering Chicago metropolitan area, desires a first-class sta- 
tionery line of single item to handle on ’ Inti- 
acquaintance with retailer and jobber from Pittsburgh 


Address K-99, care Office Appliances, Chicago 


t ission 


ite 
to Twin Cities 


SWITZERLAND Active sales organization for office sup- 
would take up as sole igents real suitable novelties 
to S$ \ KARTRO A.G., Case Rive 


plies 
Offers and 


GENEVA 


samples 


REPRESENTATION OPEN CALIFORNIA representation 
desired for leading wood desk and chair lines, filing system 
supplies and stationery items. or specialties salesman 
highly skilled in dealer building and snecial contract work 
for public buildings. making complete drawings Box K-94, 
Office Appliances, Chicago 
FOUNTAIN PEN REPAIRING 

FOUNTAIN PENS REPAIRED (all makes) for the trade 

Send for new price list. Welty Pen Repair Co 


since 1904 
6 OS State  s Chicago 


FOR SALE AND WANTED TO BUY 


ELLIOTT-FISHER MACHINES typewriters Adding Ma- 
chines, all office equipment. bought and sold. Chicago Office 


Appliance (Cs So. Dearborn, Chicago 


MULTIGRAPH RIBBONS re anufactured. Guaranteed work, 
quick service Send us vour old ribbons today 144 yard reels 
of typewriter ribbon fabric. with handy winder, a specialty 
Also two grades of excellent duplicator ink. Lewis Co., 95la 
N. 4th St Milwaukee, Wis 


MODEL 10 DICTAPHONES Ediphones, 200M series offered 
to dealers at prices that will make real profits. Visible filing 
equipment. all makes bought and sold. Hanover Office Equip- 
ment Co., Inc., 80 Greenwich St New York City 


FELLIOTT-FISHER machines bousht sold and rebuilt 
Teeter-Warsh Co Plankinton Arcade, Milwaukee, Wis 


green cabinets 
Quote price 
Office Ap- 


CHAINDEX WANTED Four, twenty slide 
Must be late style and pockets in good condition 
delivered in New York City Address Y-192. care 
pliances, 1601 Pershing Square Bldg., New York 


BILLING AND BOOKKEFPING machines, late models, El- 
liott-Fisher Underwood Burroughs, et bought and sold 
Maloney, Gilmore Co., 508 So. Dearborn St., Chicago. 
WANTED TO BUY—Closeouts, Job Lots, Excess, obsolete, 
discontinued items in office furniture, filing equipment, safes 
typewriters. adding machines, commercial office supplies, K.D. 
Parts, ete. State quantity available and cash price. Universal 
Business Equipment Co., Bridgeport, Ct 


FOR SALE—The United States manufacturing and distribu- 
tion rights on a new and efficient accessory for the writing 
desk or table. This device, which has received approval wher- 
ever it has been introduced in England, consists of a smooth 
writing surface, slanted at a convenient angle for easy writ- 
ing; a rotary telephone pad index capable of handling over one 
hundred and fifty names and numbers; a reversible memo- 
randum roll which permits easy reference to previous notes; 
a perpetual calendar; a pen or pencil holder, and a recess for 
storing stamps, pins, pens, pencils, etc Similarly, manufac- 
turing and distribution rights on an automatic blotter of the 
rocker type, equipped with a roll of blotting paper and oper- 
ated in much the same way as a film in a camera, are for sale. 
Address Y-199, care Office Appliances, Chicago. 
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PATENTS 





Copies of patents shown here can be obtained 
“rom the Commissioner of Patents, Washington, 
C., for ten cents each in cash, postoffice 


money orders or certified check. Stamps and 
personal checks not accepted. 


Design Patent No. 90,557. Pencil sharpener. Carl 


Tolpo, Chicago, III. 
90,658. William F. Helmond, 
(assignor to Underwood Elliott 
a corporation of 


‘Design Patent No. 
West Hartford, Conn. 
Fisher Company, New York, N. Y.. 
Serial No. 48,116. 


Delaware). Filed May 15, 1933. a 
1,923,064. Record keeping device. Milton L. Brack- 
en, New York, N. Y. Filed May 28, 1926. Serial No. 
112,249. 
1,923,078. Adding machine ribbon mechanism 


Ralph C. Coxhead, New York, N. Y., and Charles W. 
Norton, Bridgeport, Conn. Original application Aug. 
26. 1926, Serial No. 131,797. Divided and this ap- 


plication April 26, 1930. Serial No. 447,717. 
Island, 


1,923,114. Stewart W. Partridge, Grand 
Nebr. ink Pad. Filed May 25, 1931. Serial Ne. 
539,114. 


Rodney J. Wood, 
Rand inc., 
Filed 


1,923,133. Card index system. — 
Dayton, Ohio (assignor to Remington 


Buffalo, N. Y., a corporation s Delaware). 
May 24, 1929. Serial No. 365,7 

1,923,153. Mechanical pencil. ‘Herbert H. Lang, 
Wilmette, H1l., (assignor to Rite-Rite Manufacturing 
Company. Chicago, ill., a corporation of Iilinois). 


Filed August 27, 1931. Serial No. 559,620. 

1,923,269. Fastening clip for fountain pens, pen- 
cils and the like, and attaching means therefor. Ga- 
briel Larsen, Springfield, N. J. (assignor to L. E. 
Waterman Company, New York, N. Y., a corporation 
of New York). Filed May 8, 1930. Serial No. 
450,681. 

1,923,300. Mechanical pencil. Frank C. Deli, 
William D. Groseclose and William F. Foth, Chicago, 
itt. (assignors to Autopoint Company, Chicago, iit.. 
a corporation of Illinois). Filed Feb. 2, 1931. Serial 

Fe 


. $12, 

1,923,318. Adjustable rack. Arthur J. Lioyd, Oak 
Park, tll. (assignor to W. G. Lloyd Company, Chi- 
cago, Iil., a qervereee of illinois). Filed July 25, 


1931. Serial No. 553,228 " 
1,923,505. Electric machine for recording steno- 
graphically the spoken word. Carlos Richardson and 
Juan Arturo Richardson, Montevideo, Uruguay. Filed 
Nov. 17, 1930. Serial No. 496,240, and in Uruguay 


Coin selecting apparatus. John Gott- 
fried. Brooklyn, N. Y. (assignor to B. & G. Coin 
Selectors, Inc., Bridgeport, Conn.). Filed March 4, 
1931. Serial No. 519,980. 

1,923,625. Typewriter and multiple copying process. 
Harry Jackson, Prestwich, Manchester, England (as- 
signer to Imperial Chemical Industries, Ltd., ° 
neers) (No illustration). Filed July ti, #932. 
i 2.015, and in Great Britain July 14, 1931. 
° Fiexible post file binder. Frederick L. 
Olympia, Wash. Filed Sept. 16, 1932. 
oe No. 633.509. 

J Checkwriter. Edgar Ellsworth Phinney, 
(assignor to Defiance Manufac- 


West Orange, N. J. 
a corporation of New 


turing Company, Orange, N. J., 
Jersey). Filed Sept. 30, 1932. Serial No. 635,543. 

1,923,766. Typewriting machine. Sigrud L. Walsoe. 
Springdale, Conn. (assignor to Remington Typewriter 
Company, llion, Y.. a corporation of New York). 
Filed Oct. 3. 1930. Serial No. 486,177. 

1,923,771. Typewriting machine. Edwin E. Barney. 
New Rochelle, N. Y. (assignor to Remington Typewriter 
Company, Ilion, N. Y., a corporation of New York). 
Original application April 13, 1927. Serial No. 183,- 
466; now patent No. 1,870,086. Divided and this ap- 
a July 17, 1928. Serial No. 293,435. 

1,923, Record binder. Paul 0. Unger (assignor 
to Wilson-Jones Company, Chicago, Ill.. a corporation 
of Massachusetts). Filed March 19, 1931. Serial No. 


523,733. 
Manifolding device for typewriters. John 


1,924,048. 
Stuart Fleming, Toronto, Ontario. Canada (assignor 


by mesne assignments to Niagara Fold, tnc., Niagara 
Falls, N. Y., a corporation of New York). Filed June 
Serial No. 289,030 


Typewriting machine. Carl Gabrielson, 
Syracuse, N. (assignor to L. C. Smith & Corona 
Typewriters Inc., Syracuse, N. Y., a corporation of 
New York). Filed Aug. 2, 1930. Serial No. 472,607. 

1,924,239. Indicator tab. Leland S. Graff, Arling- 
ton, and Robert A. Stewart, Watertown, Mass. (as- 
signors to George B. Graff Company, Cambridge, 
Mass., a corporation of Massachusetts). Filed Jan. 
27, 1923. Serial No. 589,074. 

1,924,420. Pen. William Walter Smout, Rhyl, 

Filed Sept, 23, 1932. Serial No. 634,499. 
And in Great Britain, April 30, 1932. 

1,924,653. Calculating machine. William S. Gubecl- 
mann, Buffalo, N. Y. Original application Sept. 19, 
1912. Serial No. 721,141. Divided and this applica- 
tion June 3, 1926. Serial No. (13,438. 


1,924,655. Multiple typewriter system. John H. 
Powers, Chicago, ill. (assignor to Robert E. Ward, 
rr Wh). Filed Jan. 30, 1931. Serial No. 
12,292. 


1,924,755. Ledger card. Samuel M. Rubin, Kansas 


City, Mo. Filed Feb. #7, 1932. Serial No. 593.607. 
1,925,089. Totaling device for adding machines. 
Glenn J. Barrett, Grand Rapids, Mich. (assignor to 


Portable Adding Machine Company, New York, N. Y.). 
Filed Sept. 8, 1931. Serial No. 561,551. 


1,925,235. Carbon paper. Harold Ww. A. Dixon, 
Hollis, N. Y. Filed Jan. 24, 1931. Serial No. 510.945. 
1,925,343. Index card and method of preparing 
same. Edward W. Sibley, Kenmore, N. Y. (assignor 
to Remington Rand, Inc., Buffalo, N. Y.). Original 
application Nov. 23. 1928, Serial No. 321,413. Divided 


and this application ian. 26, 1931. Serial No. 511,372. 

1,925,344. Combined typewriting, computing and 
check protecting machine. Herbert L. Steele, Lyn- 
brook, N. Y. (assignor by mesne assignments to Etiiott- 
Fisher Company. New York, Y., a corporation of 


Delaware). Original application No. 12, 1924. Serial 
No. 749.401. Divided and this application Dec. 10, 
1927. Serial No. 239,081. 

1,925,719. Loose leaf record book. Ernest C. 
Hazel and Ernest Hazel, Jr. Atchison, Kans. Filed 
Oct. 10, 1932. Serial No. 636,994. 

1,925,725. Filing cabinet. Zemach Auerbach, New 
York, N. Y. Filed Dec. 12, 1928. Serial No. 325,533. 


Renewed Jan. 27, 1933. 
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1,925,757. Limit lock. Harvey H. Hoy, Canton, 
and William E. Adams, Akron, Ohio (assignors to 
The Diebold Safe & Lock Company, Canton, Ohio, a 
corporation of Ohio). Filed June 7, 1927. Serial No. 
197,056 
1,925,783. Card holder. Frank Lioyd Wassel, Buf- 
falo, N. Y. (assignor to Remington Rand, Inc.. Buf- 
falo, N. Y.). Filed Aug. 13, 1931. Serial No. 556.844. 
1,926,023. Vertical index cabinet. Birger Aagaard, 


Trondhjem, Norway. Filed Dec. 23, 1931. Serial No. 
582,735, and in Norway March 30, 1931. 

1,926,165. Typewriting machine. Lewis C. Myers, 
Freeport, and George Handley, Glendale, N. Y. 
(assignors to Royal Typewriter Company, inc., New 


York, N. Y.. a corporation of New York). Original 
application Dec. 17, 1917, Serial No. 581,702. Divided 
and this application Sept. 26, 1932. Divided and 
this application Sept. 26, 1932. Serial No. 634,968. 


spacer feed mechanism for 
Rochfort Wybrants Robinson, 


1,926,178. Variable 
typewriting machines. 


San Antonio, Texas. Filed Nov. 30, 1932. Serial 
No. 645,073. 
1.926.216. Machine for sorting statistical cards. 


Arthur Thomas, Wallington and Edward Mowbray, 
Peckham, London, England (assignors to The Account- 
ing & Tabulating Machine Corporation of Great Bri- 
tain, Ltd., London, England). Filed Feb. 24, 1932. 
Serial No. 594,786. In Great Britain March 5, 1931. 
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Multicopying device. 
Mass. 


(926/65 


Frederick W. Storck, 
(assignor to Standard Mailin 
Machines Company, Everett, Mass., a corporation o 


1,926,317. 
West Somerville, 


Serial No. 


Fountain pen. Henry Herndon Polk, Jr., 
lowa. Filed Jan. 20, 1931. Serial No. 


1928, 453. Drawer slide. John Pipe, Grand Rapids, 
Mich. (assignor to The Metal Office Furniture Com- 
pany, Grand Rapids, Mich., a corporation of Mich- 
igan). Filed Feb. #3, 1933. Serial No. 656,485. 
Furniture. (No illustration). Lawrence 
V. Redman, Caldwell, N. J. (assignor to Bakelite 
Corporation, New York, N. Y., a cor; 
ware). Filed May 16, 1928. Serial 278,341. 

1,926,826. Calculating magtioe, Joseph Vv. ° 
Wilmette, tll. (assignor to Feit & Tarrant Manufac- 
turing Company, a il., a corporation of tili- 
nois). Filed May 7, 1926. Serial No. 107,527. 

1,926,878. Totalizing mechanism. Robert J. McFall, 
Cherrydale, Va. (assignor to International Business 
Machines Corporation, New York, N. Y., a corpora- 
tion of New York). Filed Oct. 3, 1931. Serial No. 
566, 709 
Filing onplost. Stastey 


926,898. lock and tray. 
Ohio, Filed Feb. 25, 1929. 
1930. | Seriai 


Massachusetts) iied June 3, 1921. 
367,950. 

1,926,405. 
Des we 
551, 





. Freiberg, Cine 
Biviaed and this app plication March 17, 
No. 436,366. 








AN UNUSUAL AND IMPRESSIVE AERIAL VIEW OF 
CHICAGO FROM FOUR- 
TEENTH STREET NORTH 
AND NORTHWEST 


Pilate by Courtesy of the Merchandise Mart, Chicago 


flower. 


In the foreground, Field Museum, Soldier Field, 
the aquarium, and at the extreme right, the 
Adler Planetarium. Around the lagoon in the fore- 
ground, A Century of Progress is now in ‘‘full 
’* At the right edge in center, part of the 
Municipal Pier. 

The white building in the center of the picture is 
the Merchandise Mart, occupying practically the 
same space as the building on the right in the inset 
at the top, which is a view of Chicago taken just 
a hundred years ago. 
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Modern Accounting Records as Evidence 
@O"The rules of law relative to the admissibility 
of accounting as evidence are in various 
stages of simplification among the jurisdictions of 
the several states of this country,” observes the 
News Bulletin of the School of Commerce of the 
University of Chicago. The following factors make 
further simplification necessary. We quote: 

“(1) Increasing interstate commerce; (2) the de 
velopment of large and complex accounting sys 
tems; (3) the amazing growth of machine account- 
ing; (4) the increasing impracticability of identify 
ing at a subsequent date individual clerks who have 
recorded specific transactions. 

“In a study of this problem recently completed it 
was found that to date only one state has satisfac 
torily solved the problem from the standpoint of 
business concerns. In this state—New York—a 
statute was enacted in 1928 making accounting rec- 
ords admissible as evidence without the necessity of 
calling as witnesses the clerks who had a part in 
keeping the records. 

“In Massachusetts a statute is in force which 
leaves the question of calling the clerks as witnesses 
to the discretion of the trial judge. Illinois re- 
quires only the testimony of a supervising officer 
e. g., the head of the accounting department, The 
remaining states, while not, perhaps, requiring all 
the persons connected with the transaction to take 
the stand and testify, do require in addition to a 
supervising officer, one or two of the clerks most 
intimately connected with the transaction to testify 
as to the correctness of the entries. 

“The trend in recent years has been toward a 
more liberal attitude on the part of the courts in 
admitting this type of evidence. But few courts 
discuss with any degree of thoroughness the organ- 
ization of the accounting department of the modern 
business enterprise. Improvement must come 


through statutory enactment, probably.” 
: 


The Cotton Processing Tax 
@2\e trust that all stationers and dealers in office 
supplies and equipment have paid the cotton proc- 
essing tax of $.044184 per pound of cotton content in 
held in retail stocks at the 


records 


merchandise close of 


business on August 31, 1933. The tax is levied on 
merchandise held on August 1, exempting those 
items that are sold within thirty days thereafter. 


is also levied on merchandise received dur 


month of August. 


The tax 
ing the 


Merchandise ordered subsequent to August 1, but 
delivered during the thirty-day period, is not sub- 
ject to floor tax as it is to be assumed that the proc- 
essing tax levied on the first processor is included in 
the manufacturer’s or wholesale price. 

Many articles in the stationery store are subject 
to the tax such as typewriter ribbons, cheese cloth, 
twine, typewriter felt pads, gummed cloth tab index 
tabs, copying cloth, reinforcements, cloth letter files, 
etc. The tax is payable on September 30 with a 
penalty of twenty-five per cent for lateness in filing. 
One-fourth of the tax may be paid on September 30 
and a like amount on October 30, November 29 and 
December 29. Those subject to the tax may obtain 
full information from the United States Collector of 
Internal Revenue in their home districts. 

te 
The Typewriter as a Factor in Education 

@S4The leading article in this month’s issue is for 
several reasons of peculiar interest to typewriter 
men, The article was written by Alan Reiley, once 
a newspaper man and later in the advertising field, 
for many years as advertising manager of the Rem- 
ington Typewriter Company. 

Typewriter dealers everywhere should read Mr. 
Reiley’s article, because it is suggestive of ways in 
which the use of the typewriter can be extended in 
almost every community. There is hardly any child 
who has proceeded a year or two in school work who 
would not appreciate the possession of a portable 
typewriting machine and gain advantage from its 
use. 

Mr. Reiley, among many other interesting points, 
brings out the fact that one of the first advantages 
mentioned by the early inventors of the typewriter 
was its use as an educational instrument in the 
school. However, the realization of this dream was 
almost sixty years in finding its fruition, chiefly be- 
cause the early machines were built along ponderous 
lines and were designed for offices, where it was sel- 
dom necessary to carry them about. The purchase 
of typewriters by public schools was hardly thought 
of for many years after the typewriter became a ne- 
cessity in the office. It has not been until the advent 
of the modern portable typewriter that interest has 
been aroused in a practical way in favor of the type- 
writer as an adjunct of public school education. 
With the advent of the four-bank portable machine, 
however, the typewriter has come into its own in 
many schools, where it is no longer an experiment 
but an instrument of daily use. 
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A SCHOOL ROOM SCENE WITH THE PUPILS INDUSTRIOUSLY SPELLING OUT WORDS ON PORTABLE TYPEWRITERS 


TYPEWRITERS FOR CHILDREN-AT HOME 
AND IN SCHOOL 


By Alan C. Reiley, 
Author of ‘‘The Story of the Typewriter”’ 





IMES of depression, like those through which the 
world has been passing, are not usually times when 
we look for great constructive developments in any 
industrial sphere. But human progress, in all its move 
ments, has a way of taking small account of times or 
seasons hings happen in this realm whenever the 
hour strikes for them to happen, be the conditions what 
they may While we 
were in the very depths of the late depression some 


\nd so it has been in this case 


thing was happening which has come to multitudes as 
a revelation of a new and hitherto undeveloped field of 
the writing machine 

During the past year the magazines and newspapers 
of the country have been heralding far and wide the 
results of a vast research which has come to be known 
\V ood study.* The very figures in 
volved in this research are Fifteen thou 
sand school children, four hundred teachers, and two 
thousand fifty-one 
throughout the in a prolonged educa 
tional experiment covering a period of two full school 


usefulness for 


as the freeman 


HWMpressiy e 


portable typewriters, in schools 


country, figured 


years. Concerning the results of this experiment | 
shall presently have more to say It is sufficient here 
simply to indicate its purpose, which was to determine, 


the value of the 
educational appliance for children in the kindergarten 


on a scientific basis. typewriter as an 
and elementary s« hool grade S 


| he story lea 


ing up to this great experiment is a 


long one, as long as the history of the writing machine 
itself [he average man, even the average typewrite1 
man, may not know that this use of the writing ma 
chine was one of the rhe first 


dreams of its inventors 


typewriter catalogue makes this forecast: so also does 
°“An Experimental St f the Educational Influences of the Ty; 
writer in the Element S Class Professor Ben D. W 
imbia : : ! | ss I k N } an f the Ur 
ty t Chicag P by Tl Ml n Cor ny, ¢ I 


the first typewriter advertisement, published in the 
year 1875—a date that seems to us now like ancient 
history. This advertisement that “there is no 
device comparable to it for teaching children to spell 
and punctuate.” Since these initial words the same 
forecasts have been continuous. Late in the gay nine- 
ties of the last century a number of educators were 
actively advocating use of the typewriter in child edu- 
cation, among them Knowlton of San Francisco, Watt 
of Chicago, and Palmer of Boston. During this same 
period the writer also took a hand at preparing some 
booklets on the subject. But, as the issue proved, we 
were all more than a generation ahead of our time. 
The question naturally arises as to why it has taken 


Says 


nearly sixty years to impress this idea of the educa- 
tional utility of the typewriter on the public conscious- 
ness 

The homely old proverb tells us that our hindsights 
are always better than our foresights, and, as we look 
back upon this past, the reason is plain for all to see. 
The obstacle until recent years was none other than 
the machine itself—an obstacle not merely peculiar 
to the earlier typewriters, but common to all so-called 
“standard” models even down to the present day. The 
first necessity in demonstrating the utility of the type 
writer as a child educator is actual contact of the child 
with the machine, and the standard models gave small 
opportunity for such contacts. Why? 
machines always have been office machines, and to the 
average child the business office is an undiscovered 
country, a world unseen and unknown. There are only 
two places on earth where this contact could be estab 
lished, the school and the home. In the old days, when 
standard office typewriters were the only typewriters, 


Because these 


the writing machine seldom entered the home—and 
for the best of reasons. ‘Their size and weight made 
them unsuitable tor use in the average home. In the 
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A STUDIOUS YOUNG 

MAN WITH A _ FLARE 

FOR NEATNESS TYPE 

WRITES HIS HOME 
WORK 


IN THE NURSERY, SUR 
ROUNDED BY TOYS AND 
DOLLS, THE PORTABLE 
TYPEWRITER FINDS AN 
APPROPRIATE PLACE 
(Photo by courtesy of the 
Pictorial Review.) 


COPYING HAS AN AT 
TRACTION WHEN THE 
RESULT IS AS LEGIBLE 
AND CLEAR CUT AS 
THE ORIGINAL 





schools it was the same. It is true that the school use 
of the typewriter for vocational training in the more 
advanced classes dates back to an early period, but in 
the kindergarten and elementary grades, the only 
grades where the typewriter could demonstrate its 
utility as a child educator, the use of the standard type- 
writer was impractical. It was too heavy for the chil- 
dren to carry, and it took up too much room. Thus 
in the old days there was small chance for the small 


AN OLDER GIRL AT 
HOME WITH HER PORT 
ABLE TYPEWRITER, 
PREPARING NOTES FOR 
HER NEXT DAY’S 


CLASSES 
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child and the typewriter even to become acquainted, 
and without such acquaintance, as the first and obvious 
necessity, small progress was possible. 

All of this is now past history. In recent years the 
contact of the child with the writing machine has been 
established, the place of this contact has been the home, 
and the means of contact has been the portable type- 
writer. These handy, serviceable little machines have 
entered over a million homes, and children in these 
homes have seen them, become interested in them, and 
have been filled with the urge to use them. And from 
the results of such use, as observed by innumerable 
parents, everything in the recent history of this move- 
ment has followed in natural sequence. 

Even this development was necessarily slow in its 
earlier stages. Everyone familiar with typewriter his- 
tory knows that the portable machine is no longer an 
infant. It now dates back over twenty years, the first 
portable model having appearedin the year 1912. 
There was an obvious reason, however, for the slow- 
ness of its early progress; two reasons in fact. One 
of these may be stated in the single word numbers. 
It took time for these machines to establish their mar- 
ket, to enter so many homes, to prove their educational 
value to the children in these homes. There was also, 
in the earlier days, another obstacle of a distinctly me- 
chanical kind. ‘The earlier portables were not standard 
keyboard machines, and the mastery of the double 
shift was a little too much to expect of the average 
child of tender years. It was not until the year 1921 
that the first portable with standard keyboard appeared 
on the market, and not until after 1925 that all the 
leading manufacturers offered standard-keyboard mod- 
els. This brings us down to very recent years, and it 
is in these years that the use of the typewriter by chil- 
dren in the home has made such phenomenal progreses. 

What, it may be asked, is the secret of the value of 
the typewriter in this sphére, and its demonstrated in- 
fluence over the child? On this subject we can do no 
more than quote from a recent article in the maga- 
zine Junior Home: 


Children are not like grown-ups; their reactions 
are always simple, naive, ingenuous. Every normal 
child has something in him of the creative urge. 
But every child has physical inhibitions that limit 
the exercise of these creative instincts. The attrac- 
tion of the typewriter for the average child is not 
that of a mere mechanical toy, for in that case it 
would not be lasting. Here is a machine that can 
not only be made to do things, but made by him to 
do things; not one thing or a few things but many 
things, and always the things that he makes it do. 
He finds, in short, that it is not the machine but 
he who is the master and creator, and this gives 
him a new sense of creative power that he never 
had before. 

This is observably true even of the random type 
hitting of the smallest child. But soon he discovers 
that the things he does are meaningful, that he is 
creating real characters and doing it well. Then 
follows naturally an interest in the characters 
themselves, and a desire to know what they mean. 
When words are typed there is the same desire to 
know what the words “say,” and to combine them 
into meaningful sentences. It all comes down to 
the one great educational problem—to arouse and 
stimulate the child’s interest. When this problem 
is solved all else becomes relatively easy. 


Of course, among the hundreds of thousands of pur- 
chasers of portable typewriters for use in homes dur- 
ing recent years, there may have been only a small 
percentage who had in mind this use and purpose of 
the writing machine. But its very presence in homes 
where there were children who had the opportunity to 
see the machine in actual operation was enough. Here 











12 


was where the contact between the child and the type 
writer was established, and in such circumstances child 
psychology could be trusted to do the rest. It was the 
results in innumerable homes that 
finally attracted the attention of leading educators and 
a renewal of interest in this subject Naturally 
if in the home, why not in the ele 

It was this question that led to the 


observation ot these 


caused 
the question arose, 
mentary school 
Wood-Freeman study, a comprehensive research which 
can only be described as a major event in the history 
following facts concern 
will give a 


ot modern pedagogics lhe 


scope and character ot this study 


ing the 


the scientific thoroughness of the entire 


clear idea ot 
undertaking 

he experiment 
public and private 
ot representative 
\tlantic States, the 


hifty-one 


was made with the cooperation of 
school administrators in the schools 
cities of New England, the Middle 
Middle West, and the Southwest 
were included, over 400 

teachers and 15,000 pupils. These children included all 
elementary classes, from the kindergarten to the sixth 
grade, inclusive. ‘Two thousand portable typewriters 
were loaned for the purpose by the four leading type 
write! this cooperation involved no 
control over the investigators. The purpose of 
the study was to get the facts, and likewise an authori 
tative interpretation ol! the tacts by qualified educators 
wo conditions governing this study will illustrate 


separate schools 


companies, but 
sole 


its thorough character. One of these was the duration 
covering two complete school years. An 
final importance, was the separation of the 
IK xperimental and Control 
as possible in every way save that in the 
not used. This made 
the test a comparative one; the only basis on which 
ons could be formed Che entire study 
direction of Dr. Ben D. Wood of Colum 
rank N. Freeman of the Uni 
versity of ¢ (heir report is the first authori 
tative contribution to the literature of the subject 
Ralph Haefner has written “The ype 


other. oT 


schools into groups, as 


nearly alike 


Control group typewriters wer 


sound conclus! 
was under the 
bia University and D1 
™ 


icago 


Since then Dr 


writer in the Primary and Intermediate Grades,” also 


published by the Macmillan Company 


Concerning the results of this test it is needless for 


the writer to make any comment of his own for, during 


the past year, the magazines and newspapers of the 
country have been full of the subject, as already stated 


hese results are well summarized in the following 


quotation from a leading article in the Literary Diges 


; 


] 


All children in the Experimental and Control 


" § er given achievement and intelligence 
es a e beginnin ind achievement tests 
it the close of the investigation. For all grades 

bined it is tound that during the school 
ear the Experimental children gained roughly 7 
D P 1 gi ce t r n the tests th il did the 
( trol children. The typewriter thus appeared to 
e a clear-cut factor in producing superior achieve 


But how about the individual subjects that came 


within the sphere of this vast experiment in child in 


struction, and how did the typewriter-using children 


tare in each of these subjects? On these points we get 
a flood of light in the following editorial from the 
V’'oman’s Ho Companion, entitled “Children and 
Machines 

Che results verwhelmingly tavored the machine 

Che childre ising it did more and better compos! 

Chey learned to expt themselves mort 

tree ind Sp ll and punctuate better And their 
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penmanship at the end of the year was just as good 
as that of the handwriting group 
Che improvement extended to other subjects als 
made in arithmetic, becaus« 


Fewer mistakes wert 
the numbers were mort 
geography, history and science 


clearly recognized. Ina 
better work was 


done because better exercises and note books could 
be made. In general the atmosphere of the class 


+ 


Chere was more concentration 

was training in cooperation because the chil 
had to take turns in using the typewriter and 
felt pride in helping one another with its adjust 
ments. It was noticeable that shy children in pat 
ticular benefited by feeling the sense of power! that 


room was improved. 
Chere 
lren 


( 


comes from successfully making a machine work 
And it was fun. Pupils came early 
] 


wanted to stay late in order to do more typewriting, 


discover new subjects to 


school and 
and were always alert to 
write about. 

One of the most interesting sentences in the above 
editorial is the one describing the progress of the type 
writer-using children in penmanship. Here, 1f any 
where, there would naturally arise a question, for 1t 
might seem that more typewriting practice would mean 
less penwriting practice, and the old copy-book maxim 
tells us that only practice makes perfect. Dr. Haetner, 
however, gives us a different angle on this subject in 
the following is quoted from an Associated Press dis 
patch : 
full years all ot the writ 
had used 
tor com 


We preserved for two 

! | » 1 

ten work of thousands of children wh 
both the typewriter and the pen or pencil 
parison with the handwritten material produced by 


pupils of the same grade levels who had not used 
typewriters, and an astonishing fact which this 
analysis brought to light is that the typewriter, 
far from competing with handwriting, actually 
stimulated many children to write more by hand, 
with a consequent improvement ot handwriting 
quality One explanation of the unexpected in 
crease in handwriting is that the typewriter instilled 

the children who used it a strong urge to write, 
which had to be satisfied by a larger use of other 


writing tools when they did not have access to the 


classroom typewriters. 

\ll of these results may, in final analysis, be traced 
to one and the same cause, and this cause lies deep in 
child psychology. its practical 
side, is thus set forth in the catalogue of the Horace 
Mann School, a part of Teachers College, Columbia 
University, New York, the typewriter is used 
in every classroom from the Kindergarten through the 
Junior High School: 


Che children have the opportunity to experiment 


This psychology, on 


where 


with it ina legitimate wav and soon realize that it 
is a valuable tool for expressing their ideas on 
paper. It is used by all grades for writing notes, 
stories, poems, spelling, arithmetic, and class re 
ports. Its value has been emphasized by the fact 
that the young child can at an earlv age express 
ideas on paper for others to read, wunich he could 
not do by hand, owing to his physical tmmaturity 
(Again, the older child can quickly att 1 speed in 
typewriting which he is unable to attain by hand; 
therefore it takes less time to accomplish his work 
with more satisfactory results The u f the 
typewriter as a writing tool is made possible, not 
to displace handwriting, but as a supplementary 
operat! 
Eunice Barnard, in the New York Times, rings the 
bell on the emotional human side as follows: 
Most potent of all the influences on learning 
probably was the aura of joy with which the ma 


chines invested the “School is so much 
teresting 
1f children 


“Santa Claus would bring me a 


process 
typewriter,” wr 
“IT wish,” said one kindergarten 


typewriter.” 


with the ite hun 


more it 
dreds ( 
child, 


Ruth Seinfel, in the New York Evening Post, gives 


us the sum of all these reactions as thev revealed them 
selves in the teachers’ experience : 
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Children who like to go to school, who arrive contributions of the Bureau in funds and loaned type- 
before school opens and beg for permission to stay writers to further such research have been a small item 
in aoter R cleees, eee Sees Sen ae oe compared to the cooperation received from educators, 
seize upon the slightest excuse to write their his- ; . ; a : st UA 
tory, geography, arithmetic, children who love and in particular from the hundreds ot teachers 
spelling and crave to learn punctuation—they are throughout the country in the experimental and control 
no overworked teacher's dream of what heaven classrooms, who have gladly contributed their time and 
\ | Coit . he r < 7 Ss it 1v } e « ~ > + . q . * = - « 
ee ee See NG ya ee ee eee services in the care and preservation of all records and 
earth ’ iY 

in making all the reports required by the study. It 1s 

This great study brings us up to the present in the gratifying also to know that, through the efforts of the 

story of the evolution of the typewriter as a child edu Bureau, this research will be continued, and the final 

cator—a present that contains its own promise of a result is bound to be a body of data that should be 
far greater and ever-expanding future. And this leads authoritative and conclusive on this subject. 


us to the question of what has been the prime factor In view ol what has thus far been accomplished the 
that has seemingly opened up a new page in typewriter question naturally arises of where the typewriter as a 
history. child educator is likely to find its greatest tuture—in 


During the years now past, when the use of the the school or the home. The obvious answer is that 
typewriter as an educator was open to the child only the home and the school are mutual influences, and 
in the home, and even when such opportunities were there is no conceivable influence in either sphere that 
often accidental and not planned by the parents, this will not carry over into the other. The effect of this 
development went on unseen and relatively unknown. home influence on the school methods of the tuture 
It just “grew up’—like Topsy. but when it finally has been clearly forecast in the work already done, and 
broke the shell of the home, when it came out in the hereafter we may reasonably expect to see this use of 
open, when leading educators become interested, and the writing machine expanding in both spheres, each 
a nation-wide study and research was projected in the movement stimulating the other, and the two advanc- 
schools of the country, it reached the stage where or- ing im relative unison. ; 
ganized effort was involved, and organization of any his latest development in the use values of the w rit- 
kind always presupposes the organizer. This brings us ™8 machine naturally makes us reminiscent concerning 

* be . s* . ~- . - 


to the activities of the Typewriter Educational Re- the outstanding achievements that have already been 
search Bureau,* and its director Mr. J. Lee Sweeney, ‘ecorded in typewriter history. Since its advent the 
It was the support of this bureau that made possibie typewriter has revolutionized the world’s methods of 
the Wood-Freeman studv. writing. It has transformed the world’s systems of 

Che Typewriter Educational Research Bureau ad- Commercial education. Through its contribution to the 


vances no views of its own. Its sole purpose is to get basic arts of human communication it has been one of 
the facts, and an authoritative interpretation of the the chief factors m the expansion ot modern business. 
facts. In the pursuit of this purpose it recognizes that And finally it has been the creator of a social revolu- 
tion, for it was the typewriter that first opened to 
woman the doors of business life. Here in truth is a 
wonderful record, one that can hardly be rivaled by 


this use of the writing machine 1s distinctly an educa- 
tional question, one that must be decided by the study, 
research and judgment of trained educators, and by 


these alone. Its aim is to facilitate such study and ®"y other time and labor saving appliance of modern 

such research. ; times. What more, it might be asked, can reasonably 
It is in these policies of the Bureau that we may be expected of any machine which has already done so 

find the explanation of its success in enlisting the co much? This latest development, however, makes clear 

operation of educators throughout the country. The ‘© US all that there is no such thing as finality in the 
: ji typewriter record. The events of the present seem to 

It acts as a clearitng  hannee fae te echt soe ark Avenue, New York. justify the prediction that its future as a child edu- 

the use of the typewriter in the whole educational field: Those who wish  cator will ultimately rival all of its other triumphs in 
vith the assurance that all correspondence will be treat nidoutialis real human service. 


THIS IS BONZO, AGED 
SIX WEEKS, ACCORD 
ING TO THE WASH 
INGTON (D.C.) HER 
ALD, THE OUTSTAND 
ING GRADUATE IN 
PRE CAPITVA & 
SCHOOL FOR WAY 
WARD PUPS \ 


bachelor of the art of 
tail wagging, Bonzo is 
here shown investigating 
the intricacies of an 
Underwood typewriter 
(Photo by courtesy of 
the Washington Herald 
and the U. E. F. News.) 
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MY 


MOST 


My enthusiasm elicited 


a retrospect, no sale : . 
appears as difficult as an indulgent smile, but no 
tual proces of seting, = CONFIFICULT SAM emt achmtely 
pice Wace to the eos A Young Salesman Counters a Flat a. re, 
Hoon ack, hat memore Turn-Down with an Appeal to the ,..) yoy. ceca me, Me 


| look back, but 
also helps me recall how 


memory 


“impossible” certain sales 
looked 
pect’s signature was a 
tually affixed to the order 
For “My Most Difficult 
Sale.” I turn back the 
personal 
story 


before the pros 


pages of my 
history to a 


sales 


recorded eighteen years 


ay 


1915, 


been 


shortly 
trans 

from 
was 


It was in 
atter | had 
ferred to Chicago 

Birmingham, Ala. I 
territory 
in point of 


assigned a hive 


times as large, 


prospects, as | 


number of | 


had covered in Birming 
ham The opportunities 
it offered thrilled me 

My new manager told 


me that my _ predeces 
sor had 
rut on 
“They're hot 
They have had 


several machines 
demonstration 
prospects 


machines 


Prospect’s Sense of Fairness and 

Finally Gets the Order in 

By A. E. Blackstone, Chicago Dis- 

trict Manager, Dictaphone Sales 
Corporation 





Blank. My machine has 
been in vour office but not 


use for two weeks. 
Neither the machine nor 
| have been given a real 


trial. Won't you give us 
a chance?” 

It was an appeal to my 
pre Spec t’s sense of fair- 
ness, an appeal freighted 
with the hope that I, as a 
man, new in the 
would not be 
dismissed without a trial. 

Sentiment won the 
skirmish for me. My evi 
dent anxiety touched Mr. 
Blank. His smile broad 
ened into a grin as he 
said, “I don't 
that it will do us any harm 
to keep the machine for a 
few days longer.” 


young 
territory, 


suppose 


“But this time | want 
you to give it a real trial 
before you decide which 


machine you'll buy.” 


on trial for a couple of “It'll be given a fair 

weeks Sales will be MR. BLACKSTONE trial. However, I warn 

easy.’ Pleasant words, |. ; : ; —_ you right now that your 

indeed, for a new man. | Twentieth Article i? a Series Con- competitor’s machine has 

felt that | was getting a F seT chk . 99 several features that are 

real break cerning ‘Difficult Sales especially appealing to 
me.” 


With a buoyant spirit, 

[ started out to make my first call. The prospect 
was a large insurance company. I entered the 
building confident that I would soon come out with 
a signed order My disappointment was the 
greater because it was so utterly unexpected. 

A chilling apprehension that all was not well came 
when I noticed a competing machine being used in 
the prospect’s office. Though my confidence fal 
tered a bit, I carried on with a smile and approached 
the man who did the buying. 

His first words were devastating. “You’re too 
late. We've decided to buy the other machine.” 

“But, you’ve had one of our machines on dem- 
onstration 

“We've 
interrupted, “but 
been standing in the corner for 
I told your salesman to remove it some time ago.” 

And this “hot” who 
could easily be induced to buy! 

When I caught my mental breath again | said. 
“Mr. Blank, this is a blow. I’ve just arrived from 
the South and to have my very first prospect turn 
me down as flatly as you have 1s almost too much 
y machine is the best for your needs 
and I'd like the opportunity to prove it. Before you 
decide definitely with whom to place your order, let 
me demonstrate my machine in my way.” 


had one of your machines, all right,” he 
hardly on demonstration. It’s 
a couple of weeks. 


was from a prospect, one 


| know that my 


He proceeded to enumerate those features and it 
became increasingly evident that his mind remained 
unchanged as to which machine he was going to buy 
and that it was purely out of kindness of heart that 
he was permitting me to leave my machine. 

I made no attempt to refute his statements. 1 
wanted my machine to tell its own story in actual 
use first. 

“All | ask for is a trial, Mr. Blank, and in order 
for it to be a fair one, with your permission, I'll 
clean up my machine so that it will give you the 
efficient service you need.” 

[ removed the two weeks’ accumulation of dust, 
oiled the moving parts, moved the machine to its 
proper place for service, and departed. 

Every day for a solid week I called on my 
pect. “Just to check up to see that the machine is 
being properly used and that you are getting the 
results you should,” was my expressed reason. | 
said very little, and I kept smiling. 

“Later on, when you have had an opportunity to 
accustom yourself thoroughly to the operation of the 
machine, I’d like to give you a demonstration. For 
the present I'll let the machine do its own demon- 


pre Ss 


strating.” 

The week following, I dropped in frequently and 
discovered that the less I said and the more I smiled, 
the closer | was getting to my prospect. When I 
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didn’t talk, he did, and as the days went by he found 
more and more to say in favor of my machine. 
Under the circumstances, it was a genuine pleasure 
to permit him to bear the burden of the conversa- 
tions. 

One day, after my machine had been in use for 
two weeks, I asked for the privilege of giving a com 
parative demonstration. Permission was granted 
without hesitation and I gave the demonstration for 
which I had been preparing for a fortnight. I put 
into it everything that I had and it was correspond- 
ingly effective. 
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Following the demonstration, Mr. Blank and | 
together listed the feature points in favor of my ma- 
chine and of my competitor’s. The score was four- 
teen for my machine and six for the competing ma- 
chine. On the basis of that score, Mr. Blank de- 
cided in my favor. His decision filled me with a 
sense of satisfaction that has not been exceeded 
during my entire career as a salesman. 

As for the customer, his satisfaction is reflected 
in the fact that his account grew to be one of the 
largest handled by the Chicago office of my com- 
pany. 


SHALL THERE BE LONGER 
DISCOUNTS? 


Suggestion of Longer Discounts on Certain Unit Sales 
Meets with Counter Suggestions by a 
Well Known Manufacturer 


aA SUBSCRIBER presents a_ proposition: 
“Should there not be a wider discount spread 
in unit sales than the present fifty per cent, espe- 
cially on articles retailing for less than one dollar? 

“Under the NRA the hours for doing business are 
shorter, working hours are fewer and cost of doing 
business is sharply increased at a time when money 
is not available to absorb such costs. 

“We are informed that the rubber industry has 
sent out notices of advance, and the price to the 
consumer is five per cent higher than the advance 
to the distributor. The object, apparently, is to give 
the retailer a greater profit with which to bear his 
increased cost. 

“Our exports are at a low level, and there is no 
world war to spill billions into the laps of producers. 
We must do with what we have and somehow get 
along, even if we have to pay fourteen dollars a week 
for a six-dollar errand boy ; pay other help more 
wages for fewer hours and scrape the bottom of the 
till to find the money with which to carry on. It 
may be some time before the stationery business re- 
ceives the benefit of the upturn, because stationery 
items are customers’ expense, which will be kept 
low until the upturn encourages more liberal pur- 
chasing. Our correspondent declares that he and 
his fellow-stationers have not cut prices, yet find 
themselves unable to meet present overhead.” 

Why not, he says, ask for a government subsidy 
to tide over retailers? Other industries have asked 
and have received—to the limit. 

The above suggestions come from a stationer in 
a town of less than 100,000 people. He thinks a dis- 
count of fifty-five or sixty per cent should be allowed 
on small items. 

Office Appliances understands from one of the 
leading manufacturers in this field that something 
similar has been broached by an Eastern stationer 
who sent a number of letters to other dealers and to 
manufacturers. 

An additional ten per cent or even five per cent 
discount would be welcomed by every dealer, no 
doubt, and to many it would be of material assist- 
ance. The core of the matter, however, seems to lie 
in the answer to the question, is it necessary? Must 


the dealers receive this discount on small unit items 
in order to preserve their standing as distributors? 

If the manufacturer must add ten per cent to his 
present discount he in turn will find it necessary to 
raise his price, or hazard his security. In order to 
cover or partly cover increased costs due to the 
NRA, many manufacturers as well as wholesalers 
and retailers in many industries have raised their 
prices, missing the idea of the Administration, which 
is to keep prices down until such time as the greater 
number of persons employed and increased wage 
scales shall have had time to enhance demand and 
thus naturally to bring about a rising price tendency. 

In his article on “The Making of Prices—An Art,” 
published in the July issue of Office Appliances, 
Harry G. Horder points out that the majority of 
prices are set by manufacturers’ lists and literature 
or by the dealer’s own competitors. Mr. Horder 
urges that the making of prices should be a job that 
dealers ought to do for themselves. He infers that 
there is nothing sacrosanct in the manufacturer’s 
price list. Nor should the dealer be led to fear the 
competition of cut prices. If it is proper to sell be- 
low the manufacturers’ list, it is quite as logical to 
sell above it, if conditions warrant such action. Par- 
ticularly does this apply, we believe, where, as in the 
case of our correspondent, there is an association 
which could function to maintain proper price levels. 
There is, of course, no agreement between the sta- 
tioner and the manufacturer that the stationer will 
make a certain sum on his sales. Therefore, he is 
quite at liberty to charge more than the list price if 
he wishes. It would be a matter of arrangement 
with immediate competitors. Setting prices, as Mr. 
Horder states, is an art. A selling price is the result 
of the addition to the cost of the goods, of operating 
costs and desired net profit. Here arises the first 
comparative difficulty, says Mr. Horder, because all 
of these component elements differ in almost all re- 
tail outlets. The cost of goods depends upon the 
quantity purchased at one time, and freight rates. 
Operating costs vary greatly because of many types 
of operations. A net profit is a matter of a dealer’s 
own wishes and convictions. 

If the reader will refer back to Mr. Horder’s article 

(Turn to page 19, please) 
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WOULD YOUR TELEPHONE HAVE WORN 
THIS. CLS TOMER? 


What One Woman Found Out 
While Using the Telephone in 
Quest of a Portable Typewriter, 
and How a Dealer, Reputed a 
Grouch, Discovered and Solved 


Her Problem 
By H. D. Robards 


iH LV ING advertised for the work to do, a young 
woman decided that must purchase a 
portable typewriter for use in typing manuscripts 
for authors. She was not familiar with portables, so 
she called an office appliance store on the telephone 


she 


to ask about them 

“We have several differe nt makes,” the man told 
her, naming standard “They are 
all good, and the prices range from about twenty 
dollars to seventy-five.” 

He asked her name, which the young woman was 
reluctant to give, because, as she told him, she could 
not have solicitors coming to her home. “I wish 
you'd come in and look them over, then,” the man 
“A typewriter is something hard to talk about 


some machines 


said 
over the telephone _ 


His voice was pleasant, and the inquirer promised 


to see his machines. But she was puzzled; he had 
named several makes without giving her an idea as 
to the features of even one of them. So she de 
cided to call some other dealers and some of the 


direct agencies to learn more about them 

lhe first agency informed her that the machine 
was made by the world’s largest manufacturer of 
writing machines. It was easy to operate, fool 
proof, and indestructible, altogether one marvelous 
writing machin Moreover, the price was ex 
tremely low, too low: an advance would have to be 
made very soon 


lt was quite a breath-taking experience to listen 
to him. He did not fall into a sing-song tone, but it 
afterthought when he offered to send a 
machine up for trial. “Not today,” the young woman 


Was an 


said, “I want to find out something about the other 
makes.” 

“You'll just waste your time,” the man said, a 
little banteringly, “cause you'll sure find out that 


ours 1s the best.” 
“Then. perhaps I'd be 
” she told him 


thers 


better satished with my 
purchase She had begun to want to 
call the « hear them 
talk. Comparing the two. she rather preferred the 
but still she was not 
him. She called 


it was quite interesting to 
I ot her tele phone salesmen, 
sold on him 
another agency 

“We ploneered the portables,” 
“We've led the Chis new 
ours 1s the best on the market, bar none. It’s easier 
to operate and it rarely trouble. And 
; always right here to see that it gets whatever 
attention it That's our long suit, you can 
hear that by asking anyon: Let us send one up to 
the house for you to try, please?” 


nrst 
r on buying from 
learned 
model of 


she 
held ever since 

| 
gives any 
were 


needs 


Now that “please” was a “puller,” and it nearly 
But the young lady was learning 
——and dealers—by then. 
learn about the other 


convinced her. 
things about typewriters 
“No,” she said. “I want to 
makes first 2s 

“You're right,” he said, “I'd like to help you, sure, 
if there’s anything I can do for you.” 

He was in earnest, she decided, and she liked his 
wav. for he told her that the other machines were 
1 In spite of his vigorous pronounce 


plenty gor rd 
one gathered 


ment that his was the best, bar none, 
that he would have been a little more comfortable if 
the other machines had suddenly quit pressing his 
so close 

And. truth to tell, she felt a bit disgruntled that 
not one of the men had tried to tell her what the 
typewriter would do for her. She’d begun to feel 
rather like a battleground. They were all good, so 
she had heard; yet the nearest she had been told 
what benefit she would receive was by the man who 
had mentioned his company’s service. And he had 
overdone that part just a bit—his tone suggested 
that they were accustomed to 
portable typewriters—sold to women 

The next call was an entire fizzle 
pected that an office has to be left 
flip boy now and then. 

There remained two numbers in her telephone list- 
ings. One was that of an office appliance store; the 
other was that of an independent typewriter dealer 
who handled office equipment other than typewrit 
ers as an accidental, or incidental, The 
store was known throughout her town as the place 
of high prices, and the typewriter man was equally 
well known as a grouch, among other things. Many 
by” with its 


having to service 
it is to be ex 
in charge of a 


service. 


people wondered how the store “got by 
prices and how the man “got by” with his groucht 
ness 

The young lady naturally didn’t calling 
either of the two, for their reputations made het 
feel that she would have a slightly disagreeable ex 
Still she was out for knowledge, so she 
mentally tossed a which of the two 
should give it to her, and the grouch won. She chal 
lenged him at once by asking, “What is the best 
portable typewriter?” 

“What is the best 
tered 

She decided that the answer was not too grouchy, 
considering the unfairness of her question, and 
stated that she wanted to buy a portable typewriter. 


“Do you have any particular make in mind?” he 


relish 


perience 
coin to see 


automobile?” the man coun 


asked her. 

Upon being informed that she did not, he said, “I 
can get any make for you. There are certain 
features of each that I like very much, but you can’t 
go wrong on any standard make. Unless you've 
got some extraordinary kind of work to do, it is as 
much a matter of price, personal preference, and 
looks, as anything else. Still, I might be able to 
help you. What kind of work do you want to do?” 

His tone was not grouchy, and it didn’t have any 
telephone salesmanship in it, either. When she told 
him that intended to type manuscripts, he 
wanted to know if she would be traveling. Then 


she 
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she explained about her advertising the typing 


service, adding that she couldn’t write anything, but 
could type anything for anybody else. 
“And you don’t want to buy a portable type 


writer,” the man asserted firmly. 

“T don’t?” 

“No, You'll be 
machine, if you get 
won't want to buy 
to do, enough to make 

She admitted to herself 


portable had been born in her 


more comfortable with a _ big 
lots of work to do. And you 
a machine, if you don’t get lots 
it pay. Isn’t that true?” 

that the idea of the 
mind by her seeing 
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many pictures of authors sitting before portables 
and smoking pipes, nice, comfortable, and prosper- 
pictures. But she had to admit to the type- 
writer man that he had summed up her case fairly 
well. 

“Let me suggest something,” he said. “I'll rent 
you a typewriter till you see how much work you 
get. If you get enough, I'll sell you one of our re- 
built machines. But if you get a lot of work, I'll 
sell you a brand spanking new one. Is that a bar- 
gain?” 

“T’ll be down to see you,’ 


ous, 


’ she promised. 


“WHEN I SEE SOMEONE MOVING THAT 
MEANS FOUR LEADS" 


HEN I see someone moving from a suite of 
offices that means four leads for office equip 
ment sales!” 

The speaker is Harry E. 
Standard Office Equipment Company, 
Street, Angeles. 

“Let’s diagnose the case, 

“Supposing I find that Mr. 


Cooper, proprietor of the 
917 S. Olive 
Los 
“4 Says Mr. Cooper. 

is moving into the 


Smith Building. Mr. A may need some additional 
equipment in his new quarters. There is Lead No. 
l. 

“If Mr. A is moving in it is obvious that someone 


is moving out. I learn that Mr. B is moving out 
and going to a suite in the Jones Building. Mr. B 
may need something additional in /is new quarters. 
is Lead No. 4 

“Since Mr. A is moving into the Smith 
he likely came from some place and likely 
is moving into the quarters that he vacated. 


There 
Building 
someone 

I learn 


that Mr. C is moving in there, over in Brown Build- 
ing. Mr. C may be in the market for some equip- 
ment. There is Lead No. 3. 


“Since Mr. B is moving out of the Smith Building 
to the Jones Building it is probably true that some- 
one moved from the Jones Building to another 
building. I soon learn that Mr. D moved from the 
Jones Building to the Johnson Building. He may 
need something additional to fit himself out prop- 


erly over there. There is Lead No. 
“And, of course, this does not end the story, for it 
ought to be apparent to any salesman that upon 


each of these four leads there may hinge four more, 
so the cycle grows and the chain becomes an end- 
less chain. 

“The point of the 


matter is this: No salesman 


need canvass in cold turkey manner and without 
system. He may by using his head have on file al- 


ways an endless number of potential prospects. | 
never go on the street without knowing exactly 
where | am headed and whom I wish to see. The 
result is a constant growing sales volume, a great 
saving of time, and absence of that uncertain feel- 
ing which sometimes makes selling a burden instead 
of a pleasure. 
Saturday Afternoon, Corridors, and Transfer Men 
“You may ask how at the beginning of this cycle 
I learn about Mr. A moving into the Smith Build- 
ing. Well, frequently I learn that important fact 
on Saturday afternoon when other salesmen are 
away fishing. There is no other time during the 
week so good for learning about Mr. A’s move as is 
Saturday afternoon. A great deal of the moving is 


By J. Edward Tufft 


done at that time. The offices are closed and mov- 
ing is then convenient. No doubt a salaried sales- 
man is justified in taking Saturday afternoon off but 
since I am a proprietor salesman I feel I should do 
my stuff while the doing is good. 

“Tt may be that I learn of Mr. A’s move by walk- 
ing through the corridors of Smith Building. You 
may be assured I would not enter the Smith Build- 
ing at any time and on any mission with my eyes 
closed. Perhaps a previous contact with Mr. Q 
gave me occasion to be in the Smith Building and | 
took the time to stroll through a few corridors while 
there. There frequently is some Mr. A moving into 
the Smith Building and I can best learn that by ob- 
serving. It may be also that Mr. Q purposely or 
incidentally dropped a hint about Mr. A’s new move. 

“Then again I may have seen a big moving van 
loaded to the gills stop at the Smith Building. It is 
simple and seemingly incidental for me to say to the 
transfer boys, ‘Well, well, you fellows have a big 
load of furniture there! Where in the world is that 
going to?” The answer may be very enlightening 
from my point of view. It may discover to me my 
Mr. A. 

Selling the Extras 

“You may say again, ‘If Mr. A is coming in with 
a big outfit why suppose you can make a sale to 
him? Would not the size of the loads mean he is 
fully equipped?’ It never does mean that. Not 
only do new quarters frequently need extras, but | 
have learned that the average firm even in furnish- 
ing complete new equipment overlooks a few things. 
Mr. A usually needs something. 

“I never have my eyes closed when I am in Mr. 
A’s offices and I soon discover his most obvious 
needs even if he does not know them himself. The 
other day I sold Mr. A a check writer, and won his 
permanent friendship by pointing out how he could 
save money by sorting his papers, putting the most 
valuable ones in his safe and using the compressor 
on the others, and thus getting the maximum use 
and safety out of his present equipment. He had 
not realized that pressing the papers together like 
the pages of a book offers a certain amount of fire 
protection. 

“Of course all the rules I use in my Mr. A contact 
I use in my Mr. B, Mr. C, and Mr. D contacts. I use 
Mr. A for illustrative purposes because it was his 
move into the Smith Building that put me on the 
trail of the other three leads.” 
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F THE office specialty executive were to ask the 
Yogi of crystal-ball fame just what his future 


sales organization would be like, and also to tell 


him of the salesman’s compensation arrangement, 


the type of men, the sales methods his men will use, 


together with the competitive conditions, the Yogi, 


no doubt, would characteristically reply, “If the 
Sahib will seek, he will also find.” 

Because the near-future economic situation again 
compels strict attention of this industry’s manage 
ment in this important direction of sales personnel, 
a search has been made in accordance with the above 
supposed suggestion. No reliance, however, has 
been placed upon the crystal ball. 

For the past three or four years two distinctive 
courses have been pursued in sales-force operations 
The more far-seeing concerns have held together 
a very fine nucleus of their former organization 
These concerns are now prepared to step forward 
quickly. Others, sometimes through force of circum 
stances but principally through lack of good man 
agement, have allowed their sales-forces to dwindle 
to a group of weaklings with no key men. The job 
of training new men in this latter class of concerns 
is going to be one that will be not only arduous, but 
their sales volume will be surpassed by their better 
prepared competitors before they can even get 
started in building a new organization. Particularly 
is this going to be true if the commodity they are sell 
ing is one requiring highly technical ability to sell 
The expense of training these men will be enor 
mous unless carefully laid plans are made effective 
at once 

Unfortunately, the office specialty business has 
had more than its share of the depression, due 
largely to a forced economy and a market glutted 
with second-hand equipment from closed-out busi 
The majority of this used equipment has 
now been absorbed. Yet through this re-adjustment 
period many good key-men have stepped entirely 
out of this field into industries wherein they are now 
so firmly entrenched that it will be necessary for 
many concerns to again build their own families 
from the ground up. When they do this, however, 
they will be far better prepared than ever before 

Much has been learned through these strenuous 
It has been pretty well established and the 


nesses 


times. 


SOME PROBLEMS OF SALES 
PERSONNEL UNDER THE 


NEW DEAL 


Having Trained Hundreds 
of Salesmen for Adding, 
Bookkeeping, Billing Ma- 
chines, Visible Filing and 
Other Office Specialties, 
Mr. R. B. Larter of the 
Pacific Coast Expresses 
Some Views on the Future 


results have been tabulated as to the comparative 
values and defects of the “drawing account” versus 
the “straight commission” arrangement of sales 
men’s compensation. We know now that the kind 
of compensation arrangement, or working plan, de 
pends largely upon whether we have a “buyer’s” 
or “seller’s” market with which to deal, and we can 
measure more accurately a man’s fitness for either 
plan. Thus, the future will be one of measuring 
more carefully men’s qualifications and fitting the 
sales plan to meet these measurements. Out of it 
all will be developed an entirely new compensation 
arrangement that will be considerably more equit 
able to the salesman than the straight commission 
arrangement and at the same time will protect the 
against those enormous 
Such a plan will also 
give to the salesmanager better “salesman-con- 
trol” through which he can direct the efforts of his 
salesmen more intelligently and authoritatively, a 
thing which has almost fallen by the wayside with 
the straight commission arrangement. The shrewd 
salesmanager will figure this out to suit his individ- 


“house” more adequately 


losses in drawing accounts. 


ual requirements. 

It is likewise predi ted here that the plane of in 
telligence will be stepped up with this increase in 
personnel, especially to the concern who avails 
tyemselves quickly of present new material. Such 
a prediction is based upon the fact that many young 
men of college education and with some business 
experience, who are desirous of becoming properly 
set up for the future, are available now, and the offer 
of sales training in a particular line is sufficient in 
ducement to get them enthusiastically interested. 
As time goes on there naturally will be less of the 
best of this material available. 

Then too, the future holds in store a different kind 
of selling; greater and finer development of “objec- 
tive” selling: that is, selling the customer the objec- 
tive to be obtained by the use of the device rather 
than selling the device itself. Due to our modern 
methods of advertising, by direct mail, magazine, 
and radio, together with the more universal use of 
all office equipment, the attention of the business 
man has been brought to all products of office spe- 
cialty type. These business men include users and 


non-users and, although the non-users know the 
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devices, they are not thoroughly familiar with the 
results that these devices will secure for them. This 
is particularly so on account of the more recent de- 
velopments of these result-getting applications. 
There have been comparatively few entirely new de 
vices developed in the past few years and surely no 
basic devices, yet necessity has forced the develop- 
ment of new uses of nearly all office specialties. 
These new uses, together with the “stock” uses, are 
the sales appealing ideas for salesmen and adver 
tising alike. Therefore, considerably more attention 
must be given to the “product of the product,” or 
sales objective, when attempting to interest the 
prospective buyer. 

Thus, in building a personnel for a sales-force, at- 
tention will be given to approaching the problem 
from a result-getting viewpoint. The selling ap- 
proach will be materially changed; the salesman’s 
old methods of demonstrating or presenting his 
services are no longer of interest to the prospects ; the 
fairness of a sporting chance in résult-getting activi- 
ties between salesman and customer will be a 
greater factor on the new deal. This will result in 
more intelligent surveys of the customer's require 
ments and the amplification of the written-proposal 
presentation, particularly as applied to systems de- 
vices. 

The so-called “high-pressure” closing methods of 
the more intelligent type will become again more 
popular and must be taught the new personnel. 
Business men have become expert in postponing, 
and they do postpone largely because they are ex- 
pert. The new personnel must be trained more thor- 


Shall We Have 


(Continued 


on page 40 of the July issue, he will get some val 
uable light on the art of pricing goods and he will 
discover that all goods cannot be priced under the 
same percentages, but that the pricing of the lines 
should be so carried out that a general average may 
be struck which will bring in a required net profit 
at the end of the year. 

In order to get a manufacturer’s slant on this 
proposition, a representative of Office Appliances 
called on a prominent manufacturer who had at one 
time been responsibly connected with a large retail 
stationery concern. This gentleman expressed the 
conviction that a fifty per cent discount was plenty 
for the manufacturers to offer, if the dealers would 
hang together and get the fifty per cent. He said 
it would be useless to give dealers an additional 
discount if what they did with it was to allow 
greater discounts to customers. “You cannot go 
into your local haberdasher’s,” said he, “and get ten 
per cent off the price of a shirt.” One does not hag- 
gle with his butcher nor with his hardware mer- 
chant, but pays the price and takes the goods. This 
manufacturer observed that in too many cases sales- 
men are improperly instructed in the art of merchan- 
dising. He illustrated the point by relating a per 
sonal incident. He wished to obtain a stapling ma 
chine, a good one, and went into a stationery store 
to get it. The clerk first showed him a stapler for 
seventy-five cents, which was not at all what the 
customer wanted. He next brought out one for a 
dollar thirty-five, and finally, after persuasion, he 
brought out one for six dollars which was of the 
type the customer had in mind. 
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oughly, not only in the expert “delay” methods of 
the prospect but in how to combat them, and the 
selling company who established a sales plan with 
this thought in mind is going to make strides here- 
tofore undreamed. 

The N. R. A. specifies certain requirements in re- 
gard to competition. The office specialty sales or- 
ganizations generally have handled competition on 
a high plane and in a fair minded manner. The 
future will develop still further this high degree of 
competitive salesmanship to find itself finally on a 
plane of contemporary organizations, each working 
for the common objective of service to the customer. 
A keener idea of striving to give to the prospective 
customer, through objective selling, a greater degree 
of service than can otherwise be secured from any- 
one else, will exclude the possibility of discussing 
any but one’s own products and their result-getting 
advantages. 

Let there be no fear that future selling is going 
to be more difficult to the carefully trained and man- 
aged sales force. The more difficult part of the busi- 
ness will be in the selection, training, compensation 
arrangement, careful direction and management of 
the personnel; a personnel whose mind has been on 
an intellectual spree, whose thoughts have wandered 
into the highways and byways of business marts of 
supposedly greener-grass opportunities, and which 
has been beset with worry and fear. The trick is 
going to be in getting that mind as a unit back onto 
a definite course and to keep it happy in its concen- 
trated single objective. 


Longer Discounts? 


from page 15) 


Qn another occasion, at a different store, he 
wished to purchase some small cloth perforated cir- 
cular reinforcers for loose leaves. He asked the 
clerk the price of a box of one hundred and the clerk 
said “Fifteen cents.” Intending to have a little joke, 
he asked, “What discount do I get?” The clerk 
looked blank and said, “I'll find out.” So he trotted 
into the back of the store and asked the proprietor 
what discount he could allow on a box of those re- 
inforcers. The proprietor said: “Oh, give him ten 
per cent.” Back came the clerk with the ten per 
cent proposition. “Weil,” said the customer, warm- 
ing to his subject, “I have been accustomed to 
getting twenty per cent.” The clerk again made a 
trip to the back of the store and got the consent of 
the proprietor to offer the goods for twenty per cent 
instead of ten! The customer refused at this point 
to carry on the joke, and paid the fifteen cents. The 
stationer may have thought the article too small to 
argue about, but in not maintaining the integrity of 
his prices he weakened his own position. 

It is the opinion of the manufacturer referred to 
that an increase of discounts to sixty per cent in the 
sale of the smaller units would be of little avail to 
the stationer who gives up his profits without some 
kind of a fight to retain them. Dealers who are alert 
and firm are keeping their heads above water. Our 
correspondent is doing that, which is about all any 
retail dealers are doing at present. Perhaps by the 
time we have agreed upon what a unit sale consists 
of, the need for bigger discounts will have passed, 
and we shall once more be basking in the rays of 
a risen prosperity. 
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A PAYING ROMANCE 


How Romantic Stories Help 
to Sell Office Furnishings 
—By H. A. Dimik of The 
Sterling & Welch Company, 
Cleveland, Ohio 


HAT is romance? The dictionary describes 
WwW in numerous ways, generally referring to 1t 
as story telling. In our cold turkey method of doing 
business we seldom realize the value of holding at 
by use of but quite often resort to 


tention a story, 


\We who at one 


onstruction before 


it unknowingly. 

time sold office furniture on its 
merits of ¢ circumstances forced 
us into the game of decorating offices in their en 
tiretv have had to reacclimate ourselves to a newer, 
mprehensive type of salesmanship. 

ft factory methods such 


more Ce 
\ thorough knowledge 
as seasoning of woods, application of veneers, meth 
ods and types of finishing, and the more intricate 
points of construction such as joints, bracing and 
locking mechanisms ts still as important as ever, but 
to make the office decorating business pay today a 
prohciency comparatively unheard of is net 
essary. Background is the primary requisite. 
Without background we cannot hope to weave 
romance into our presentation and without romance 


| 
peak oO! 


the sales story would be as dry and uninteresting as 
i treatise on the League of Nations. It is imperative 
re not only to know the product but to know 
the history of the 
is particularly useful to the decorator 


eautiful ofhces because of the vast expanse ot 


product.as well 


historic information which leads up to the present 


day use of period furniture, oriental rugs, drapery 
materials and other accessories, the inception of 
which in some instances 1s almost unknown. There 


is an inexhaustible supply of stories that can be told 
leviating for a moment beyond what ts wu 


falteringly true, and what 1s more important is the 


ct that developing this background is a genuine 
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pleasure. The furniture of every nation is an index 
to the customs and manners as well as the social and 
political life of the people. The study of the cul 
tural traditions of nations and the refinement or 
deterioration of civilization as a whole and its in 
fluence on design and construction of furnishings as 
history moves on is extremely interesting. 

To be able to explain how the history of some of 
the oldest oriental families is woven into the rugs 


that are passed on from generation to generation 
certainly would satisfy the most discriminating 
buyers. A conversational familiarity with the ways 


of knotting and dyeing rugs and the ways to tell 
good ones from poor ones will convince the more 
skeptical persons. Fabrics of different periods were 
woven in different ways. An explanation of this will 
not only please the prospect but will make him sure 
that he is doing business with the right person. 
Such stories unpublished in story form will rival 
Sinbad’s finest efforts and more often than not cre- 
ate a desire to return for more. 

\When selling period furniture a knowledge of his- 
tory with particular reference to its effect on design 
and construction is essential not only for the pur 
pose of romancing but where a fastidious prospect 
is concerned it often saves much churning about to 
be able to explain readily how, why and when cer 
tain motifs were developed and applied and why oak 
or chestnut is used in place of walnut or mahogany. 
The prospect in most cases knows little or nothing 
thout such things but wants things right, so if the 
salesman can fluently and convincingly explain that 
the pieces grouped are not incongruous and are 
what should be used the sale is well on the way to 
a more thorough 


being closed. By the same token 
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comprehension of the ideas of the better informed 
and more cultivated customers is greatly appreci 
ated 

\VWhen one of the oldest chair factories in the coun 
try started in business the wife of the manufacturer 
stood at a loop-hole keeping track of the activities 
of the Indians while the chair maker himself put 
together the crude but substantial seating devices 
that, as years went on, built up the reputation of 
the present up-to-date factory. This little excerpt 
and many others in the history of that particular or- 
ganization might to certain types of prospects create 
a desire to own a piece made by a factory with such 
a past. To go further, let us suppose that the cus 
tomer is not that type, but the hard boiled mechan- 
ical type. There certainly would be no response to 
such a tale. Some mention might be made of it to 
establish the fact in the mind of the prospect that 
the factory has been in business for many years, but 
the description of the modern equipment and the 
close observation under which the craftsmen of to- 
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day turn out their masterpieces are the things that 
are important to this man. 

There is one hard and fast rule that most good 
decorators use and that is never to put anything in a 
place unless that place actually cries for it. This 
same rule might very well be applied when romanc- 
ing. Never tell a story that the situation does not 
call for. Unless something the prospect says or 
implies makes you feel that the particular anecdote 
will increase his desire to buy or substantiate a 
statement you have already made, it might better 
be left untold. After all the salesman’s purpose in 
widening his scope of information has not been to 
amuse but to create a desire to purchase. 

| don’t mean to imply that the sales tactics that 
have been used successfully are to be pushed aside 
to make room for romance, but I do contend that 
there has not been enough romance used in selling 
and that if salesmen will pursue with determination 
and perseverance this knowledge or background it 
will prove most helpful and lucrative. 


DIFFICULT PROSPECTS AND THOSE 
WHO CAN'T BE SOLD 


Being Some Timely Observations by C. B. McCabe of 
the Flint & Horner Company, New 
York City 


ww \LL have many difficult prospects, some 
of which we are inclined to regard as 1mpos- 


sible, and we are almost convinced from time to 


time that we can not arouse their interest to the 
point of purchase. Our human nature tempts us 
to delay giving these hard ones much _ serious 


thought, preferring to continue with the easy cus 
tomers who are ready to buy and from whom we 
get little take the road, to 
take orders rather than to sell, is a common human 
frailty. 

This sluggish prospect informs us that he has de 
cided not to purchase; that he cannot afford new 
equipment; thinks it isn’t necessary to have a dif- 
ferent atmosphere in his office, which is dingy and 
unattractive, and assures us that he has operated 
his business in the same way for years and years. 

Finally, our patience snaps and we arouse our 
selves with the determination to convince some of 
prospects that they have the wrong idea. 
Thereupon we buckle down and give these busi- 
and their probable requirements 
thought. We work out plans, prepare layouts, ar 
range color schemes and figure out designs. Now 
that we are really working on the prospect, we 
gather hope out of industry and, backed by the 
of enthusiasm, we induce our prospect to do 
a little serious thinking himself. By and by we 
notice that he is coming closer to us and we can 
sense a spirit of harmony and a little cooperation. 
\With persistence coupled with tact and good will, 
and earnest belief, we finally close the order and 
our impossible prospect of a while back is now one 
of our best friends 
forget us in future 
praises to all his friends. 

such, as a rule, is the characteristic action of the 
difheult customer. Once he takes the plunge, he is 
likely to go in all and a life long 


‘ 
~ 


resistance. To easier 


these 


nesses serious 


steam 


(Ince convinced, he will never 
and will our 


sing 


business, 


over become 


friend and consequently a highly valuable asset. 

This is what we call business building. It is the 
sort of thing that is worth hard, serious thought. 
Our work has made us stronger through the men- 
tal effort it has aroused, and the next tough pros 
pect will be easier by comparison, because we are 
familiar with the ground over which we went in 
the previous case and we know that the impossible 
prospect becomes the possible one as soon as we 
find the key to his mind. 

Not long ago we contacted a prospect of this 
kind. We were called in to consult with the secre- 
tary of a prominent concern in New York, in ref- 
erence to the cleaning of draperies in the private 
offices. New furniture was badly needed. They 
insisted, however, that they would not consider 
any new equipment of this kind at this time. Later, 
however, they decided to accept our suggestion and 
go as far as the purchase of new draperies. Sketches 
were submitted covering the suggested arrange 
ment for the new draperies, showing them in their 
own rooms. We took advantage of this opportu- 
nity, however, not only to submit sketches of the 
window treatment, but a complete new layout of 
furniture as well. The thought and effort given to 
this work, to the arrangement of the furniture, 
color scheme, wall treatment, etc., gave them a pic- 
ture which, compared to their existing set-up, was 
most appealing. After much discussion and more 
than a little adroit persuasion, we won our point 
and secured an order for about $5,000. 

We have come to the conclusion, based on expe- 
rience arising from a number of instances, that the 
hard prospects are really the worthwhile ones to 
sell. We can get the easy ones any time, but the 
hard ones, once we have them, are ours forever and 
a day. They do not buy lightly, but purchase only 
after a fight, and once convinced, are highly satis 
factory as future customers. 
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PART OF THE SERIES OF MURALS DEPICTING COMMERCE IN THE PRINCIPAL COUNTRIES OF THE WORLD WHICH 
ADORN THE UPPER WALLS OF THE MERCHANDISE MART LOBBY The top three represent the United States—-The Mis 


| River fr nd tl cotton fields Middle row, left to right Egypt A camel caravan and the Nile craft; Italy--Vene 
‘ front and fishing boats: France The hills of France, rich with flowers and grapes Rottom row Switzerland—The 
ktower and pul juare at Berne Persia A merchants bazaar and camel trai: England— Symbolizing her great 

texti'e activities 


The Murals in the Lobby of the Merchandise Mart, visited the exposition twenty-six times, cach time guiding 


Merchandise Mart was opened in 1930, the largest 


ind manufacturer, and rapidly the tenant list 
Merchandise Mart began to show the names of 
inultacturers im the furniture, Stationery, git 
ipparel, house furnishings and other major 

! c fT usand lines 1 erchandise are sh rwn her 


Nearly five hundred individual tenants merchandis« 


Chicago a party of visitors among the wonders of the great fair. 


from the brush of Jules Guerin. these Chis we regard as a remarkable achievement, especially for 
than an artistic samen of the building a man whose physical contours are no longer along svelte 
1 that in this gigantic market buildin: lines, but it must be wonderful exercis« 
ce of the world gathers. Here the products of 


i, France, Germany and other foreign countries 
ted wit! \meri a’s P ntributi ns to the comfort 
! ne t American Ife 


irea in the world. Its location is practi 
I =] { where re hundred years ago the rst 
dit post wa | ated It was designed as a 


trated markets where the principal sources 


ndustry uld jointly exhibit their wares to the 
that trade. For the retailer it advanced a new 

irketing—that of coming to buy at a central 

io f ls 


ar-reaching economies of the plan appeales 





’ ‘ | ; ‘ 

d wares to an average daily buying traffic of 
ul retailer 

cl \ been int 1! ed that ne noor t the 


y ; 3 NEW YORK ROYAL FORCES MARCH IN NRA PARADE Color 
Viart had been 7 inn d tora market piace oft fully demonstrating adherence to President Roosevelt's drive for 
ndustrial recovery, the entire personnel of the Royal Typewriter 





, piace } centration of choy anme fices . 
; Phe conee : n Pshow 1 ms, O1 » company’s New York executive offices and metropolitan sales offices 
} ises of manufacturers was planned for the I led by the Hartford factory's prize-winning fife and drum corps 
, , : , ‘ : y took part in Manhattan's mammoth NRA parade 
e tl usands Oo qaeaters in thee supplies in the The Royal group nun bered 300 Everyone in the local organiza- 
nter f the United States rhe project is well tion took part in the march up Fifth avenut , leading the second 
! division in the office equipment field. Royal claims a larger repre- 
: ind expected t pen about January 1, 1934 sentation in the parade than any other typewriter organization and 


was the only typewriter organization, it is said, to be led in the 
2 + P parade by its own band 

Joe Hildreth—Guide Extraordinary rhe big Royal turn-out suggests the support Royal is giving the 
= tine 3 ph H. Hild , . : NRA The company was one of the first to sign the NRA Office 
. ut Josep! dreth, western manage Equipment Code, which set up hour and wage provisions. The 
provisions mentioned in the Code had been instituted by Royal be 
fore the Code was signed With many additional employees taken 
1 himself guide tor dealers visiting A Centurv of on at Royal’s Hartford factory, and with sales showing consistently 


large increases, Royal is enthusiastically behind the national re 
ww? > far we le irn Mr Hildret! | is . covery drive : 


k Steel Pen Manufacturing Company, has 
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THE PICTURE AT THE RIGHT SHOWS 
WORLD'S FAIR CROWDS IN THE UNDER 


WOOD ELLIOTT FISHER ACTIVITIES 

This picture could be taken almost any time 

of the day and up to closing time at night 

and would show as many people or more in 
the bootl 








ONE OF THE MANY CARLOAD SHIP 

MENTS OF SKRIP MADE DURING THE 

FIRST EIGHT MONTHS OF 1933 BY THE 
SHEAFFER PEN COMPANY 


Skrip Carload Sales Increase Sixty-five Per Cent 
1933, 


essor to ink,” were 


For the first eight months of carload sales of 
Sheaffer’s Skrip, “suc: 

cent in excess of the entire year of 1932 
sales of 1929 


yn, the sales volume « 


sixty-five per 
Carload sales for 
1933 are many times the 
1f Skrip has in- 
bottles, 


De spite the de pressi 


creased steadily. Sales ar 


mostly in two-ounce 
which brings fifty per cent more volume and profit to the 
Sheaffer 


Company points out that one reason for this growing vol- 


dealer than smaller bottles at ten cents. The 
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AT THE LEFT—-ATTENDANTS AND DEM- 
ONSTRATORS AT UNDERWOOD ELLIOTT 
FISHER BOOTH AT A CENTURY OF 
PROGRESS EXPOSITION.—Bottom row, 
left to right: Barney Stapert, Libby Mc- 
Neill, Edith Brockmeier, Irene Sexton, Lydia 
Gerber, Katherine Farrell, Evelyn Norton 
and Bob Campbell; middle row: E. C 
Clewell, Gladys O’Day, Mary Moran, A. J. 
Campbell, H. O. Blaisdell, Al Tangora, 
Charlotte Radline, and Evelyn Burke; top 
row: George Warren, porter; C. A. Lohman, 
Bob Toms, Joe Dunn, Eddie Schmidt, Arthur 
Schuelke, Bob Linker and W. A. Iverson. 





10000 CARLOAD OF SAup 





THIS 
ZELLERBACH PAPER CO. SEATTLE WAS 





ume is the Sheaffer policy of not selling to ten-cent stores. 


It is stated further that there is a growing public convic- 
tion that writing fluid is a vitally important factor in main- 
taining record efficiency and pen performance. 

Part of the increased writing fluid volume of the W. A. 
Sheaffer Pen Company is due to the creation of a red writ- 
ing fluid which has permanency as a feature. The Sheaffer 
Company claims that Permanent Red Skrip affords the 
same permanency that is afforded by dark colored writing 


fluid. 








“& CENTURY OF PROGRESS’ VISIT 


Some Unconventional Observations Concerning Office Equipment 
Exhibits—Gleaned from a Reporter’s Note Book 





| pew General Exhibits building agai Rather mors graph equipment. His approving smile helps the “boys” t 
crowded than usual Which means slow traveling put their best in their work 
The inclination of visitors is t top, look and listen \ . 
parent everywhere is the bservation shuffle a sl \ wordless demonstration clicks at the A. B. Dick Com 
easy Step that ermits time !t he eye t rove from sid pany exhibit As the young lady seated at th Mimeoscope 
t side ind te egraph Visua essares t the brat whe deftly traces a design na stencil, the cI wad gathers (are 
decisions are constantly being made as to the desirabilit fully, accurately—the work is continued Not a word is 
stopping to give a certain exhibit more careful attentior uttered, but the message is put a ss 

Arrival at office equipment section is like getting hom . 
On all sides are the familiar lineaments of office furniture, Sanford’s picture banks are still a feature attraction at 
fountain pens and pencils, dictating machines, typewriters, the Sanford Manufacturing Company booth \ visitor 


adding machines, cash registers, tabulating equipment steps up to the railing, signs the register, and picks a bank, 
duplicators, addressing machines, et saving, “I'd like one ft these for my sor Er—how does 
it work With lips twitching in an attempt to restrain 
Comments in Brief i ae ; "e oe ; 
i smile, the young lady attendant explains how the outer 
{ W Wat man disc urses n the plaster casts t the sleeve I paper may be T tated SO as te reve il a pictorial 
hands of tamous people mounted in a show case at the presentation of Sanford products 
back of the Waterman exhib Winds up with a sales talk . 
n Waterman pens. Effective work Solid comfort! Sitting in a Johnson chair and listening 
. 8 the pleasant tones of Miss Jean Stewart’s voice as she 
Just a s the aisle a stant stream of visitors a invites the passing throng to come into the Johnson Chai 
cepts the Dictaphone invitation to pick up one of the sev Company space and take it easy for a while, is a pleasure 
eral mouthpieces attached to a central platform and listen indeed. Miss Stewart speaks by way of a microphone and 
to the Dictaphone story loud speaker system which amplifies her voice but does 
. not detract from its tonal qualities. Her exposition of the 
Just look at that old iron safe with all the knobs on it salient features of Johnson chairs merits and receives the 
ays a] pous business man to his wife during a briet ittention of visitors 
visit to the York Sate & I k exhibit “By pressing the ° 
right KI { i kevhols s ul vered and the Sate can be \ new display with a background I Tf ch, vray velvct 
pened | " clumsy key And that vault door! The hangings on which are afhxed contrasting black letters 
oldest in America! We've certainly made progress in saf« enhances the Diebold exhibit On a turntable in the fore 
keeping equipment in the past few years.” The attendar vround is a “Cashgard” money chest with a corner cut out 
ile ind lets the visitor finish his oration show the construction Che money chest gets attention, 
° but a wider interest is displayed by visitors in the new 
\ flitti stenographer and her young sister came nu Diebold “Keep-Safe,” a small, inexpensive safe for home 
earshot | k, Sis Hlere are typewriters and machines use, also mounted on a turntabl 
for offic Here’s the kind I use An Underwood. We . 
use Underwood bookkeeping machines in our office t : Triner’s “free weight” scale is in constant use Located 
Aw, ¢ mie I | want t take that ride on the lag us” at a | intersection oft aisles, the Triner exhibit receives 
Wait a minut Chis is interesting Look at that line practically perpetual attention The “Free Weight” sign 
up of Burroughs machines Il wonder why they have s swerves traffic from the aisles, through the Triner exhibit 
many sizes And over there Chat big cash register space and over the platform of the “free weight” scale 
National. That’s the kind we use in our retail department ° 
All right, Sis—let’s ox Darn that kid Where did sh “World’s Fair Souvenir Pen and Pencil Sets assembled 
disappear t While vou Wait.” <A visitor is reading these words in a 
° sign at the Wahl ¢ mpany s ¢ x hibit She meditates a tew 
Albert Tangora, Underwood speed typist, has a highly moments, makes inquiry as to prices—hesitates—orders 
developed power f persuasion With just the right Step over here and watch your pen being put together 
amount of urging he captures the attention of visitors and Others join her in watching as the parts are gathered 
ushers them into the “Little Theatre Off the Aijsle,” t together, assembled as a unit, adjusted to assure efhcient 
see the next performance of the “Progress Show peration, and the words “A Souvenir of A Century « 
In the theatr Bob Toms takes charge “Ladies and Progress” are engraved on the barrel of the pen 
entlemen—the Progress Show is an illusion performance ° 
with live act $ \ pleasant resting plac« the pe rch f the I. B. M. cot 
\s ea ene ikes for ind then tades as the new ne tauwe Across the al le, under the “Greciat remple,” punch 
bec 1 seemingly miraculous manner, Mr ing machines, tabulators, time recorders, scales, the Ele« 
Por ect nvincingly During the third scene | tromatic typewriter, are constantly bei demonstrated 
says lo prove that the young lady whom you see typing but at the moment the quietude of th ttage porch is 
Ss rea l back t the tage and get fron er the paper preterabl 
n which she has been ty] y He gets the paper, brings * 
t out the audience, and the show goes on with the Upstairs, at the American Evatype Company’s exhibit, 
mystery of the illusion still ut ved pocket rubber stamps “made while you wait” as souvenirs 
Fac f “A Century of Progress,” are in favor with visitors, 
Mr | il eems pleased with the work f his issistants who er wd at suund tk see how fasta rubber Stamp can be 
is he watches them demonstra \ddressograph and Mult produced 
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BUILDING LIN MOUNT VER 
NON MICH., NOW USED 
AS AN AUTOMOBILE SERV 
ICE STATION WHERE 


The Birthplace of the Typewriter 


By Harry L. Spooner 


On several occasions, Office Appliances has pre 
Typographer” and reproduced the now 
” letters which were the first to be 

Whether the Typographer was the 
mspiration for later typewriters, may not be known The first 
practical machine and the immediate forerunner of the modern 
typewriter was the Christopher Latham Sholes’ machine, th 
sixtieth anniversary of which was celebrated in March of this 
year. The story of the celebration was presented in the April 

of Office Appliances. 


NOTE 
sented the story of the ‘ 
famous “Dear Companion” 
written on Burt's machine. 


ISSUE 

It is difficult to conceive of what would happen to the 
business world of today if all the typewriters in the coun 
means of making them were to be suddenly 
Chaos 


before a 


try and the 


obliterated would undoubtedly result, and it 


might be years new adjustment to conditions 
would bring about anything comparable to what we have 
today. The importance of the typewriter to the business 
world can hardly be overestimated 

It would seem that the birthplace of anything of so much 
importance as the typewriter would be well known to the 
public and enshrined in public memory by a tablet or other 
Che birthplace of th: 


memorial. But such is not the case 


original typewriter, which is shown here, is marked in no 
way except by the signs and placards of a gas filling sta- 
old shop has degenerated. It is 


tion, to which use the 


safe to say that not one in a hundred of the tourists who 
stop at the station for gas has any inkling of the historic 
character of the old building 

Well over a hundred years ago the old building was the 
shop of William Austin Burt. It is located at the little 
hamlet of Mount from 
Detroit At the 
Here Mr 


here he constructed the first typewriting machine, 


The 


Vernon, Michigan, forty miles 


time it was built, it was surrounded by 


forest Burt worked on several inventions and 
which he 
“typographer.” used was ordinary 


called a type 


printers’ type. 

The first letter written on the machine was sent by John 
P. Sheldon, editor of the Michigan Gazette, Detroit, to 
secretary-of-state Martin Van Buren on May 25, 1829. On 

; Burt 


July 23 of the same 
the machine, which was signed by Van Buren and by presi- 


year was granted a patent on 


dent Andrew Jackson 

\ fire which razed the patent office destroyed the origi 
nal model of the machine. In 1893 Austin Burt, a grandson 
of the inventor, reproduced a model from a description left 
World's 


rests in the 


by his grandfather This was displayed at the 


Columbian Exposition in Chicago. It now 


Smithsonian Institute at Washington 
Che “typographer” was so far in advance of the times 
that it found little market and its inventor turned to other 


things. It was 21 years before any other patents on type- 





? 


ISTIN BURT IN 
E “TYPOG 
ER.” 


writing machines were issued. Then the bar machine of 
John B. Fairbanks and the plate machine of Oliver T. 
Eddy were patented. In 1868 the key-wheel machine of 
John Pratt received recognition from the patent office. 

The modern typewriter is an outgrowth and develop- 
ment of the index-wheel machine given to the world by 
William Austin Burt in 1829 and invented by him in the 
old shop at Mount Vernon. Far removed from the hum 
of modern business, the birthplace of the machine which 
made this business possible sits quietly by the side of the 
road in an obscure cross-roads hamlet, unmarked by any- 
thing to proclaim its history and unheeded by a generation 
which this fast business age has produced. 

—_—_—_@——— 
The Granddaddy of All Fountain Pens 

\ United Press dispatch from San Antonio, Texas, re- 
America’s first fountain pen—and probably the 
has been placed on display in 
It was discov- 


ports that 
first known to the world 
Witte Memorial Museum at San Antonio. 
ered by the Southwest Archaeological Society, which has 
been excavating along the Big Bend of the Rio Grande. 
The age of the pen is estimated at 3,000 years. This 
writing instrument is made of the hollowed joint of a deer 


























WRITING INSTRUMENT.—-Excavated from the Rio 
Illustration by courtesy of the Witte Memorial 
Museum. 


PREHISTORIC 
Grande, in Texas 


When used by the aboriginal scribe the hollow in 
The bowl-like part 
This 


manganese, enabled the 


bone. 
the bone was filled with manganese. 
of the joint was hollowed out as a receptacle for oil. 
oil, trickling down through the 
writer to produce black lines from a brush at the end. 
More properly, this was a fountain brush, whose modern 
prototype is used by the shipping clerk. Had sheet metal 
been available for a nib, one could imagine the writer 
turning to some tanned skin as a suitable medium to re- 


ceive his message. 
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PART OF TYPEWRITER CODE FILED 


Washington Authorities Have Hours and Wages Code 


Code of Fair Practice Nearing Comple- 


urs tf 


tion—All Elements Work Together 


ind wages in the type 


d with the NRA at on the part of the former supplier, 
tee of the National Typ ward price cutting on the part of the n 
Association We recommend guarantees on 
ws: “Maximum hours any type shall be limited to ninety 
ed by paragraph thirteet parts 
en and watchmen) and 
wed over a five week facturer shall not offer for sale 
ht hours in any one wee! chines as they may secure as 
y one day Factory and licensed under this code 
er ten weeks’ period rhe industry shall establish definite regulati 
d eight hours in one day.’ to eliminate false advertising 
ausing called a meetins protect the public and improve 
midwest with a view t Disregarding these regulations 
the creation of a code t violation of this code. 
e went into conferenc: \ny member of this industry, 
City As a result of diction of this code, who wilfully 
is were clarified and th of this code, shall be charged with 
dvanced materially President Clausing is making every effo 
Mr. Clausing took up ce1 code, but must work in cooperation 
the typewriter manufa the industry in order to produce 
xcept one of the prin : isfy the requirements of the authorities 
; He found the manu has been made and it is believed that 
ve to the dealers’ welfare ture a code satisfactory to all 
nion that the manutas coming 
ems as they now stand a 


wing and many ther On September 21, the National 
appointed L. ¢ Walker, president 
ncern doing busi 5 Company, Muskegon, Mich., adv 
uired to be registered by ministration for the business furniture, 
Machine Dealers Ass and supply industry 
numbered for identifica * 


The following figures were presen 


rie issuancs< of lhcens¢ t t the NR \ by the loose leal 





ucts and eliminates an advantag« 


NRA Notes 


ward monopoly 


tendency to- 


w supplier. 


used machines of 


? 


oO service and 


Salesmen engaged in selling new machines for any manu- 


users, such ma 


} 


iless they are 


ns designed 


ims and thus 


this industry 


ied shall be a 


inder the juris 
any provisions 


trad practices 


» advance the 


ther factors in 


that will sat 


Material advance 


1ot-distant fu- 


will be forth 


\dmiunistration 


Shaw-Walker 


recovery ad- 


age equipment 


» ptember 11 


turing industry: 
ployed before 
chedule, 1560: 


cent increase 


cent 


between the 


ir the whole- 


ther than factory 


AV« raged Over 


sin any one 


ivers, forty-eight 


ss than fifty 
Ss, forty cents 


1929, and in 


manutlacturing 


s’ association 


ation heretofore spe Number employed in 1929, 2550; number en 
year NRA, 1250; number employed unde 

annual dues heretotor increase in employment due to NRA, 310 

n Any difference be in employment due to NRA, twenty 

1 based n the un¢ ° 
the dues period) and the (mone the moditied agreements 

e paid on tssuanc: ! NRA and various industries is the 

sale stationery industry: For emplo 

ebuildu nainter vorkers, maximum workweek of 

th schedules drawn up two months, not more than tor 

n the industry im any week or eight hours in any one day: 

national minimum scal hours; for store and service operation, 
stry by the National A two hours. Minimum wage tor ta 

an hour, unless the rate was lower 

not be extended to quar 1 ‘ nt less than thirty cents an 

nt wher t s knowr * 

rder is placed or later The stationery, tablet and school 
in employee of s industry, as represented by the manufa 
ivate purposes of that industry, claiming to represent eighty-three per cent 
1 to schools or other 1 of the total volume of the industry 


be ascertained that rhe 


resale to a student I f 


Department of Commerce building, 


n the quantity of ma Che public hearing on this code 
e, rather than on th 
ustomer This pern 


» introduce their prod and continuing until completed 


has submitted a proposed code of 


which are available at the office 


idministration beginning at 10:00 
in the Palm room of the Willard hotel, Washington, D. ( 


as defined by the code, 
lair competition, copies 
NRA, room 3316, 
Washington, D. C 
conducted by the 


tober 5, 1933, 


rtunity to be 
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heard either in person or by duly appointed representative 


either by appearance or sending a written or telegraphic 


statement, will be given to persons or groups who can 


interest of workers, employers, con- 


effect of any 


show a substantial 


sumers or otherwise in the provision of the 


propose d code 
* * * 


Starting on September 18, 1933, in Commerce Depart- 


ment auditorium, hearings will be held on the proposed 


codes of the Periodical Publishing 
Leaf 
Industry, and on September 21 the Office 


Storage 


basic Industry, the 


Loose Manufacturing Industry, the Greeting Card 


Equipment Man- 


ufacturers, and Business Furniture, Equipment 


and Supply. 

. « 
from W. H 
\ssociation of New 
attention to conferences between the 
plaints of the NRA and the executive secretary of the Sta- 
Association of New York. 


committee for handling complaints 


Greenleaf, executive sec- 
York, he calls 


department of com- 


In a circular letter 


retary of the Stationers 


tioners \s a result of these con 
ferences, a stationers’ 
is to be set up at once 

Evidence discloses the fact that there is still misunder- 
standing in regard to the president’s re-employment agree- 
ment and in regard to other codes affecting various indus 
tries. In many cases an apparent breach of the code is 
based wholly on misunderstanding and can be eradicatcd 
Whatever the rea- 


a particular case of failure to live up to the code, 


by a proper presentation of the facts. 
son for 
an established agency acting with proper authority is nec- 
interests of all concerned. 


essary in the 


NRA Registrations Reported in September 


Following are additions to the list of NRA members first 
published in the September issue of Office Applinces. We 
invite additions from dealers and manufacturers in the field 
Several classifications of NRA 
have not yet had their codes approved by the national au- 


to help to complete this list. 


thorities, and thus the incompleteness of this list does not 


indicate that the industry as a unit is not “playing ball.” 


Brooklyn, N. Y 
American Numbering Machine Com- 
pany 
Chas. M. Higgins & Company 
Cambridge, Mass. 
F. S. Webster Company, Inc 
Canton, Ohio 
The Diebold Safe & Lock Company 
Chicago, Ill. 
Automatic Pencil Sharpener Com 
pany 
American Lead Pencil Co 
American Numbering Machine Com 
pany 
Bankers Box Company 
C. L. Barkley & Company 
Monroe Benbrook & Company 
Ideal Linoleum Top Company 
Johnson Chair Company 
The Globe-Wernicke Company 
Meilicke Systems, Inc 
The National Cash 
pany 
The Parker Pen Company 
Pelouze Manufacturing Company 
Rockwell-Barnes Company 
The Rotospeed Con pany 
Sherman-Manson Manufacturing 
Co 
Victor Adding Machine Company 
Wilson-Jones Company 
Woodstock Typewriter Company 
Cleveland, Ohio 
Addressograph-Multigraph Corpora 
tion 


Register Com 


Cincinnati, Ohio 
The Globe-Wernicke Company 
Columbus, Ohio 
United Dictating Machine Company 
Dayton, Ohio 
The National Cash Register Com- 
pany 
The Rotospeed Company 
Evansville, Ind. 
Imperial Desk Company 
Forest Park, Ill. 
Imperial Methods Company 
Grand Rapids, Mich 
Grand Rapids Loose Leaf Binder 
Company 


Highland Park, Conp. 
Case Brothers, Inc 
High Point, N. C. 
Alma Desk Company 
Myrtle Desk Company 
Hoboken, N. J. 
American Lead Pencil Company 
Jamestown, 
Art Metal Construction Company 
Janesville, Wis. 
The Parker Pen Company 
Jersey City, N. J. 
Joseph Dixon Crucible Company 
Jasper, Ind. 
Indiana Desk Company 
Milwaukee, Wis. 
Sengbusch Self-closing Inkstand 
Company 
Muskegon, Mich 
The Shaw-Walker Company 
New York, N. Y. 
Clarotype Company 
Peerless Key Company, Inc 
Pronto File Corporation 
Royal Typewriter Company, Inc 
Norwalk, Conn. 
Hotchkiss Sales Company 
Orange, N. J. 
Bates Manufacturing Company 
Thomas A. Edison, Ine 
Monroe Calculating Machine Com 
pany, Ine 
Philadelphia, Penna. 
Alvah Bushnell Company 
Turner & Harrison Pen Manufac 
turing Company 
U. S. Typewriter Ribbon Mfg. Com 
pany 
Portiand, Maine 
Royal Typewriter Company, Inc 
Quality Park, St. Paul, Minn. 
Quality Park Envelope Company 
Wabash, Ind. 
The Wabash Cabinet Company 
Waterbury, Conn. 
Oakville-American Pin 
Scovill Manufacturing Co 
Westport, Conn. 
Compo Mfg. & Sales Company 


Division, 


Wholesalers Permitted to Amend P. R. A. 

The Wholesale Stationers Association has obtained the 
consent of the National Recovery Administration to sub- 
stitute in place of paragraphs 2 and 6 of the President's 
Reemployment Agreement, the following, which are taken 
from the Wholesale Stationers’ Code of Fair Competition, 
heretofore submitted: 

For paragraph 2 of President's agreement substitute: 

Employees (other than factory or mechanical workers 
or artisans or outside salesmen or watchmen) shall not be 
employed more than forty hours per week, averaged over 
a two months’ period provided, however, that such em- 
ployees shall not be employed for more than forty-eight 
hours per week, nor more than eight hours per day; pro- 
vided, further, that drivers may be employed forty-eight 
hours per week. The hours of any store or service opera- 
tion shall not be reduced to below fifty-two hours per 
week, unless such hours were less than fifty-two hours 
before July 1, 1933, and in the latter case such hours shall 
not be reduced at all. 

For paragraph 6 of President's agreement substitute: 

Factory or mechanical workers or artisans shall not 
receive less than forty cents per hour unless the hourly 
rate for the same class of work on July 15, 1929, was less 
than forty cents per hour, in which latter case such em- 
ployees shall not be paid less than the hourly rate on July 
15, 1929, and in no event less than thirty cents per hour. 
Apprentices or learners are to be limited to one sixty day 
period of apprenticeship and shall not exceed five per cent 
of the total number of employees and further shall be paid 
during such period not less than eighty per cent of the 
above minimum wages. The minimum rates of pay herein 
prescribed establish a guaranteed minimum rate of pay 
regardless of whether the employee is compensated on the 
basis of a time rate or on a piece work performance. 

—H. C. Whittemore, 
Wholesale Stationers Association. 
Dated September 10, 1933. 

After consideration, and with the approval of labor ad- 
visors and industrial advisors, as shown hereon, I recom- 
mend that NRA elect to substitute said Code provisions 
for said provisions of the P. R. A. and to authorize em- 
ployers to sign the agreement subject to such substitutions 
and to signify their compliance with P. R. A. by adding to 
the standard statement of compliance, the following 
sentence: 

“To the text of NRA, consent as announced, we have 
complied with the President’s Agreement by complying 
with the substituted provisions of the Code submitted for 
the Wholesale Stationery Industry.” 

Signed, Robert K. Straus, chairman of Policy Board: 
approved by, Hugh S. Johnson, administrator; C. T. Tomp- 
kins, industrial advisor; T. H. Behney, labor advisor; W. 
P. Farmsworth, legal division; T. S. Hammond, director of 
President’s Emergency Reemployment Program. 


> =.8 


Early in September, the loose leaf manufacturing indus- 
try filed its proposed code through the Loose Leaf Manu- 
facturers Institute. 

At about the same time, the national greeting card in- 
dustry filed through the National Greeting Card Asso- 
ciation. 

——— 
Oxley Takes Smith-Corona Agency at Ft. Wayne 

The Oxley Typewriter Company, headed by Roy R, Ox- 
ley at Fort Wayne, Ind., has, it is understood, accepted the 
agency for the machines of the L. C. Smith & Corona 
Typewriters, Inc., and has moved to 824 South Clinton 


EWJ 


street. 
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ND DEVICES 








New Type of Hose Protectors of “Presilo” and “Enos” office printing machines, also tor 
Che Grand Rapids Loose Leaf Binder Company, Grand their “Faldilo” folding machines, has just perfected the 
M Presilo-Offset,.” a new office printing machine, said to 


Rapids, Michigan, manufacturers of record keeping equip 


ment, including the Proudfit line, have recently placed o1 perform exceptionally satistactory offset w rk 
the market a new specialty, trade-named “Hose-Gard’ Avencies for the sale of Presilo-Ottset machines will be 


ranted to responsible c¢ 


an Inexpensive but efhcient device t » protect stockings trom . 
thie splintery legs f desks, and at the same time protect the general distributor, Presilo S. A., 9 rue de la Madeleine, 
the desk les awainst defacement from the chair Geneva. Switzerland, agent for all the machines above 


Made fa special telt, vulcanized to adhesive rubber, the named Presilo S. A. is als agent for the Varityper 


arti . oewir : 7. , . . 1 an 
articlk require 1 crews, nats r glue: but are entirely ° 9 ° 
' Diebold’s Lighted Keep Safes for Homes 


self-contained Anyone can apply them in a few seconds 





without the use of tools by pulling off the white adhesive The Diebold Safe & Lock Compan) t Canton, O., Is 
protective cloth and simply attaching Hose-Gards to the ffering a useful line of “Keep Safes” to provide adequate 
desk Phere they will remain attached, but can be removed security for money and valuable papers in homes Not 
hw liftir ‘ » rner and sharply pulling d wn Che adhe niv do they protect trom re and theit, but they provide 
ive, it tated, will not deface or leave any residue or 
the desk finisl Because of their resilience, “Hose-Gards 
t is said, will wear indefinitely 
Packaged in pairs, each protector guards a full twelv: 
inches of the desk les Che nature of the material permits 
Hose-Gards to be attached to any shape leg whether squar: 
r hexagonal Hose-Gards” are reasonably priced. The 
pany w turnish complete information on request 
_ 
New Sengbusch Devices 
Che Sengbusch Self-Closing Inkstand Company of Mil 
waukee, Wis« 1 introducing t the trade “Socket: p” ink 
well N U0 at a list price of one dollar alone, or a dollar 
and fifty cents with a stainless steel Sengbusch Dipaday 
pen “Socketor is of attractive design and color ton 
It cor ts of an inkwell of rectangular shape, with parallel 
flange n toy ne on each side. Inside the flanges is a DIEBOLD “KEEP SAFE" IN USI 
sliding socket top for holding a Dipaday pen. Sliding the 
top torward discloses the aperture into the inkwell, whicl the means for the convenient and orderly handling of home 
iluable 
These safes are esp i designed tor the use ol the 
housewlle wo of the safe models hav lectric lights 
which automatically illuminate the interior while the door 
s open—a valuable feature where the Keep Sate ts placed 
n a closet, behind a picture rin some ther secret loca 
It I 
Diebold Keep Safes have quick-changins mbination 
cks—the user may set his own ¢ mbinatior Two ot 
the models are equipped with combination locks that can 
be operated in the dark 


Keep Safes. when anchored in a masonry wall, provide 
| | 


an added degree ot protection against fre while the com 





NEW SENGBUSCH ACCES } ' | bstacl + | lary tl 
- 1] ion locks present < obstat avains urglial li 
SORIES FOR DIPADA ¥ na n | presel il ic le iva l iryvy that 
PENS Top: Pyr ad cket no rdinary crt ok can ere me 
Right: Socketop with Dipaday : i 
pen and inkw — Keep sates are available at list prices trom ten dollars 
up Chev are now being featured at A Century of Pros 
ress Exposition in Chicago, where they n be examined 
it the Diebold display 
coveres \ ait the t ich iva to the cl | , ° — 
tae Whe accomnnnvinn cut discloses the method New Hearing Aid Offered to the Market 
i ‘ ve » : ul _ = » ttt 


Another new Sengbusch convenience is the Pyramid The new Miles Hearing aid and Detectophone system, 
Dipaday pens. This ket retails for fifty cents, to be used in offices or anywhere else trom 110 volts alter 
nating or 110 volts direct current, as well as from batteries, 


a . flered by the Miles Reproducet ( mpanyv, I me , 244 246 
German Concern Perfects New Offset Machine West Twenty-third street, New York 


The Ges haft fir Biromaschinen m. b. H., Leipzig, Chis device is for those who have difficulty in hearing 


hout tl world as manutacturers and can be used in home 





theatres. It consists of a complete portable unit mad 
up i Miles power amplifier, Mike pre-amplifier, tubes 
ind matched Sing irpl Tie equipped with ar adjustable 
head band. The net weight is five pounds. Then there are 





THE MILES HEARING AID AND DETECTOPHONE OUTFIT 


double 
earphones, extra double sets matched, dynamic o1 


different, but 


extra single matched earphones, matched set ot 


marnetic 
loud speakers, replacement tubes, etc., all at 


moderate prices. The Personal model No. 1, with a hand 


lapel mike and twenty-five feet of cord, lists at $35. At 
slightly increased prices are other Personal models—J, kh, 
L, M, N, O and P—advancing in price according to the 
features and uses for which they are designed 


further particulars may be had from the Miles Repro 


ducer Company at the address given above 


> 
“Sky-Way”—A Device to Mark Air Mail 


Che tribe of air mail users is increasing and the value 


f some readily applied insignia to attract the notice of 


postal clerks to letters and small packages to be sent bs 


air is evident lo meet this situation, the Vipo Corpora 
tion, 737 North Michigan boulevard, Chicago, has brought 
out a little device they call the “Sky-Way,” which is de 





ILLUSTRATING THE 


METHOD OF OPERATING THE 
MAIL STRIPPER 


SKY-WAY AIR 


scribed as a simple mechanism for drawing conspicuous 
parallel red and blue stripes and the words “Via Air Mail” 
icross the finished letter, if desired, and across the face 
t the envelope 

The “Sky-Way” is made of stamped metal. It is self 


29 


contained, simple and compact. It is finished in oxidized 


copper, 


Che ink used to moisten the rollers which ink the rubber 


impression rolls is always ready to print, it is said, but 
] \ l ’ 


dries almost instantly when applied to paper. One set ot 


rollers will print about five hundred impressions accord- 


ing to the paper used. When the ink becomes exhausted, 


new inking rollers can be readily inserted. The refills, 
costing twenty-five cents, are conveniently packed. Sky 
Way complete retails for one dollar. 

The Vipo Corporation provides dealers with an attrac- 


tive showcard for window and counter display. 


a 
New Type Humidifier for Air Conditioning 

A new electrically-operated device for air conditioning 

known as the Carryola Humidifier was recently placed on 

the market by 1669 

South First street, Milwaukee, Wis. The device combines 


a new type of water vaporizer with a motorized fan which 


the Carryola Company of America, 


circulates a large amount of properly humidified air 





THE CARRYOLA HUMIDIFIER 
The 


are contained in a handsome vase or urn designed 


throughout the home or office. water and the ma- 
chinery 
to harmonize with the furnishings of even the most lux- 
urious surroundings. The device is noiseless in operation 
and creates no radio interference. One feature claimed is 
its low cost of operation in comparison with the large vol 
ume of vaporized air put in circulation, 

Che water is evaporated by means of an electric immer- 
sion heater held in a patented floating chamber which boils 
a cupful of water at one time. The temperature of 
bulk of the 


into the heating chamber, from which, as the vapor rises, 


about 


the water remains unchanged until admitted 


it is circulated about the rooms by means of a quietly oper 


ating induction type motor which operates a fan. It is 


stated that the Carryola Humidifier may be operated for 
hours without moisture accumulating on the surface of the 
vase—proof of the excellent circulation achieved. 
\lmost as soon as the switch is turned on the humidifier 


starts circulating moistened air. Carryola has a capacity 


of two and one-quarter gallons, and one gallon is vaporized 
and circulated every four hours. When the water is con- 
sumed a safety switch automatically shuts off the current. 
It is stated that it is not necessary to keep the humidifier 
going all the time to achieve the desired humidity. 

The body of the Carryola is of cast aluminum which may 
one of four colors or plain polished 


be finished in any 


aluminum, as desired. The device is 13% inches high by 


113@ inches in diameter. 
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BRAILLE TYPEWRITER FOR THE BLIND—1, air cushion feet; 2, carriage lock lever }, left thumbscrew 

1, carriage return and linespace lever; 5, paper guide ; 6, left paper guide roller: 7, paper roller; 8, gooseneck 

%, right paper guide roller; 10, paper release lever; 11, carriage release lever: 12, right thumbscrew 13, back 
space key 14, space bar Adjustable margin stops are in the rear 


on both 


\d-Here mounting tape, also having adhesive 


Improved Typewriter Service for the Sightless 
t tacks, providing the 


Che American Foundation for the Blind, 125 East Forty sides, is a companion to the gum 


sixth street, New York, N. Y., has developed a new type 


adhesive in strips of any length up to 100 feet 


writer tor the blind, in which are embodied the more «« ‘ — 

sirable characteristics of the Hall and other typewriters Two Low-Priced German Portables Offered 

producing Braille records. The Foundation supplies thes: Mercedes Burromaschinen-Werke A. G., Zella-Mehlis, 

machines at cost—$35.00, with carrving case. The Founda Thur. Germany, have put a new low priced portable on the 

tion is a nation wide organization, which serves the blind market. It is model 33 sold at 172 Reichsmark. Model 33 
has universal keyboard, back spacer, right and left hand 


in a sympathetic manner. It has based its new design on 


the Hall Braille writer. In producing the new machin 


the Foundation has had the co-operation of the researc] 
department of the Underwood Elliott Fisher Company 
Che machine is built under contract with the L. C. Smit! 
& Corona Typewriters, under license from the Underwood 
Elliott Fisher Company. 
_ 
New Line of Adhesive Devices 

The Ad-Here Paper Company, Inc., of Los Angeles 
Calif., is introducing to the trade their “Ad-Here” line of 
products for mounting paper signs, photographs and the 
like. It is declared that Ad-Here will not injure the finest 


surface. It will hold securely, we are told, yet is easily 





removable MODEL 33, MERCEDES PORTABLE TYPEWRITER 


Ad-Here gum tacks are an inch long and half an inch 
shift key, right and left hand platen knob, right and left 
hand margin stop, weight 4,5 kilograms 
Also Maschinenfabrik Kappel, G.m.b.H., Chemnitz, has 
put a low priced portable on the market, which is retailed 


at 165 Reichsmark, having universal keyboard.—ERB 


> 
Niralite—A New Lamp for Home or Office 


A new, portable electric lamp which can be fastened prac- 


tically anywhere by means of a push-pin that slides into a 
small hole in the back of the bracket is offered by the Nira- 
Forty-first street, New York City, 


lite Company, 8 East 
N. Y. “Niralite,” in addition to a multiplicity of uses, is 
htly. It is made in hand-crafted wrought iron of original 
h parchment paper 


sig 
design and is crowned with a rich ten-in¢ 
shade, either amber-tinted, neutral-toned, or hand-deco- 





AD-HERE DISPLAY TAPE AND AD-HERE GUM-TACKS MADE BY THE 


AD-HERE PAPER COMPANY, LOS ANGELES rated 


These lamps come in three finishes and seven color com- 


No moisture binations. The standard model is finished in a soft-toned 
black with amber-tinted shade; pastel models are in green, 
> I 


orchid and blue with neutral-toned, hand-tinted shades to 


wide, with removable adhesive on both sides 
is required to fasten them, and they may be removed wit! 


out leaving a mark 
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match, and the de luxe models have hand-dipped brackets 
of gold, silver and black with handsome, soft-toned, hand- 
decorated shades 

Niralites 
eight-foot cords and plugs 


sockets, 


also pro- 


are equipped with General Electric 


[wo push-pins are 


vided with each lamp 


These lamps are inexpensive, besides being practical and 





SHOWING METHOD OF HANGING A NIRALITE LAMP 
attractive. The Niralite Company will be happy to supply 
dealers with additional information on request. 


. a 
Metallic Feed Rolls for Typewriters 


Wilhelm Dreusicke & Berlin, 


Company, G. m. b. H., 


SW 19, Kommandantenstrasse 18, Germany, is producing 
a metal feed roll for typewriters and other office machines 
The new roll is said to retain its elasticity and form, and 


serves to feed paper into the platen with adequate traction 


tinal atin 
Fountain Pen Attachment for Drawing Compass 

Gunther Wagner, Hannover, Germany, is producing an 
attachment for the draftsman’s compass which permits the 
substitution of a fountain pen for the bow pen ordinarily 
A “Pelikan-Graphos” fitted 


collar which holds the pen in position on the compass arm 


used fountain pen is with a 


—__—~@— 
A New Type Cleaner 
830 


The Atlas North Michigan 


Chicago, is marketing a product which they call 


Scientific Company, 
avenue, 


Puttee. They declare that it is an universal type cleaner 





IN WHICH PUTTEE PLASTIC TYPE CLEANER IS 
DISTRIBUTED 


THE CONTAINER 


Puttee is the product of a long line of experiments. It is 
declared to be 


economical of 


easy to manipulate, therefore, its results are 


time 
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A Distinctive Advertising Gift 

An item recommended for gift advertising use, is the 
new Personal Finance Record, made by the Wilson-Jones 
Company, Chicago. This record, which comes in the form 
of a handsome loose leaf book, contains 100 printed forms, 
indexed under the fifteen Cash Ac- 
count, Bank Account, Distribution of Receipts, Distribu- 
Personal Accounts, Income Ac- 
counts, Balance Sheet, Tax Record, Life Insurance, Gen- 
eral Insurance, Notes Receivable and Payable, Stocks, 
Bonds, etc., Margin Trading, Maturity Tickler, and Real 
The outfit contains specimen pages, showing how 


following subjects: 


tion of Disbursements, 


Estate. 
each of the various forms is used. 

The new book lends itself to imprinting by 
For example, the firm’s name or trade- 


the giver 
in various forms. 
mark can be imprinted in gold or other colors on the 
front or inside covers of the book. The name of the person 
receiving the gift can be printed in the lower right hand 
corner. Advertising may be carried on one or more of 
the index sheets. 

The sheet size of the new book is 8! 


is sturdy imitation leather, which can be had in black and 


4x5%. The binding 
shades of green, red and brown. 

In quantities as low as 100, these books retail at $1.90 
each. The price is $1.40 each in thousand lots 

—_—_—_—_ 
“Y and E” Storage Cabinets Improved 

The Yawman and Erbe Manufacturing Company, Roch- 
ester, N. Y., has improved its “Ten Star” line of storage 
cases through the design of a new steel reinforced case. 
The “Super Ten Star” case fits all requirements of a cor- 
rugated board filing case. 

The front of the case is reinforced by one piece of steel 
on the top and sides of the opening. This frame is con- 
structed with welded corner brackets, which prevent bend- 
ing, spreading and side sway. The frame also permits easy 
opening and closing of the drawer. The case back is re- 
inforced en the inside by double thickness glued flaps, pro- 





SUPER TEN STAR STORAGE CABINET 


strength for stacking to any convenient 


drawer front is close fitting, and the steel 


ample 
height. The 
frame protects the contents against dirt and dust. 

The corners of the steel frame are provided with stacking 


viding 


pins welded to the frame. These pins engage the case 
above, assuring alignment and solid support when cases are 
stacked. The new drawer is constructed with a gusset of 
double thickness on the sides, which engage with the 
drawer front. 

The drawer sides are cut low for convenient handling 
The bottom of the drawer is reinforced with a 


These cases are made 


of papers. 
pad which gives additional strength. 
to stack rigidly five high, each drawer working perfectly. 
To insure the cases against tilting when top drawers are 
pulled out, each case is attached to the other at the top 
with a gummed strip. This gummed strip is the only piece 
used in the assembly or stacking of cases. The “Y and E” 
storage cabinets are furnished in both letter and cap sizes. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 

offices of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, 

and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 

St. and Park Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 


By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 
to cultivate the British market. In subscription matters, 
Mrs. S. S. Elliott, 6 St. Bride street, London, EC 4, is the 
authorized representative of Office Appliances in the 
British Isles. 
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n away the greater part of August so that ul neredible impoverishment of everybody’s material 
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} ive beer iwav to State it, to display its futility The screntiti approach to 
| ar particularly sorry t have missed what I hear was life involves a certain mental uth k whicl cannot, and 
ne tithes t interesting talks the members ithe Of ‘ =| uld I t he aband« ned 
\pplianes Trade Association heard at their Aucust It ther words, if we want, through the application of 
ncheor science, a higher standard of living, then w annot expect 
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the netarious task of throw1 people out of work.” B is probably the most formative period in human history 
isking Mr farlow to speak at one of the luncheons, the and that we have unloosed forces which are at present to a 
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irks, by reasoned argument Briefly. Mr. Barlow's ! It appears to me that Mr. Barlow made at the exhibition 
tention is that the wnmediate effect of the introduction of 1 statement of personal opinion that he admits quite frankly 
ur " inces is the d lacement of labour but that mav be in the long run right or wrong but that in any cas¢ 
nevertheless absolutely ne sary to introduce quicker the application to all departments of human livine and 
ind 1 re accurate methods of ntrollis the raw mater working f scientific methods is inevitabl We mav still 
ature upp This is the nl wav to progress and t g n selling Office Appliances! 
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easit ind tor aw Is r material comtort and cruise t the Balti Under the leadershiy f Lord and 
ial services Lady Baden Powell, the Chief Scout and Chief Guide, a 
lt the people desire, uid M Barlow the medieval party 650 Scout and Guide Officers (in which my wife 
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natior f cientific methods elsewhere im surgery, land, Poland, Danzig Free State, Lithuania, Latvia, Estonia, 
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could not help being struck, not only with 
spirit, but with their intense 


generosity One 
their keen Scout and Guide 
love of country. Many of these states have only received 
their independence in the last decade. They appeared to be 
clean, healthy folk, working hard to build up their cities and 
industries. Some of their buildings—and I refer partic- 
ularly to Helsingfors (Finland) and Stockholm (Sweden) 


have probably no equal anywhere else in the world for 


beauty of architecture Here and there in our hurried visits 
(for 7,000 miles and visits to ten ports in seventeen days 
(American 


Steen 


is quite a “hustle”) I saw well known names of 
makes of typewriters. I wanted to call and see Mr 
berg (Smith Premier) in Stockholm but time would not per- 
mit. Curiously enough I met Mr. Steenberg in Joseph 
Halsby’s office a few days before I sailed. 

In so far as the smaller Baltic countries are concerned, 
they were obviously not over blessed with money, but the 
Scandinavian countries—particularly Sweden—appeared to 
Most of us 


leisure many 


be busy on public works of fair magnitude 


returned determined to visit and inspect at 
of these countries 
Here are interesting photos taken by Mr. J. Adams Keene 


(National Loose Leaf) at the Stationers Conference a 





Y J. ADAMS KEENE DURING THE 1933 
F THE STATIONERS’ ASSOCIATION OF GREAT 


SNAPSHOTS TAKEN B LON 
DON" CONVENTION O T 
BRITAIN AND IRELAND Above left to right J. ¢ Mather, W. 


Mansford and G. H. Martin. founder members of the association. Be 

ow Mr. and Mrs. Clifton Tollit. Mr. Tollit is the new president of the 

association A picture of the past presidents with Mr. Tollit. taken at 
the convention, appeared in the September issue on page 


reminds me that 
British 


Ke ene 


Writing of Mr 


Leaf Co., Ltd., is now an all 


month or so ago 
the National Looss 
concern. Further evidence of the constant change in the 
relations of our two countries! 

trade at 
Exhibition. 


economi 
the moment is the 
f that 


The great activity in the 


London Business Efficiency But more ¢« 


next month.—\V EJ 


i ae 
Office Machine Buying Favored by German Law 
To induce the public to buy typewriters and other office 
machines the German government has published a new law 


to the effect that al 


' 


purchases of typewriters and other 
office machines in order to replace old and worn out ma 
chines shall enjoy freedom from taxation, i. e., the taxpayer 
paid for the 


Chis, we understand, is con 


can deduct the amount machines from his 


earnings subject to taxation 
ditioned upon the assumption that the replacement of old 
machines by new ones shall not cause any worker to los« 


his employment.—ERB 
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Birney to Celebrate Eightieth Birthday Anniversary 

On November 9 next, John Birney of Berlin, Germany, 
will celebrate the eightieth anniversary of his birth. Mr. 
Birney, a life member and member of the Board of the 
Commerce in Germany, believes 


American Chamber of 





JOHN BIRNEY 


himself to be the oldest man to be active in the typewriter 
trade, in which he has figured for fifty-seven years. 

Mr. Birney began his typewriter career at the Centen- 
nial Exposition in Philadelphia in 1876, where he joined 
the staff of the Remington Typewriter Company. Sev- 
eral years later he worked as a salesman under the direc- 
tion of J. W. Earle in the Remington Philadelphia 
branch. In 1889 Mr. Earle was sent to London, England, 
as director general of the Remington interests and Mr. 
Birney was sent along as organizer. 

In 1895 Mr. Birney and Mr. Glogowski, 
agent for Germany, met in London where Mr. Birney was 
offered and accepted the position of general manager for 
He held this position for fifteen years. He 


Remington 


Germany. 
opened branches in leading centers, including one at Buda- 
pest At the end of the fifteen-year period, he left the 
Remington service, but went back to that service in which 
he is still doing good work. 

Like thousands of others, Mr. 
earned fortune during the war. He is now busily at work 
recouping his losses and building up a reserve for the fu- 


Birney lost his hard- 


ture. 

How many men of eighty retain the vigor and courage 
to pursue active business after catastrophe has wiped out 
their savings? 

Office Appliances offers heartiest felicitations. 

—— 
Bull Company Increases Capital Stock 

The capital stock of the “Compagnie des Machines Bull” 
of Paris has just been increased to eleven million francs, 
Last April, the company reduced its capital of six to three 
millions, by transforming three millions into no par voting 
stock; in two installments of four millions each the increase 
was then effected to reach the present value, as decided by 
the meeting of the shareholders in April. It is to be noted 
that the major portion of the new stock has been subscribed 
by the stockholders. 

President of the board of the “Compagnie des Machines 
Sull” is Lt. Col. E. Rimailho. 
Marcel Bassot, graduate of the Ecole Polytechnique, mem- 
ber of the board of various industrial and mining com- 
who was called in May, 1933, to assume the func- 


The two vice-presidents are 


panies, 
tions of managing director, and Emile Genon, who retains 
the general management of all of the company’s interests 
outside of France and of the French and foreign sales di- 
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MERCEDES OFFICES IN PARIS.—-The illustrations herewith presented show views of the offices of the Société Francaise de Machines de Bureau 





Mércéde t 118 Avenue Ledru-Rollir Paris, le, France This firm, headed by Messrs. Robert Moreau and Gean Guéneau, has for some time 
onducted wit ich success the ale of Mércédés typewriters, Mércédés Euclid calculators, and Mércédés Addelectra bookkeeping machines 

The first ture shows the reception hall, which also contains a training sel 1, and the bookkeeping department of the Paris branch 

The nd hotograph pictures ne section of the workshops, the pe i d mechanical equipment of which, with an expert personnel, guaran 
tex f t " echanical service such as is insisted upon by the Mércédés pol wherever aching of tl make are represented 

t Georges Viellard, graduate of the Ecole Poly petition It mav be mentioned that the government has 

technique ntinues as general manager issued a provisional law to prevent the formation of new 

(urrent business and development of the company cot retail establishments, in order to slow up competition. This 
tinue to be satisfactory Che technical qualities of the ma refers also to chain stores or chain shops Che question 
chines produced by the company, in particular the speed of of allowing installment sales onlv for twelve months was 
its tabulators, and its excellent sales organization assure it also discussed ERB 
a favorable reception by the public authorities as well as > 


by private firms. Orders booked for 1934 assure a volum« German Stationers Fight Price Pirates 


On account of stiff c mp¢ tition, prices in the retail trade 
In the February issue, this year, an item appeared cor , ' 


f paper goods have been lowered considerably This is 
cerning the H. W. Egli-Bull Company and its report for the result, also, of some manufacturers selling directly to 
the first full year of rporate activity. This report was of — , nsumers, especially to governmental bodies. Several gov 
an encouraging character ernmental bodies have arranged for a central buying office, 

Che above item is evidence that the company has cor which makes contact with manufacturers direct and enjoys 
tinued to do a satisfactory business wholesale prices. The German National Stationers Asso- 
_ ciation in a public announcement asks all manufacturers to 

Trading in Germany enlist with said association to decide not to deliver to d¢ 

— rd with the principles of the national revolutior partment stores, chain stores or governmental central buy 

n Germany. nearly all trade unions and associations hav ing offices, etc., as the members of said association will give 
decided to bring their presidential officers into accord wit} their orders only to those listed houses which undertake t 
prevailing political ideas so as to support government a support the dealers. Further, it is announced that manu 
eiwities te Be pliee Been dane be thane wetness io thn facturers may not deliver to any individual who is not regu 
iffice appliances trade—the National Institute of Office larly listed as a retailer Chere are many sellers, not hav 
Appliances Manufacturers, the National Association of ing the usual overhead, who are selling in competition with 
Stationers, the National Association of Typewriter Deal the accredited retailers at too low prices. All members of 
ers, et In each of these associations the newly elected the association are asked to sharply observe all offers from 


7 lict cellere } ty ri +h ee 10 . oO 
president is supposed to be a member of the German Na non-listed sellers and ng them to the knowledge of 


ttonal Socialists. The German National Socialists have those charged with the duty of dealing with such matters. 
ganized their members to such an extent as to have enoug! \ll members are earnestly urged to stick to the rules and 
members in any trade line t ccupy the posts necessary resolutions put forward to assist the president in fighting 
to bring the unions, etc., into accord with government p low price levels ERB 
1Cies 


[he National Association of Typewriter Dealers, et Eighth International Office Equipment Fair, 
(Reichsverband des Buromaschinen-und Organisationsmit Charlottenburg, 1934 


tel-Handels e-V.) had their meeting on June 24 at the Hotel The Board of the German Office Equipment Manufactut 
Kaiserhof, Essen. Many resolutions were adopted to bring, ers Institute Reichsverband der Buro-Industrie) has de 
better business t the members According to govert iled to vote for the Eiehth International Buro Ausstel 
mental intentions, a law will be published to the effect that lung in 1934 (IBA 1934) which will take place from th 
any dealer in this or in any other line will be compelled seventh till sixteenth of September, 1934, in the well-known 
to join the onlv acknowledged association in the line. Sucl exhibition hall on the Witzleben ground floors, Charlotten 
associations will be formed by all dealers throughout the burg, Kaiserdamm he last exhibition was in 1931 he 
Reich, their chiefs being members of the Nationalists. I Office Equipment Manufacturers Institute (Reichsverband 
this respect not only the governmental body is in the hand der Buro-Industrie), the National Association of Station 
if the Nationalists, but all other organizations, too, whic] ers (Reichsbund Deutscher Papier-und Schreibwaren 
are headed by National Socialists handler), National Association of Typewriter and Office 

The chief resolution of the meeting was that manufa¢ Machine Dealers (Reichverband des Buromaschinen und 
turers and dealers shall meet to discuss matters in th: Organisationsmittel Handels) are supporting the I. B. A., 


trade, to prevent unsound trading and establish fair con 1934 ERB 
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Addressograph-Multigraph in France Publicize the 
Direct Mail Idea 


Special Correspondence to Office Appliances 
In a recent interview, A. Vaillant de 
\ddressograph-Multigraph, S. A., 
sale of equipment for producing direct 


Guelis, advertising 
manager of Paris, 
France, said, “The 


mail matter is considerably more difficult in France than 


in the Anglo-Saxon countries. Before selling our equip 
ment, we have more or less to sell the French the idea 
of direct mail advertising For this reason the major- 


itv of our own advertising is direct mail.” 
Mr. de Guelis has simply taken what is in the house and 
result that the 


his firm are bringing in the business 


put it to work, with the direct mail cam- 
paigns launched by 
lo carry out the idea to its logical conclusion, the follow- 
ing statement appears at the end of the brochures mailed: 
“This brochure, printed in two colors, has been produced 
in its entirety on the Multigraph, model ‘Senior.’ 
The Addressograph division sales literature is naturally 
same high quality as that which is used to advance 
Multigraph. One folder of large dimen 


GEANT de Moderne,” 


is so graphic in its appeal that the French business man 


of the 
the cause of the 
sions entitled, “Le Organisation 
is actually being sold on the basis of this piece of adver- 


alone Che tones used are black and an orange-red, 


tising 
with such important words as ventes (sales) and bénéfices 
(profits) emphasized in a way to interest the most desul 
tory prospect 

To facilitate the 


retention of a prospective client’s in 


terest, aroused through the sales literature and the call of 
a salesman, an artistically appointed demonstration locale 
is maintained at 21 Boulevard Haussmann, a few moments’ 
Paris busi 


walk from anywhere within the heart of the 





ADDRESSOGRAPH AND MULTIGRAPH DISPLAYS IN FRANCE 
HOOKED UP WITH LIBBY PRODUCTS 


ness section. Demonstrations are made by experts speak 
ing the required languages for so cosmopolitan a city as 
Paris 

Addressograph-Multigraph, S. A., boasts two fine win- 
being used with telling effect, especially 


dows, which are 


in connection with a series of tie-up window displays, as 


shown by the accompanying illustrations. These window 
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tie-ups are changed each month, thus showing just what 
actual users of Addressograph and Multigraph equipment 
are accomplishing with their machines. The idea of the 
variety of businesses able to use this equipment to advan- 
tage is effectively brought out. 

The Libby, McNeill and Libby display brings out how 
this firm markets its products to retailers by means of di- 
rect mail letters, folders, etc., produced on the Multigraph 
and addressed on the Addressograph. It also shows a 
number of different internal applications to which the Ad- 


dressograph is put, such as printing the permanent data 





4 











A. VAILLANT DE GUELIS 


on invoices, statements, receipts, the making of pay en- 
velopes, etc. On the Multigraph side it shows, quite apart 
from the advertising literature produced, all the internal 
office forms produced through the use of the Multigraph. 
The tie-up illustrated happens to be with an American 
company’s products, but arrangements have been made for 
tie-ups with French firms also. These tie-ups quite nat- 
urally react to the mutual advantage of the Addressograph- 
Multigraph, S. A., and the firm featured as the owner and 
user of Addressograph-Multigraph equipment. 
Much iavorable attention has attracted 
these tie-ups. They have already proved their effective- 
ness in actual business secured, which is the ultimate re- 
Many hours of the day see the show 
Boulevard Haussmann 


been through 


sult sought after. 
and demonstration rooms on the 
busy with inquiries, requests for demonstrations, and the 
consummation of sales —OCZ 


SS 
New Method of Advertising 

The well known firm of Max Krause, Berlin, trading in 
a special line of writing paper for retailers, etc., has devised 
a new way to advertise his goods. An “M-K-Cabaret” has 
been arranged and will be performed in many bathing re- 
sorts on the sea and at other watering places in Germany. 
Some days before the M-K-Cabaret will take place girls 
hecomingly dressed as M-K postwomen will hand to the 
visitors of the watering places invitations to attend the 
M-K-Cabaret. The invitations refer to the cabaret as a 
remedy for boredom. No entrance fee is to be paid, but 
entrance cards may be obtained from the stationers of the 
town free of charge. In connection with the entrance card 
the guest receives a sheet of M-K-writing paper and an 
envelope; a program of the cabaret entertainment, and a 
form for receiving free of charge a graphological analysis 
of his or her handwriting. An interesting reproduction is 
also handed out giving particulars of the manufacture of 
M-K-writing paper. During the performance rose colored 
“love-letters” are given to the visitors, some of which con- 
tain orders for a package of M-K-writing paper, good in 
any stationer’s shop free of charge. The performance re- 
quires two hours and a half, and interest is maintained 
from start to finish. The invitation is also for a special 
children’s performance in the afternoons.—ERB 
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C. F. EBERSHOFF AND THE FAMOUS TEMPLE DANCERS OF THE ISLAND OF BALI IN THE 

SOUTH SEAS Mr. Ebershoff is Underwood Elliott Fisher sales agent at Lafayette, Ind. This picture 

was taken early this year when he stopped at the Island of Bali during the course of a cruise around 
the world 


British National Loose Leaf Now Home Owned Joseph Foist Detained By Illness 

The British Stationer told of the change in National Joseph Foist, one of the outstanding dealers in office 
Loose Leaf, Ltd.. whereby the American financial interests equipment in Czechoslovakia with headquarters at Prague 
have been purchased, that the company is now wholly had intended to visit the United States in September and to 


Britis! wned Mr. J Adams Keene, who brought the see a Century of Progress exposition at ¢ hicago 
Mr. Foist’s business is concerned with U. S. office ma 


British company into being, and developed it to its present 

status, has purchased all the American financial interests chines in the main, and the special object of his trip was to 
in the company The established friendly relationships confer with the manufacturers he represents and to meet 
with the American company (National Blank Book Com others with the idea of arranging for some additional agen- 
pany, Holyoke, Mass.) will be maintained, and anv new cies. Unfortunately, however, he was overtaken by illness 
products manufactured in the United States which cannot some weeks ago, and on the advice of his physician has 


deferred his trip until Spring of next year 


be made in England, and which may be of special interest 
in that country, will be supplied through the British com Office Applinces had pleasure in announcing Mr. Foist’s 
pany proposed visit in the July number. It regrets his illness 

Since England went off the gold standard, and cons: and his disappointment at being unable to follow his plans, 
quently seriously affected exchange rates, great efforts but trusts that a few months’ rest will put him again in con- 
have been made by Mr. Keene and his staff to manufactur: dition to undertake the anticipated journey 
more and more of the National lines in England. Th = : 
happiest relationship has existed over twenty-two years Credit Line Unintentionally Omitted 
between the customers of the National Loose Leaf Con On page 45 of the September issue appeared a picture of 
pany and Mr. Keene, and the news of his acquisition of a modern stenographic office in Turin, Italy Through 
the complete control of the company is of importance t oversight reference to the source of this picture was omit 
the trad ted. It was reproduced from an illustration in “L’Ufficio 

Mr. Adams Keene emphasizes that the policy of the cor Moderno” (The Modern Office) published in Milan, Italy 
cern will be, as hitherto, to supply the British trade witl —— 

nly the newest of loose leaf products. The London fa Britain Requires Origin Mark on Pencils 
tory is well equipped to undertake special orders of any Commerce Reports] An order has been issued under 
size promptly, and it is of additional interest, when in the British Merchandise Marks Act, effective December 26, 
reasing attention is being paid in all industries to modert 1933, requiring imported pencils and pencil leads to be 
management methods, that one of the directors of the com marked with an indication of the country of origin, on sale 
pany is a qualified accountant and is ready to advise o1 in the United Kingdom The order does not apply to 
office reorganizations, works sting systems and similar combination outfits or fitted cases in which goods subject 
problems to the provisions are sold or exposed for sale, nor to pro- 

— pelling leads, for which a previous marking order has been 
José Gifre Appointed Ames Agent for Spain made. 

While in the United States last August, José Gifre of For pencils the indication of origin must be stamped 
Rea. Universidad 5, Barcelona, Spain, was appointed get durably in a contrasting color not less than one inch from 
eral agent for Spain by the Ames Supply Company, Chi either end of the pencil; and also on the carton. Cartons 
cago. Mr. Gifre has installed some Ames patented plater or other containers containing leads must have the in 
grinders and will carry a mplete stock tf typewriter dication of origin shown 
parts, platens, et _ 

> Government Competition in Printing 
Varityper Activities Abroad Competition of the state government printing office for 

Ralph C. Coxhead states that James Miller has been ay the printing jobs of various state offices is a source of dis- 
pointed Varityper dealer for Durban, Johannesburg and satisfaction among South African printers, according to 
Cape Town, S. A The South African Printer and Stationer. The govern- 

Mr. Coxhead also referred in a recent interview to in ment printer is now being required to compete on bids 
creasit business from J]. T. Hawkins, Varitvper agent in against commercial printers, and in many instances loses 


London to the private concerns 
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Clinton F. Price—A Sketch 


In last month’s issue of this journal there appeared a 


brief report of the appointment of Clinton F. Price, vice- 


president and general manager of the systems division 
group of Remington Rand, Inc., to the chairmanship of the 
General Sales Committee of that company. Office Appli- 
ances is happy to give now a fuller outline of his career 
than was possible last month. 

Mr. Price was born in Philadelphia almost forty-eight 
vears ago. In fact, his forty-eighth birthday anniversary 
celebrated on the twenty-third of the 


He received his schooling in the city of his birth, 


will be present 
month 
and upon finishing school he became a filing clerk for the 
Fidelity Mutual Life Soon 
ward he joined the Brill Car Company as time-keeper and 
cost clerk. Later he 


as emergency clerk, the 


Insurance Company. after- 


was with the Pennsylvania Railroad 


Barnes and Erbe Laundry Ma- 





CLINTON F 


PRICE 


Stearns & 
Colver Lumber Company in Florida as accountant 

On November 8, 1906, Mr. Price joined the Library Bu 
reau as a salesman in Philadelphia. He took an 
training course in New York City and in February, 1907, 


chinery Company as cost accountant, and the 


initial 


he was assigned to Scranton, Pa., covering the city and 
On June 1, 1911, he 
Philadelphia as territory manager for the northern half of 
the city. He 3uffalo 
in January, 1916, his territory including western New York 


rural territory was transferred to 


became Library Bureau manager at 


and northwestern Pennsylvania 

In December, 1916, Mr. New 
York manager, and on March 1, 1924, he was promoted to 
the post of manager in the Metropolitan area. When, in 
February, 1926, the Bureau joined the Rand-Kar- 
yntinued as New York manager, and on 


Price was made assistant 


Library 
dex Bureau, he c 
the organization of Remington Rand, Inc., in February, 
1927, he was made New York manager of the Systems Di- 
vision 

Mr. Price Library Bu- 
reau Division of Remington Rand on December 1, 1931. 


became general manager of the 
Few men enjoy a more continuous and consistent record 
of advancement than Clinton Price. He brings to his new 


duties a fine record of achievement. He inspires among his 
associates sentiments of respect, esteem and loyalty. Sound 
in his estimates of men and affairs, he nevertheless remem- 


bers the human side of matters as well as the commercial 


viewpoint. He has served with honor right up the line 


from salesman to manager and executive—a well-rounded 
experience 

Mr. Price was married on April 24, 1916, to Miss Inez 
Ruth Bingham of Harrisburg, Pa. He is a member of 
Masonic bodies, Union League Club of New York, the Ged- 
ney Farm Golf Club of White 1931 


New York Office Appliance 


Plains, and in served 


as president of the Manufac- 


Association 


turers 
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Coxhead Makes Coast to Coast Trip by Air 

Ralph C. Coxhead, president of the Ralph C, Coxhead 
Corporation of New York City, recently spent some days 
in California on business. He appointed R. Fernandez of 
the R. A. Tiernan Typewriter Company, Santa Ana, Cali- 
fornia, as agent for the Mathematon calculator in the 
Los Angeles district. 

R. M. Tapping will continue to represent the Varityper 
in the San Francisco district, and James W. Beyle con- 
tinues to represent the Varityper in Los Angeles and sur- 
roundings. 

Mr. Coxhead encountered many signs of reviving busi- 
ness on the Coast. He went by air and returned the same 
way. 

Mr. Coxhead is now on an extended European trip, visit- 
ing branches and agents 

—<p>_—_- 

Mrs. Olmsted Visits “A Century of Progress” 

Mrs. A. H. Olmsted, wife of the president of the Crown 
& Carbon Manufacturing 
N. Y., visited “A Century of Progress” in September, ac- 


Ribbon Company, Rochester, 
companying her son, who. is preparing to enter a Chicago 
school, 
—_—___—~<}-_—---- 
American Legion Honors Typewriter Man 

Orville S. Traylor, of the Ozark Typewriter Company, 
402 East Walnut, Springfield, Mo., has been elected adjutant 
of the Goad-Ballinger Post of the American Legion at the 
HDR 


recent annual election of officers 








Using His Parker Vacumatic Pen 
Fined with a Superfine “Special Purpose” Point 
photog aphed at 
RIPLEY'S “BELIEVE IT OR NOT ODDITORIUM 
CHICAGO WORLD'S FAIR 1933 


Bly is astounding thousands daily by writing on 
grains of rice and on human hair. He has written as 
high as 2871 letters on @ single grain of rice. 


COME IN AND SEE THIS REV NARY PEN 
Held 107 . wore ot 


then ae pee Parkes 


oi ume tee swewerre £tteR 


Revenibie poomt erter 
eyes hand om ome rte 
entre Heme om the ether, 


BLY THE “RICE WRITER” AT RIPLEY'S CENTURY OF PROG- 
RESS “BELIEVE IT OR NOT’’ ODDITORIUM USING HIS PAR- 
KER VACUMATIC.—Bly, who is said to be able to write on a hu- 
man hair and is reported to have written as many as 2871 letters 
on a single grain of rice, is amazing thousands daily with his 
stunt. The Parker Vacumatic filler pen was recently featured in 
the famous ‘‘Believe It or Not’’ syndicated series and the Parker 
Pen Company has capitalized on the news interest in two mounted 
window display cards, reduced reprint of one of which is shown 
in the accompanying illustration. Both mounted display cards are 
planned to tie in with the dramatic Ripley Vacumatic advertise- 
ments now appearing in the Saturday Evening Post 
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A. R. Frey Becomes Globe-Wernicke Assistant of leading manufacturers in the lines named. J. Arthur 
, Sales Manager Whitworth, 801 Michigan Trust building, Grand Rapids, 
Arthur R. Frey has been appointed assistant sales mat Mich., is secretary of the new associatio1 It is understood 
wer of the Globe-Wernicke Company, with headquarters that the organization has a numerous and substantial mem 
Cincinnati, according to an announcement by H. H. Witt bership 
stein, vice-president in charge of sales — 


his promotion is a recognition of Mr. Frey's ability as Two Royal Officials Advanced 
\. E. Davis has been made treasurer, and W. H. Parks 
mmptroller of the Royal Typewriter Company, Inc. Mr 


Davis, formerly comptroller, succeeds F. J. Carney, re 
signed, and Mr. Parks, formerly assistant comptroller, 
takes over Mr. Davis’ former duties 

Both Mr. Davis and Mr. Parks are men of long experi 


ence with Royal, who have worked thei 


way up through 
the ranks Mr. Davis joined the company in 1910: Mr 


> 


Parks came to Royal the following vear Both have had 





extensive experience in the financial and accounting divi- 
sions of the company. Mr. Davis was successively New 
York City cashier, assistant to the general auditor, assist- 
ant treasurer, general manager of the Royal Typewritet 
Company, Ltd., of Canada, and, in 1921, was named gen 


eral auditor, a title later changed to comptroller, a post 





which he has held up to his recent appointment as treasurer 


A. R. FREY Mr. Parks, after much experience in the accounting divi 


a salesman and merchandiser,” states Mr. Wittstein. “He 
will spend most of his time in the field working with deal 
ers and assisting them in sales development plans Chis 
will permit him to continue to contact his wide circle of 
friends in his old Chicago territory and at the same time, 
pive ther dealers through ut the | nited states the benefit 
f his experience and ability 

Mr. Frev has been a member of the Globe-Wernicke or 
ganization for a number of years. He first attracted atten 


tion as a factory executive and was transferred to the sales 


department. From there he went into the Chicago terri- 
tory, where he has spent the past decade He has made 
an enviable record both as a salesman and as a merchandiser 


and is favorably known itn his old territory because of the 


manner in which he has helped dealers increase their busi 


ness on Globe-Wernicke products 





George J. Handorf has taken over Mr. Frey's territory, A. E. DAVIS WH. PARKS 
with Chicago as his headquarters. He has had more than 
twenty years experience in the industry, most of them witl 
the Globe-Wernicke Company, both at the factory and in sions of the company, was appointed assistant to the gen 
the field. He also spent eight years in the retail stationery eral auditor in 1920, later called assistant comptroller, and 
business and has a thorough understanding of its problems has held this position up to the present change 
_ Che outstanding ability and intimate association over a 
New Wood Office Furniture Association period of years of Mr. Davis and Mr. Parks will make for 
About July 1 the National Association of Manufacturers unusually close cooperation and efficiency in the handling 


f Wood Office Desks and Tables was formed by a numbet of the finances and accounting of the company 
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Sheridan Heads Rectigraph Sales 


n the East and Cen 


Thomas J. Sheridan, widely known 


tral West, particularly among adding machine men, has 


become vice-president in charge of sales for the Rectigraph 





r. J. SHERIDAN 


Rochester N \ 


Company of with headquarters at the 
factory 

Mr. Sheridan 
field about twenty-one years ago, 


Dalton Adding 


until the 


began his career in the office equipment 


Starting as eastern repre 


sentative of the Machine Company, with 


whom he remained merger with Remington 


He held the post of manager of the 
York City for a time 


Rand of recent years 
accounting machines division in New 
activities of the bookkeeping 
United States 


and later superintended the 


and adding machine divisions for the entire 
\fter a time he was advanced to the head of the national 
accounts division, and latterly he was assistant to the vice 
president of Remington-Rand 

Mr. Sheridan has 


sibilities of the office equipment industry and looks ahead 


a thorough understanding of the pos- 


to untouched fields. He had a vision of the part photog 
raphy would play in ofhce practice and in connection with 
accounting work. with the 
IMce field and to that 


held some of the possibilities he could foresee, he decided 


Desiring to retain his contact 


appliance connect with a company 


that the Rectigraph embodied the substance of his vision 
Taking the matter up with George C. Beidler, president of 
the company, an arrangement was entered into whereby 
Mr. Sheridan would take 


The Rectigraph Company are the pioneers in the field of 


over sales and distribution 


reproduction of civic and commercial docu- 
utility 


photographic 


ments as used by banks, county records, public 


yres and other such organizations 
of the field 


developed and adapted to cover 


companies, department st 


will be made and 


A comprehensive survey 


the proposition will be 


such needs as are not at present cared for 


a ee 
Promotions in Underwood Elliott Fisher Ranks 
Elliott 
been promoted to positions of in- 


Three veterans of the Underwood Fisher organ 


ization have recently 
creased responsibility, following the appointment of F. F 
Wright as general sales manager of the company. Thess 
men are W. M. Coffman, formerly branch manager at San 
Francisco and now Pacific district manager; J. C. Young, 
formerly Seattle branch manager, now branch manager at 
San F. G. Fink, formerly sales agent in 
Oakland, Calif., now branch manager at Seattle 

Leaving his 


started 


Francisco, and 


Mr. Coffman has had an interesting career. 


native state of Virginia at the age of seventeen, he 


out to see the world by way of box cars and ships. His 
first stop was at New York, where he worked for a year, 
then went west, working on the railroad and even taking 
a fling at cowpunching After reaching California, Bill 
Coffman thought he wanted to see Australia So he 
shipped aboard a four-masted sailing vessel, but his desti- 


nation turned out to be Queenstown, Ireland. After spend- 


ing a number of years at sea, four of them as first mate, he 


decided to settle down He got married and started all 


over again with a pick and shovel. The building proved 
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A. and when it was completed Coffman 
Here he spent three years. Then 


to be the Y. M. C 
got the job ot secretary. 
he took charge of the aquatic arrangements of the Panama- 
Pacific Exposition, later becoming manager of the Sutro 
baths. Finally, Mr. Coffman became an Elliott-Fisher 
salesman, working out of the San Francisco office. In the 
eleven years that followed he showed his mettle and be- 
came the logical choice for the big job of managing the 
Pacific district. 

J. C. Young joined the Portland, Ore., branch in 1916. 
He started his career as an Elliott-Fisher service man. He 
became a salesman in a year in the Spokane office. In 
1919 he became manager of the office and two years later 
was made branch manager at Seattle, which position he 





THREE MEN RECENTLY PROMOTED IN 
UNDERWOOD ELLIOTT FISHER RANKS 
Top, W. M. Coffman, Pacific district manager ; 


Fink, branch manager, Seattle ; 
Young, San Francisco branch 
manager. 


center, F. G 
bottom, J. C 


held for eleven years until in 1932 he was placed in charge 
of the consolidated branch. 

F. G. Fink’s first job with the company was as Under- 
salesman attached to the Butte 1916 to 


wood office from 











1919, except for an interval of war service in the aviation 


corp He became manager at Butte, July 1, 1919. Thre« 
vears later he was transferred to Portland, Ore., as mat 
awe! Christmas of 1924 tound him manager at Seattle, 


where he remained until 1929. On April 1 of that year he 
to San | l 


rancisco as Underwood and con 


went manager 


; 


tinued to manage the typewriter 


Oakland 


division until the first ot 


as Underwood | 


> 


New Official Staff Directing Autopoint Business 
irge of the \ut 


New exe ut es have beet placed in chi 


point Ce \ 1807-1831 Foster avenue, Chicago, a su 
diar ft Bakelite Corporation, New York, N. \ Che 
new Officials are as follows: C. Lansing Hays, president 
Oscar F. Holmgren, vice-president; John E. Horn, treas 
urer: | N. Cahill, general and sales manager: Frank ‘| 
LD director of manufacturing and research, and Martin 
|. Higgins, advertising manager 

\t e present time the Autopoint Company manu.a 
tures three distinct lines—Autopoint, Realite and Realpoint 
per 1 comprehensive fountain pen line and a desk pad 
ne ‘lar ire under way for the merchandising of addi 
tional stationery products and a variety of advertising 
pecialties Che company maintains sales offices in New 
York, Chicag and Los Angeles and has agents in all 
principal citi 


> 


Globe-Wernicke House Warming in Chicago 
Che Chicas branch of The Globe-Wernicke 
Wernicke Sales Com 
use warming September 15 in its new 


Mart” at 


wholesale 
rating as The Globe 
pany, held a I tices 
318-28 South 


and warehouse in the “Stationery 
leffersor street In equipment and facilities the new 
branch is arranged for speedy service, not only for local 
pickuy but for quick dispatch of freight and parcel post 
pments to the trade in the Chicago territory 
Che “receiving line” consisted of Herbert H. Wittstein, 
ice-president and general sales manager of The Glob« 


Chicago manager 


Williams, 


Davis, 


Wernicke Company; Adrian A 


Arthur R. Frey, Gordon J. Kickels and J 


saies 


From nine o'clock in the morning until nearly five in the 
iftert n the fhee and salesrooms were filled with inter 
ested members of the office equipment industry, includin; 
representatives of other ofhce furniture manufacturers as 


1 1 
we is dealers in commercial stationery and office equip 
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all visitors expressed themselves as 


Without 


delighted 


exception 


with the beauty of the lines, the convenient ar- 


11 P , 
rangement of the well-lighted rooms, and the general air 
f efficiency whicl gives evidencs f the faith oft Che 
ly be Wernicke ( mpany in a hap] \ ind prosperous 


——_-_ <p 
Royal Business Breaks Records 
Evidence of the lasting nature of the business upturn ts 


seen by the volume of August business of the Royal Typs 


writer Company, Inc. The returns for August show many 


Roval branches and dealers not only going ahead of the in 


creased volumes registered in the past several months, but 


also breaking records 


Royal standard typewriters sold through standard ma 
chine dealers showed the biggest month since 1930, with a 
lara nut ber ot deals rs already ahe i l Tt the if total 1932 


volume 


records made by Roval branches 
1924; Buffalo 


cade . 3 hicago 


Some of the outstanding 


follow: Boston 


biggest August billing in more 


biggest August billing sinc 
than a de 


greatest sales volume in the 


history of the office; Daven 

largest billing ever reported in this office; Nashville 
and largest billing Nashville has 
established another new record; 


otmce; 


port 
sales volum« 
New York 
biggest month in the 
Portland, billing 
August billing; Rockford 


biggest sales volume of any n 


vreatest 
ever reported 
Portland, Me« 


Ore 


histor y ot the 
1924; 


biggest billing ever; San 


sinc Providence 


bigvest 


biggest 


Francisco ynth but one ever 


sales and bill 


billing 


reported by this office; Springfield, I1l.—all 


ing records smashed: St. Louis—biggest August 


since 1920; Washington—will more than double last year. 
[hese impressive statistics, together with the large num 
ber of branches exceeding quota and the improved spirit 


reflected everywhere, are a source of gratification to Royal 


officials and give a striking illustration of business im 


provement 


~~ S - 


Parrot Speed Fastener Corporation Takes Larger 
Quarters 

Che Parrot Speed Fastener Corporation is now located 

in its larger and more modern quarters at 363 Broadway, 


New York City. The 


a greater 


new arrangement, it is felt, offers the 


irganization opportunity to serve the dealers in 
speed fasteners 


Che No. 7 machin«e 


and its sales have taxed the 


has proved a popular selling number 


productive facilities of the fa 


tory tor some time 





rWO VIEWS OF THE 


NEW CHICAGO OFFICES OF THE GLOBE-WERNICKE COMPANY 
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INTERIOR OF STORE OF SANFORD HALL 
COMPANY, JACKSONVILLE, FLA.—The cor 

pany moved into this location on March 20, 1933 
The third anniversary of the business was cel 
brated on September 1 A complete line of of 
fice supplies is handled, including Yawman and 
Erbe equipment and the National Blank Book 

Company line 


Ayer Heads Smith-Corona Branch Service 
Departments 

Aver has been appointed manager of Branch Serv 

Smith & Corona Typewriters, 

Aver has 


V. Vz 
ice Departments of L. ¢ 
Inc., with headquarters at Syracuse, N. Y. Mr. 
been in the typewriter business since 1902 without a break, 


during which time he traveled extensively and became well 





v @ 


AYER 


known to the typewriter industry throughout the country 
In 1913 Mr. Ayer was associated with his brother J. B 
Ayer, as distributors of Corona typewriters. In 1928 he 
Smith & Corona Type 
for the Co- 


He later became dealer representa- 


became representative of L. C. 
writers, Inc., covering the mid-west territory 
rona adding machine 
tive for the Corona typewriter. 
eS 
Charlie Lipman on the Job 

Charles W. Lipman, ambassador at large for the George 
B. Graff Company, Cambridge, Boston, Mass., whose auto- 
graph has been sought by numbers of people who mistook 
him for an erstwhile mayor of New York City—for which 
office he does not choose to run—has started west from 
New York, his object being to call on the trade in about 
two-thirds of the U. S. A., gather in all the business he 
can, visit A Century of Progress, collect information as to 
the NRA, which he hopes will go over the top, and finally 
to dodge 
Walker, and policemen who may suspect him of attempting 


he once had 


autograph hunters believing him to be Jimmie 


to pull a big diamond robbery 
in Milwaukee 


the policemen up to it.) 


-an experience 
(One of the unsolved mysteries is who put 
“Ts it possible,” asks Mr. Lipman, 
“to walk all over Chicago for business in the daytime, and 
then to find one’s self with a residual portion of energy 
sufficient to walk some hours at the Fair in the evening?” 
“No, Charles, it is not,” say we, “unless you are buoyed 
orders a 


up by glee over having taken many substantial 
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To date, despite certain discomfort, no improvement of 
intimate and universal application has been found over the 
means of locomotion used by Adam. Wheel chairs are for 
the decrepit, the lazy, the exhausted, the footsore, the 
weary, and the convalescent. Anyone who can’t find some 
excuse for a jinrikisha lacks either imagination or the price. 

Mr. Dawes has promised to keep the Fair open until 
Friend Lipman has had a chance to view the outstanding 
attractions. 

a 
Underwood Visitors at Chicago Fair 

Registrations during September of visitors at the booth 

of the Underwood Elliott Fisher Company included the 


following dealers, agents and officials: 


Claude L. Hough, Tulsa, Okla.; Otto O. Ebershoff, Lafayette, Ind.; 
W. M. Fawcett, Edmonton, Canada; Mary C. Turner, Columbus, Ohio; 
E. W. Swain, Springfield, Ill; G. A. Olsen, Pittsburgh, Penna.; Jos 


Rausch, Pittsburgh, Penna.; Glenn Hamilton, Pittsburgh, Penna.; K. K 
Detroit, Mich.; H. J Method, Wisconsin Rapids, Wis.; W. G. 
Turquand, Los Angeles, Calif.; J. E. Holloway, Hollywood, Calif.; W. C 
terg, Pittsburgh, Penna.; G. E. Bowker, Buffalo, N. Y.; H. J. 
New York City, sales manager of typewriter division; Add Atkins, Tex 
arkana, Texas; A. S. Philadeiphia, Penna.; W. V. Taliaferro, 
Denton, Texas; E. A. Bay, Wis.; E. M. Bode, Oshkosh, 
Wis.; Mrs. Hagemann, Denver, Colo.; C. E. Baker, Jr., Tulsa, Okla.; 
W. A. Hazelton, South Bend, Ind.; Mr. C. H. Bolton, Cleveland, Ohio; 
W. W. Nivin, St. Louis, Mo. 

Frank E. Tupper, National Business Show, New York, also registered. 


Rives, 


Crewdson, 


Bundy, 
Bode, Green 


Speed demonstrations by Albert Tangora attract the 
attention of many fair visitors daily. 
eummematiiginenes 


Brandt Cashiers Used at Century of Progress 
The Brandt Automatic Cashier, a coin-changing machine 
made by the Brandt Automatic Cashier Company at Water- 
Wisc., A Century of 
exposition and by the exhibitors therein. Some of the many 


town, is widely used by Progress 
users include the exposition general admission entrances 


and many concession ticket windows at A Century of 
Progress. 

Some of the many users at A Century of Progress are 
Skyride, Enchanted Island, Streets of 
Dearborn, dance ship, Old Heidelberg Inn, 
Eitel restaurant, Horticultural 
Triangle Muller’s Pabst Casino, Chinese res- 
taurant, B/G restaurant, Schlitz Garden Cafe, Belgian vil- 


miniature railroad to 


ship, the 
Fort 
restaurant, 


Byrd’s 
Paris, 
Italian group, 
restaurant, 
lage, Greyhound bus lines, the 
Twelfth street entrance, and the Chicago Surface Lines at 
the grounds. 
—— 

Col. Pelouze Presides at Dinner of Vets of ’93 

The Association of '93rs, composed of veterans who at- 
tended the World’s Columbian Exposition of 1893, met in 
the Great Northern hotel, Chicago, Thursday, September 
28, for dinner and an evening of reminiscences. The toast- 
master at the banquet was Col. William Nelson Pelouze of 
the Pelouze Manufacturing Company. 











The Guest Book 

F. R. Winship, who has beet 
business for eighteen years, paid us a visit September 7 
Most of Mr 


lis and vicinity, but recently he has been in the south. He 


in the calculating machine 
Winship’s experience has been in Minneap 
was in Chicag n his way back to Minneapolis where he 
expected to establish a business of his own as a dealer in 


While in Chicago, 


time to visit A Century of Progress and to call upon a 


mechanical office specialties he took 


tew ofhce appliance manutacturers 


Edwin O. Tupper of National 
New York, and his brother, William, called 
of this journal on the afternoon of August 30, having left 
New York by 


brothers were here 


at the office 


plane the morning of the same day Phe 
n a pleasure trip to see A 
Ned, as he 1s bette 


known, expected to give at least part of his time to busi 


principally 
Century of Progress, but Edwin or 


ness affair 
Frank E. 


Show Cor 


Tupper, president of the National Business 
any, New York, and his son, 
Tupper, w! ilso is in the show company, 


names to the Guest Book September 5. Mr 


affixed their 


Puppe r ex 


pressed gratification upon the sale of space for the busi 
nes how to be held later this month in New York. Thess 
tw upper followed Edwin and William from New 
York, the four making a tamily party of it tor much f 
their time n Chicago 

ilbur C. Cross of York Office Supply Company, York, 
Penna illed September 2 for a brief but interesting visit 
Mr. C1 was returning from the convention of the Vet 
‘ ints I rei Wars at Milwaukee, where he parti 
pated a i delegate and a member of the Scotcl bagpiy 
band | his own city, which won the novelty prize of a 


their convention playing While it 

Chicago, Mr. Cross took time to visit A Century of Prog 

ress and the factory of the Wilson-Jones Company 
Walter Buchler, writer, w 


f people and events, whose 


rid traveler and keen observer 


ccasional contributions to 


these page will be remembered by readers thereof. in 
cribed his name in English and in Chinese (a special nam 

in the Guest Book on September 7. Mr. Buchler, an Eng 
lishman, whose home is in London, gets more than th 
average person receives ut t the adventure of conscious 
existence He has literally written and photographed his 
way around the world Starting from London a little less 
than three years ago with $50 in cash, he has visited almost 


} 


every untry on the globe, observing, picturing and wri 
n urticle after article tf publication in America and 
Eneland His evidently fit yndition and his dr: t 
ene vy are pr f that the world has treated him wel 1 


When residing in China several vears ago, he receive: 


ccording to the custom, a special name from his Chines« 
friends, whose habit it is to confer pleasant names upor 
those whom they like Mr. Buchler’s Chinese sobriquet 
translates into “White Heavenly Purity” which he blus! 
ingly insists is putting it rather strong 

He visited A Century of Progress for a few days, thet 
continued his tour of the United States. He expects t 


visit each state before his return to England, where he will 


undertake the labor of transcribing the notes and recolle« 


We hall hear more of Mr Buchler, 


in popular magazines as 


urney 


whose contributions will appear 


we is in Office Appliances. It is more than likely that 
e will publish a volume or two covering the highlights of 
his world-girdling adventure 

Vern Priser, who operates as Priser’s, Tucson, Ariz., 
alled at the offices of this journal September 5. Mr. Priset 


business as a typewriter dealer, but gradually 


added other lines until in recent years he has been using 


+} , Evervthine for the Office.” He was in Chi 


Business Show Company, 


Wardell F. 


a short time in this office 


OFFIC! 


APPLIANCES 


ss and pleasure trip and took 


cago on a combination busine 
make 


reported a gratifying impr 


time to several trips to A Century of Progress. He 


} 


vvement in business conditions 


A. Elmer Anderson, president of the Anderson Type 
Pasadena, California, and president of the 


Machine Dealers 


writer Company, 


Southern California Office \ssociation, 


and his daughter Barbara inscribed their names on the 
Guest Book September 1. Mr. Anderson attended the type 
writer convention in Chicago and, ot course, went to sec 

\ Century of Progress.” He was enroute to California 


from Michigan, where he had spent an enjoyable two weeks 


vacationing. Mr. Anderson is chairman of the Tournament 


of Roses, that magnificent spectacle which is staged the 


first day of January each year. He pointed out that the 


football game is only a part of the tournament and that 
the broadcast of the Rose Parade would be particularly in 
teresting to “tune in.’ 
Mr. and Mrs. Harry Hill, whose present address is Box 
Wis., called on September 6. Mr. Hill was 
rmerly in business in Watertown, S. D., under the name 
Peck-Hill  ¢ 


Sundstrand adding machines, 


76. Menominee, 


Underwood typewriters, 
Dictaph nes, Ace 


The Hills arrived in Chicago 


ympany, handling 


fasteners 
and other office appliances 


yn September 2 for the purpose of visiting the 


“Fair” and 
: 
king up old acquaintances 


iber 14, Harold B. Barnett of the Niralite Com 


On septe 
pany, New York, N. Y., dropped in and signed the Guest 
Book. Mr. Barnett was in Chicago primarily for business 
reasons but also found time to visit \ Century of 
Progres 


Seattle, 


Stanley Ryding of the Biggs Company, In 
Wash., dealers in Heyer duplicators, Star paper fasteners, 
supplies, stationery specialties, 

25. Mr. Ryding 
man of pleasing appearance and address. His 


trip east was made by motor car, and he was accompanied 


duplicator and typewriter 
etc., signed The Guest Book on September 


is a younes 


n the journey by two other young men ne being a cus 


tomer of the Biggs Company, and the other a member of 


the Boeing airplane organization They came via Yellow 
stone Park, taking snapshots of scenes along the way, laid 
ver a day in Cheyenne, and then came on through to 
Chicas Used to loftv mountains and tre¢ rvered slopes, 


and accustomed to the damp coolness of breezes from off 


Puget Sound, they found the vast plains and uplands of 
Wyoming rather staggering in the immensity of the view 
they afforded and discovered in the bracing air a dryness 
they had not hitherto had occasion t observe Chev left 
Chicago on September 26 for the returt urney to Seat 
tle, going by a southern route in order t visit the Grand 
Canyon of the Colorado River. From there they proceeded 
to Los Angeles, thence north to San Francisco, Portland 


They were impressed with the number and 


interest of the exhibits at the Chicago exposition, by its 


size, its crowds of people and by the unusualness of its 


architecture, and viewed Chicago’s recent immense busi 


ness structures with interest tinged with amazement 
Mr. Ryding says that there has been a material improve 


ment in business in the Pacific Coast states during the last 


few months One encouraging and significant factor is 


the marked increase in lumber shipments, indicating a 


building trades 


general improvement in the Business in 
fice machines and accessories, he states, is steadily 1m- 
proving 

C. A. Goodrich, Cas« 


Highland Park, Conn., 


n September 22, and again on 


Bros spent 
26. After spending as much time as his schedule 
back to High 
New 


September 
would permit in Chicago, he started working 
land Park, making calls in Indiana, Ohio and upstate 
York on the way 

H. B. Reynolds, National FiberstoK Envelope Company, 


Philadelphia, Penna., signed The Guest Book on Septem 


OCTOBER, 1933 


After working Chicago and taking some time to 


continue on 


ber 1] 
visit A Century ot 


Middle 


Progress, he planned to 
through the West, calling upon dealers in impor 
tant centers 

Charles W. Lipman, George B New 
York, N. Y., spent a short time in this office on September 
25. An item about his trip appears elsewhere in this issue. 


Graff Company, 


He reported being well pleased with the orders he had ob- 
tained in working from New York to Chicago 
i 
Chicago Office Appliance Managers at Glen Oak 
The Office Association 


met at the Glen Oak Country 


Appliance Managers 
Club, Glen Ellyn, Illinois, 


Chicago 
September 22, for an informal golf outing, which was thor 
The organization is 
Hamilton 


oughly enjoyed by all who attended 
Monday 


Club and is planning for an active 


resuming meetings every noon at the 
season The annual 
election is to be held early in October 


——_—_»——_ 
Hay to Manage Foreign Sales for Smith-Corona 


The appointment of Willard C. Hay as manager of for- 
eign sales for the L. C. Smith & Corona Typewriters, Inc., 
has just been announced. 


Mr. Hay has 


twenty vears, serving in various capacitic S 


been associated with the company for 


His last posi 





HAY 


WILLARD C 


tion before his recent promotion was as assistant to Vice 
President W. G. Hoagland. 
Mr. Hay is well known throughout the typewriter indus- 


try and enjoys the respect and esteem of a wide circle of 


friends within and without the industry 
> 
Wahl Adds to Sales Staff 


During the last few months the following additions have 


been made to the sales staff of The Wahl Company of 


Chicago 
\. Sparks, Texas; H. G 


Schwarzkopf, Kansas; W. C. 


Clower, Tennessee, Alabama and Mississippi; F. L. Gibbs, 
Chicago; D. L. Curless, Chicago: Mark E. Lee, Indiana and 
Michigan; H. A. VanAusdel, Pennsylvania; O. C. Mac- 


Corkle, New England; J. A Washington, 


Montana and Idaho 


McKay, East 


[he company has increased the size of its sales force, 


and because of the better outlook for business, salesmen 
worked through without vacations 

Sales of Eversharp pens, pencils and desk sets, as well 
as sales of the secondary line of Wahl-Oxford products, 


have been considerably in advance of last year 
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“Little Tails’—A Quarterly About Pencils 


Serious-minded stationers who appreciate the commercial 
value of interesting facts with relation to the products they 
handle welcome successive issues of “Little Tails,” the ad- 
mirable house organ of the General Pencil Company of 
Jersey City, N. J 

The quarterly issue for the Fall of 1933, just out, con- 
tains interesting bits of history which outline the back- 
ground of our most familiar tool tor writing and figuring, 
The reader learns that the word “pencil” 
meaning, “a little tail” 


Roman 


drawing, etc. 
comes from the Latin, “pencillus,” 

the word having been applied by 
writers to a fine-pointed brush used for making letters, 


artists and 


guide lines, and possibly for writing. 

The original wood-encased pencils had square leads sawn 
blocks of natural glued between 
grooved strips—all hand work and expensive, but the only 
wood-encased pencils available in the 17th and 18th cen- 
turies. We learned that the first modern type of pencil 
made of powdered graphite fused with clay was the inven- 


out of graphite and 


tion of that versatile genius, Conté, who became one of the 
first members of Napoleon’s Legion of Honor, Mention 
is made of the tinted and knotted cords used by the ancient 
Peruvians in place of written communications. The final 
page gives facts of interest concerning the General Pencil 
Company's Semi-Hex pencils and erasers. 

Intrigued with the contents of “Little 
neglected its excellent typography and illustration. 
well as 


Tails” we have 
The 
latter are wood-cuts done with artistry as with 


fidelity to the subjects treated 


availa 
Cheney on Central States Trip 

Paul Cheney, sales manager of Southworth Company, is 
on a trip which will include most of the principal cities in 
the Mississippi valley. While his mission is one of busi- 
ness he found time while in Chicago to visit A Century of 
Progress. He expressed himself as gratified with the re- 
sponse the company is receiving from the stationers. 


-——- ~<~—>—— 

Hartman Industrial Adviser for Equipment Group 

Wm. Hartman, vice president in charge of engineering 
and production for The National Cash Register Company, 
has been appointed industrial adviser for the office equip- 
ment group under the National Recovery Act. He is well 
qualified for this position, having come up through the 
ranks, holding positions as foreman, supervisor and super- 
intendent. 

Mr. Hartman’s activities with The 


National Cash Reg- 





WM. HARTMAN 


began in July, 1889, his first duties being 
those of Through he held 
various positions, including those of assistant foreman and 


ister Company 


assembler following years 


foreman. In 1911 he was appointed supervisor of all as 


sembly departments, and seven years later became super- 


intendent Mr. Hartman was elected vice president in 


charge of engineering and production in 1931 











Meetings--Conventions--Dinners 


Chicago Typewriter Dealers Hold Annual Meeting 


The Chicag: lypewriter Dealers Ass 
nual meeting and election of officers Tuesday evening, Sep 
tember 12, at the Medinah Athletic Club \fter 
served, President W. W. Beutler gave his report 
briefly progress made by the association in the elimination 


Ward, Jr , tol 


dinner was 


outlining 


' 


of undesirable trade 





wed wit trie Sum 11 
the treasury tl 

Next on the which 
resulted in the choice of Arthur Froehlich of Reliable Type 


as pre sident for the 


ensuing yea vas previously elected to that office two 
years ago and gave it up last year when he was made presi 
dent of the Nat nal Associatior 

Thomas J. Stacl f the Stack Typewriter and Supply 
Company w elected vice-president; Sam. Harley of the 
Illinois Typew é Company, treasurer, and Robert ( 
Goldblatt of e Star Typewriter and Supply Company, 
ecretary 

Member ot the ass ition are assured that the destinies 
f the organization are in experienced hands. The four 
officers above nat ed represent a total ef one hundred vears 
n the typewriter business, each one having had approxi 


mately twenty-five years’ experience in this industry in 


All four of the officers pledged their best efforts and 


hearty ¢« peration to advance the industry, and the mem 
bers present pledged their support in the fight for better 
practices and improved business 

In his capacity of new president, Mr. Froehlich took 
harge of the meeting and called upon William F. Claus 


ing, president of the National Association of Typewriter 


Dealers, to explain some of the points 
typewriter dealers M1 


National Associa 


ethics for 


blems which the 


tion expects to work it largely but not entirely throug! 
the help of the industry’s code of ethics He asked for 
definite recommendations for the de from the Chicag: 
iss atior By way illustration of what might be done, 
he read a letter from “Doc” Walter Hanson of the Cleve 
land Ass ition, telling of the profitable cooperation which 
had been a mplished in the Ohi ty. In response, Mr 
Froel h pled d the wl hearted ooperation ol the 
Chicas t 

\ rising t I ! was xt ded Mr. Beutler and 
the other tT ers t the retiri re adn inistration 


> 
Foshay an Officer of Sales Clut 
] H ] shay met? | litar sal Ss 1 inawer for the Roval 


pre sident 


an alleged suggestion in the 


cent from the list 


for the resale ot 


New York at the first an 


club in Sept mber 


t the Sales Executives Club of 
nual meeting of the 


<> 


Southern California Carbon and Ribbon Dealers 
Che Carb Association of Southern 


Victor Los 


Fourteen were 


mn and Ribbon Dealers’ 
held a 


n September 21 


California session at the Hugo cafe, 


Angeles, member rms 


present, one non-member firm and three guests 
\fter the reading of the minutes of the previous meeting, 
a committee on membership reported that several new 


firms had signified their intention to join in the near future 


Che Code Committee reported progress on the local code, 


which is being held up on account of the fact that the 
National Code is still in its formative stage \ letter from 
the chairman of the National Code committee was read 
President Sibertson introduced Mr. Huston of San Fran- 


CIS¢ who gave a talk on a code adopted by the San Fran 
cist Dealers’ Association under which they are working 
He said that the cooperation of the San Francisco members 


resulted in an immediate betterment of general con- 


y with reference to the elimination of cut 
throat prices 


Mi McElfatrick and Mr Wallace 


turn and spoke on developments in San Francisco to date 


were introduced in 


and upon their plans for the future. On motion the subject 


if a price schedule for the local organization was referred 


to the code « consideration. A 
made by Mz Mr. Heck, 


mittee be appointed by the president to 


Mmmittee for motion was 


Dollard, seconded by that a com- 


make contact with 


and merchant associations in Southern 


selling 


relative to a campaign to prove to national 


l r¢ al 


is a better one 


organizations that a policy of having their branch 


offices purchase for their own needs locally 


than that of doing all their purchasing through the head 
fhee. The motion was passed by a majority vote and the 
meeting adjourned. 


= 
St. Louis Hub Club Active 


Activities of the Hub Club during the summer have been 
somewhat curtailed, but with the approach of the fall sea- 


son the club is again planning the organization of a bowl- 


ing league consisting of six or eight teams composed of 
members of the Hub Club and their salesmen From a 
small beginning last year when they had only four teams, 
this bowling league in its second year is doubling its size. 


The members have found it a means of creating more en 


thusiasm among their sales organizations, developing their 
friendship to a point where it results in enjoyment and 
benefit to all 


The Hub Club 
the NRA code 


as a body and as individuals have signed 


and each member now flies under the blue 


The foregoing information comes from R. J. Keller of 


lautograph Corporation’s St. Louis office 


an 


San Antonio Stationers Protest Proposed Filing 
Equipment Code 
Antonio Stationers 


Assoc la 


tested against the proposed code of the manu- 


irganized San 


facturers of filing equipment. The protest is aimed against 


code that manufacturers allow 

n shipments and allow a discount of forty per 

also setting the 
The letter of 


opinion that 


to dealers, retail price 


merchandis¢ President 


de ale rs’ 


expresses the discounts 


Dumestre 





CHICAGO STATIONERS CLUB GOLF OUTING, COLUMBIAN COUNTRY CLUB, AUGUST 27.—-Top row, left to right: C. F. Camp- 
bell, Carson, Pirie Seott & Co.; E. J. Flown and H. R. Wilson, Horder’s, Inc.; L. S. Kositchek, Kwik-Stik Co. ; Jack Johnston, Club 
Pro., and Mrs. Johnston; T. MacCorkindale, Just & Son; Ollie Stevens, Stevens, Maloney & Co.; Charles Ziesk, Stevens Maloney & 
Co.; Harry Short, manyfacturers’ representative. Second Row: Al Evers, C. S. Roland, Oscar Modene and J. K. Martin, all of 
Marshall-Jackson Co. ; H. W. Dahly, Nygren Dahly Co. ; L. Wendt; G. J. Aigner and W. D. Comstock, both of G. J. Aigner Co. Third 
row: A. J. Krelle ane H. G. Horder, Horder’s Inc. ; William Sohm, Eagle Pencil Co. ; Edward Shapiro and Willis Saunders, Horder’s, 
Inc.; E. A. Santner, Davis Co., manager bargain booth; Joseph Pardi, Sr., American Seal & Stamp Co. ; J. Muscari, Cameron, Amberg 
& Co.; F. J. Rainey and Joseph Pardi, Jr., American Seal & Stamp Co. Fourth row: J. F. Key, Chandler’s; R. E. Landes and R. E. 
Swanson of the Englewood Blue Print Co.; Hy Linden, Parrot Speed Fastener Co.; E. E. Larson, Lily Tulip Cup Co.; A. R. Frey, 
The Globe-Wernicke Co.; C. W. Lofgren and Russell Carpenter, both of Sanford Mfg. Co. Inset: Columbian Country Club. Fifth 
row: A. Kutok and I. Anderson of Chandler's; George Cormack, Wilson-Jones Co. ; J. Johnson, Chandler’s; Joseph Pritchard, J. W. 
Pritchard Co.; A. C. Van Horne, Eberhard Faber Co.; E. R. Lund and E. B. Bowman, both of Englewood Blue Print Co. ; 
E. R. Jenkins Sixth Row M. Glaser, Monroe Advertising Service; A. P. Franz, Franz Stationery Co.; Harold Balkin, Balkin 
Sales Co.; Thomas J. Leonard and Robert Sparmacher, both of S. S. Stafford Co.; Walter Mahon; Harold E. Hawkins, Stationers 
Loose Leaf Co.; N. L. Pearce, Eberhard Faber Pencil Co.; T. K. Bledsoe, Autopoint Co. Seventh row; Lou Richman, Reliable Sta- 
tionery Co Homer Weber and Jack McWilliams, both of Franz Stationery Co.; Bill King, H. Channon Co.; R. Janovsky, Wilson- 
Jones Co E. R. Jenkins; A. L. Moore, Connecticut Mutual Life; R. B. Gingland, Esterbrook Steel Pen Mfg. Co.; H. E. Morgan, 
Franz Stationery Co.; Peyton Barkley, C. L. Barkley & Co. Eighth row: H. M. Kendrick, A. M. (Benny) Allen, Mark J. Kenna, all 
of the American Pencil Co.; Bob Bauer, National Blank Book Co.; Bernard Ward, Graver-Dearborn Stationery Co.; Homer Weber, 
Franz Stationery Co.; Harry Calvin, Wilson-Jones Co. ; Harold Balkin, Parrot Speed Fastener Co. (The complete story of the outing 
appeared on page 117 of the September issue.) 
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should not be less than fifty per cent, that some of th 


manufacturers are giving an extra ten and five on quant 


ties and that the ass: 


ciation favors manufacturers’ sugges 


tions of resale prices on met indise, but are opposed 
lessening the discount 

Che San Antonio Stationers Associaty 
William Dumestre of the 


Thorne f the 


n is 
Printing ( 
Anderson Con 
second Wed 


Chere are 


Standard 


president, and RK. ( Paul 


t association meets the 


pany, secretary Che 
ynnth during the lunch hour 


Me mie I 


ned above are the ( 


nesday ft each m 


no dues or ot firms in addition 


] 


ICR’ 


er assessments 
Lompany, 
National 


t Engraving Company 


those ment | 
Maverick-Clarke Litho Company, Nit 
Printing & 


and Gohme 


t 
leneg, 
Supply Company, Pabs 
, 


rt Art Company BCR 
-_ 
Code Association for Ribbons and Carbons on Coast 
The Northert Ribbon 
Association has been organized at San Francisco t 
tate functioning under the “NRA” code 
Hammergren (H. & M. C. Company), 
Short & ( 


California Carbon and Dealers 

facili 
| he othcers chosen 
president 
president 


©. D. Short (QO. D mpany), vice 


L. H. Chapman (A. Carlisle & Company, Upham & Rut 
ledge Inc.), treasurer; Jack Glendon (J. F. Glendon & 
Sons), secretary The board of directors is composed ot 
the following: J. Francis O’Conn Pacific Carbon & Rib 
bon Manufacturing Company), T. J. Gibson (The Millet 


inpany ), H M. ¢ (West Coast 
Carbon & Ribbon Company), Mr. Hoffman (Panama Car 
n Company), W. H. Huston (Mittag & Volger, 


Rause and Mr. Reynolds 


ascallen, 


Kastner, Mr 


> 


Chicago U E F Men Meet Mr. Wright 
Fred F. Wright, tf the Underwood Elliott 


s ul S Manacet 


Fisher Company, held a sales meeting in Chicago last 
montl it wl h were present the salesmen of the three 
divisions of the mpany—the bookkeeping, typewriter and 


adding machine Chis was his first official meeting wit! 


1 


with his family, 


eturned to New York City 


the members of which were motoring from their forme: 


Cleveland Typewriter Men Hold Clambake 


The Cleveland Typewriter and Adding Machine Dealers’ 
Association held their annual clambake at Waldruh, Rocky 
River, Ohi recently Forty-seven members and friends 


attended. Amusements consisted of ball games, bridge and 


itther games The managers of the ofhces of the several 


manutacturers did their make the 


4. E. D 


part t party a success 








OFFICE APPLIANCES 


Chi-Co Stationers Have Outing 
Stationers Club, composed of stationers in 


held their an 


outlving sections of ( hicaws and suburbs 
nual golf outing, September 12, at Navajo Fields Country 
Club, which is southwest from the city | R. Lund of 


Blue Print Shop ts a member of the club and 





Top row, left to right Harry Calvin, Wil 


AT THE CHL-CO OUTING 
. Sanford Mfg. Co Ollie Hamilton 


on Jones Co Russell Carpenter, 


F. S. Webster Co R. Janovsky, Wilson Jones Co R. E. Lauder 
Inglewood Blue Print Co ( W. Lofgren, Sanford Mfg. Co Center 
row R. E. Lauder, Englewood Blue Print Shop; Cless O. Burras 
John A. Gilbert, Office Appliances R. Janovsky, Wilson-Jones Co 
Bottom row Standing, George Roll A. Helquist Fab, the genial 
club manager Benny Powell, A. W. Faber; Nels Malmaquist Seated, 
Unidentified A. Stricke E. R. Lund, Englewood Blue Print Shop 
made all the arrangements \ few days later he was to 
play another member for the club championship. Rain 
had fallen the night before and clouds threatened all day 


but did not weep, so that the afternoon was perfect for 
golf. Ollie Hamilton of F. S. Webster Company gave a 
remarkable exhibition of accuracy with his tee shot at the 
fourth hole Several prizes were awarded at the dinner 
which was served after the gam« In addition to members 


representatives of a number of sta 


tronery manutacturers were present 


= 


THE TYPEWRITER DEALERS OF WASHING 

TON, D. ¢ HELD A PICNIC EARLY IN 

AUGUST The event, which took place at 

Epping Forest Club, was an all-day affair There 

were land and water sports. Lunch and dinner 

were served. The accompanying picture indicates 
a happy feeling 





OCTOBER, 19 


RUMS! For a thousand years the 

African drum has broadcast its coded 
messages over the miles. For more than a 
generation the whirling drums of the 
Mimeograph have speeded their pertinent 
messages into all parts of the world. The 
newest Mimeograph marks a high point in 
human efficiency. Its ability to turn out, 
in every hour of the working day, thou- 
sands of well-printed duplicates of all kinds 
of forms, letters, bulletins, Sraphs, maps, etc., 
makes it standard equipment in business and 
education everywhere. Quickness is its 
high merit—therefore a great saver of time 
and money! Get latest information from 
A. B. Dick Company, Chicago, or see clas- 


sified telephone directory for local branch. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Stationers Association 








OFFICERS: 


Harry A. Morgan, Stationers ( orporation, Los Angeles, Calif., president; H. T. Griswold, Sanford Manufacturing Company, 
Chicago, Ill., vice-president, manufacturers’ division; Harry G. Horder, Horder’s Inc., Chicago, Ill., vice-president, wholesalers’ 
division; Lou H. Hoelscher, Hoelscher Stationery Company, Buffalo, | = vice-president, commercial furniture division; W. 
E. Hough, Victor Safe @ Equipment Company, North Tonawanda, N. Y., vice-president, field division; Percy Grand, Grand 
& Toy, Toronto, vice-president, Canadian retailers’ division: R. Norman Brown, Brown Brothers Ltd., Toronto, vice-president, 
Canadian manufacturers’ and wholesalers’ division; Charles A. Lent, Brown, Lent @ Pett, New York, N. Y., vice-president, bank 
and commercial stationers division; William E. Stockett, ]r., Stockett Fiske Company, Inc., Washington, D. C., treasurer; W ood- 
son P. Waddy, Everett Waddey Company, Richmond, Va., auditor; C. P. Garvin. Washington, D. C., secretary and general 
manager. 


Regional Governors 








No. 1 Frank H Fargo, pany, Birmingham, Ala No. 8 Herman Cast. West- No. 11 J. H. Gonyea, The 
Bridgeport, Conn ern Lithographing Com Stationers, Tacoma, Wash. 
-_ £ > . pany, Wichita, Kans. 
No. 2. C. M. Dunn, Geer 6 jock Fecho, Be No. 12. Harry J. Stratford, 
‘ rows Brothers, Cleveland, - > 
Dunn Company, James Ohio Neal, Stratford & Kerr, 
town, : No. 9. William C. Clegg, San Francisco, Calif. 
s 7 The Clegg Company, San 
No. 3. William H. Brooks, No. 6. G. O. Stevens, Ste Antonio, Tex. No. 13. T. V. Bell, Thos. 
Jr.. William Murphy's se Maloney Company, V. Bell, Ltd., Montreal, 
Sons Company, Philadel Chicago, III Canada 
phia, Penna No. 10. William Mason, 
No. 7. B. J. Bristoll, Koch Jr., Out West Printing & No. 14. John J. O’Brien, 
No. 4. William J. Douglas, Brothers, Des Moines, Stationery Company, Colo- J. J. O’Brien & Sons, New 
Zac Smith Stationery Com- lowa rado Springs, Colo York, N. Y 
General Offices and Information Bureau—525 Investment Building, Washington, D. C 
Place of next annual convention: Buffalo, N. Y 
ers, who added considerably to the harmony during and 


New England Regional Meeting to Be Held 
October 9 


Che regional meeting of the National Association tort 
New key ind will be held in Springfield, Mass., at the 
Hotel Kimball on Monday, October 9. This meeting will 
be open to all stationers, and those in charge urge that 


everyone come who can. This will be the first opportunity 


in any district hear direct from Charles P. Garvin as 


just what the stationers’ code is and how it will affect the 


stationery industry. 
nnecticut Valley Stationers’ Asso 
be combined with the regional meeting 


[he district is No 4 


ft Bridgeport, Conn 


and the governor is Frank H. Fars 


>_> 
Northwest Stationers and Travelers Play Golf 
Che first annual outing and golf contest of the Twin City 
Northwest Travelers Club 
club, South St. Paul, on 


\ trophy was presented to the winner by the 


stationers and members of the 
was held at South View country 
August 24 


travelers. The low score for the stationers was made by 


Charles Regan of the Globe Printing Company, South St 


Paul. Low score for the travelers was made by James 


Barrett. Twenty-nine golfers participated. For the eve 


ning party, forty persons were present and they partook 


of a dinner, after which card games, etc., were played. No 


definite date has been set for next year’s outing. 
=~ ’ 
The Final Golf Game for the Year 
The final golf game of the Toronto stationers this year 
was held on September 19, beginning at 2:00 P. M. at the 
Royal York golf club The “Luckett Trophy” was the 
object of competition 


_— 
Winnipeg Stationers Enjoy Golf Tourney 

An enj 
Winnipeg and their friends on 
the Alcrest golf links, the 


fying game for the Luckett golf trophy. 


yable golf contest was held by the Stationers of 


Thursday, August 31, on 


occasion being the third quali- 


Among the visitors was Jack Carter of Brown Broth- 


after the dinner [The occasion was somewhat in the 


nature of a double event, it being the anniversary of Frank 


Martin’s birthday He was the recipient of special atten- 
tion from most of the players 


pany, Ltd... I Wiinnipe 


] 


The Reliance Ink Com ge, donated 


the prizes. The prize winners were: Gordon Fraser and 
Herbert Gregory, who tied for low net, both turning in a 
card of 77; low hidden hole, Charlie Nicholson and Frank 
Martin High hidden hole, Russell LeBeau 

Che following members having qualified played in the 
final game at Southwood on Tuesday, September 12: Rod 
Cooper, Keith Vogan, Charlie Nicholson, Gordon Fraser 
and Herbert Gregory 

waitin 
New York Stationers Association Membership 
Increases 


We learn that the membership of the Stationers Associa 


tion of New York is now the largest in its history and that 
the association is in a position to work more effectively 
for the benefit of the trade than ever before The work of 
the organization is carried on in the interes f its members 
and of the trade in general 

The association has a credit exchange of which the sta- 


New York take 


All members are asked to excl 


tionery dealers of should increasing 


advantage hange credit in- 
formation by sending any information regularly to the se« 
secretary of the 
New 
York and through his contacts there will be able to serve 
of credit 


retary of the association. The executive 


association recently joined the Credit Bureau of 


s of the Stationers Association with types 


data not heretofore 


ceili esition 
Where Is Frank H. Tuxbury? 

A personal friend of Frank H. Tuxbury, who up to a 
year ago was operating as the Typewriter Safe & Fixture 
Company, 117 North Poinsettia street, West Palm Beach, 
Fla., would like to know his present whereabouts. If Mr 
Tuxbury will drop a line to Office Appliances’ New York 
office, 100 East Forty-second street, some one in charg 


will see that his friend is informed. 


member 


availabl 
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CORONA 


The PORTABLE TYPEWRITER 
OF PROVED DURABILITY... 





COMPLETE $45 


; CORONA FOUR will be a big seller again 
THIS Christmas. This is the same Corona which 
sold for years at $60. It is complete with vari- 
able line spacer, back spacer, margin stops and 
two color ribbon mechanism. 


Now being offered to the trade to retail at 
sf only $45. 


Corona's solid one piece aluminum frame 
- makes it the most durable of all portables selling 
g in this price range. 


We urge you to place your holiday orders 
r for Corona Fours and Smith-Coronas NOW! 








LC SMITH & CORONA TYPEWRITERS INC SYRACUSE N. Y. 
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John A. Zellers—A Sketch 


In the September issue of Office Appliances, page 102, 





announcement was made of the new responsibilities placed 


upon the shoulders of John A. Zellers by Remington-Rand, 
In Che sketch was necessarily brief owing to the late 
date on which it was received. It affords us pleasure to 


give here some additional matter on the career of Mr 
Zellers 

As stated in the item previously published, he has been 
appointed assistant general manager of Remington-Rand 
Inc., retaining the office of vice-president. Mr. Zellers has 
been connected with the typewriter industry for more 
than thirty-four years and is thoroughly qualified for his 
present position im association with President James H 
Rand, Jr 

Mr. Zellers won his way to his important post largely 


through his expert handling of foreign sales. Following 





ANSWER THESE 
QUESTIONS 


Which type of storage filing box (or 
file) actually stands up in use and 
gives users satisfaction? 





Does it pay to put sales effort behind any 
item that fails to satisfy users? 





R This ad is written for the attention 
of certain stationers who = are 
puzzled.) It is a FACT that 
LIBERTY Storage Boxes were the JOHN A. ZELLERS 
first corrugated storage boxes put on the is Gentes te Manson, he Gret became cccccinted aith 
market. That was 15 years ago. It is a the Smith Premier Typewriter Company in 1899 and rap- 


FACT that these boxes are today the leaders idly won his way to executive positions in the sales depart- 


‘n their field—that they far and away outsell ment of the domestic organization. Soon after the sales 
? 3 i < ‘ « a’ 


offices of the Smith Premier were merged with Remington 


F j ‘tition co ined. Itisa FACT that : . 

ll competition combit a ? in 1912, Mr. Zellers was appointed sales manager for the 
LIBERTY Boxes have seen possibly a score western zone, including the Pacific Coast and mountain 
of competing “boxes” or “files” come onto states. In 1914 he was taken from the San Francisco 


the market with a blare of trumpets and office and given the hazardous undertaking of going to 


. . . 2 , German o hi le the business of th femington com- 
quickly die away. You know this is true. vermany to handle the business of the Remington con 
pany shortly after the outbreak of the World War. During 


estion is, Does it pay to push a 
Now the questior I 7 i ; the dark days in Germany he not only handled the affairs 
winner and a sure profit-maker, this year an¢ of the company expertly, but gained valuable knowledge 
next year and right on, or will you gamble at the very start of his foreign service. Following the 


World War he joined Ralph C. Stevens, formerly in charge 


with your customer's good will and your 
of the Wahl adding machine department of the Remington 


profits. [It is well worth while considering and | 
[ypewriter Company, in organizing Zellers-Stevens, Inc 


answering the two questions stated above. 
- - Chis firm embarked in the export business and the partner- 
ship continued for five years 

In the summer of 1923 Mr. Zellers went to Europe, 





where he visited Remington branches in every European 





country and on his return was appointed foreign sales 


Our new 1934 LIBERTY Box advertis- 


ing folders are coming from the press. manager for Remington. This was on August 1, 1923. He 

lf vou needa td Nine away, 4 continued in this position until the typewriter company 
) and sendimprint wanted. 

ushow many and I was consolidated with the other concernS which now 





comprise the Remington-Rand. In 1927 he was made vice 

president and general foreign director. On December 1, 
1931, he was appointed general manager of the Remington 
Typewriter Division, with headquarters at Buffalo. In 
1931 he made a tour of Europe, Africa and Asia. He was 


BANKERS Box Co., Inc. 


536-538 S. Clark Street 
CHICAGO, ILLINOIS 








one of the first men to take advantage of telephone service 
to South America, opened in the spring of 1930. Mr. Zellers 
completed twenty-five years’ service with the typewriter 
division in 1929 and upon his return from abroad was the 


Wanufacturers of . ; " 
quality storage boxes at a banquet in his honor at New York in September, 


for over 15 years 


guest 
1929, where he received the Remington Service Badge from 
iands of the late Archibald Cobb, then his assistant. 





the 
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bike Kabbils oul of 2 Mal” 


(that’s how one stationer described CARTER’S packaging hits) 


Here’s a new one . . . close on the heels of the 
prize-winning Inkwell Bottle, the Jewel Case. 
mee Midnight Carbon, Carter's Cubes ... to 
mention just a few of Carter’s outstanding recent 
packages. Carter’s Stamp Pads look spruce, jaunty, 


colorful . . . in their wholly up-to-date new dress. A 










pace setter, now, in appearance as well as in per- 
manence, and ink brilliance. The Carter's Ink 
Company, Boston, New York, Chicago, Montreal. 


® Hlere’s another case, we 
prophesy, where a good 
seller becomes an even 
better one through modern 
packaging. 
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The NRA and the World’s Fair are the two most 
dramatic movements reflecting the spirit of the New 


Era! 


A New Era that offers a future filled with boundless 
opportunities ... new opportunities that unfold them- 


selves in endless succession. 


Diebold dealers have a line of record and cash protec- 
tion equipment tailor made for these new conditions. 
An already large line of standard units has been 
widely supplemented by new units styled to provide 
protection for new record and cash handling systems 


introduced by the New Era. 


The profit possibilities of the Diebold line are based 


upon new products for new demands. 


Take advantage of our liberal dealer franchise that 
incorporates fully protected territory with whole- 
hearted sales coooperation in developing the markets 
opened by the New Era. Write for full information. 


No obligation, of course. 


~~ 
Ui Long known as a leading bank vault manufacturer I 
Diebold offers complete protection for records, money 
T and wealth from fire, burglary and banditry. 


DIEBOLD 


SAFE & LOCK co.. Canton, Obio 


SEE OUR WORLD’S FAIR DISPLAY ... GENERAL EXHIBITS BUILDING 








. 
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Electric 


Rekordesk Safes open 
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new markets 


wherever vertical card records are and 


can be used. 










Vertical Cashgards 
bring new profits for 
commercial cash pro- 


tection from hold-up 


and burglary. 











X-60 Cashgards bid 
for new markets 
for cash and bur- 
glar protection — 
they take the low- 
est burglary insur- 
ance rate. 


Safes 
bring new business 
wherever floor space 
and convenience are 


Receding Door 


considered >. 
save one-third in floor 
space. 
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New Hampshire Stationer Celebrates Tenth 


Anniversary 
Last spring the R. H. Llewellyn Company, ofhce equip 
ment engineers at 39 Hanover street, Manchester, N. H., 
held a localized business show involving a complete display 
of modern accounting and filing systems, office tools and 
equipment At this show was exhibited a model office, 


dictating machines and executive desk organized, stenog- 
rapher’s desk organized, steel filing equipment including 
one and two-drawer letter files, sectional files, vault trucks 
bank bookkeepers desks, machine posting trays, card cab 
inets, storage cabinets, shelving, steel desks, fireproof safes, 
visible record cabinets, visible record books, loose leaf 
binding devices and modern office tools. Systems designed 
specifically for more than thirty different lines of business 
were demonstrated \ partial list of the systems shown in- 
dicates the extent of the exhibit and its application to every 


record-keeping requirement. The show was a distinct suc 


COss. 

Now, on October 1, the company celebrates its tenth an- 
niversary. They announced this event in their advertising 
and in direct mail folders which included mimeographed 
letter-size sheets, picturing a stone-age man hammering a 
I 


record on a slab of stone, suggesting the beginning 
written communications in contradistinction to the modern 
systems [The company organized an essay contest with 
$50 in prizes open to all for the best essays on How the 
Modern Stationer Serves Business The contest closed 
October 1, and decisions will be announced and prizes 
awarded on October 10 \nother contest 1s open to stu- 
dents in the schools, the subject being A Modern Statione ry 
Store—What It Is and Does. The winner of this contest 
will receive a Sheaffer pen and pencil set. This applies to 
each school whose students enter. This contest also closed 
October 1 and winners will be announced on October 10. 
\s part of its local advertising, the R. H. Llewellyn Com 

pany recently issued a brochure entitled Waste and How 


to Eliminate It. This is bound in flexible covers and con 
tains pictures of some of the company’s more extensive 
installations of furniture and office equipment. These il- 
lustrations are on the left-hand pages principally, with 


comment on the desirability of modern offices, effect on 
t1 


personnel, business prestige, etc., on the right-hand pages 


On } s 16 and 17 are illustrations of the exterior and 


past 
interior of the Llewellyn store, a portrait of the founder 
of the business and the beginning of a list of several hun- 
dred names of the company’s more prominent customers 
throughout the state of New Hampshir« 

The Llewellyn Company is to be congratulated not only 
on the anniversary, but upon the manner in which they 
celebrated it, bringing the advantages of their activities 
forcefully to the attention of buyers at this particular time 


when buying is urged upon all. 


—_$_~>— — 
Business Schools Unite in Show 
\ugmented by greater office equipment than ever, a 


number of office training schools in Seattle flung open their 
classrooms, replete with new business machinery for new 
students this September. Leading business colleges, secre- 
tarial and accounting schools of Seattle take the view that 
mechanical devices play a far greater part in the conduct 
of a modern business office than most persons realize, 
and for that reason have installed the latest and most 
efficient office appliances for their young men and women 
learners 

While practically all of the business training schools of 
Puget Sound feature such equipment, special attention was 
called this Autumn to what the well-equipped business 
college was employing by the Office Appliance Show 
staged by Racine’s Western Institute, the University of 
Business Training Schools and Wilson’s Modern Business 


wm 
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The eustomer 


who “comes back” 
-.. month after 
month ...is the 
customer who 
brings 


PROFITS! 








GRAND PRIZE 
CARBONS and RIBBONS 


make “comeback” customers 
v 


PACIFIC CARBON AND 
RIBBON MFG. CO. 


J. FRANCIS O'CONNOR, Pres. 


Head Office and Factory: 
1451 Harrison St., San Francisco, Calif 





Chicago Office: New York Office: 

608 So. Dearborn St. 42 Exchange Place 

Boston Office: Los Angeles Office: 
WS SS Seay 66 Franklin St. 406 No. Main St 
Denver Office: Atlanta Office: 

1030 15th St. 503 Volunteer Bldg. 


Send for BOOKLET 
WRITE FOR YOUR 
COPY OF “CARBON PAPER 


FACTS” Containing interesting data concerning the 
manufacture and use of carbon paper and typewriter rib- 
bon—this booklet will help to increase your sales. It’s 
free and yours for the asking. 















HERE / 
IT Is. 


The 
New 


Sengbusch 


<<0cKeToR> 


INKWELL No. 90 


Built for present times—and for all time. A new two-in 


one combination inkwell and socket that gives perfect service 


at a low price. Sliding socket top permits quick access to 


inkwell—no long reaching. Handy! Practical! Good look 
ing! Made of colorful materials—regular Sengbusch qual 


ity, too. Virtually sells itself. 
($1.50 with Stainless Steel Dipaday Pen). 
new Sengbusch item. 


Retails for only One Dollar 
You'll like this 


And here’s a pal for 
DIPADAY PENS 


Another new trade winner! A 
pfty-cent pen soc ket! Every Dip 
iday pen owner is a potential 
Also, it helps you to 
sell Dipaday pens. Harmonizes 
with any make of ink well. Holds 









customer 


pen securely and keeps point 
moist. Made of the same serv 
iceable, colorful materials as 
the Socketop inkwell 
Add this efficient 
and attractive little per- 
former to your regular line 


The New 


that'll give you a price range 
SOK KE I to meet every demand 
Stock up plentifully on these 
popular new Sengbusch items 


YOU'LL NEED ’EM! 


SELF-CLOSING INKSTAND CO. 
Milwaukee, Wis. 





515 Sengbusch Bldg. 
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College, of Seattl This office equipment show extended 


until Labor Day, with exhibitors including leading manu- 


facturers of mechanical office equipment of the United 


states 
labulating and statistical machines, such as are used by 
insurance companies, banking equipment, devices tor writ- 


ing large numbers of checks and making records thereof, 


duplicating devices, modern style typewriters, and cal 
culators, and machines for performing all manner ot 
mechanical office routine were shown 


This education in business machinery was enjoyed not 


business col 
September, but their They 
exhibition in the auditorium of Wil 


only by the youngsters planning to attend 


lege this parents as well. 


viewed the extensive 


son's Modern Business College building, which was open 


for a series of davs from noon until nine-thirty in the even 


ing Nocturnal hours of the enlivened with 


display were 


music by a fine orchestra. 


Most of such devices have been installed in the business 


colleges for use of students this Autumn, as every endeavor 


is being made to boost private school attendance and 
teach familiarity with the newest devices 
\lso adding to its office equipment to keep pace with 


NRA is applied to business 
the \ \ 


enrollment as the 


fille d, 


incTreas¢ d 


jobs are being was Peterson 
Commercial School 

Four full floors filled with functioning machinery of the 
the Wilson's college at 2005 Fifth 


was held—but the four 


and more 


modern othce comprise 
avenue, where the extensive show 
filled 


machines daily 


stories are also with students beine instructed on 


these 


Also augmented by the installation of fine modern office 


equipment was the Metropolitan Business College of Seat- 


tle, which has been training young men and women for 


the business world for the past twenty years. Unique in 
a board composed of Seat 


take 


terest in the appropriate equipment of the school, 


many features, it is guided by 


tle’s leading business executives, who a personal in- 


its office 


facilities, and the progress and training of the students 
which will be absorbed by Seattle offices and business 
houses.—CML 

ie 


Business Increase Continues in San Antonio 
\ steady increase in business is reported by members of 
trade in San An- 


this 


the stationery and business equipment 
tonio, Texas A 


that the 


gratifying part about report is the 


fact increase is general, and is not traceable to 


some influence such as seasonal, fad, or temporary rush. 


N 


other, but 


» special line of business has benehted more than an- 


there is a general increase in all lines, which 


has been evident now for a period of three months. Con- 


tinued improvement in business is anticipated during the 


last four months of the vear. 
W. R. Van Derveer, branch manager for Underwood 
Elliott Fisher, reports “a steady increase in business for 


months,” 
Litho Company 
look for 


stabilization of business under the 


the past thre¢ 
Maverick-Clarke 


business and 


report a marked in 
with the 


BCR 


business 


N R \ code Ss 


crease in better 


new 


io 


Col. Pelouze Reports Continuation of Business 
Improvement 


Manufacturing Company began 


The Pelouze 
to improve in May and June and has continued to hold its 


own, according to Col. W. N 


company, Chicago, III 


business of 
Pelouze, 


president of the 


mn is now 


The Pelouze organizati perating in full ac- 


cord with the N. R. A. regulations and Col. Pelouze ex 
pressed the belief that the Recovery Act would achieve its 
purpose of bringing back prosperity 


OCTOBER, 
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r THE NEW 
STENCIL PRUN TING MACHINE 
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The new STENCILPRESS is designed to meet 
the requirements of modern business practice for 
a new, LOW PRICED, duplicating machine. A 
machine that will do good work, quickly, easily, 


and ECONOMICALLY — yet sell for a lot less 


money 

Built along entirely new lines, a new principle 
of operation, the new STENCILPRESS bespeaks 
modern development and improvement—a really 
good duplicator—at a price within the reach of 
everyone 

Anyone can operate a STENCILPRESS. Takes 
but a minute to set-up, a few seconds to mount 
the stencil, and proceed to print. Twenty copies 
a minute, 1,000 an hour. 

Copy paper is inserted in a stack, or one sheet 


Write for 
7 at a time; any size, post card, letterhead or multi- 
Attractive page folder 


DEALER OFFER Ink is applied with a brush to the open surface 


to-day! 


of the platen—easy, no mess. Re-inking is neces- 
sary only every five or six hundred copies 

The feature of the operation of the STENCIL- 
PRESS is the automatically controlled motion of 
the printing platen so that the stencil print is ac- 
curately aligned and positioned on each page 
And two or more colors may be printed on the 


page with perfect registration 
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RETAIL 


LETTER SIZE 
(Compiete) 
Carrying Case, 
Stencils, Ink, 
Brush, and 
Correction Fluid 


lil / 


A new business opportunity for the enterpris 
ing, progressive dealer. A machine which has its 
place in almost every line of business. An asset 
to every office, large or small. And more espe- 
cially suited to meet the needs of the great mass 
of smaller business houses. There is a tremendous 
field for this machine. 

And it is easy to sell. Attractive looking and 
easy to demonstrate, the new STENCILPRESS 
has instant appeal and commands the immediate 
attention of your prospect. The simplicity of the 
machine, the easy, graceful motion of the printing 
operation, the neat and attractive appearance of 
the copy—all have a certain appeal. 

Your customer will marvel at the big value 
offered. A fine machine, well made, durable, and 
dependable. Attractively finished in art black 
enamel and polished nickel. Complete, with a 
handsome textile leather carrying case and sup- 
plies, at the price of $17.70. And in these times 
there is no appeal like PRICE APPEAL. 

A really good duplicator, at a really low price, 
and a tremendous field—you can sell the new 
STENCILPRESS. And remember, every Sten- 
cilpress sale adds a customer for Stencilpress Sup- 
plies. You can build up a handsome pyramiding 


business. 


STENCILPRESS COMPANY. INC. 
DAVIS & FARLEY BLDG. 
|| CLEVELAND. OHIO 
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GF No. 1660-F.. Within the draw- a 
ers of this desk are conveniences es- 


sential to the duties of the oce upant, 


GF No. 1660-F. Illustrating the 


easy interchangeability of drawers 


v for the convenience of user. 


BUSINESS is going ahead under the new recovery 
plans. Things are looking up. Enthusiasm is ram- 
pant. But with shorter working hours, increased 
pay and more employees, every one is expected to 


do his part and do it better. 


Forward-looking employers recognize that work 
produced is only as good as the tools with which it 
is produced. Better machines in the factories. bet- 
ter tools in the machine shops—and better desks, 
filing cabinets and other office equipment — are 


all productive of better work and increased output. 


GF has long specialized in better tools for office 
workers. The latest GF All-Metal Desk No. 1660-F 


illustrated (a new unit of the famous GF 1600 


THE GENERAL FIREPROOFING 


DESK WORKER 


His PART BETTER 
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THAT EVERY 






MAY DO 


line), exemplifies the better appearance, the im- 
proved quality, the greater durability, convenience 
and all ’round efficiency characteristic of all GF 


Desks and office equipment. 


The introduction of a novel and practical method 
of desk telephone installation (by which unsightly 
cords are eliminated); the interchangeability of 
pedestal drawers for the convenience of the opera- 
tor, plus the many standard GF advantages, make 
this new desk one that arouses enthusiasm wher- 
ever demonstrated. With the new deal in full swing, 
you can get your share of the increased business 
by pushing this new GF All-Metal Desk No. 1660-F. 


Illustrated literature on request. Address 


COMPANY. YOUNGSTOWN, OHIO 





ALL-METAL DESKS 





GF {LL-METAL 


ALUMINUM CHAIRS, STEEL 


PRODUCTS —ODESKS, 
SHELVING, 


CABINETS, 
ETC. 


FILES, 


FILING SUPPLIES, 
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Diehl a Rotary District Governor 
William R Che Diehl Office 
ment Company, 43 East Gay street, Columbus, 
the 


Diehl, president of Equip- 
Ohio, was 
elected district governor at Rotary International con 
vention recently held in Boston 

Mr. Diehl the 


in the twenty-second district comprising southern Ohio. 


Mr Club of Co 


will supervise forty-seven Rotary clubs 


Diehl has been a member of the Rotary 











Ww. R 


served eight director of 


1912. He 
the club, three years as 
dent, and in 1931 was elected club president 


lumbus years as 


since 
vice 


He has at 


secretary, one year as presi- 
tended many national conventions of Rotary International, 
including those at Ostend, Belgium, in 1927, and at Vienna, 
Austria, in 1931. In 1931 Mr 


of the Fifth District of the National Stationers 


Diehl was regional governor 
Association 


sdiilineniitce 
Varityper Makes New Appointments 

Varityper Divi 
Corporation, New York City, 
Russell, The Office 


Hausman, general manager of the 
Ralph C 


announces the appointment 


W. J 
sion of Coxhead 
of Harry E 
Equipment Company of Des Moines, and Carl Johnson and 


Marvin Perrin, The Office Appliance Company of Kansas 
City, Mo., as Varityper dealers in their respective cities 
Concluding a visit to a number of eastern and mid- 


western cities culminating at the National Typewriter and 
Office Machine Dealers 
Mr 
of 


the Varityper 


(Association convention in Chicago, 
Hausman returned much encouraged by the evidence 
activity and an increased interest in 


renewed business 


~>— 

Stenno Company Moves 
The Stenno Ribbon & Carbon Manufacturing Company 
Portland, Ore., 
main offices to their new 
Portland 


have recently moved their factory and 
at 3207 S. W 


Chey were formerly located at Thirty-first and 


of 
home First avenue, 
Sandy boulevard 

This « 


concrete fireproof structure, with 22,000 square feet addi 


ompany now occupies its own building, a four story 
tional floor space over that of their previous location. 
An the last 


removal, but gave a wrong address 


item in classified news month noted th« 


Our apologies 


ommudiiaees 

Franz Stationery Company Moves 
The Franz Stationery Company of Chicago has moved 
to larger premises at 119 South Wells street, where they 
5,000 square feet of floor space. A | 


occupy large electric 


sign announces—‘Prosperity is here, not around the cor- 


The 


de liv eries 


ae 
Mr. Chadduck Vacations in Washington, D. C. 
Donald Chadduck, 
Company in the Chicago territory, spent the first two weeks 
the 


ner.” company has added a new automobile to facili 


tat 


who now represents the Carters’ Ink 


of September vacationing in Washington, D. C., at 
home of his parents 


57 








THE POLICY 
THAT MAKES FRIENDS FOR 


(Peerless 


MAKES CUSTOMERS FOR YOU 


[he famous Peerless policy of cooperation 
with dealers, selling only through dealers, ad- 
vertising for dealers and referring inquiries to 
dealers has built for Peerless a great force of 
dealer good will. 


But the important thing about this Peerless 
policy is that it makes more sales for you. It 
gives your customers more confidence in Peer- 
less—it tells your customers more about 
Peerless and accustoms them to buy from the 
established dealer 


With this Peerless policy, plus Peerless quality, 
plus Peerless advertising it is very natural that 
Peerless is the leading rubber typewriter key 
sold by four out of five city dealers—known to 
customers everywhere. 


Concentrate on PEERLESS RUBBER TYPE- 
WRITER KEYS and your rubber key profits 
will be worth while. Write for advertising 
helps if you need them or, if you are not selling 
PEERLESS KEYS now, send the coupon for 
the Peerless proposition. 


PEERLESS KEY CO., INC. 


Manufacturers of the only complete 
line of rubber keys sold through dealers 


176 Fulton St. New York, N. Y. 


 etasemeess ines tiie die |} Bee ee 
PEERLESS KEY CO., 176 Fulton St., 
New York City. 
Please send me full details on what the Peerless Profit 


policy is, how it will benefit me, and a sample of the new 
Peerless ‘Security’ Typewriter Key 


Inc., 


Name... . 


Firm 


Address ; 
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The Orford 
STANDARD FILE 





Only Oxford Files(Stand- 
ard and Heavy Duty) are 
designed expressly for 
use with Gliders. 
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Meanwhilemwe have made 
this good file—BETTER! 


This, the original sliding drawer file of corrugated 
board has always retained its leadership. Hun- 
dreds of thousands of these files have been 
profitably sold by dealers and are now in use. 
Recent improvements in design, plus Gliders, 
mean a much wider market. 

If you are not now selling Oxford Files (both 
Standard and Heavy Duty) send for samples and 
prices without delay. 

New Specifications: 

The Drawer: Full grip handle, fully formed, 
cadmium plated. Absolutely smooth inside, no 
project ing bolts or fasteners to rip contents. 3-ply 
front and back. High sides. 

The Shell: Extra heavy first-quality corru- 
gated board. All front edges finished. Top and 
sides of front turned in for greater strength. 
Smooth floor. 
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picture---completing the corru- 
gated board file ~~--the Oxtord 
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Let’s face the facts. It takes a pretty good pull to open 
the drawer of an Oxford—or any other make—corru- 
gated board file, when loaded with 50 or 60 pounds of 
correspondence. 





Now comes the ultimate improvement—and what an 
improvement!—the Oxford GLIDER. 


Simply lay it on the bottom of the file, and put in the 
drawer. Then open and shut it—and be prepared for 
the surprise of your life! Why, the drawer actually 
coasls* in and out on its roller bearings! No effort at 
all. Close it with the pressure of your little finger! 


What does this mean in sales? No one can sell files 
any more without gliders—the dealer who carries the 


S ; Oxford Glider and File has a CORNER on the business! 
SX And that’s not all. The Oxford File and Glider is going 


S to sell to people who have stood pat on other types of 
transfer files. The easiest selling you ever did will be 


SS putting Gliders in old installations of Oxford Files 


SS PLUSSING YESTERDAY’S SALES! 









*The glider of course elim- 
inates friction, adding years 
to the life of the file. 


Send for a Supply Today 


Glider For File No. List price 

Gl l, Letter size, $.20 ea. (in boxes of 10 
G2 2, Cap size, .25 ea. (in boxes of 10 
G2l 21 Letter size, .20 ea. (in boxes of 6) 
G22 292 Cap size, .25 ea. (in boxes of 6 


» 
G34A 34A, Ledger size, .20 ea. (in boxes of 6 


OXFORD FILING SUPPLY CO. #R60'RTYN ANY 
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The O>ford 
STANDARD FILE 





Only Oxford Files(Stand- 
ard and Heavy Duty) are 
designed expressly for 
use with Gliders. 
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Meanwhile=we have made 
this good flemBETTER! 


This, the original sliding drawer file of corrugated 
board has always retained its leadership. Hun- 
dreds of thousands of these files have been 
profitably sold by dealers and are now in use. 
Recent improvements in design, plus Gliders, 
mean a much wider market. 

If you are not now selling Oxford Files (both 
Standard and Heavy Duty) send for samples and 
prices without delay. 

New Specifications: 

The Drawer: Full grip handle, fully formed, 
cadmium plated. Absolutely smooth inside, no 
projecting bolts or fasteners to rip contents. 3-ply 
front and back. High sides. 

The Shell: Extra heavy first-quality corru- 
gated board. All front edges finished. Top and 
sides of front turned in for greater strength. 
Smooth floor. 
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Let’s face the facts. It takes a pretty good pull to open 
the drawer of an Oxford—or any other make—corru- 
gated board file, when loaded with 50 or 60 pounds of 
correspondence. 








Now comes the ultimate improvement—and what an 
improvement!—the Oxford GLIDER. 


Simply lay it on the bottom of the file, and put in the 
drawer. Then open and shut it—and be prepared for 
the surprise of your life! Why, the drawer actually 
coasts* in and out on its roller bearings! No effort at 
all. Close it with the pressure of your little finger! 


What does this mean in sales? No one can sell files 
any more without gliders—the dealer who carries the 


S Oxford Glider and File has a CORNER on the business! 


And that’s not all. The Oxford File and Glider is going 
£ # 


SO to sell to people who have stood pat on other types of 
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transfer files. The easiest selling you ever did will be 
putting Gliders in old installations of Oxford Files— 


SS PLUSSING YESTERDAY’S SALES! 
——— 









*The glider of course elim- 
inates friction, adding years 
to the life of the file. 


Send for a Supply Today 


Glider For File No. List price 

Gl 1, Letter size, $.20 ea. (in boxes of 10 
G2 2, Cap size, .25 ea. (in boxes of 10 
G21 21, Letter size, .20 ea. (in boxes of 6 
G22 22, Cap size, .25 ea. (in boxes of 6 
G34A 34A, Ledger size, .20 ea. (in boxes of 6 
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HOW PROFIT-SHARING PAYS!! 


iR Many salespeople from all over the United States are coming 
into the Sheaffer factory for training and to receive instructions 
in the Selective Profit-Sharing Plan. The following letter — one 





WE DO OUR PaRT 


of many we have received — shows the results. 


“A customer came into the store wearing an old suit of clothes, an 
old pair of shoes and a slouch hat. He asked to see a fountain pen. From 
his appearance, | judged $1.00 was his limit and therefore placed a dollar 
pen on the counter. But, remembering my training at the factory, instruc- 
ting us always to place a better article by the side of the cheaper article 
for the customer to look at while making his decision, | laid out a $5.00 
pen with the result that the $5.00 pen was sold in a few minutes. The 
customer said, ‘I have always wanted a good pen even though | don’t use 
one much.’ 


“I gained courage and took out a $10.00 Lifetime Feathertouch pen 
and showed it to him. While explaining its many qualities, | noticed he 
was very much interested in it. I then took out a $15.00 Autograph 
Feathertouch pen and explained that while he could write no better with 
it than with the $10.00 pen, he could have a duplicate of his signature 
put on it, and it could be handed down to the next generation. The result 
was that, after he tried it, he took out another $10 bill and purchased the 
$15.00 pen. 


“After the purchase, | inquired about how often he used a fountain 
pen and he stated, ‘Only once or twice a year, but | have always wanted 
a fine pen.’” 

This incident shows conclusively that a little effort and a little courage 
can develop a good sale where least expected. Such results are being 
duplicated wherever clerks have the courage and the incentive to build up 
unit sales—in other words, wherever the Selective Profit-Sharing Plan is 


in operation. 


Write for our booklet, “Results Count,” which explains the plan. 


SHEAFFER'S 


PENS-PENCILS-DESK SETS-SKR 
SKRIP-GRIP PARA-LASTIK 


W. A. Sheaffer Pen Company, Fort Madison, Iowa, U. S. A. and Toronto, Ont., Can. 
Reg. U.S. Pat. Off. 
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Pruitt Business in New Home 
formerly at 190 North LaSalle 
street, has moved t the tour story building at 172 North 


Pruitt, Inc., Chicag 


LaSalle street, after extensive remodeling, with a lofty 
sales room on the ground floor, handsomely decorated and 
furnished. A wide variety of rebuilt office machines is han- 
dled, and an extensive business done with office machine 
dealers over the United States. 

[wo of the upper stories are devoted to the Pruitt Insti 


tute, an educational enterprise organized to give free in 
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MACHINES 
: NEW and USED 


TYP WRITERS ~ CALCULATORS 
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THE PRUITT BUILDING 


struction in shorthand and typewriting. The other space is 
occupied by the rebuilding shops. 
The Pruitt Institute was organized by Otto E. Pruitt as 


a contribution to the education of young women and men 


in stenography and typewriting. The school is sponsored 
by Chauncy McCormick, Jr.. Mr. and Mrs. Charles H 
Worcester, Dr. Robert Harsche, director of the Art Insti- 


tute of Chicago, and Judge Edward B. Casey and Judge 
| Robert Jerome Dunne. 
Che Institute was opened in anticipation of an unusual 
demand for skilled office workers through the activities of 
the “NRA,” and the knowledge that any curtailment of the 


facilities of the commercial schools of the Chicago public 


schools would be detrimental. Classes were started Sep- 
tember 25, with a registration of 400 students the first 


morning More than one-third of the school’s attendance 


quota was filled the first morning, and it was necessary for 


the police to organize the line of prospective students to 


prevent interference with sidewalk traf The only re- 
quirement for eligibility in the Pruitt Institute is that 
the applicant has grade school education, and is over six- 


teen years old 


— 
An Innovation in Platen Service 

Che Shipman-Ward Manufacturing Company, Chicago, 
have inaugurated a new feature in the platen business, 
they state, by guaranteeing all their platens for one year. 

\ platen is made to a certain degree of hardness, and 
under the company’s new process this degree of hardness 
will not vary during the course of a year 

The company has also inaugurated a one-day service, 
whereby any platen received will be serviced and shipped 
back to the dealer the same day it is received at the 
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DOUBLE 
YOUR 
SALES! 


WITH 


STURGIS 


POSTURE CHAIRS 
(quickly adjusted without tools) 

















No. 25 STURGIS 
METAL CHAIR 


A coiled spring, well padded, comfortable seat and well 
proportioned back upholstered in a variety of colors of 
genuine leather over curled hair; shaped, steel side strips 
around seat not only enhance the appearance but also 
add strength and rigidity. Metal parts available in chro- 
mium plate, nickel plate or a variety of colored enamel 
finishes. Not a bolt, nut or screw head shows anywhere, 
due to a new development in construction. 


Saves Time and Money 


], Your salesmen can devote their entire time 
creating new sales rather than taking care of old 
installations. 

2, The simplicity of Sturgis adjustments enables 
your customers to make re-adjustments without 
calling on your salesmen for help. 

3, You can make money selling Sturgis Posture 
Chairs. 


Write for particulars 


Sturgis Posture Chair Co. 
Sturgis, Michigan 

















TRANSFER 
TIME 


HE end of another year ap- 
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proaches and with it the par- 
amount importance of transferring 
correspondence and preparing files 
for the new and the (we hope) more 
generous year. Now is the time of 
all times to have on your shelves a 
complete and abundant stock of 
Folders and other filing supplies 
to meet the needs of the period. 

WABASH offers a line of folders 
to service every system and com- 
plete systems to solve all filing 


pre y| lems. 


Wabash Filing Supplies Make 
Lifelong Friends ! 





(Che Wabash Cabinet Co. 


Wabash~iIndiana. 











The Wabash Cabinet Co., Wabash, Ind 


Please send Complete Information about your line, and 
why it is WABASH SUPPLIES make Lifelong Friends No 


obligation ~ 


id 
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Messrs. Jones and Roberts Honored at Royal 
Banquet 

\. W. Barlow, western sales manager for the Royal Type- 

writer Company, was host at a testimonial banquet held 

September 13 at the Shoreham Hotel, Chicago, in honor of 


Paul W 


excellent business records made in August It was the 


Jones, Chicago manager, and J. M. Roberts for the 
unanimous opinion of all the Chicago Royal office sales- 
men, that the banquet was the best of its kind ever held, 
from all standpoints—spirit, enthusiasm, personalities, pro- 
wram, tood 

J. C. Phelan presided as toastmaster and was ably as- 
sisted by W 


services were particularly valuable because the feature of 


“Steinway” Daniels as pianist. Mr. Daniels’ 
original verses to 


the program was the singing of clever, 


the tune of “Happy Days Are Here Again.” There were 
thirty verses, one tor each salesman present, with several 


of the ve rses, 


lett over. Space permits quoting only two 


one for each of the honor men: 


Skipper JONES commands our ROYAL ship, 
He can steer her course without a slip 
Under his sea cap, just heed this tip, 


Is what it takes to lead real men 


John Roberts is our Grand Slam Man 

He takes in tricks where no others can 

He just closed his fifth five-year plan 

And he’s starting all over again 

——~o— 
Clip-On Corporation Occupies Its Own Building 
Phe Clip-On Corporation of Oswego, N. Y., manufac- 
turers of Ever-last paper fasteners, announces its removal 
into its own building where the company has twice the 
amount of floor space that it has occupied heretofore. They 
have already added to their activities by starting the manu 
facture of jewelry price tags, and preparations are being 
made to include a pencil sharpener and a new fastener 
binder. It is understood that the new pencil sharpener ts 
an unique article and that the new fastener binder pos- 
sesses interesting and original features 
—_ > 
Reliable Issues Valuable Bargain Bulletin 
Bargain Bulletin No. 775, which became effective on 
September 25, has been issued by the Reliable Typewriter 
& Adding Machine Corporation of Chicago. This bulletin 
is a neatly mimeographed publication bound in colors and 
bearing within its sixteen pages a wealth of valuable infor 
mation for the office equipment dealer. It announces the 
inauguration of a new service on shipments especially 
for export. Quotations are offered on cash registers, bill 
ing bookkeeping machines, adding machines, calculating 
machines, portable and standard typewriters, miscellaneous 
machines, et 
> 
Chambers Recovers from Accident 
©. L. Chambers, manager of the Chambers Typewriter 


recovering rapidly from an ac 


agency, Jackson, Miss., ts 
cident in which the main artery of his right arm was cut 
While attempting to place a heavy water demi-john in his 
automobile, the bottle crashed and a piece of glass sliced 
him arm GHW 

a 


“Codo” Catalogue on Ribbons and Carbons 
Che Codo Manufacturing Company, Chicago, New York 
City and Coraopolis, Penna., has ready for distribution 


to dealers its new catalogue on typewriter ribbons and cat 


bon paper Che company provides a complete range of 
rigidly the 


products for all requirements, maintaining 


standards of each vrad 
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AN EXCEPTIONAL 


CHRISTMAS GIFT 
for Men and Women 


FINANCE RECORD 


Here’s the distinctive gift your cus- 
tomers are looking for! A new Personal 
Finance Record which retails for $1.90 
to $1.40 each in quantities of 100 to 
1,000. These seven reasons tell why it 
is the ideal gift for men and women: 


| A most unusual and practical gift, with 
powerful advertising value. 


2 Priced within the reach of everyone 
desiring gift advertising of exceptional 
merit. 





A handsome loose leaf Permanent Finan- 3 The outside and inside covers may be 

cial Record, sheet size 8 Yox5 Yo inches, : : : 

with 100 printed forms for assembling, imprinted with names, addresses or 

under one cover, indispensable records trade marks. 

on taxes, income, insurance, investments, 
real estate, etc. 


4 A permanent record, constantly re- 
ferred to by its owner. 
T 
soomeee pages, , : 
showing just hou 5 It performs an important and valuable 
each form is used, service 
are included. a . 


It is prized greatly by everyone receiv- 
ing it—men and women alike. 


Being a permanent record, it enjoys 
long life and constant usage. 





it 





ec 





Dealers throughout the country are sell- Offer, including imprinted advertising to 
ing this advertising gift of exceptional help you sell a quantity of outfits in your 
rk merit. Write today for dealers’ special community. It’s a highly profitable, quick 
n net prices and our Salesmen’s Samples selling item. 
he WILSON-JONES COMPANY 
3300 FRANKLIN BLVD. CHICAGO, ILL. 








NEW YORK KANSAS CITY 
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Has a Complete Transfer and Supply Line and a 
Sales Plan that really helps you sell. 


Rush the coupon on the opposite page for 
complete information. 


YAWMAN»> FRBE MFG.(. 
1055 JAY STREET tt ROCHESTER, NEW YORK 


Steel and Wood Fili Cabinet Ste 
ms and »pl Visible Lodex Equipm t 









...and these 
NRA BOYS ARE ; 











el Desks Steel Shelvi Safes Office 
Bank and Library Equipment 








OCTOBER, 19 65 


A HAS BEEN BROKEN 


DEMANDS ARE NOW RUSHING YOUR 
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WAY... Can you A 
meet them? : 
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You can sell anything once. But the success 
of any company depends upon repeal sales. 
\. W. Faber products have been selling all 
over the world for something like 172 years. 
This means Quality and Value for the Con- 
sumer, Generous Profits for the Dealer. Let 
the A. W. Faber line be the answer to your 


prayer for more sales. Wrile lo Newark, N. J. 





Columbus” Black 
Lead Pe neils are 
worthy of kinship 
with the famous A 
W Faber’ Castell.’ 
Vade in the U.S 
1. with the famous 
1 NW Fabe row 
ported lead in five 
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Selling Ideas in Advertising 


Bickett Company of Watertown, Wis., manu- 


The L. M 
facturers of the Respirator chair cushions, recently de- 
parted from the usual method of advertising by using their 
space in current publications to convey messages to deal- 
ers suggesting sales plans and new ideas regarding how to 
originality and we 


sell respirator cushions This idea has 


believe it ought to find response among dealers 


—_—@—__ 
Twenty Years with Royal Typewriter Co. 
D. G. Becknell, of the Royal Typewriter Company’s San 


Francisco branch, has just celebrated his twentieth anni- 











D. G. BECKNELL 


versary of his joining Royal. Mr. Becknell has been asso- 
ciated with Royal’s selling activities in many fields first in 
and now in San Francisco 

—~— 
Rockwell-Barnes Employes Visit the Fair 


On Saturday, September 23, the offices and the plant of 


( ol rrado 


the Rockwell-Barnes Company, Chicago, were closed and 


the entire staff visited “A Century of Progress.” This was 

done in accordance with arrangements made by the Chi 

cago Association of Commerce, which is naturally doing 

| within its power to enlarge attendance at the Fair. 
~ 


Pritchard Company Moves 


Pritchard Company, commercial stationers at 


The J. W 
216 Jackson boulevard, Chicago, announce their third ex 
pansion move in two and a half years. Their announcement 
card extends word of appreciation to their customers and 
expresses the wish that they may have the opportunity 
of continuing their service. 

ae 
An Invitation from Jaclin 

The Jaclin Stationery Company has extended a cordial 
invitation to the trade and the public to visit them in their 
spacious modern quarters, 363 Broadway, New York City 

The new facilities will enable the company to offer a 


prompter service to their long list of customers 


> 
Woodford Company Takes Copygraph 
Che Woodford Company, 205 West Wacker Drive, Chi 


cago, has been appointed western representative of Copy- 


Devices, Inc., 103 Park avenue, New York, manufacturers 


»pygraph 


Kimm’s Move to New Location 
Kimm's Stationery Company recently moved to a fine 
814. Main 


where they have installed a large job printing plant 


modern establishment at street, Vancouver, 


Wash., 


vith new type and equipment (MI 
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A New 


New York: 


A.H. Denny, Inc., 356 Broadway 
Chicago: Associated Stationers Supply Co. 


Business has passed along its Damascus Road and has seen a great 
Light. The eastern horizon is aglow with the hope of a new business 
philosophy, for business has been down in the Valley of Shadow and 
has learned many things: 


That our salvation is not in the Gold Standard, but in the Golden 
Rule Standard; 


That no business can live unto itself alone; 
That breadlines mean red lines of figures in our ledgers; 
That men must work to buy—and buy to work; 


That to build an enduring prosperity, all—not just the few—must 
prosper; 


That human happiness, not special privilege, must be the goal; 


That business is created not by hoarded dollars, but by human beings 
buying goods; that the success of a firm or an industry rests on the 
shoulders of its customers; 


That business will go forward only as it thinks more of the desires, 
dreams, and hopes of men, women, and children, and less of money; 


That the old slogan, ““The Public be Damned” must be replaced with 
the new slogan, “The Public be Served”; 


That wealth and power must be controlled and fused for the common 
good ; 

That service and happiness, not wealth and earning power, are the 
true standards of success; 


That honesty has again been proven the best policy; 
That the cost of selling below cost is business ruin; 
That only through cooperative effort do we move on to better things; 


That the bridging of future depressions is a problem in Human En- 
gineering, and that only as we raise the level of humanity and enable 
all men to have more leisure and more money to spend, and _ there- 
fore more opportunity for the attainment of health and happiness, 
will we escape chaos. 


Wilferd Peterson in The Jaqua Way 


Yionroe Sf Cle” Michigan 





Philosophy of Business 


ead Next Three Pages 
Read Next Tl P 
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Here's a. 
Which Will Produce. 


During the past two years thousands 
of concerns have deferred transfering  t 
their correspondence and other records 
from their current files, partly due to 
the fact that there has not been so 
much of it and in many cases from 
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an economy standpoint. 
}) 
But it won't be long now before they 4 
will be compelled to relieve the cur- | 
rent files and transfer. t 
of 
Into what? 
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Into Weis Wizards, if you start early us 
and solicit the business. y 


And what a wonderful opportunity to 12 
also talk and sell the Weis ClearIndex. jn 
Transfer into Wizards and equip the ® 
general files with a system that will NL 
increase the ability of file clerks to of 
more acurately file and more quickly 














find. Ou 
ry - On 
Che sale ot Wizards and ClearIndex | 
go hand in hand and the time is near. ‘ 
| | . res 
Letter and Cap Size Wizards can now be made into W ith our demonstrating Wizard and Wi 


. -_ a working set of Clearlndex—carried 
EKxtra Heavy ¥ Dut % Wizards by your salesmen or used in the store, YO 
you can capture a large part of this a 


by attaching the new Wizard Steel Supports. Weight . 
. 5 , ; PI 5 transter business that is now a neces- 








‘@ 1 ‘ . sia si] I< _ ; Wega - 12, 7 ° . om ™ f we 
rests on steel—absolutely guaranteeing free drawer move sity with many. ‘Tell us you’re inter. Ve 
ment—even tho loaded to the “gunwale”. ested. We'll give you the details. 

= © . 2 ‘ 

PZ ; ’ 

The f/@ Manufacturing Company 
Monroe. Michigan net 

Ne \ York: A.H Denny, Inc.. 356 Bre agwa C} icavgo: Associated Stationers Supply Co. we BO OUR PART 
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Selling Combination 


lmmediate 


Never has there been a more oppor- 
tune time to introduce 
CleariIndex 

to your customers, 
who do considerable record and corres- 
pondence filing. With our demon- 
strating outfit you can quickly show 
them the many advantages of a system 
of this kind—how it provides a high 
grade, long lasting index that can be 
used from year to year; how the red 
Miscellaneous folders can be used as an 
index in the transfer; how a ClearIndex 
installation makes for quicker and more 
accurate filing in that the filing by 
number greatly minimizes the chance 
of mistiling. Have your inside and 
outside salesmen talk ClearIndex: dem- 
onstrate its advantages: make earnest 
effort to establish installations, then 
reap the benefits of repeat business that 
will come your way. ClearIndex offers 
you a road to immediate business with 
a profit. Tell us you’re interested— 
we ll tell you how. 
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Beeause He Chiseled 
On His Competitor 
and Tried to Run His 


Store Without a Profit 
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AMERICA SCORES AGAIN 


Previous score 1:1 





In 1780 England invented steel pens. In 1884 
America invented fountain pens. Then for almost 
half a century these two great penmanship tools 
developed side by side, completely independent 
of each other. Steel pens, under leadership like 
Esterbrook’s, became the precision writing tool 
of the world. They were machined to an accuracy 
so fine that a magnifying glass could detect no 
variation. They were manufactured in sizes and 
points to meet every fastidious, every business, 
every social writing need. But while steel pens 
were bringing utility to a new high, fountain pens 
had taken another route. Holders were becom- 
ing constantly more ornate, more colorful, more 
varied. Gold, then gold 


point variety and accuracy of steel points. Iridi- 
um, one of the hardest substances known, is 
hard but it is also brittle. It cannot take ma- 
chine point accuracy. Esterbrook solved the 
unsolvable. Esterbrook said: Our fountain 


pens shall NOT have gold points ! 
From the Esterbrook laboratories—DURACROME 


Chromium and steel entered the Esterbrook 
laboratories. Duracrome came out. Hard, dur- 
able, corrosion- proof, readily machined Dura- 
crome. The Esterbrook Fountain Pen question 
was solved. It has a holder like the highest 
priced fountain pens—but the points reproduce 
the famous Esterbrook steel points in depend- 
able Duracrome. 





For greater convenience 











tipped with iridium, added _/ 
costliness to the point as well 


—Re-New-Points 





as durability. Fountain pens 

had pocket handiness. They 

were always ready for use, 

and so pretty that using was 
« 

a pleasure. 


The great meeting of 





fountain pens and steel 





With all the influence each of 
us may have, let us put our 
shoulder to the wheel of trade 
and push it upward! Let us be 
fully behind the efforts of the 
President to banish unemploy- 
ment and hunger from this fair 
Country of ours. 


Edad VOGOA/ 


One more question remained 
to be answered. The machined 
accuracy of Duracrome was 
lasting. But repeated and con- 
stant use could dim the orig- 
inal point precision from wear 
and other causes inherent to 
all fountain pens. What then 








But one steel pen company \ 


PRESIDENT > 
—a new fountain pen to be 








had a daring idea. Why 

couldn’t a fountain pen be invented that was more 
than a convenience ? Why couldn’t people who 
took pride in their handwriting, people who had 
to have an accurate, dependable, sturdy writing 
tool, people who kept books, took dictation, pre- 
pared briefs — why couldn’t these people have 
their finely machined, precision points, but 
have them in a fountain pen? Esterbrook said, 
they could. 


One up for Esterbrook 
On its face the problem seemed impossible. 
Gold is too soft either to take or to hold the 





purchased? The reply was— 
Re-New-Points. Esterbrook Fountain Pens carry 
points as easily renewable as steel points in an 
ordinary holder. They can be readily unscrewed 
and new ones screwed in by the user. 


Esterbrook Re-New-Point fountain pen 





America scores again. The Esterbrook Re-New- 
Point Fountain Pen is a completely new writing 
tool. Steel pen accuracy plus fountain pen 
convenience plus relief from expensive and 
troublesome repairs—The great meeting place of 
fountain pens and steel. 


ESTERBROOK STEEL PEN MANUFACTURING CO. 
86 Cooper St., Camden, New Jersey or BROWN BROS., Ltd., Toronto, Canada 








ESTERBROOK: The only nationally advertised popular priced Fountain Pen 
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THE RECOVERY PARADE a 


| ) You'll Find ACCO PRODUCTS Good Marchers (5 


OG oe, ig 





WE DO OUR PART 


Heads up! Eyes front! There's more “pep” to the business that includes 
the ACCO Line. Price culling ts oul—qualily is more important—known 
merchandise gels the call—and profits follow the leader. 


The leader in paper holding and fastening devices is ACCO. Business men 
know that “Bound Papers Are Safe Papers’—thal ACCO has concentrated 
on that idea for thirly years—thal ACCO Products are always good value. 


If you want lo pul more punch in your sales record this year put ACCO 
Punches lo work for you. If you want to bind and fasten your customers’ trade 
lo you make ACCO Binders and ACCO Fasteners your leaders. And lel 
1\CCO uems make your group sales especially good—for each ACCO 
Product tends lo sell at least one other! 


Wrile for our new catalog. 


ACCO PRODUCTS, INC., 39th Ave. and 24th St., Long Island City, N. Y. 


Canada: Europe: 
Acco Canadian Co., Ltd. Acco Co., Ltd. 
154 King St., W., Toronto 18 Whitefriars St., London, E. C. 4 


ACCO PUNCHES are made for every loose leaf gauge 
ind hole. A mere pressure of the fingers operates the 
durable steel cutters A broad table base supports the 
paper Acco Punches never break, rust nor require 


servicing of any sort and are fully guaranteed in every 





respect 








ACCO PAPER FASTENERS 


bind papers firmly, yet allow 


sheets to be removed or inserted 
in » Jiffy For ll standard 
gauges of prune hing ind ny 
capacity Bound Papers are 





Safe Papers 


PUNCHES AND FASTENERS 
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Botz Company Disposes of Physical Assets 

On August 1, the Botz Printing & Stationery Company 
of Jefferson City, Mo., sold the physical assets of thei 
plant consisting only of the machinery, equipment, fur 
niture and fixtures, salable merchandise and work in process 
to the Missouri Binding & Printing Company which was 
organized at Jefferson City recently by a group of men in 
political life. They also purchased the unexpired stat 
printing contracts which were held by the Botz Printing & 
Stationery Company, and which had eleven months mort 
to run. New contracts were made by them with the stat 
for binding and office supplies 

The Botz Printing & Stationery Company will continue 
its corporate existence, having agreed only to a five-year 
moratorium, so to speak, as far as doing printing, binding 
or selling office supplies are concerned. The sale above 
mentioned included the Botz retail office supply store 

While Otto C. Botz, president; William B. Malone and 
Frank C. Botz have severed their connections with the old 
plant proper, they did not relinquish their holdings in th« 
\cme Printing & Stationery Company of Sedalia or th 


Jefferson City Printing Company, or the Post Tribune 


Printing Company of Jefferson City. The Botz Printing 
& Stationery Company is collecting and paying all accounts 
incurred previous to August 1 and they point out that no 


one is authorized to call themselves their successors 
_— 
Canadian Stationers Do Good Work 

H. W. Nelson, secretary-treasurer of the Commercial 
Stationers Association of Toronto, states that stationers 
associations in Canada are all doing good work and are 
receiving fine support from manufacturers and wholesalers 
Fixed resale prices are being promoted by both manufac- 
turers and jobbers, who intend to give full cooperation to 
dealers and dealer associations in the maintenance of such 


prices. Before the end of the year it is expected that sub 


stantial progress will have been made 
Mr. Nelson reports a slight improvement in trade—one 
which should improve steadily 
> 


New Office Furniture and Stationery Company 

Che Globe Furniture & Stationery Company is the name 
of a new concern organized and doing business at 168 West 
Monroe street, Chicago The company is sponsored by 
Paul H. Bolten, J. Alvin Johnson, John E. Karr and James 
R. Martin, who have had a long experience in handling 
such leaders as Globe-Wernicke products, commercial of 
fice furniture, Colonial chairs, Meilink safes, etc., in which 
they will continue to specialize. They will also carry a full 
line of office supplies and stationery 

Tulsa Typewriter Man Boosts for N. R. A. 

Noel B. Boulware, owner of the Boulware Typewriter 
Company, 323 South Boston, Tulsa, Oklahoma, is a major 
in the NRA army which has been recruited for the educa- 
tional campaign for NRA in the city HDR 

~~ 
Burglars Steal Cash from Kilham’s 

About $300 in cash was stolen recently from the Kil 
ham Stationery and Printing Company, Southwest Fifth 
avenue and Oak street, Portland, Ore., when robbers en- 
tered the store sometime during the evening hours 
and broke into the office safe CML 





Ot.’ epoe £7 O88 


Miss Louann Stemp Announces Herself 
Mr. and Mrs. Stanley Stemp, Madison, Wis., are the 


appy parents of a daughter, Louann, who was born Sep- 





tember 7 at the Madison General Hospital 





ng 


U.S. 





WE DO OUR PART 


Buy Now 


Vacation time is past. Schools 
and colleges are now open. More 
people are at work. More money 
is being spent. DO YOUR PART 


and replenish your stocks now. 


The day of the chiseler, the price 
cutter and the maker of inferior 
products is past. We are now all 
pledged under the NRA to avoid 
those, who, by their methods, 
have proved to be insidious sap- 
pers of American standards of 
quality and fair play. DO YOUR 
PART and buy only from manu- 
facturers who have maintained 
an honorable record. 


Thrifty and far sighted dealers 
are anticipating their needs and 
taking advantage of values as 
offered today. DO YOUR PART 
and increase your business with 
quality products purchased now. 


MITTAG & VOLGER INC. 


PRINCIPAL OFFICE AND FACTORY: 


PARK RIDGE, N. J. 





AGENCIES THROUGHOUT THE WORLD 
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" Billington to San Francisco for Smith-Corona 

C. H. Billington has been appointed manager of the San 
Francisco branch of L. C. Smith & Corona Typewriters, 
Inc., effective Septembe ei 

Mr. Billington joined the Smith-Corona organization De- 


cember l, 1927, as a salesman in the Sar Francis¢ branch. 





Cc. H. BILLINGTON 


harge of the wholesale operations 


Later he was placed in ¢ 
of this branch. Upon the appointment of Francis E, Van 
Buskirk as manager of the New York City branch, Mr 
Billington was made acting manager at San Francisco, 
which position he held until he was appointed manager. 
—— 
San Antonio School Board Awards Contracts 


Contracts for furnishing supplies for the public schools 





have been distributed among several business equipment 
firms by the San Antonio (Tex.) school board. Awards 


| were as follows 


| JASPER CHAIR CO.’S 
NEW LEATHER LINE 


Carbon paper, paper clips, paper fasteners and mending 
, I pal 


tape to Alamo Blue Print and Supply Company; correc- 
The Jasper Chair Company adds another attractive and graceful tion fluid, mimeograph ink, stencils and thumb tacks to 
line in which expert upholstering predominates. Fine workman- ' >] , ) 
Paul Anderson ( ompany; paste to Blue Bonnet Paste 
ship, superior finish, correct balance, thorough comfort, pleasing 
outlines, these chairs are of a highly attractive and inviting ap- Works; type cleaner to Gohmert Art Company; Carbon 
| pearance, at a very special price paper, fountain pen ink and typewriter ribbons to Ni 
| Besides the chairs illustrated, four other new numbers, side chairs Tengg, In 
} for banks and business offices, have also been added, which will Contracts totaled several thousand dollars—BCR 
satisfy a growing demand for chairs of this type. 
The Right Chair at the Right Price Gits Knives Offered in Attractive Display Outfit 


JASPER CHAIR COMPANY | A irccdisiay cutie such as is pictured below is offered by 


A the Gits Brothers Manufacturing Company, 1846 South Kil- 
| Jasper, Indiana 


bourne avenue, Chicago, Ill, to those dealers who order 










Sales Representative 
for metropolitan Chi- 
cago territory, William 
H. Brown, 4504 S. 
Welle St., phone 
Boulevard 7957 





3 
THE GITSNIFE COUNTER DISPLAY 
OUTFIT 


what is known as New Assortment No. 444. This display 
outfit presents different models of the Gits knife in an 
attractive manner. All knives in the case are in sight 


White engraved boxes are provided for each knife in the 


> 
Hausams Tour Colorado 


George Hausam of the Hutchinson Office Supply and 


Printing Company, Hutchinson, Kansas, accompanied by 
his son, Lee B. Hausam, recently toured Colorado, visit- 
ing most of the points of scenic interest in the state 


On their return Lee Hausam entered the University of 
Kansas at Lawrence, where he will 1 plete his educa- 


tion 
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NEW DIRECTOR FILES 


All-welded construction. Solid Bronze Hard- 
ware. Rubber Drawer Silencers. Cadmium 
Finished Working Parts. 50° Wider Ball 
Bearing Rollers. 67 different models and sizes. 





NEW REFERENCE FILE 
20 to 100 panel capacity in Rotaries, Wall Brackets 
or Stands. Gives visibility to thousands of one-line 
items. Easily demonstrated — quickly sold — every 
siness a prospect. 





“J 
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NEW “DESKETTE”’... 


Newest, handiest piece of furniture for home and 
office. Combines advantages of desk... file... 
typewriter stand ... table. Greatest $28.50 value 
(retail price) in the industry. 


Art Matal 


STEEL OFFICE EQUIPMENT 
Postindex Visible Files 


\ Division of 
ART METAL CONSTRUCTION CO. 
JAMESTOWN, N. Y¥. 


ESI 
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Courtesy Kittinger Co., Buffalo, New York 


New Colors in Upholstery Leathers 


Th «lay itis possible to satisfy any decorative color re By means of these new color p sssibilities in leather 
quirement in leather. The Eagle-Ottawa Leather Co., coverings modern offices may be as gay or somber, dig- 
through its laboratory and research department, has nified or sophisticated, masculine or feminine, staid or 
pioneered new color possibilities that were impossible dashing—as the tastes of the owner may dictate. 

a few years ago. Whatever the choice of color, the leather will serve its 

These new colors—from the whitest of whites, purpose, both decoratively and durably, with a 


through all the colors of the spectrum, to the steadfastness that only leather can do. Examples of 


blackest of blacks, and including all the shades the new color possibilities in leather will be furnished 





and tones of colors—are fully guaranteed. on request and without obligation. 


EAGLE-OTTAWA LEATHER CO., Granvd Haven, MICHIGAN 
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San Antonio House Finds Profit in Artists’ Supplies 





“J 


“SJ 





The Paul Anderson Company of San Antonio, Texas, 
has been featuring drawing instruments and artists’ sup- 
plies in their main show window in anticipation of the 
demand for such supplies with the opening of the art 
academies, night schools, etc., in October The display 
showed numerous sketches by local students, as well as 
supplies needed for such work 

lhe company has been unusually successful in working 
up a lucrative business from this line of merchandise by 
frequent displays of artists’ and draughtsmen’s supplies 
hese displays, together with the showing of the work ot 
local pupils, have directed interest to this store, and re- 
sulted in steadily increasing sales. The firm cooperates 
with the number of local art and drawing schools by dis- 
playing works of enrolled students.—BCR 

> 
Miss Irma Siegert Takes New Position 

Miss Irma Siegert, who has been secretary to the man 
ager of the Chicago office of the Royal Typewriter Com- 
pany for the past three years, has resigned to take the po 


sition of manager of the Chicago office of the Guthrie Tar 





A 


Vhoto by Gibson Studios 


MISS IRMA SIEGERT 





iff Bureau. Miss Siegert has been secretary to three man 
agers—F. G. Kennedy, W. B. Larsen and Paul W. Jones. 
She was Chicago office correspondent for the “Royal 
Standard,” earning the title, “The Winchelian Reporter.” 


\t the recent National Typewriter Convention Miss Siegert 
served as a hostess and also demonstrated her ability in the 
histrionic art in the role of Topsy in the “Office Wife 
Frolics,” presented by Chicago typewriter people at the 
convention 
—~»~— 
Burglars Active Among Tulsa Stationers 

Between Saturday night and Monday morning, Septem 
ber 12, burglars broke into the store of the Field Stationery 
Company, 612 South Main street, Tulsa, Okla., and wrecked 
a $280-safe, but got no valuables, not even succeeding in 
opening the safe 

[wo or three evenings later the same gang, apparently, 


burglarized the premises of the Palace Office Supply Com- 


pany two blocks east Here they took some insurance 

policies, city and county tax warrants, a quantity of postage 

stamps and twenty or twenty-five dollars in cash—HDR 
~o— 


The Morgans Move to Minneapolis 

Herbert S. Morgan, who for many years has covered the 
Northwest in the interests of the Associated Stationers 
Supply Company, has taken his family and moved to Min 
neapolis, from which point he feels that he can serve the 
Northwestern customers of the Associated to better ad- 
vantage than heretofore 

Mr. Morgan enjoys the friendship of a large circle with 











SATISFIED 
DEALERS 


It is interesting to glance through our 
records, and note how long many deaiers 
have been selling Columbia products. 

For five years, ten years, or since Colum- 
bia was organized, these dealers have been 
recommending Columbia files to their best 
trade, filling orders, and receiving repeat 
business. 

Columbia has these many satisfied dealers 
because they recognize the all-around qual- 
ity and wide variety of Columbia products, 
and appreciate the unfailing service, con- 
sistent policy and close co-operation af- 
forded. 

If the advantages of Columbia quality 
and service appeal to you, we shall be glad 
to send you the latest catalog and price lists 
at once. 





Columbia Steel Equipment Company 


Office and Showroom P. 0. Bex 2244 
No. I Se. Bread St. Philadelphia, Pa. 





WE DO OUR PART 


COLUMBIA 


THE QUALITY LINE OF OFFICE EQUIPMENT 




















whom Office Appliances joins in felicitations 
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Impressive Bulletins on Safety for Valuables 
From The Diebold Safe & Lock Company, Canton, Ohio, 


OO comes a sheaf of bulletins, each devoted to a special phase 
- bank 


of protection for valuables in the office, store, or 

home [he electric “Rekordesk” houses card records, 

-” opening and closing by electric control, affording safety 
00 in case of fire or holdup. The “delayed control combina- 





tion lock” secures valuables through a combination time- 


lock, which defers entrance until police assistance arrives, 


in case of an early morning holdup. A tellers’ safety locker 
OO protects currency in the bank tellers’ cages, keeping bulk 
oa 


sums out of the reach of bandits. The electric silent signal 





combination lock flashes a warning to peace officers’ head- 








quarters when a combination lock is being manipulated to 
open the front door. The Diebold Safe & Lock Company 
also makes three types of safes for home use, which are 
built into masonry and controlled by combination locks. 
These bulletins are graphic in showing how to frustrate 
holdups and burglaries 





RUBBER KEYS 
double the value 
of every typewriter 


Faster typing . . . greater output 

smoother feel . . . softer touch, Parr Keys 
increase accuracy and abate fatigue. They 
are made of new resilient rubber with 
characters accurately centered and_ brass 





ini » ; ar ‘ . . _ . THREE OF THE RESPONSIBLE HEADS O}F 

finished with black bake d rubber enamel, THE CARPENTER PAPER COMPANY 
the same high grade finish used on fine OMAHA.—AI Charleville, on the right, 

: . . manager of the stationery department Mr 
cameras. very sel includes a double grip Huesner on the left is his assistant, and Miss 
. rr ‘ . arlar > caa Ann Hermanek, center, is Mr. Charleville’s 
rubber _platen knob twirler to provide adh gg Gy) 2 yp 
cushioning ol every finger contact. edly popular with travelers and others 


o- o . Photo by E. J. Mitchell 
Parr Keys are $3.50 a set. made to fit all 


. . . . . —_—- 
makes of typewriters, billing and adding ‘ 
machines. { neonditionally guaranteed for Good will of Ritzmann-Brookes Sold 
one year. The good will of the bankrupt Ritzmann-Brookes Com- 


pany, Chicago, was bought at an auction of the assets of 
this company by the Reliable Stationery Company, 307 
West Monroe street The latter bought considerable of 
the stationery stocks of the Ritzmann-Brookes Company, 
both at the Grand avenue plant, and the store in the Daily 
News building, as well as printing equipment 


~~ 


Louisville UEF Office Adds Salesmen 


The Underwood Elliott Fisher office at Louisville, Ky., 


Let us tell you 
about the profits 
other dealers have 
had thru the use of 
this twirler display 


recently added several salesmen. The office reports open- 
ing of new accounts and new business locally 

carton. 35 cents per H. Francis, Jr., has been branch manager for twelve 
set retail years. The office now has a personnel of twelve salesmen, 
twelve service men and two persons in its office staff 





—@— 
PARR RUBBER KEY C Dabney in New Position 
O. Eugene A. Dabney, formerly with the Atlanta Office 
158 VARICK STREET NEW YORK Supply Company, Atlanta, Ga., has resigned to accept a 
® position with the Carithers-Wallace-Courtenay Company at 


—__. | 17 Houston street, N. E—JHR 
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MYRTLE’S 2200 Series— 








WE DO OUR PART 


GOOD seams 


MYRTLE 






DESKS i... 


No. 3267-F 
66 x 36 
4 Drawer Double Pedestal 
Desk in 2200 Series 


SILENT SALESMEN ON 
YOUR FLOOR 


VEN during the Just-around-the-Corner- Years 

something carried the No. 2200 Myrtle Desk Series 
on thru. Other numbers, other designs came in for 
their brief periods of popularity and died—but the 
9900 sold on. 


The reason is not a secret—Myrtle’s 2200 Desks have 
something—an intangible measure of quality that you 
dont have to talk about—because the customer sees 
it and feels it and knows it's there. 


When all sales talk sounds hollow and unconvincing 
it's a real satisfaction to know you are handling mer- 
chandise that silently speaks for itself. 





MYRTLE DESK COMPANY 


Gentlemen— 
: Please send copy of your catalog and price list. 


s Name 


Address 





High Point, N. C. O.A. 10-33 
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“PINNACLE” 


TRADE MARK REG. 











MORE THAN A TRADE MARK ... 
The Hall Mark of an Industry! 


¥ AINTENANCE of the highest quality stand- 
A 

ards in the manufacture of a complete 
line of Ribbons and Carbons has caused 
“PINNACLE” to be known not merely as a 
trade name but as a Hall Mark which signifies 


the outstanding achievement of an industry. 





WE DO OUR PART 


This noteworthy advantage. together with 
specialized. instructive dealer cooperation has 
made and is constantly making many valued 


friends for Columbia Products. 


COLUMBIA RIBBON G&G CARBON MFG. CO., INC. 
Main Office and Factory, Glen Cove, L. I., N. Y. 
Branch offices and agencies in all principal cities of 
the United States—also London, Madrid, 


Milan and Sydney, Australia 








PRODUCT OF ’ 


COLUMBIA 4s 


~—w 


\ 





There I8 a Ditterence! 
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Passio Av A)  TRANSFILE 


Augustus C. Barlow 


Office Appliances learns with regret of the passing of 
\. ( Barlow, who was for some years manager of the 
Remington Typewriter Company at Chicago, and prior to 
that represented the same company in Kansas City. Fora 


short time he was with the Royal in New York City, and 
after that was for a year or two in charge of the Remington 


office in Spain. For three years Mr. Barlow has been in 





THE LATE A. C. BARLOW 


Detroit, where he was connected with the L. C. Smith 
organization. Later he was with the Dictaphone Company, 
and for a short time was associated with the Royal Type- 
writer Company in Detroit. During this latter connection 
he was in failing health. He had a stroke on Friday, Sep 
tember 15, as a result of which he passed away. Funeral 
services were held on the 18th. The remains were cremated 
Mr. Barlow had a daughter residing in Washington, D. C., 
and also a son. He had many friends who will be saddened 


at his passing. 


R. R. Maley 


Robert R. Maley, city salesman for the Ivan Allen-Mar- 
shall Company and one of the best-known men in Atlanta 
stationery and ofhce appliance circles, was drowned on 
Sunday, September 3, when a motor-boat in which he and 
his brother were riding capsized at Lake Burton on what 
was to have been a Labor Day outing. His brother, Ray- 
mond Maley, and a companion, J. Wilson Bell, were also 
drowned, only one of a party of four being able to reach 
the shore —JHR 


Y y y 
mo m« Lael 
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Edward F. Rons 
Edward F. Rons, vice president and treasurer of the 
Othce Stationery & Equipment Company, Chicago, IIL, 
passed away September 9, following an operation at the 
Woodlawn hospital. 
Mr. Rons was born January 1, 1893, in Chicago, of Ger- 


Sl 





THE ORIGINAL STEEL RE- 
ENFORCED TRANSFER CASE 








Accessibility, cleanliness and safety of stored 
records in the most economical and lasting way 
are the essentials users demand of collapsible 
corrugated board storage cases. 


TRANSFILE offers you a greater measure of 
each. Steel re-enforcements absorb all the 
stress and strain and weight so the file drawers 
always operate with surprising ease regardless 
of the load. Using the angle wire re-enforce- 
ments, a stanch battery is formed. And 
TRANSFILE folds together like a glove without 
screws or bolts. 


Get a free sample today! 









FILING SUPPLIES 





Here is a line made exclusively for you—the 
dealers. It is sold exclusively to you. 


GUSSCO dealers quote their customers with 
absolute confidence in the quality of the line, 
and confident the price is right and confident 
that their only competition on the GUSSCO Line 
is from another dealer — for we do not sell 
direct to users. 


The GUSSCO Line is complete. Our service 
on specials can't be beat. 


DOUUUOGUNONONUOONUONUUUOOOUAUANAAUOUOOUUAOONOOOOONAAN 
i 





Get samples, catalog and 
prices now! 


GUIDE SYSTEM 
& SUPPLY CO. 


335 CANAL STREET 
NEW YORK CITY 





THE HOUSE THAT STICKS TO THE TRADE 
































UFIL 


STEEL OFFICE 
FURNITURE 


has a good use 


every construction principle and part 


The New 
No. 9000-s 
chair 


ean be furnished 


with wood « 


steel seat and 
back rest, and 





and sales reason in 


ir 


with tablet arm 


UHL equipme 


‘nt is made, sold and used because 


it is actually superior in convenience and com- 
fort—and most durable. Many UHL products 


hay e been on 


the market for years and yet are 


the most advanced designs made for 







pre vd 


One 


dem: 


No. 9606- 
*Postur- 
Chair” 


THE TOLEDO METAL 





the purpose. And UHL continually 


uces new numbers, supplying new 
inds, 

of the livest office equipment 
lines, no dealer should 
omit LHL furniture 
from his display. New 
catalog, fully illustrated 
and with detailed de- 
scriptions, sent on re- 
quest. 












FURNITURE CO. 


1536 HASTINGS ST. 


TOLEDO 
OHTO, U.S.A. 








No, 671-TS 
Typewriter 
Stand 





The No. 50-56 File Stool Newly Improved—Noiseless Action 
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man-American parents, and was educated in Chicago 
schools. During the World War he served in the United 
States Army and was honorably discharged in December, 
1918. He helped to organize the Office Stationery & Equip- 
ment Company in 1921, and served as vice-president and 


treasurer 


Mr. Rons was active in the Masonic order, being a mem- 
ber of the Shrine and the Consistory. He enjoyed hunting 
and fishing, and spent such leisure time as he had mostly 
at his summer home at Lake Pistakee He resided at 


Woodlawn practically all his life, and enjoyed a wide circle 
f friends both in the trade and outside His passing is 
deeply regretted 

He is survived by his widow, Mrs. Clara E. Rons; Mil- 


dred, a daughter; Mrs. Augusta Rons, his mother: five 


brothers—Gustave, Fred, Otto, Harry and Carl Rons: two 
sisters—Mrs. Hannah Wolfe and Mrs. Ella De Graff. 
rl ols ol 


Werner Klostermann 

Werner Klostermann, who had been engaged in the vis- 
ible index field many years in the United States, suc- 
cumbed to carbon monoxide poisoning September 13. He 
was found dead, seated in his car at the home garage. 
Evidently he had stepped into the car to move it after he 
had closed the doors of the garage, and was not conscious 
of the danger from the exhaust motor gases 

Mr. Klostermann was born in Berlin, Germany, fortv- 


seven years ago. Shortly alter arriving in the United 














WERNER KLOSTERMANN 


States he entered the office equipment field, enjoying pleas 
ant connections respectively with the Acme Card Sys 
tem Company, Postindex Company and the Automatic File 
& Index Company. Surviving are his widow, Mrs. Hilda 
Klostermann; two sons—Ernest and Werner; Rose Marie, 
a daughter; and Julius A. Klostermann, a brother, all of 
Chicago 

Werner Klostermann enjoyed a wide circle of friendships 
in his chosen field, and maintained fine relationships with 
the business houses he served. 

y y y 
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Arthur S. Gilman 
Arthur S. Gilman, who established the Gilman Fanfold 
Company, Cleveland, Ohio, passed away September 1 after 
an illness of six months. He was an inventor, and known 
widely for his achievements in the fanfold stationery in- 
dustry. 
y y 
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A. C. Wilson 
Amasa C. Wilson, who has represented The Moore Pen 
Company of Boston for the past twenty-five years, in North 
and South Dakota and Minnesota, was instantly killed in 


an automobile accident near Montevideo, Minn., about one 


hundred and forty miles west of Minneapolis, September 1. 
Mr. Wilson was returning to his home in Minneapolis 
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Serviceable Folders and Gummed Labels 


that Make Satisfied Regular Customers 


MERCI IANDISE that re- 
d ha ; peats over and 
and makes regular cus- 
tomers because of its qual- 
ity and satisfactory serv- 
ice not only provides real 
profits for dealers but 


over 
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helps sell many other ar- 
ticles. Globe-Wernicke 
Tuftear manila folders 
and gummed labels are 
outstanding items in help- 
ing dealers build up their 
business and profits. 


Globe-Wernicke 
gummed labels are quickly 
typed, neat, easy to apply 
and easy to read. They 
insure accuracy and speed 
in filing and finding. Made 
of high grade bond paper 
with good erasing qual- 
ities. They strengthen the 
folder tab against torn, 
**dog-eared”’ edges. 


These labels are available 
in six colors—white, blue, 
salmon, buff, goldenrod 
and green. Packed 1,000 
labels one color (100 strips 
of 10 labels each) to the 
package. 

Write for samples and 
prices on Gummed Labels 
and ‘*Tuftear’’ Manila 
folders. Test their quality. 
See for yourself their 
worth and utility. 
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Not a Useless Giit 
in the Oakville Line! 


OAKVILLE makes the kind of gifts people like 
to get. That means gifts that you can sell 

and sell at a pretty profit. Suggest these desk 
accessories and smokers’ articles to your cus- 
tomers—as holiday presents for clients and 
employees. They’re good all year ’round sellers 
as bridge prizes too. It’s best to combine your 
gift orders with Yellow Box Line staples—-Oak- 
ville Puritan Bank Pins, Paper Clips, Paper 
Fasteners, Loose Leaf Rings, T Pins, Wedge 
Point Pins, Thumb Tacks and Price Card 





Holders. NO. 710 CHROMIUM PLATED DESK SET: Chro- 
mium is something new in desk sets. This one is 
inexpensive, attractive, non-tarnishing. Priced to 
retail at $1.25—-$1.50 per set. 


NO. 475 TIP TOP ASH TRAY. A 
new Oakville profit-builder. 
This desk ash tray is absolutely 
smokeless and odorless. Ex- 
tinguishes butts and conceals 
them by simply tipping the top. 
Unique finishes: Statuary 
bronze and chromium plate. 
(A staple item for office desks.) 
Priced to retail at $1.00. 













NO. 487 SMOKERS’ SET: An ideal combination 
for the office desk or home. One Tip Top Ash 
Tray. And one of the popular Humidome con- 
tainers with a humidifier that keeps cigarettes 
moist and fresh. Holds 20 cigarettes in a pyr- 
amid arrangement. Chromium and black fin- 
ish. Priced to retail at $2.00 per set. 


Oakville Company Division 
SCOVILL MANUFACTURING CO. 
Waterbury, Connecticut 
UTILITY GIFTS OF METAL 


Pins Clips Fasteners Thumb Tacks Tak-a-pins, etc 





NEW YORK CHICAGO SAN FRANCISCO 


NO. 701, 702, 703, 7220 DESK SETS. More elab- a 
orate desk sets in a variety of attractive fin- an Vi em 
ishes. Priced to retail at $4.50. 
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from a trip and his car was run into at a cross-roads by a 
truck 

Previous to his connection with The Moore Pen Com- 
pany, he covered this territory for an optical company and 
was one of the best known and most popular salesmen in 
that section. He leaves a wife, a daughter, Mrs. Richard 
Merritt of New Kensington, Penna., and a granddaughter 

% oh oh 
A. Pitney 

Arthur H. Pitney, inventor of the Postage Meter ma 
chine, passed away on September 18 at his home on Oak 
Shade avenue, Glenbrook, a suburb of Stamford, Conn. He 
was sixty-one years old 

Mr. Pitney had been in the real estate business at Stam 
ford for a number of years, having built several modern 
homes that attracted much attention. He held the basic 
patents of the Pitney-Bowes Postage Meter Company of 
Stamford and was engineer and director of the company 
from 1919 until May, 1924, when he retired to devote him 
self to other affairs. Hle was a large stockholder in the 
company 

In 1920, Mr. Pitney and Walter H. Bowes, president of 
the Pitney-Bowes Postage Meter Company, obtained the 
approval of the post office department at Washington for 
the use of Postage Meters instead of adhesive postage 
stamps 

Mr. Pitney was born in Quincy, Ill. He is survived by 
his wife, Mrs. Carol Campbell Pitney, and a son, who 1s a 
student at Rensselaer Polytechnic Institute at Troy, N. Y 


y Y Y 
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John R. Emsley 
John R. Emsley, president of the Volger Manufacturing 


ompany, Passaic, N. J., passed away September 16, fol 


lowing a heart attack He had been connected with the 
company forty years. Mr. Emsley was seventy-one years 
iid, a native of Bradford, England. He came to the United 
States forty-five years ago, and was long prominent in 
civic activities 

Surviving are his widow, Mrs. Caroline Emsley; thre« 
daughters—Mrs. Lawrence Doble, Ossining, N. Y., Mrs 
Fred King of Canada, and Miss Gertrude Emsley, of Pas- 
saic; a granddaughter, Miss Gertrude Wilson, Passaic. 

He was a member of the order of Freemasons, and of the 
B. P.O. E 
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Clarke H. Methot 

Clarke H. Methot, manager at Chicago for Monex, Inc., 
passed away suddenly at his home, 1125 Farwell avenue, 
September 23. He was forty-six years old, and is survived 
by his wife, Mrs. Ethel Methot; his mother, Mrs. Helen 
Methot; a sister, Mrs. Charles R. Shabinoc. Interment was 
at Memorial Park cemetery; the services were attended by 
a group of salesmen connected with the Chicago branch of 
L.. C. Smith & Bros. Typewriters Inc. 

Before joining the Monex organization, Mr. Methot had 
been general manager of the Manhattan Electric Corpora- 
tion, Chicago 

Hoh ok 
Walter F. Nenneman 

Walter F. Nenneman, secretary-treasurer of The Gregg 
Publishing Company, Chicago, passed away suddenly Sep- 
tember 13. He is survived by his widow, Mrs. Emily Kurz 
Nenneman, and his daughter, Eunice. 

Hh ok 


J. A. Hutchinson 


J. A. Hutchinson, secretary and treasurer of the J. B. 


Van Sciver Company, Camden, N. J., succumbed to heart 
disease September 5 at his home in Collingswood, N. ] 


He was a native of Philadelphia, and received his educa- 
tion in the schools of that city and in Woodbury. In No- 
























































VERTICAL — EXPANDING 


File Pockets 


still lead the way to greatest filing 
satisfaction. 





Sturdily constructed from first- 
quality red-rope stock, their last- 
ing serviceable qualities make 
them the cheapest buy in the long 
run. 


“Vertex” Pockets will 
satisfy your customers 





WE Do ove paeT 


Alwah Bushnell Co. 


925 Filbert Street 
PHILADELPHIA 














86 














VALUE! 











Everybody wants Value. You expect 
it when you buy file guides and folders 
but do you always get it? What 
assurance have you that you are not 
robbed of the value you expect, 
through substitution of imitation ma- 
terials ? 
You may be absolutely certain that 
you receive honest value when you 
specify Case Brothers Genuine Press- 
board. It is genuine. It has the 
density, firmness, rigidity and snap to 
stand up, under hardest use, for years. 
Let us send you samples of Genuine 
Pressboard for comparison and then 
you can easily determine whether you 
are getting the quality you deserve. 
If your present supplier does not offer 
this quality, have him get it for you 
when you next order guides for your 
files. Insist on the genuine product 
you're entitled to it. 


ASE BROTHERS, 
HIGHLAND PARK, CONN. 
COMPARE 


QUALITY 





WE DO OUR PART 


INC. 








Case Brothers, Inc. 


1 . ‘ . 
Please send for our examination samples of Genuine Pressboard 


r 


Firm 


tter ti if Mr 


Highland Park, Cenn. 
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vember, 1901, he joined the Van Sciver organization as 
clerk, and advanced to secretary, treasurer and di- 


entry 
New Jersey National Guard in 


rector He enlisted in the 
1900, and attained the rank of first lieutenant. He resigned 
in 1908, 

Surviving are his widow, Mrs 
son, and a nephew, Alexis E. Boericke, 


Mildred Barber Hutchin- 
Philadelphia 


y Y ha 
~< >< >< 
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Herbert H. Bigelow 

Herbert H. Bigelow of St. Paul, Minnesota, was drowned 
while on a fishing expedition on Basswood lake, near the 
Canadian border. After a search of four days, his body 
was found on September 20, although his canoe and camp- 
ing luggage were discovered on the 16th. Mr. Bigelow was 
a member of a number of corporations in the Twin Cities, 
including Quality Park Envelope Company, Brown & Bige- 
low, and Quality Park Box Company, and was also presi- 
dent of several banks in his home city. He was sixty-three 
vears old, and was born in Brookfield, Vermont, moving 
from there at an early age to make his fortune in the West. 

Mr. Bigelow leaves two sisters and a son, Leon G. Bige- 
low, who is president of the Quality Park Envelope Com- 


pany of St. Paul and Chicago 





COLOR WAS THE PREDOMINANT NOTE IN THIS DISPLAY.—For 
three weeks this colorful display of Peerless products made by the 


Peerless Key Company, New York, N. Y., was maintained by the 

Faithorn Company, Chicago. The large illustration at the top measur- 

ing three and one-half feet high by five feet wide was in black silver 

and green Keys in all colors were included in the display Boxes 

covered in imitation red leather added to the effect In the lower part 

of the picture were adding machine keys, rubber rollers, twirlers, etc., 
also in colors 


> ~- 
Smith-Corona Winners Go Fishing 
L. H. Olson, for the L. 
Corona Typewriters Inc., 


test during May, June, July and August. 
fishing party last month ata 


manager at Chicago Smith & 


conducted a branch sales con- 


The winners were 


entertained with a three day 
cabin on the Rock river, near Sterling, Ill. Good bass 
fishing was enjoyed, with plenty of good eats, swimming 
s qualified by 


of the 


and boating as side attractions. The winner 
making the highest percentage of quota during each 
ot the contest The top notche 
omstock, H. N. Bornhoft and J. Macatee. 
were L. G. Bucholtz and G. A. Fox- 


game should 


four months rs were G. B. 
Gunnison, G. E. ¢ 
Guests at the party 
croft. Angling for 


come easy to the 


strikes and landing fine 


winners in the sales contest 


Vane 
Tenacity Metals Shown in New Catalogue 
Manufacturing Company, Lockland, Cin- 
cinnati, Ohio, is distributing its new loose leaf Metal Parts 
Price List and Catalogue No. 34 to the trade. TI 


of loose leaf metals for the 


The Tenacity 


is shows a 


comprehensive line manutac- 


The book is thumb indexed conveniently, 


of the various metals manu- 


turing stationer 
and gives complete schedules 
metals 


factured for the various types of books for which 


are supplie d 
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Underwoods « L. C. Smiths * Royals 
Remingtons ¢« Woodstocks 


WE HAVE THEM 


Thousands of Them! And in 
Excellent Condition, Ready 
for Immediate Shipment 


to Ali Parts of the World 


All Standard Makes 
of Used Typewriters 


Quality — Price — Service — Quantity 


No matter what your requirements may be, we can 
fill them to your complete satisfaction. Twenty years 
of “Golden Rule” service to dealers is your assurance 
that International typewriters are always exactly as 
represented—high grade, bright, clean, and as nearly 
perfect mechanically as human skill can make them. 
The good will we have thus inspired and maintained 
throughout the years has made us one of the largest 
typewriter concerns in the world. And our reputa- 
tion for fair dealing is of definite value to you—it 
means satisfactory goods and adequate profits. 














Send for Monthly Bulletin 


Our Confidential Price List to Deal- Wherever there is civilization, there 
ers, issued monthly, covers stocks will also be found International type- 
that are never depleted, because of writers. Our business is world wide. 
constant purchasing. Operating on a Our export department is specially 
large scale, our buying facilities en- equipped to fill orders in every detail 
able us to acquire machines at un- precisely as given, pack properly and 
usual discounts which we are pleased ship promptly. e dame re- 
to pass on to you. Let us send you quest dealers in other lands to let us 
this bulletin. Its many genuine bar- explain our policy of simplified in- 
gains will interest you. ternational transactions. 


Note: 
We have a few very choice 
territories still open he large 
buyers. Write for our latest 
wholesale discount quota- 
tions and selling plan. 


W. F. (“Bill”) Clausing 


International Typewriter Exchange 
231-233 W. Monroe Street CHICAGO, ILL. 
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$4200 


retail 
price 


With 5.000 
staples $7.50 


The No. 

















CLOG PROOF 
FOOL PROOF 
WEAR PROOF 
RUST PROOF 
TROUBLE PROOF 


Phe No. 7 with its automatic feed control, its attractive, 
symmetrical design, its deep chromium finish and its 
seven year written guarantee offers an irresistible appeal 
to every stapling machine user and prospect. Wire Staples For All Types Of Machines 


No repair troubles to worry and harass you, the No. 7, [| [ ] [| 
guaranteed unconditionally, is always working, and con- nan r) a [] [ 

suming staples, giving you a healthy, steady and From The Smallest To The Biggest 
lucrative repeat business and profit. 


Write for full details at once r] [] hinnAnAAAn 


From The Thickest To The Thinnest 
Before you order staples get Parrot prices. 


PARROT SPEED FASTENER CORP. 
_ a ae 363 BROADWAY, NEW YORK CITY 





No. 667-F 
lop 60x52 





Alma has so improved their 500 Line as to make an ex- 
ceptionally good value in the low price range of turned 
leg desks—to be known as the 600 Line. 


2 ALMA DESK COMPANY 
«ad HIGH POINT, NORTH CAROLINA 
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Direct Mail Advertisers Hold Convention 

At the House, 
September 26, and closing the following Friday, the Direct 
Mail held 


putting on a interest 


Sherman Chicago, beginning Tuesday, 


Advertisers Association its annual convention, 


program otf and sterling merit and 


viewing a wealth of appropriate exhibits in rooms adjoin 
floor 


Among the many exhibits of interest to members 


ing the convention hall on the mezzanine 


of the 


association a representative of Office Appliances noted the 


following 
SELECTOGRAPH COMPANY 


Chicago, showing the Selectograph 


post card and small form duplicator, in charge of P. A. Gollnick and 
Joseph Taxis 

ELLIOTT ADDRESSING MACHINE COMPANY, Cambridge, 
Mass., demonstrating automatic selective addressing machines, post card 
rinter, etc.; in charge of Eugene Morton, Chicago manager 

THE VARITYPER—the electric typewriter of many type-taces 
demonstrated by the Varityper Division of the Typewriter Service and 
Exchange, Inc., Chicago, Frank D. Marin, assistant sales manager 
W. J. Hausman and Miss Mae Lennon were also present from the 
New York office 

DITTO, INC., Chicago, demonstrated four models—No. 14F5, a ro 
tary, hand rotary, and a portable. F. J. Gregor, Jr., and William Fulles 


fficiated at the booth 

B. H. BUNN COMPANY, Chicago, H. E. Bunn in cl 
strated the Bunn package tying machine in three models for 
types of packages 

NATIONAL BUNDLE TYER COMPANY (L. M. Stein Company) 
demonstrated a useful machine of this type under the direction of J. Bel 


arge, demon 
different 


ont 
ADDRESSOGRAPH-MULTIGRAPH CORPORATION, Cleveland 
und Chicago, gave the premier showing of the remarkable Multilith, an 
office machine which produces at speed high-grade lithographic print 
ing from thin zine plates on which images can be drawn, traced, type 
written or photographed lso demonstrated were the 2726 Addresso 
graph with automatic feed; Graphotype No. 6341; Speedaumat No 
2615; No. 57 Printing Multigraph; No. 975 Multilith; No. 296 Multi 
lith with Davidson feed; Model 111 folder; No. 119 Set-O-Type, the 
Cardograph, and a line of metal cabinets and accessories. J. B. Ward, 
Addressograph sales agent at Chicago, and F. M. Boughton, Mutigraph 
sales agent at Chicago, with members of the selling staffs were in 
charge 

ELECTROMATIC TYPEWRITER DIVISION OF THE INTER 
NATIONAL BUSINESS MACHINES CORPORATION Electrically 
operated typewriters, automatic reproducing typewriters, parcel post 
scales, etc., were shown, with a reference to the complete I. B. M. ex 
hibit at A Century of Progress. C. W. Crow was in charge 

4. B. DICK COMPANY, Chicago, exhibited remarkable photo 
graphic reproductions on dermaprint stencils. Photos or other copy are 
printed on the prepared stencil through a screen, and developed, after 
which as many reproductions as may be required are run off on the 
Mimeograph A line of mimeo-inserts was demonstrated, permitting 
the mimeographer to produce many elaborate designs These inserts 
are little pictures which may be patched into the stencil. Several new 
lettering guides, and a new Mimeoscope with a Bakelite frame were 
shown Work in colors was featured Jack Beadle was in charge of 
the exhibit 

MID-STATES GUMMED PAPER COMPANY of Chicago showed 
an automatic gummed tape machine, also gummed papers of all sizes 
and in several different colors, tape in cans, etc ’. Knabe managed 
the exhibit 

POSTAGE METER COMPANY, Stamford, Conn., 
three Postage Meter models and one Mailometer J 
(Chicago manager, was in charge 

STROMBERG, ALLEN & CO., Chicago, stationers and printers, 
presented samples of printing, lithographing and planographing, some 
ingenious three-dimensional folders which, when opened, gave the im 
pression of length, breadth and depth, and some half-rate mailing folders 
that can be pulled open without injury and closed again, but cannot 
come open by accident A. S. Hansen was in charge 


Many exhibits were shown by paper makers and jobbers, 


demonstrated 
Donald Oakes, 


engravers, photographers, publications and other allied arts 


i 
A Striking Poster 
The Globe-Wernicke Company of Cincinnati, Ohio, re 
cently sent to several thousand Globe-Wernicke dealers a 
letter and poster asking them to use the poster in a na- 
tion-wide campaign urging people to buy now. This poster 
is suitable for use on the inside surface of the glass of the 
stationer’s show window 
stock with the NRA sign in the upper right hand 


It contains the following quotation from one of 


It is printed in red and blue on 
heavy 
corner 
the President’s speeches and is headed, “Together We Can- 
not Fail.” 

“This great nation will endure, will revive and prosper 
to fear is fear itself—our 
work 


we realize now our interdependence upon each other—it is 


Che only thing we have greatest 


task is to put people back to -we must act quickly 
your problem no less than it is mine—Together we cannot 


fail!’—President Roosevelt 

Here follows a stirring appeal for everyone to do his 
share in buying merchandise and thereby putting life into 
trade and stimulating the circulation of money. Efficiency 
and economy, as well as patriotism, demand that we buy 


now 
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A NEW 


POS-CHAIR FOR MEN 


A Real Office Chair 
With An Entirely New 
Seating Comfort 


THOUSANDS OF MEN WHO have 
visited our exhibit at A Century of 
Progress say this is the most comfort- 
able chair they ever sat in. Many 
prominent executives have bought 
them. Doctors recommend them. 
A live dealer can sell them and secure 
many new and profitable accounts. 
They are patented and manufac- 


tured by 


JOHNSON CHAIR CO. 
4401-4531 W. North Ave. 
CHICAGO, ILL. 


Canadian Representative 
Preston-Noelting Ltd., Stratford, Ont. 
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PRONTO Storage File 


26 


EP 4 


A BOX FOR 
EVERY 
PURPOSE 





fF ver See 

STORAGE 
FILES 

like These 








® COLLAPSIBLE 
® STEEL RE-INFORCED 
® STEEL DRAWER FRONT 


NEW IN DESIGN 
NEW IN CONSTRUCTION 
NEW IN QUALITY 


The only corrugated collapsible stor- 
age file with olive green all-steel 
drawer front, and steel-reinforced 
drawer and case. 

"Front-office’ appearance and 
durability at "Store-Room’ prices. 
Stack them any height, they will not 
bulge or buckle, and drawers will 
work smoothly. Recessed card holder 
and brass finished handles. A ready 


seller and a profit maker. 


Write for Sample and Trade Discount. 


RR 
PRONTO bd 
FILE CORPORATION 


oa 
636 Broadway, New York 
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NATION AL Oypewriter & Ollice Machine 





Dealers K SSOCIATION NEWS 


W. F. Clausing, President 
231 W. Monroe St., 
Chicago, Ill. 


H. T. Shilling, Treasurer 
642 Liberty Ave., 
Pittsburgh, Penna. 


Theodore Schafer, Vice-President 
116 Nassau St., 
New York, N. Y. 


James P. Ward, Jr., Secretary 
4401 Ravenswood Ave., 
Chicago, Ill. 





Board of Directors 


H. M. Halverson, Halverson'’s Type- 
writer Sales and Service, Inc., Kalamazoo, 
Mich.; R. T. Armand, Canade Type- 
writer Exchange and Supply Company, 
Montreal, Can.; Elmer Young, American 


Typewriter Exchange, Chicago; Mrs. 
Jessie |. Taylor, Globe Typewriter Ex- 
change, New York, N. Y.; Walter 


C'Doc"') Hanson, Hanson Business 
Machines, Cleveland, O.; E. A. Glass- 
man, City Typewriter Exchange, 
Rochester, N. Y.; A. H. Kellstedt, Peoria 


Typewriter Company, Peoria, Ill.; R. H. 
Preston, Preston Typewriter Company, 
Knoxville, Tenn.; Deane S. Reynolds 
The Office Appliance Company, Boston, 
Mass.; H. J. Williams, The lowe Supply 
Company, lowa City, la.; A. L. Young, 
The Fred Guy and Young Company, 
Oakland, California; C. D. Bills, Type- 
writer Sales and Service Company, 
Washington, D. C.; Charles Muenze, 
Muenze Typewriter Company, Passaic, 
N. J.; R. E. Huffman, Hu¥man Type- 
writer Company, Aberdeen, S. D. 


Big Increase in Typewriter Association Membership 


Chere has been a marked increase in the number of new 
members recently added to the National Typewriter and 
Othce Machine Dealers Association This information 
comes from the office of James P. Ward, Jr., secretary of 
the association Many new members have joined in ad- 
dition to renewal of memberships by last year’s members 

Local associations have been increasingly active and 
San Francisco dealers have joined in a body. 

Pittsburgh dealers held an interesting meeting in Sep 


t¢ mb t 


dents and commercial 


service charges and minimum prices 


overhauls and rebuilt jobs 


( rand 


September with the 


houses 


Rapids was scheduled for a meeting the 


purpose 


and agreed to a minimum rental rate both for stu- 


and have also established 


on rebuilt typewriters, 


last of 


of establishing a permanent 


association and enrolling members A. Eckenberg of the 
Ofhce Appliance Company, Grand Rapids, is secretary 
The organization will be known as the Typewriter and 
Office Machine Dealers Association of Grand Rapids 


——_——<g—____ 
National Typewriter and Office Machine Dealers 
of New York 


At their first meeting of the vear held late 


st of 


New York dealers 
the dealers’ 
appears to be much in such 
and careful phrasing 


Mr. Erbach 


spent m 


code of competition and fair practice 


of New Jersey 


last month the 
talking overt 
There 


their time 


a code that will require expert 


offered some remarks about 


the manufacturers’ code \ lively discussion ensued Che 
proposed code of the manufacturers avoids reference to 
merchandising practices, we understand, except where pro 
vision 1s made that all manufacturers’ salesmen shall turn 
in their trade-ins to the company for which thev work, and 
he manufacturers in turn will transfer such machines t 
their original makers. Fear as expressed that this might 
the several authorized rebuilding companies a certain 
advantags iver the dealers. 
The proposed code has not yet been approved If it 
follows the fate of many others, changes may be made upon 
hearing before the NRA 


= 


Cleveland Typewriter and Adding Machine Men 
Meet 


The Cleveland Typewriter 


held their monthly 


Machine Deal 


Cuesday sep 


\dding 


mecting 


and 
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GOMPOSING ROOM 
of the 
POLYGRAPHIC GOMPANY 
of 
AMERICA 


One of the largest and 
most progressive 


PHOTO LITHOGRAPHERS 


This Company has modernized 
its methods by using nine- 
teen Varitypers to obviate 
the necessity of setting 


type. 


Varityper composes Poly- 

graphic copy directly, using aumerous 
sizesand styles of typeon one Varityper. 
For comparison, setting type by hand 
the Varityper cost per Pa on one job 
was fifty cents against $2.00 per page 
by best other hand or machine methods. 
This 200-page job saved the customer 
$300.00 out of $400.00 -- 75%. 


Varityper you can do your 
seod it to your lith- 
save the 


If you own a 
own composition, 
ographer for printing. You 


VARITYPER 
17 PARK PLACE 








DIVISION OF 


This ad was completely written on Varityper 


9] 





and the time and 
proof-reading as well. 


cost of bE ah pete ony 


annoyance 0 
Varityper composes:- 


Price Lists 
Office Forms 


Booklets 
Engineering Reports 
Miscellaneous Material 


Catalogs 
Paaphlets 


Why pay for the settingof type? Moderna 
lithography, plus Varityper, makes this 
unnecessary. 


RALPH ©. GOXHEAD GORPORATION 
NEW YORK 








YASPER, IND 











As pioneer desk makers of 
Jasper, Indiana, we can offer 
you the best in high quality 
desks, time tried and quality 
tested for fifty-two years. 


The JASPER 
DESK CO, 74 


JASPER, INDIANA 





New No. 800 Series Chairs 
in Solid American Walnut: 
A Pleasing Design, with a 
Deep, Rich, Durable Finish. 


The JASPER 
CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 





CHICAGO REPRESENTATIVES: For 


For Jasper Desk Co., Louis H. Farber, 7610 Phillips Ave. (Phone Saginaw 5027) 
asper Chair Co., William H. Brown, 4504 S. 


ells St. (Phone Boulevard 7957) 
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Ribbon and Carbon Dealers—Stationers—ATTENTION 


PROTECTION FOR YOU 


UR sales policy is EXCLUSIVELY WHOLESALE— 

always has been. Our line is STRICTLY A DEALER’S 

LINE—Inked ribbons—Carbon papers—Roll carbons—Honest 

Values—Uniform Goods—developed through years of experience in 
meeting and solving Ribbon and Carbon Dealers’ problems. 


Successful dealers throughout the world give us their confidence and 
patronage. They KNOW our STRICTLY WHOLESALE policy 


merits their confidence and have found it insures their PROTEC- 
“The Complete Line” TION. 
Stationers and Specialists in Ribbons and Carbons, deal with Storms. 


The best insurance for your independence. 





RIGHT PRICES—RIGHT GOODS—AND 
PROTECTION FOR THE DEALER. 





H. M. STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons. 


561 GRAND AVE. BROOKLYN, N. Y. 











Platens — Parts — Tools — Supplies — Plating — Japanning 


IT IS A FACT— 


Following a period when merchandise stocks have been limited, the spasmodic increase in business 
creates a demand for a flexible, dependable source of supply. 


Ames Mil eans Excellent Service 


Material costs are steadily rising and this is an opportune time to build up your stock of staple items 
before price increases have to be announced. 


AMES SUPPLY COMPANY 


564 W. Randolph St., Chicago, Ill. 


Typewriter 





37 Murray Street 583 Market Street 
New York, N. Y. San Francisco, Cal. 





Convenient Service Stations at Atlanta, Boston, Cleveland, Denver, Houston, Los Angeles, Minneapolis, Philadelphia, Pittsburgh, Seattle, 
Washington, D. C., London, England, Toronto, Ont., Mexico, D. F. 
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tember 5. The attendance of twenty-two was exceptionally 
good for a hot summer month. 

[Two new members were admitted and three more are 
waiting to be approved of at the next monthly meeting. 
The total membership now is twenty-eight. This includes 
the typewriter dealers and office machine dealers 

At this meeting there was a general discussion of the 
typewriter industry code and the activities of the Na- 
tional Typewriter and Office Machine Dealers Associa- 
tion. 

a ee 
Winner of Bates Stapler Contest 

N. Tansman of the Excelsior Stamp Works of Cleve- 
land, Ohio, won the grand prize in the Bates stapler trade- 
in contest recently completed. 

The Bates Manufacturing Company wishes to acknowl- 
edge the fine cooperation shown by dealers’ salesmen all 
over the country. The remaining prize winners were as 
follows: H. Gray, Stevens, Maloney & Company, Chicago; 
R. G. Thornton, Edson C. Eastman Company, Concord, 
N. H.; E. H. Bromley, Bromley & Company, Boston, 
Mass.; S. Elkind, Hoboken Stationery Company, Hoboken; 
N. J.; C. H. Walker, Pampa Office Supply Company, 
Pampa, Tex.; Mr. Behmer, Marshall Jackson Company, 
Chicago, and Sol Lipman of J. Lipman, New York City, 
N. Y 

ee 
Club Sisters Honor Miss Hanfler 

Miss Emma Hanfler, able and efficient secretary and of- 
fice manager for A. B. Froehlich of the Reliable Typewriter 
& Adding Machine Corporation, president of the Chicago 
Typewriter Dealers Association, Inc., was recently 
elected president of the evening division of the Irving 
Park Woman’s Club. That division is composed of women 
who follow industrial occupations and are unable to at- 
tend the day sessions. The club is an influential organiza- 
tion largely charitable in its activities 

i eee 
Stationers and Golf 

The Stationers Golf Association of New York held 
its eleventh tournament on Tuesday, September 26, at the 
Hackensack Golf Club, Oradell, N. J. The host was L. H. 
Tavernier 

rhe annual meeting of the club will occur on Tuesday, 
October 17, at the Richmond County Golf Club 

* ~* + 

The last tournament of the Commercial Stationers Asso- 
ciation of Toronto for the season was held at the Royal 
York Golf and Country Club on Tuesday, September 19. 
Sixty-two members and friends attended and had an en- 
joyable time, constituting a record attendance for tourna- 
ments of the Toronto association. 

Gordon Sinclair was the guest of honor at the dinner, 
entertaining the company with a brief address. The chair- 
man, Bill Evans, after thanking the members for their sup- 
port, presented Mr. Sinclair with a beautiful desk set as a 
token of appreciation. 

a ee 
Smythe Takes Cleveland for Woodstock 

E. J. Smythe, who has for some time held an executive 
position in the home office of the Woodstock Typewriter 
Company, Chicago, has been transferred to Cleveland, 
where he has been appointed manager of the Woodstock 
branch in that city. 

— = 
Snyder Organizes Distribution Company 

Charles R. Snyder, formerly with the A. B. Dick Com- 
pany at Detroit, Mich., recently formed his own company, 
the Charles R. Snyder Company, to distribute Mimeo- 
graphs and supplies at 621% Madison avenue, Toledo, 
Ohio. 
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NEW 


Profit Policies 
of Autopoint’s 
New 

Management 


@ Lowest possible prices and highest 
possible discount with modern mer- 
chandising co-operation. 


@ No selling of leads and erasers at 
less than cost to secure pencil business, 
or visa versa. 


@ No trick deals, prices or discounts. 


@ An actual guarantee against defec- 
tive materials and workmanship. Rapid 
shipping service, and no loading of 
dealer shelves. 


@ Prior to our representative’s call, 
drop us a post card, and we will for- 
ward one each of our “bread and but- 
ter’ numbers, with prices and discount. 


AUTOPOINT COMPANY 
1807 Foster Avenue, Chicago 
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Meet the Three Best 
Money Makers 
in the Field— 


HOTCHKISS 


1A—2A—H514 


Hotchkiss is the oldest and largest manufactur- 
er of paper fastening machines and staples. 
There is a Hotchkiss machine for every business 
need and special machines can be made to order. 
But there are three best sellers in the Hotchkiss 


line that you should always have in stock— 





HOTCHKISS IA a light, 
sturdy, good looking stapler 
of wide usefulness—-weighs 2'5 
Ibs. and uses Hotchkiss 1A 
wire staples with 4" crown and 
'4” leg in strips of 210 staples. 
Temporary or permanent fas- 


tening, guaranteed non-clog- 








Model 1A ging. $6.00 list. 
HOTCHKISS 2A—smaller and 
lighter than Model 1A but 
similar otherwise uses 2A 


staples, 105 to the strip 
weighs 1'6 Ibs. This machine 


should be on every desk in 





every office and you can put it 
Model 24 there at a profit. Price $4.50. 





HOTCHKISS H54 the 
stapling plier that took 
the industry by storm 

that is used in homes, 
offices. schools, stores, 
factories every- 
where that 
doubles your mar- 
ket. Uses H54 wire 
staples |," crown, 
Vg" leg, 50 per strip, 
5,000 per carton. 
Weighs only 6 oz., $3.00 and $3.50. 







Stapling Pliers 
H54BwW 





1VD—-HOTCHKISS STAPLES for sure satis- 
faction because they're more flexible and 
uniform. Made by a special process. Iden- 
tified by the Red **H”’ on the Yellow Box. 





You can make more money by concentrating 
on the line with more demand, more sales, more 
profit. That line is HOTCHKISS and if you want 


more information about it write us. 


THE HOTCHKISS SALES COMPANY 
NORWALK, CONNECTICUT 4 
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Roth Sales Company Broadens Field 

C. F. Roth, former vice-president of the Crocker Chair 
Company, for more than twenty-eight years with that or- 
anization, starting as a boy, has somewhat broadened 
the scope of the business organized and incorporated some 
months ago at 159 West Lake street, Chicago. The com 
pany has increased its lines and now does some whole- 
saling as well as a retailing business 

Mr. Roth is an office furniture man of wide experience 


and is well known in the trade. He was for many years 





Cc. F. ROTH 


manager of the Chicago office of the Crocker Chair Com- 
pany of Sheboygan, Wisc., as well as vice-president of 
that organization. His son, Harold T. Roth, is associated 
with him in the business 

The company handles the Imperial Desk line and spe- 


cializes in the manufacture and sale of club chairs and 
leather davenports for office, home and club us¢ The 
organization also handles a full line of office furniture, 


occupying three floors, a basement and a warehouse, the 
last on Kinzie street. Since the store was opened in March 
the company has been incorporated and the merchandise 
stock has been increased. 
> 
Doc Hanson Becomes a “Colyumist” 

Walter “Doc” Hanson, head of the Hanson Business 
Machines, Inc., Cleveland, has recently been writing a 
column for the Cleveland Downtown Store News. The 
column is under the caption “How to Care for Office 
Equipment,” which, Mr. Hanson says, should be “Business 
Machines Information.” 

In the issue of the News for August 31, Mr. Hanson dis- 
cusses one of the well-known pioneer typewriting machines 
Journalistic ethics among newspapers do not permit the 
use of the names of the machines discussed, but we are at 
liberty to state that in his column on the date named, Mr. 
Hanson described the Varityper and mentioned its several 
unique and valuable features, such as different styles of type 
possible in one letter or document, there being twenty 
seven styles of type available to Varityper users, all on the 
same machine by the simple process of changing the type 
shuttle. The Varityper is the Hammond typewriter, it will 
be remembered, with improvements which have been added 
through the years. It is now being marketed to the Vari- 
typer Division of the Ralph C. Coxhead Corporation 

aaiiibpusciakee 
Warren Sets a Record 

Jim Warren of the Valley Typewriter Exchange of 119 
E. Main st., Auburn, south of Seattle, Wash., has recently 
hung up a fine sales record of seven calls and seven bull’s 
eyes. This sales agent at Auburn set out one day recently 
and sold five Sundstrands and collected two delinquent 
accounts in his one hundred per cent record of Seven calls 


CML 
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using it 


these fine 
desks may include products 
of the New Indiana Chair 
Company. 


Shipments of 





INDIANA 
DESKS 


The New 2800 Line 


Here you observe the new No. 2813 Indiana Desk in the 34x60 inch size 
received well among their trade because of the excellent style, material, construction, clean 
cabinet work, good finish and consistently low price. 
and the veneers are selected sliced walnut 


presents an especial opportunity 
sizes, shipping weights and prices, will be sent on request 


INDIANA DESK COMPANY 








Dealers will find it 


All exposed solid parts are genuine walnut 
Expressing dignity and refinement in every surface 
and line, this desk will be a constant source of satisfaction and pleasure to the executive 
Because of the possibility of a general rise in prices in the near future, this fine desk 
Details of this 2800 line, including the different models, and 


JASPER 
INDIANA 











A NEW DEAL 


IN PLATENS! 


SUPER-PLATENS GUARANTEED ONE YEAR 


Shipman-Ward Super-Platens, for all makes of typewriters 
and adding machines, are made of a composition with a spe- 
cial texture which finishes with a velvety gripping surface. 
Combined in this composition is a patented chemical which 
preserves the rubber just as chromium preserves steel. It pre- 
vents the rubber from hardening and causes it to retain its life 
and resiliency much longer than the ordinary platen. 

We are able to guarantee any dealer that this platen can be 
kept by him in stock for one year, and if at the end of this 
time the rubber is not as live and resilient as when he first re- 
ceived it, we will be glad to refund his money or recover his 
platen free. 


ALL MAKES TYPEWRITER PARTS 


ENAMELING 


Shipman-Ward Super-Platen is a climax of twenty years’ ex- 
perience. It is made to our specifications by the 4 . Good- 
rich Rubber Company. Every platen is submitted to a scien- 
tific hardness test in the factory to insure correct resilience and 
uniformity. 


SAME DAY SERVICE 


No waiting—no delays for you or your customer. We guar- 
antee to recover and ship to you all platens sent to us on the 
same day that we receive them. A trial order will convince 
you of the quality of our platens and the service we are able 
to give. 

SUPPLIES 


NICKEL PLATING TOOLS 


WRITE TODAY FOR NEW PARTS CATALOG 
PARTS DEPARTMENT 


SHIPMAN-WARD MANUFACTURING Co. 


4401 RAVENSWOOD AVENUE 


CHICAGO, ILLINOIS 

















OFFICE APPLIANCES 


Everybody competes with you 
on price but, if you sell quality 
that cannot be bettered, you 
have the only possible ad- 
vantage on your competitor. 


MASTER GRADE UNDERWOODS 


—the standard of quality by which all 
rebuilt typewriters are judged 


will give you that advantage. 


THE WHOLESALE TYPEWRITER COMPANY 


FACTORY and GENERAL OFFICES PACIFIC COAST HEADQUARTERS 
155 SIXTH AVENUE, NEW YORK, U.S. A. 528 MARKET ST., SAN FRANCISCO, CALIF. 
CABLE: SALETYPE, N. Y. CABLE: WHOLETYPE, San Francisco 











coMpo 


PREFERRED VALUE 






Is not the answer to 


that question what 
you are most inter- 


ested in about any 





product? 


IF we told you that there was more demand for 





the Munson brand of cushion keys than for any No. 4-C Wire Stapling Machine, List Price $6.00 

other on the market today would it mean any- 

thing unless the product did actually move — 

from your shelves? STANDARD EQUIPMENT : 

W hy nol find oul for yourself how the new The COMPO line of Paper Fasteners meets a 

Munson package and display will help your great many requirements and will return a profit 

sales. if you concentrate on it. The most important 
Send the coupon today machine is illustrated above, having a capacity 


of 210 Wire Staples and weighing only 2 lbs. This 
Model No. 4-C will fasten together securely 35 
sheets of 16 lb. bond paper or equivalent, or will 


MUNSON SUPPLY CO. 


348 Hudson St., New York City a 
join them temporarily if you wish. Why not 

















Please send information about the New Key write us for prices and further information? 
New Package and Counter Display to 
Varn —_— 
Manufacturers and Distributors 
ae COMPO MANUFACTURING & SALES CO. 
— is WESTPORT, CONN., U. S. A. 
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Corry-Jamestown Appoints New Agents 


The Corry-Jamestown Manufacturing Corporation, 


Corry, Penna., manufacturers of “Steel-Age” steel office 
lurniture, steel filing cases and equipment, have just added 
four prominent concerns as exclusive agents in the several 
territories covered by the companies appointed, viz., The 
Standard Office Supply Company, Hartford, Conn.; W. B. 
Gregory & Son Company, Detroit, Mich.; D. W. Collins, 
D. W. Collins Desk Company, Oklahoma City, Okla., and 
Arrowhead Office & Supply Company, Chisholm, Minn. 
The agency first above named is a comparatively new or 
ganization in Hartford, but the company is composed of 
flour prominent and experienced men, who are successfully 
conducting a general office supply business. 
W. B. Gregory & Son Com- 
is widely known in the Detroit area, its members 


The second concern named 
pany 
having spent many years in stationery and office equipment 
They 
products 

D. W. Collins (“Doc”, as his many friends know him) 
is a veteran in the office furniture and office equipment 
field in Oklahoma. 
the business of selling office equipment, and the D. W 
Collins Desk Company 


lines. expect to do well with Corry-Jamestown 


He has spent practically a lifetime in 


under the guidance of its chief 
should make a fine record selling “Steel-Age” lines 

The Arrowhead Office & Supply Company has received 
the exclusive Corry-Jamestown agency for several coun- 
ties in northern Minnesota. The organization is com- 
posed of men of experience, who enjoy an enviable repu- 
They are confident of be- 
ing able to put over the Corry-Jamestown lines in a big 


tation for probity and ability. 


way. 
Chicago Salesman Heads Royal Honor Legion 
The Royal Legion of Honor for August, composed of 
the Royal Typewriter Company’s fifty-five leading sales- 
men, 1s headed by J. M. Roberts, commander, of Royal’s 
Chicago branch. The next four salesmen, the captains of 


the Legion, are G. N. Hammond of San Francisco, E. W. 





J. M. ROBERTS 


Gorman of Buffalo, E. L. 
I. P. Jones of 


Crane of Springfield, Ill., and 
saltimore. 

In addition, special pins will be awarded to the members 
of the Legion of Honor who have made it continuously for 
the past five months. These include W. R. Teer and A. 
McCollum of Indianapolis, R. E. Heidrich of Fort Wayne, 
C. E. Gray of Portland, Ore., and P. Mittenzweig of New 
York. 

— 
Seattle House Notes Business Improvement 

The E. W. 


equipment, including 


Hall Corporation, pioneer dealers in office 
Noiseless Woodstock 
typewriters, Beck Speedograph duplicators, and adding and 


typewriters, 


duplicating machines, report through L. H. Grunden, pres- 
ident of the corporation, that much new office and ground 
floor space has recently been taken in Seattle, and that there 
is a steady increase in the demand for new office equipment. 
There are two Hall stores in Seattle and the corporation 
has recently sold its fifteen thousandth typewriter—CML 
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Mr. Manufacturer: 


Here’s a Vital Question 
—and the ANSWER 


Q.—Where is the BEST loca- 
tion in Chicago for your sales 
offices, display and storage 
space? 


A.—STATIONERY MART! 






Why? Because no other location offers so 
many special advantages—and here's the 


proof: 


1. Located just outside the 
escaping its high rentals. 


‘ 


“Loop,” yet 


2. “Next door” to shipping terminals, 
transportation lines and parking facilities. 


3. A new building with every modern con- 
venience, providing attractive and spa- 
cious quarters at low cost. 


1. Concentration of related lines gives 
strong impulse to purchasing and permits 
distribution economies through pool ship- 
ments. Pickup shipments and deliveries 
expedited. Stationery Mart houses such 
Class A concerns as 


The Globe-Wernicke Sales Co. 
National Blank Book Co. 
Southworth Co. 
All-Steel-Equip. Co. 
Index Sales Corp. 
There are additional advantages. 
Let us tell you about them. 


Write for our Illustrated Folder. 


James T. Igoe Building Corp., 


600 W. Van Buren St., Chicago 





| : 
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STATIONERY MART 
In the heart of the Central-West Business District 
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PRICE REDUCED 
Made possible by Increased Production 


CLOseO ORUM 


AUTOMATIC (RING = 
{ | auTomatic 
_— SuP-SHEETER 






TEMPOGRAPH ROTARY DUPLICATOR 


Simplicity — Speed — Silence 


MODEL C NOISELESS TEMPOGRAPH 


Extremely easy to operate—takes full legal size stencils—Feeds all 
weights of paper without making adjustments——Produces excellent 
DRUM FULLY ENCLOSED 
AUTOMATIC FEED 
AUTOMATIC UNIFORM INKING 
SPEED 100 COPIES PER MINUTE 
Price $110.00 


With Automatic Tempo Interleaving Tray, $145.00 


4 Duplicator that lasts a lifetime 


MILO HARDING CO. LTD. 


1362 So. Hill St., Los Angeles, California 














OFFICE APPLIANCES 


Office Economy Index, Inc. Moves 


The Office Economy Index, Inc. of Tampa, Fla., incor- 
porated in July of this year, has moved to the heart ot 
Tampa's downtown district, having taken a store with twe 
entrances, one at 606 Florida avenue, the other at 314 
Cwigg street The othcers of the newly incorporated firm 
are \. Fulghum, president and treasurer; John A 
Smith, vice-president. The business was started by T. A 


Fulghum in a small room with a capital of $3.50 in 1922, 
since which time the Office Economy Index has shown re 
markable growth. Three years later the gross volume ol 
this organization was upward of $400,000. In 1927 Mr 
Fulghum expanded the line to include heavier office equip 
ment such as safes and office furniture, mechanical d¢ 
vices, et The business continued to grow and finally it 
was necessary to move to larger quarters. Mr. Fulghum 
employs young college students as delivery men rather 
than persons of perhaps less intelligence. He contends 
that the undergraduates become valuable later in sales 
capacity by reason of having familiarized themselves with 
the merchandise and having made beneficial contacts with 
customers of the company.—TPF 
Duke Hill and Sons in New Quarters 

Duke Hill and Sons recently moved from 5311 West Lake 
street, Chicago, to new quarters at the corner of East 
avenue and North boulevard, Oak Park, where they have 
about four times the amount of space they had in their 
old building. This expansion was made necessary by the 
company’s increasing business 

Duke Hill, Sr., was connected with Mongomery Ward 
& Company for most of a period of forty years. Recently 
he started in business on his own initiative with his sons, 
Duke Hill, Jr.. and C. Morton Hill 

\t present they have half a hundred libraries scattered 
over the state of Illinois in addition to some in neighbor- 
ing states, and expect to have two hundred in operation 
by January 1 

Duke Hill & Sons in addition to books, classical and 
modern, handle cards, school supplies, pottery, office sup 
plies, playing cards and engraved stationery to ordet Phe 
company also sells and rents Underwood typewriters 

ee 
Receivers’ Sale at Baltimore 

Joseph M. Hasselhoff, receiver for Vernon P. Spedden 
individually and trading as Spedden Marking Device Com 
pany, gives notice that he will sell the assets of the bank 
rupts named on Friday, October 6, at 310 East Baltimore 
street, Baltimore, Md. These assets include elaborate of 
fice equipment, combination safe, Royal typewriter, tables, 
chairs, desks, stencil-making machinery, stencils, rubber 
goods, wall, floor and show cases, shelving, desk lamps, 
type cabinets, wood cabinets, type, blowers, stencil type, 
steel tools, et« 

The manner of selling the equipment mentioned will be 
announced at the time of sale, which will take place on the 
second floor of the building at the address named 

ee 
Chicago Concern to Warehouse Parrot Products 

Arrangements were recently completed whereby the 
Balkin Sales Company, 1587 Merchandise Mart, Chicago, 
will warehouse a complete line of Parrot speed fastener 
products, for which they are agents in the Chicago trading 
area. Letters may be addressed either to the Chicago ot 
fice, Parrot Speed Fastener Corporation at the address 
given above, or to the Balkin Sales Company at the same 
address. The Balkin Sales Company is also representa- 
tive of the Josephson Manufacturing Corporation and the 
Elbe File & Binder Company, Inc., which companies they 
represent in Illinois, Wisconsin, Indiana, Northern penin 


sula of Michigan and Iowa 
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NO PRICE ADVANCE 


RI 


World's Quality 
Leader remains 
Model 41 


$1209 


Same liberal 
dealer margin 
. 
5-movement 
Model 110 
$7.50 retail 
. 

New, self-inking 
AMCO DATER 
$2.95 retail 











wi Do Ove PART 
__—T 








VISIBLES 






oe 
AMERICAN 


a ~Numbering Machine 


Company, 224 Shep- 
el a6 
654321 


herd Ave., Brooklyn, 
N. Y. Branches, Chi- 
Facsimile Impression 


cago, Los Angeles 





ORDER AHEAD 


for leather goods 





profits 






Keep up your stock of the useful 
STEIN-WAY ZIPPBINDER | «00 cue ms 


This most invaluable companion for students, 
salesmen, adjusters, etc., is a fine money maker for 
stationers, constantly growing in demand. Follow 
it through by keeping it on hand ready to sell, and 
on display. 


Have you our latest literature and prices? A line 


on your letterhead brings them. 


Stein Brothers Mfg. Co., Ine. 


564-570 West Adams Street Chicago, Ilinois 
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STENCIL FACTS 


are not ignored by dis- 


criminating stencil 
buyers and users. They 
are scanning the field 
first, for a more depend- 
able stencil, then to 


learn if there have been 





new developments in 
the art of stencil mak- 


ing. 





Those who have 
DUPLICRAFT 


re- 


| 
tested 


Stencils have had 


. ale 
| ib 
vealed to them unusual Se 


stencil strength, sharp- 








ness of detail, transpar- 








: : : 
: ency and uniformity of 
. * ] 
: color. There are other 4 | 
| -e wie 

advantages, too. 

The prompt success of DUPLICRAFT stencils is 

: not accidental but the result of years of accumulated 


experience in the plastics field. 


Send for a sample and prices, stating your require- 
ments, and end your search for the better stencil. 


THE DUPLICRAFT Co. 


1709-13 W. Austin Ave. Chicago 

















WARSHAW s | 


CC 





FULL ROTARY CUT INDEX CARDS 


(on all four sides) with those clean, trim edges and 
uniform margins and good quality at a distinct 
price advantage. And wrapped in Cellophane, the 
modern way, they are always clean and fresh. Ask 
for samples and prices now! 


PROTEX STICKONS are steady profitable sell- 


ers always in demand. Carefully made by full 
automatic machinery their absolute uniformity 
guarantees perfect satisfaction. 


also 
Filing Folders 
Mending Tape 
Gummed 
Index Tabs 
Card Index 
Ticklers 


STICKONS 


Get the new 

WARSHAW 

CATALOG 
and prices. 





ONE MAIN STREET, 
BROOKLYN, N. Y. 


WARSHAW MFG. CO., Inc., 








OFFICE APPLIANCES 


DEALERS WANTED 


for these NEW 
AD-HERE 











The Profitable METALSTAND 





Its special 


9 Removable Adhestve 
and low price 
attract ——--»* 


FOR MOUNTING PAPER 
SIGNS PHOTOS, ETC ON 
ANY SURFACE 


many buyers 


At $5.00 list for olive 
green finish maplewood 
top (walnut, mahogany 











and oak finishes slight- AD-HERE WILL NOT MAR THE FINEST FINISH 

ly higher) METAL- 

STAND can frequently @ AD-HERE GUM-TACKS are handy little stickers (1x 14") with 

be added to the sale of Removable adhesive on both sides. They replace thumb tacks 

a typewriter or other and glue for mounting strip-signs, drawings, photos. etc. They 
TN offi — e rey ipme — . USE NO MOISTURE and can be removed from paint. wood. giass, 

1ere are many opportunities in the : : ; They 

course of a day for the ia of so well made Se eee a 
and convenient an office furnishing. @ AD-HERE MOUNTING TAPE. (Also adhesive both sides.) This 
Rubies mounted casters penante rem 4 pom Svat companion product to Gum Tacks provides this remarkable 
side leaves 12s 56 inctes cua be Gaaetiod ciikes adhesive in continuous strips of any length up to 100 feet. 
hy JF, — ¢ 4-H AS @ WIDE MARKET Ad Here Products are already in national 
eat aigcehahotetaectaNe, ilorier, | we by cetalers, manufacturers, schools, drafmen, art, 
folders with dealer's eel are aed = es and display men, who are now buying direct trom us. This 
quest. Full details and discounts on application. business awaits progressive dealers. Write today on your 





wt fo ove maar 


- ET Al ST AND COM ri 4 — company letterhead for SAMPLES and full information. 
I LEALSNEA, I ANY cAlso Opportunity yor High Class Jobbing Houses 


909 Walnut St. Philadelphia, Pa. 
THESE PRODUCTS MAR- AD-HER PAPER CO INC, 
KETED ONLY BY THE LOS ANGELES, CALIF, 

















Lamps THaT set. Meet Jenny Lind 


One of the 
Newest and 
Most Popular 
ofthe W. C. 
Globe Family 


Here is the perfect odd piece 
to dress up that radio top or 
end table . . . a master stroke 
of the craftsman's art thet can- 
not feil but enhance the 
beauty of interior furnishings. 
Accurate, durable and useful 
... this globe sells at « 
popular price—only 


$300 


Liberal Dealer Discounts 


Vo. 89. All metal desk He One of the many out 
lamp Finished in oy slanding numbers in 
rerde bronze Adjust the Marks Line of 
able shade j Lamps 


Here is an unusual combination 
of high quality and low price for 
the dealer seeking a fast selling 
line of lamps that builds profits 
as well as good will. Send for 
complete Lamp Catalog and price 
list. 





Pick Out Your Christmas Stocks 
from Our NEW CATALOG 


Just of the Press, “New Globes of the World” illustrates and 
describes our new line of populer models. Write for your 
WE DO OUR PaRT copy now! Address Dept. G1048. 








MARKS ‘Ba Aratscines 


*-. CHICAGO HEIGHTS, ILLINOIS 
MANUFACTURING CO. 


2! W. MON ROE ST. CHICAGO ILL 


ewt , 


Mokers of 
GLOBES, MAPS, BLACK BOARDS, ERASERS and CRAYON 
For Nearly A Half Century 
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Smith-Corona Christmas Sales Contest 

A novel Christmas sales contest was inaugurated on 
September 1 by L. C. Smith & Corona Typewriters, Inc., 
to continue through September, October and November. 
Prizes will be awarded on the basis of Corona units ac- 
tually sold and delivered. For the purpose of the contest, 
branches have been divided into five groups. A fund will 
be set up for each group to be distributed to the three 
highest branches in each group at the close of the contest 

This fund will be accumulated through deposits of cer- 
tain amounts of cash for every Corona sold, the amount 
of the deposit depending upon several factors. 

At the close of the contest, the branch with the highest 
percentage of Corona quota in each group will receive a 
check equal to 50% of the total amount deposited in the 
group fund. The second high branch will receive a check 
equal to 30% and the third highest branch will receive a 
check equal to 20% 

A special September prize is offered to the manager 
whose branch secures the highest percentage of quota dur- 
ing September his prize is an all-expense tour to the 
Century of Progress Fair in Chicago with the option of 
cash. It is offered to the manager whose branch has the 
highest percentage of quota in the entire organization for 
Se ptember 

~> 
Songstad Represents Compo in Middle West 

The Compo Manufacturing & Sales Company of West- 
port, Conn., has appointed E. G. Songstad, 435 Woodlawn 
avenue, Aurora, Ill, to represent the company in the sale 
of its products to dealers and jobbers in the stationery and 
office equipment trade in Illinois, except Cook County; 
Missouri, Kansas, Iowa, North Dakota, Minnesota and 
Wisconsin 

Mr. Songstad is an office equipment man of long con- 
nection with the field and has a thorough understanding 
of the requirements of dealers. 

Office Appliances extends its good wishes to both Mr 
Songstad and his new employers 

—>—_. 
Park Stationery & Printing Corporation Takes New 
Quarters 

On October 1, the Park Stationery & Printing Corpora- 
tion moved from 18 East Thirty-third street, New York 
City, to 21 East Thirty-third street, where they occupy an 
entire four-story building. They will have a retail store 
on the ground floor. The second floor will hold their 
up-to-date printing plant and the third floor will be sublet 
to the company’s subsidiary, the Royal Steel Equipment 
Company. The fourth floor will be divided into stock 
rooms, reception room, etc. The basement will be the 
main stockroom and will be equipped with a delivery 
chute from the street 

— 

Southern Stamp & Stationery Co. Suffers Loss 

by Theft 

On Saturday night, September 16, burglars entered the 
store of the Southern Stamp & Stationery Company of 
Richmond, Va., and took therefrom the assortment of 
Sheaffer, Waterman, Conklin and Swan fountain pens 
Dealers are requested to be alert for offers of pens from 
unauthorized sources in the hope of discovering something 
that may result in the capture of the burglars 

om i 

Bennett Joins Atlanta Stationers’ Association 

Walter Bennett is the latest addition to the Atlanta Sta 
tioners’ Association, which now includes six of the leading 
Atlanta stationery and office appliance firms. The firm, 
which is one of the oldest in the city, operates a stationery 
department as well as a printing department.—JHR 
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NEW SENIOR 


DEEP 
THROAT 
STAPLER 








Model 
DT-20 


HIS new machine is made for stapling up to 5” 
in from the edge of material. It operates with 
one hand, and is portable. It can be used in 
the hand or on table or bench, or can be used as a foot 
power machine with attachments. The uses are 
many and far reaching. Made in three models, the 
difference being in the construction of the jaw and 
channel, to accommodate the type of work or staple 
desired. 
Model DT-20 takes B 4 or B 34 staples. Used for 
setting up corrugated boxes or to fasten heavy 
material. Has a jaw opening wide enough to take 
two thicknesses of 275 lb. test corrugated board. 
Delivers a rugged broad staple. Operates with ease 
and speed. 
Model DT-21 takes A-1000 or L-1000 Staples. For 
use on cardboard boxes, containers, etc., or anywhere 
that a staple is desired farther in from the edge. 
Model DT-22 takes T-22 special staples. These are 
made from soft, thin wire, and used wherever an 
easily removable staple is required, such as Laundries 
and Dry Cleaners where tags are attached temporarily 
and later pulled off. This tool can be used any place 
with one Sand, and in any position. A handy, con- 
venient and valuable device. 

° 
To Dealers this machine opens brand new markets. 
Not only the box and printing trades, shipping de- 
partments, carpet and rug dealers and manufacturers, 
cleaners and laundries, but many factories where 
staples are used in production. A machine sale usually 
means volume on staples. Order a sample machine 
and give this information to your sales force. With 
this machine you can close sales and inquiries, where 
formerly there was ‘no similar machine ‘to fill the 
market. 





Just ready for distribution. Display S-2 for N-C Stapler and 
acker and D-10 Extension. 


NEVACLOG PRODUCTS. Inc. 


BRIDGEPORT, CONN. 

















FOR MORE STEADY CUSTOMERS 


si. JMPERIAL 


os repeat orders that make money for you—and 
it’s value that gets repeat orders. Your cus- 
tomers will find value—the quality and economy, the 
fine work and long service that satisfies in IM- 


PERIAL TYPEWRITER RIBBONS and CARBON 
PAPERS. Ergo—you'll make with IM- 
PERIAL, and there are hundreds of Imperial money- 


making dealers to prove it. 


money 


Send the coupon for samples, prices and the full 
story so thal vou, too, may become one of the wise 
ones. We are in a position lo furnish dealers who 
prefer lo sell under their own brand names a hand- 
somely lithographed hor desiqn 


IMPERIAL MANUFACTURING CO. 
401 Mulberry Street Newark, N. J. 





IMPERIAL MANUFACTURING CO 


401 Mulberry St., Newark, N. J 

Send me a free sample Imperial “ Empress’ Typewriter Ribbon and Silkarbon 
Carbon Paper, your best “buy” prices and full details of your proposition 
Name 


Firm 


Address 





OFFICE APPLIANCES 


Civil Service Commission to Examine Applications 
for Junior and Under Multigraph Operators 


Commission announces 
Multigraph 


The United States Civil Service 


that applications for the position of junior 
operators and under Multigraph operators must be on file 


at Washington, D. C., not later than 


with the Commission 


October 26, 1933 


The entrance salary for junior Multigraph operator is 
$1,440 a year and for under Multigraph operator $1,260 a 


vear. The salaries named are subject to a deduction of 
not to exceed fifteen per cent during the fiscal year ending 
June 30, 1934, as a measure of economy, and to a retirement 
deduction of three and one-half per cent 

Applicants for Multigraph 
had at least one year’s full-time experience within the past 
Multigraph 


been in setting and distrib- 


junior operator must have 


five years in machine, at least 


operating a 
six months of which must have 
uting type, involving the composition of complex forms 
For the position of under Multigraph operator they must 
have had at least six months’ full-time experience within 
the past five years in operating a Multigraph machine 


Full information may be obtained from the secretary of 
the United States. Civil Board of 


the post office or custom house in any 


Service Examiners at 


city, or from the 


United States Civil Service Commission, Washington, D. ¢ 
alias 
Stationer Urges Children to Continue Education 


Every boy and girl who graduated from the grammar 


schools of Hartford and vicinity last spring recently re- 


ceived a letter advising the recipient to enter high school 
this fall 


Chis letter was sent by Gustave Fischer, president of the 


Gustave Fischer Company. The sending of such messages 


has been his custom for several years. In these communi- 


cations he points out that a high school education will 
mean more to students in actual dollars and cents than 
they could possibly earn by staying out of school and work- 


Mental ability in the 
years to come will command higher rewards in business 
than in the past. High school graduates through the nor 
mal span of life will earn from $24,000 to $33,000 more than 


the person without the advantage of a high school educa- 


ing during the four year courss 


such an education or its equivalent one’s 


tion. Without 
hope of an annual income based on average figures is about 
$1200 a year. With a high school education, the average 


will be about $2200 a year. 
——— 
New Office Supplies Concern at Seattle 
The Haines Office Machine Supply Company was re- 
cently incorporated at Seattle, Wash., 
of $2.000 


ve 


M and Eudell R 


with a capital stock 


[he incorporators are Wayne M. Haines, Jane 


Bacon.—CML 
ae 
Reliable Issues Premium Valuation Schedule 
The Reliable Typewriter & Adding Machine Corporation, 
Chicago, has issued a premium valuation schedule guaran 


? 


teed effective from September 25 to December 1. This is a 


document which will interest dealers 
Mrs. Schaefer Recovering from Illness 


Che many friends of Mrs. Fred Schaefer will be pleased 


to learn that she is convalescing nicely from her recent 


serious illness. Mrs. Schaefer is the wife of Fred Schaefer 
of the Sanford Manufacturing Company, Chicago. 
—~@— 
Burglars Rob U. E. F. Offices at Jackson, Miss. 
Offices of the Underwood Elliott Fisher Company, 
Jackson, Miss., were burglarized recently The culprits 


cents and some papers, according to L. ¢ 


GHW 


left only 63 


Stone, manager 





OCTOBER, 1933 





103 














“KILIAN” 


Unground Ball Bearings for the 
Metal Office Furniture Industry 
(U. 8. Patent 1.782.622. Canadian Patent 324,059. Other patents pending 
All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any 
desired shape. (No soft stampings used whatsoever.) 
For cradle slides our ball bearings and rivets are in one 
unit for quick assembly. 95°% of filing cabinet drawer 
slides in United States and Canada operate on “Kilian” 
unground bearings. Samples made to your specifi- 

cations. 


Kilian Manufacturing Corporation 


107 North Franklin Street Syracuse, New York 





*PELOUZE”’ 
Postal Seales 


They tell the exact amount 
of postage, in cents, re- 
quired on all mail matter, 


including parcel post rates — ill 
by zones. Warranted accu- ee 
rate. Beautifully finished «nationai-—4+ pounds 


° “Columbian” —2 %& 
in the new “Duotone” pounds 
1 “Creseent’’—1 pound 
enamel. 
Made in 





several 
styles 


Intended 
for individ- 
ual desk 
Library 
Office or 
Shipping 
room 

Made in Two Sizes: 


Send for catalogue. 


>=) “ STANDARD” 
75 







{ —— 







No, 2 “Standard” capacity 2 pounds. 
No. 4 “Standard” capacity 4 pounds. 


Dealers supplied through leading Jobbers 


Pelouze Manufacturing Co. 
232-242 East Ohio Street Chicago, Illinois 


Original Manufacturers of Reliable Automatic Postal Scales 














& 


For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringin 
out new metals embodying latest developments ao 
improvements, this service is exceptionally valuable 
in its field. 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 


6816-6824 Arsenal St. ST. LOUIS, MO. 
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WE DO OUR PART 


Come to headquarters for your filing supplies 


FOLDERS 
VERTICAL GUIDES 
CARD GUIDES 
INDEX CARDS 


We make two grades designed to meet all your 
requirements. 


Send us your inquiries. 


IMPERIAL METHODS CO. 


FOREST PARK ILLINOIS 
Western Wholesale Stationers, Ltd. Gerard D. White 
307 East Third Street 100 Worth St. 

Los Angeles New York City 
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From THE WALL STREET Group 


ARE You READY 
for NEw PROFITS? 


The dealer who profits most from the stimulus of the N. R. A 
will be the dealer who is best equipped to meet the demands of a 
reawakened market for office furniture 

Are you prepared to fill every requirement—with desks, tables 
and matched suites in a range of grades wide enough for every 
office purpose? Can you supply all your customers’ needs 
whether they want straight-line or turned-leg pieces —or beautiful 
period creations in rich woods? Does the office furniture that you are showing 
combine distinctive style with prices within reach of the most modest budgets? 
Are you able to supply smart, moderately priced desks and bookcases for the 
rich household market? 

If not—find out now about the attractive Imperial Franchise for your city 
Write today for full particulars —and prepare to profit most from the new deal 


IMPERIAL DESK COMPANY 


Evansville, Indiana 
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| __ Without figpring) 


Meilicke ready-made answers to routine problems cut calcu- 
lating time in half. Any employee can use Meilicke Systems 
without training. There are no keys te punch, no levers to pull. 
Just turn the card and copy the answer. 


Avoid New Code 


| Complications 


- = =~ 
Pay Roll Calculators are built See 
on piece work, hourly or week- bs : : 


ly basis. 
















The new 35 hour and 40 
hour weekly basis Calcu- 
lators are now ready; 
answers in ‘; hour sieps. 


| Hourly basis 
' Caleulators 
) have answers 
in \ hour or 
'/» hour steps. 


End Mistakes—Double Speed with 
Precalculated Verified Answers 
Write for Circular 
Meilicke. Systems, Inc. 
neon 3466 No.Clark St. Chicago, Illinois 
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OFFICE APPLIANCES 


CELLUG 
SIGNALS 


The MODERN 


Signals for NS 
Visible Records 













Our prediction has been verified! Instant 
and enthusiastic recognition of the merits 
of this sensational new device has brought 
in a flood of orders! Dealers are cashing in! 
CELLUGRAF SIGNALS are miles ahead of 
any other visible record signal, and create 
new flexibility and efficiency in the use of 
records. They are instantly attached or re- 
moved; slide easily for progressive signal- 
ling; lie flat on the card or page. Made of 
transparent celluloid for visibility; or 
opaque celluloid to provide added writing 
surface; in handsome colors. 


Write us now for samples and prices. 


George B. Graff Company 
64 Washburn Ave. Cambridge, Mass. 
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GENUINE 
TRIPLE PLATED STEEL 
—_ = “ @ Bank Pins 
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PENS AND PENCILS 


Atlanta, Ga.—The Pen and Pencil Shop has been opened at 115 Peach 
tree arcade by S. M. Stewart 

Chicago, !1!.—Chicago district salesmen for the Eberhard Faber Pencil 
Company started out on their fall trips after labor day These included 
W. J. Carroll, D. M. Smith, C. M. Fleet and W. R. Kane—Norman L 
Pearce, division manager, reports a healthy increase of business in the 
past four months 

Los Angeles, Calif.—The Scherer-Aerne Company has opened at 310 
West Seventh street. In addition to writing instruments the stocks include 
cameras, greeting cards and photographers’ supplies 

Portiand, Ore.—Charles E. Davis, 2312 North East avenue, has resumed 
the representation of the Moore fountain pen line, and has taken on the 
Nardi pencil line 

Wilmington, Del.—The Sager Vacuum Pen Company has been chartered, 
to deal in pens, pencils, pen holders and fountain pens; capital stock, 
$110,000 





BUSINESS OPPORTUNITIES 


Important to Manufacturers 


The following detailed inquiries, received direct from readers of Orrice 
APPLIANCES, are tangible business opportunities. 











Wants Abroad 


East Indian Outlet..-R. B. Shivdasani & Brothers, Bunder Road, 
Karachi, India, wholesale stationers and paper merchants, offer their serv- 
ices as representatives in the Indian market. As financial references the 
firm offers the Central Bank of India, Ltd., and the Punjab National 
Bank, Ltd., in Karachi, and the Mercantile Bank of India, Ltd., in Lon- 
don, England 

Representation in East India.—Ambi & Company, No. 2 Madar Shaeb 
Lane, Sultanpet, Bangalore City, India, is at present representing several 
manufacturers of office equipment It desires to establish relations with 
other manufacturers, on an agency basis 

Swiss Dealer Seeks Specialty Lines..-S. A. Kartro A. G., Case Rive, 
Geneva, Switzerland, wishes to establish relations with American manu- 
facturers of office specialty items. The company has an organized specialty 
sales staff calling on users of all classes, from government offices down to 
one-man businesses in all parts of the country The company is Iinter- 
ested particularly in smaller items, such as fountain pens, lead pencils, 
carbon paper, numbering machines, staplers, small duplicators, addressing 
appliances, etc 


Wanted Here at Home 


Catalogues for Birmingham Dealer.—James A. Head, Inc., 2021 First 
avenue, Birmingham, Ala., is expanding the catalogue file, and requests 
recent catalogues from manufacturers of steel filing equipment, steel furni- 
ture, wood desks—both executive and commercial—chairs, steel shelving, 
office specialty items, etc. Mailings should be addressed for the attention 
of C. W. Bryson 

Lansing Dealer Seeks Additional Lines.-The Cash Register Sales & 
Service Company, 436 North Washington avenue, Lansing, Mich., now 
handling cash registers, scales, typewriters and adding machines, wishes 
additional lines of similar character. Address mailings for the attention 
of G. B. Hebblewhite 

Sales Opportunity on Pacific Coast.—-Harry G. Swift, 1205 Merchants 
Exchange Building, San Francisco, Calif., is in a position to take on ad- 
ditional lines in the Pacific coast territory, or locally in San Francisco 
He has sold calculating machines in the United States and abroad. He is 
a public accountant, and thus is familiar with office needs 

Typewriter Business Opened at Frederick._-The Frederick Typewriter 
Company, 225 West South street, Frederick, Md., has been established by 
Thos. E. Williams, handling typewriter sales and repairs Mr. Williams 
wishes to hear from manufacturers of typewriter supplies, and from sup- 
pliers of parts 

— 


New Enterprise 


Following is a new concern reported in further detail elsewhere in this 
issue It offers possibilities of additional outlets for manufacturers in 


this field. 


Office Equipment House at Chicago.—-The Globe Furniture & Stationery 
Company, 168 West Monroe street, has been established to deal in several 
nationally known lines of furniture, and also commercial stationery 


snmadiiiiitinals 
Commerce Department Trade Opportunities 


Inquiries sent to the U. 8. Commerce Department from represen- 

tatives abroad. Recognized business establishments can secure 

names and addresses on application to the Bureau of Foreign 

and Domestic Commerce at Washington, or to the district and 

co-operative offices, mentioning the file number of the trade 
opportunities wanted. 


Erasers, Brno, Czechoslovakia.—-No. 5635; purchase contemplated. 

Machines, cash register, Brussels, Belgium No. 5574; purchase and 
agency contemplated. 

Machines, typewriter, portable, Alexandria, Egypt 
and agency contemplated 

Pads, self erasing, Toronto, Canada.-No. 5733; purchase or agency 
contemplated 

Paper, bond and stationery, Habana, Cuba.—No. 
agency contemplated 

Sharpeners, pencil, Brno, Czechoslovakia No. 5635; purchase contem 
plated 

Slats and planks, incense cedar, for lead pencil manufacture, Turin, 
Italy.—-No. 5743; purchase contemplated 

Stationery, office, Toronto, Canada No. 5728; purchase or agency 
contemplated. 

Stationery items, including greeting cards, Toronto, Canada No. 572 
purchase or agency contemplated 

Stencils, Mimeograph, Valparaiso, Chile.—-No. 5634; purchase contem- 
plated 


No. 5582; purchase 


purchase and 
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A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 








MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 
BROOKLYN (‘Station 2) N. Y., U. S. A. 
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world’s most efficient and economical pencil 





IN 
LUSTROU 


Pea 


Now the popular pocket model Scripto 


DY 











pencil dressed up in lustrous pearl. 
Has the dependable Scripto propel, 
repel, expel mechanism holding 
1 4inch lead Translucent 
pearl barrel in four beautiful 
tints, 


with decorative rings. 


pastel ornamented 


A proven seller. 


No. P4 
SCRIPTO 
Pearl PENCIL 


15c 


a suggestion, 
mr. stationer \ 


\ 
Sales tests, ther rGers from stationers ever 
here s N that of vidual penc sales the 15c 
Scripto Pearl pe sells as readily as ar L0c mechar 
ul per The Scripto Pearl pencil increases 5 
r ‘ ff @ le * . i ver > int , usiness 
t K rice t i pencils We s gyest 1 order 
A suppiy ¢t I : N P41 asel t tw > per Ss 
ssort ‘ ¢ 


Manufacturing Co. 
Atlanta , Ga. 


Binghampton, N. Y.—The local offices for the sale of the L. C. Smith 
& Corona Typewriters, Inc., have been moved from 32 Henry street to 113 
Chenango street 

Chicago, i During the annual convent 
here early in October, the paper workers 
with L. C. Smith & Corona typewriters 

Chicago, Il!._-A fire September 7 in the building at Wells and Madison 
streets, filled the store of the Typewriter Service & Exchange, 16 North 
Wells street, with smoke, but did no property damage 

Chicago, Ill N J. Good has joined the Smith-Corona organization 
here as salesman, and has been assigned to the south side territory on 
typewriters—-E. J. Harris has returned to the Smith-Corona 
ration after a period of six years’ absence He has been placed in 
charge of the local shipping department 

Des Moines, lowa.--Harry E. Russell, of the Office Equipment Company 
has been appointed dealer here for the Varityper 

Kearney, Nebr A branch office has been opened in the McKee Jewelry 
store by the R. E. Murphy Typewriter Company, Grand Island 

Kansas City, Mo.--The Office Appliance Company (Carl Johnson and 
Marvin Perrin) has been appointed representative for the Varityper 

New York, N. Y The Robinson Typewriter Exchange has leased space 
n the R. ¢ A. building, Rockefeller center 

Racine, Wis._-Typewriter thieves worked a new racket here in Septem 
ber A false alari f fire from the court house brought confusion in the 
building, during which a typewriter was stolen A short time later two 
detectives dropped into a pawn shop, where they discovered the missing 
typewriter, which had been pawned for $12.50. Two other machines had 


been pawned at the same time 


n of the American Legion 
will be supplied exclusively 


San Francisco, Calif.._George Maurer, who has been with the home 
office of the Royal in an executive capacity, has selected the Pacifi 
coast for } future home with headquarters in San Francisco He will 
care for the company accounting and auditing on the Pacific coast 

San Francisco. Calif J. C. Young, formerly in charge of the Seattle 


fice of the Underwood Typewriter Company, has been placed in charge 
of the San Francisco office Preparatory to getting into action he 
settling his family in San Francisco, indicating that California now has an 
er booster 
San Francisco, Calif 
anager for the L. ¢ 
manager of that office 
placed in charge of the New York office Mr 
ment aS manager came September 1 

San Francisco, Calif Following the promotion of F. F. Wright as 
general sales manager of the Underwood at the headquarters in New York 
W. M. Coffman, in charge of the San Francisco office, has been made 
district manager His long experience with t 


is 


rt) 

September 1, C. H. Billington, formerly acting 
Smith & Corona San Francisco office was made 
succeeding Francis E. Van Buskirk, who has been 
Billington’s official appoint 


the company ind its sub 


sidiaries makes him the natural successor to the positior 
San Francisco, Calif W. G. Alexander, at one time manager of the 
Rochester, N. ¥ office of the Royal, has been added the San Fran 


cisco sales force He has been assigned to important city territory, and 
though he has for some time been out of the typewriter field, is showing 
its that prove he has lost none of his sales ability 

manager of the San Francisco 
branch of the Royal typewriter organization, has considerable reason to 
feel pleased Among the many fine showings for the nation during August 
swings well to the top, having had the best month but 
Portland and Seattle, also under 
previous office 
sales made 


San Francisco, Calif...c. E. F. Russ, 


San Francisc« 
ye in the history of the branch 
jurisdiction of the San Francisco office, have surpassed 
records Mr. Russ notes that this large increase has been in 
including some operating large offices 


to business concerns 
Seattle, Wash.—-F. G. Fink, who was manager for the San Francisco 
fice during a number of very prosperous Underwood years in this ter 
ory, has been placed in charge of the Seattle office The Oakland 


sales agency, which he has been conducting for some time, has been taken 
wer by the San Francisco office and is being continued as a sub-branch 

Springfield, Mo.—Orville S. Taylor, of the Ozark Typewriter Company 
has been elected adjutant of the Goad-Ballinger Post of the American 


Legior 
Syracuse, N. Y.—-Willard C. Hay has been appointed manager of foreign 
es by the L. C. Smith & Corona Typewriters, Inc 

Syracuse, N. Y¥Y.—V. V. Ayer has been appointed manager of branch 
service departments by the L. C. Smith & Corona Typewriters Inc 


ADDING MACHINES 


Chicago, t1!._Ralph C. Coxhead, of the Ralph C. Coxhead Corporation, 
illed at the office of R. J. Smith during a visit to Chicago in September 


Fresno, Calif.-The Valley Typewriter Company, conducted by D 
Ramora, has expanded to include adding machines and other office ap 


neces and equipment 


OTHER MACHINES 


Lawrence B 
Ohio for the 


sa 




















Cleveland, Ohio..-Lake Erie Sales, Inc., conducted by 
Koblitz, has been appointed representative for Northern 
Monex change making machine 

Cleveland, Ohio.—-Ernest Mier, specialist on the Multilith 
and equipment, has been assigned to the British organization of the 
Addressograph-Multigraph Company His field will include London, Man 
hester, Paris and Berlin 

Columbus, Ohio.—-The United Office Machine Company has been organ 

ed as a division of The United Dictating Machine Company ol North 
High street 


Hartford, Conn.—-The Postage Meter Company has filed a1 
a certificate of authority to do business in the state of Pennsylvania 


inder the business corporation law of that state 
Los Angeles, Calif.-G. H. Hermann, general manager of The Heyer 
Corporation, Chicago, made a business trip to this section some weeks ago 
St. Louis, Mo.—The International Business Machines Corporation has 
leased the two story building at 1610 Locust street The building is to 
be remodeled, and ready for occupancy shortly The I. B. M. local 
branch is now located at 1105 Locust street 
Seattle, Wash. The Haines Office Machine Supply Company has been 
rtered ; capital stock, $2,000; incorporators—-Wayne M. Haines, Jane 


M.B n and Eudell R. Bacon 


oe — 
Coming U. S. Civil Service Examination 
The 1 ted States Civil Service Commission will hold competitive ex 
Applications may be 


rr calculating 


process 


application 


iminations this month on several types of work 
filed with local post offices for Mimeograph operator, jur 
chine operator or Rotoprint operator 
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ROBARCO VERTICAL 
FILE FOLDERS 








WE DO OUR PART 





A most complete 
line, comprising 
three distinct quali- 
ties, in a range of 
weights to answer 
all Filing require- 
ments. 








= 4 Standard letter or cap sizes. Guide 
height letter or cap sizes. Straight 
cut or tab cut. 
SPECIAL FOLDERS Special sizes and tab cuts 
Folders re-enforced at fold 
or top, where most wear is given. Prong felders—fluted folders 
printed folders. Send us your special inquiries. 











1 complete set of samples, neatly boxed, and Pricelist F-431 are now 


ready for mailing WAY WE SEND THEM TO YOU? 


ROCKWELL-BARNES COMPANY 


1511 West 38th Street Chicago, Illinois 








RESPIRATOR CHAIR CUSHIONS 


To breathe in and out; send forth in ex 
halations. To enjoy relief and rest. 


Respire 


Re spira t io n The process of inhaling and expelling air; 
breathing 


R esp i ra tor A device which creates artificial respiration 











Respirator Chair Cushions are so constructed that each movement of 
the body compresses a number of cups on lower surface of cushion 
and at the same time allows others to expand, thereby causing air to 
circulate through entire cushion structure expelling and inhaling 
through tubes which connect all air cups. 

Respirator Chair Cushions are made of the finest quality sponge 
rubber which will not harden or deteriorate but will retain its elasticity 
for an indefinite period of time. 

Respirator Chair Cushions are offered to the trade with a positive 
guarantee that they are the coolest and most comfortable chair cushions 
on the market, possessing features found in no other type of cushion. 


Cushion Pads Chair Pads Chair Mats 


L. M. BICKETT COMPANY, Watertown, Wis. 
= 8 











Insist on 


CLIP-ONS 


—the most usable paper fastener 


Serve every paper fastening purpose 

for temporary use around the office, for 
permanent binding of briefs, bids, 
manuscripts, ete., for sending papers 
and enclosures thru the mails, these 
bright, easily handled fasteners are 
superior. Made in three sizes, sparkling 
brass or nickel finish, attractively packed 
100 in green cylindrical box, ten boxes in 
art moderne carton. Your jobber has 


us for samples and prices. 


Clip-On Corporation 


OSWEGO, N. Y. 


















them or can quickly supply them. Write ¥ 








WITHIN 10 GRAINS! 


That is now the postoffice scale sensibility 
and tolerance for checking postage. 


Forty-eight cents to $2.00 per pound prevailing postage 


cost must be checked by every mailer to prevent 
costly postage waste. 


Over-Under Weight 


indicator at end of beam 
indicates an unmistakable 
hair-line balance 






Airmail No. 1—Capacity 1 Ib. x % oz. with computing chart. 
Airmail No. 4—Capacity 4 Ib. x 13 oz. with computing chart. 
Airmail No. 9—Capacity 9 oz. x 4% oz. without computing chart. 


Computing chart shows all mail and parcels post rates up to full capacity 


Over 20,000 Triner New-Type Scales 


recently installed by the U. S. Postoffice Department 
because a variation of only a FEW GRAINS is now 
permitted between each ounce division—such a fine 
variation is not apparent on any ordinary scale. 


TRINER SCALE & MFG. CO. 


2714 W. 2ist Street Chicage, Hlinois 
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HIGGINS” 
Vegetable Glue 


**Quick and Sure 


to Catch”’ 


VEGETABLE 
GLUE 


— 


Higgins’ Vegetable Glue, in this new can with 
larger opening and in modern design by Henry 
Dreyfus, has gone over big with consumers. 


It’s convenient for your customers to use 
it’s easy for them to see on your shelves. In 
four new popular sizes: Half-pint, pint, quart 
and gallon. Half-pints, one dozen to the pack- 
age —other sizes packed singly. 


Attractive new leaflets also, for your imprint. 


CHAS. M. HIGGINS & CO.. Ine. 
271 Ninth Street Brooklyn, N. Y. 
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SHOWBLOTT 
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— The Blotter 
nl . 

— Salesman 








Goods” 


the . effectively, persist- 
ently. That principle has brought success to 
many a salesman. And it is the reason for the 
popularity of SHOWBLOTT among stationers 
who are using it. Fresh WRENN blotters pro- 
vide clean working space easily and quickly, 
cost little and serve well. They are a most 
profitable stationery item and sell in especially 
good volume when displayed in the Wrenn 
Showblott 


“Show 


Stationers who have not already installed it. 
should write for our special introductory offer. 


The Wrenn PaperCompany 
MIDDLETOWN, OHIO 
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UNDER THIS TRADE- MARK 


Non-cellulose Stencils 
Duplicating Inks 


Rotospeed Duplicators 
Handiprint Duplicators 





| 
—ROTOSPEED DEALERS—— 


Within 30 days your Rotospeed agency will be doubly as valuable 
Watch for next month’s NEW PRODUCTS an | 
Prospects everywhere will be opened up to you. It’s 
Are you ready? 


as it is today 
nouncement 


coming-—« ntirely new 








THE ROTOSPEED COMPANY 
Dayton , Ohio R 


2314 So. Wilkinson St. 
Established 1912 





























Repeat Orders 


Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “open 
for representation” list. Inquire. 


Crown Ribbon & Carbon 
Mf3.. Co. 


Rochester, N. Y. U.S.A. 
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Asheville, N. C.—Owenby-Talman has moved to 48 Walnut street, where 
increased space has been secured for the display of office equipment and 
supplies 

Chicago, ii!.-The Globe Furniture & Stationery Company, 168 West 
Monroe street, has been chartered to wholesale and retail vending and 
jobbing of office furniture, and office and library equipment, stationery, 
office supplies, etc. Capital stock, fifty shares no par value. Incorporators 

Paul H. Bolten, John E. Karr and J. Alvin Johnson 

Chicago, I!i.—Riley & Stafford, 425 South Dearborn street, have gone 
into bankruptcy The first meeting of creditors will be held at 10 a. m., 
October 16, in the court room of Edmund D. Adcock, referee, Room 1201, 
100 West Monroe street. 

Chishotm, Minn.—The Arrowhead Office & Supply Company has been 
appointed dealer in this territory by the Corry-Jamestown Manufacturing 
Corporation 

Detroit, Mich.—The Corry-Jamestown Manufacturing Corporation has 
appointed W. B. Gregory & Son its dealer in the Detroit territory. 

Harrisburg, Penna.—The Wilkinson Equipment Company, Dover Green, 
Dover, Delaware, has applied to the Commonwealth of Pennsylvania for 
a certificate of authority to do business in Pennsylvania under the pro 
visions of the Business Corporation Law of the state of Pennsylvania 
The company manufactures and sells furniture for banks, offices, libraries 
and homes 

Hartford, Conn.—The Standard Office Supply Company has been ap 
pointed territorial dealer by the Corry-Jamestown Manufacturing Corpora- 
tion 

Manitowoc, Wis.—-The Welch Invincible Manufacturing Company has 
been chartered to manufacture and sell wood and steel products; capital 
stock, $50,000; incorporators—L. Yeoman, M. Torrison and W. J. Clark 

Muskegon, Mich.—-The Shaw-Walker Company has applied for a certif 
icate to do business under the business corporation law of the state of 
Pennsylvania 

Newark, N. J.—Jacob H. Cloner and Alfred S. Erger, dealers in office 
and household furniture, have leased the four story and basement build 
ing at 37 Clinton street 

New York, N. Y.—-The Gilbreth Management Desk Company, Inc., has 
been chartered to manufacture furniture; capital stock, $5,000; H. K 
Chauncy, charter representative, New York, N. Y 

New York, N. Y¥.—The Universal Office Equipment Company, Inc., has 
been chartered to deal in office equipment; capital stock, $10,000; F. J 
Knorr, charter representative, Albany 

North Tonawanda, N. Y.—-The Victor Safe & Equipment Company has 
been chartered to manufacture recording machines, typewriters, etc 
capital stock, $5,000 

Oklahoma City, Okla.—-D. W. Collins, of the D. W. Collins Desk Com- 
pany, has received the sales franchise in this territory for the Corry- 
Jamestown Manufacturing Corporation 

Port Angeles, Calif.—The Ulmer Office Supply & Equipment Company 
has moved to the Auditt building, 204 South Lincoln street 

Reno, Nev.—H. B. Carlisle, manager of the stationery and furniture de- 
partments of A. Carlisle & Company, has returned from a wedding trip, 
spent at Lake Louise and Banff, Canada. At Carson, Nev., he and Miss 
Inez Norton were recently united in marriage 

Springfield, Mass._-The Empire Stationers has been organized to take 
over the Broadway Office Supply Company, 305 Bridge street. R. A. Fur- 
long, who had been manager at St. Louis for the Yawman and Erbe 
Manufacturing Company, is the new owner. ‘‘Y and E’’ systems and equip- 
ment are being handled by the new owner. R. T. O'Neil, who had been 
with the Broadway Office Supply Company, is assistant manager 














MARKING DEVICE S 


Chicago, ill._-The members of the Chicago Stamp Manufacturers club 
devoted study during September in preparing the price lists to apply under 
the new “‘NRA’’ code 

Sacramento, Calif.—The contract for 1934-35 motor vehicle license 
plates for this state was awarded to the B. W. Norton Manufacturing 
Company, Oakland, and the Kittle Manufacturing Company, Los Angeles 
The successful bidders offered to produce the work for 11.5 cents per 
pair, against the price of 8.2 cents per pair for the 1932-33 plates The 
Norris Metal Stamping Company, Los Angeles, was 2.7 cents lower than 
the successful bidder, but the state held that it could not make delivery 
by December 1, 1933 

San Francisco, Calif.-The Patrick & Moise-Klinker Company at 560 
Market put in another stop-the-crowd window recently—a replica of the 
great Boulder Dam in which every man, woman and child in the west is 
interested. Of course the scenery about the dam was dotted with marking 
devices Photos of the construction work at various stages, also revealed 
the enormous magnitude of the project 

San Francisco, Calif.—The Northern California Marking Device Associa 
tion is now quite active, meeting every Wednesday night, and looking 
carefully after local needs under the “‘NRA.”’ J. Howard Patrick is 
chairman of the Association, being assisted by a number of committees 
and subcommittees Albert Benson is executive secretary The south 
part of the state is similarly organized as the Marking Device Association 
of Southern California The two met together in San Francisco the past 
month forming the Marking Device Association of California, and taking 
steps to perfect a state code. I. S. Davidson, of Los Angeles, was made 
general chairman Steps were taken to include the entire Pacific coast, 
and since then they have been joined by the North-West Marking Device 
Association. While they will of course come under the ‘““NRA’’ code, they 
are also filing under the special reconstruction act of California, con- 
taining some provisions of special value to western dealers 
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Elizabeth, N. J.—Tait, Inc., 1309 Randolph road, has been chartered to 
manufacture catalogue binders, indices, and to deal in office appliances ; 
capital stock, $10,000; incorporators—Florence N. Tait, Betty N. Zim- 
merman and Mildred A. Bahr 

Kansas City, Mo.—Ciem W. Seeley, for many years with The Stationers 
Loose Leaf Company, has joined the Schooley Printing & Stationery 
Company 

Philadelphia, Penna.-The Nesco Loose Leaf Company, Washington 
square building, has been registered in the common pleas court as a 
commercial title by Nathan E. Schmulenson, 3854 Cambridge street 
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DORE 


-- SPLIT YOUR EFFORT 
-- TIE UP YOUR MONEY 


- - BOOST YOUR INVENTORY 


Vous be doing all those things if you 
saddle yourself with several different lines 
of waste baskets. And profits aren’t made 


that way. 


But profits are made by dealers who con- 
centrate on Canco baskets—who lower 
their inventories, speed up their turnover, 


with this successful quality line. 


Canco baskets are made of metal—thus 
they are fireproof, durable. Canco baskets 
are handsomely lithographed—in beau- 
tiful oak, mahogany and walnut finishes, 
as well as in green and white. There is a 
Canco basket for every type of customer 
—styled for institution, office, home. The 
line, the prices, are scaled to today’s 
business needs. Canco offers you a way 
to get real money out of metal waste 


basket sales. 


Galvanized Ware Department 
AMERICAN CAN COMPANY 


City Park Avenue and Hamilton St. 
TOLEDO, OHIO 
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OFFICE APPLIANCES 











WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 
EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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Extra Value at No Extra Cost 




















Pat. 1.734.642. Others Pen ling 


Quality Park Products are not “Just Another 
Line of Envelopes."’ 

Careful examination will reveal unusual styles 
of construction which add to durability and 
exceptional service. 

Quality counts where prices are equal 
therefore it is good policy to stock the line 
that gives your customers more for their 
money. 

For samples, prices, etc., address 


Quality Park 
Envelope Co. 


11-116 Merchandise Mart, CHICAGO 


GENERAL OFFICES AND FACTORIES: ST. PAUL, MINNESOTA 
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RIBBONS AND CARBONS 


Cambridge, Mass...The F. S. Webster Company, Inc., has applied for 
a certificate of authority to do business in Pennsylvania under the busi 
ness corporation law of the state of Pennsylvania 

Chicago, Ill._J. A. White, manager for The F. S. Webster Con pany 
Inc., conferred with the home office officials at Cambridge in September 

Indianapolis, ind...The Ault & Wiborg Company, an Ohio corporation 
has filed an amendment to its Indiana charter changing the name to 
The Ault & Wiborg Carbon & Ribbon Company, Inc 

San Francisco, Calif..-The Northern California Ribbon & Carbon Dealers 
Association has been organized to function with the National Reconstru 
tion Act 

San Francisco, Calif.._Following a trip to the southern part of the 
state, Walter P. Funck, Pacific coast manager for The F. S. Webster 
Company, Inc reported improved conditions in the southland 











STATIONERY 





Berkeley, Calif..-Thomas W. Moore, manufacturers representative, has 
moved from 897 Arlington avenue to 2555 Virginia street 

Chicago, IIl._-Stevens-Maloney report that August was the best month 
in a year’s business 

Chicago, Jl.--The stocks, equipment and good will of the Ritzmann 
Brookes Company were auctioned in September for the benefit of the 
creditors 

Chicago, t11._-The Franz Stationery Company has moved from 184 West 
Washington street to 119 South Wells street The floor space occupied is 
1,000 square feet 

Chicago, tll..-Andrew McNally, who had been secretary of Rand 
McNally & Company, has been elected president of the company He 
succeeds the late H. B. Clow, who passed away August 5 

Chicago, tl..-The Ritzmann Press, Inc., 300 West Grand avenue, has 
been chartered to carry on a stationery and printing business; capital 
stock, 10 shares no par value; incorporators—Laura E. Ritzmann, Fred 
W. Ritzmann, Jr., and Caroline E. Matter 

Hartford, Conn.—-The Office Supply Company has been chartered 
capital stock, $2,000; incorporators—-G. Edward Palmer, treasurer; Irving 
S. Ross, secretary 

Holyoke, Mass...The Whiting Paper Company has applied for a certif 
icate of authority to do business in Pennsylvania under the business 
corporation law of that state 

New York, N. Y..-The Mutual Stationery Company has leased a floor 
at 368 Broadway 

New York, N. Y.-B. Gravins, stationer, has leased the store at 150 
Bleecker street 

New York, N. Y.—-The Jaclin Stationery Company has leased a floor in 
the building at 361 Broadway 

New York, N. Y.-—-The Franklin Supply Company has leased space at 
215 Fourth avenue for an office supply business 

New York, N. Y.--The Gerard Stationery Company has been chartered ; 
capital stock, $3,000; 1. S. Abrams, charter representative, 67 West 
Forty-seventh street 

New York, N. Y..-The Graham Office Supply Company has been char 
tered to deal in stationery ; capital stock, 100 shares no par value ; Camp 
bell & Boland, charter representatives, 500 Fifth avenue 

New York, N. Y.--Winkson Company, Inc., has been chartered to handle 
office supplies and paper boxes; capital stock, 200 shares no par value 
Clarence M. Davis, charter representative, 342 Madison avenue 

Oak Park, Ill._-Duke Hill & Sons, 1039 South Boulevard, is operating 
a stationery and book business, handling also typewriters This book 
business has forty-five rental libraries scattered over the state, and plans 
adding more 

Philadelphia, Penna.._The Philtra Company, tracing cloth, 10 East 
Prince street, has been registered as a commercial title in the common 
pleas court by Philip C. Jacobs, 928 Fishers avenue 

San Francisco, Calif.._-_The Stanley A. Piltz Company, 595 Mission, now 
represents the Bakelite push-pins of the H. E. Sweet Manufacturing Com 
pany, Providence, R. I 

San Francisco, Calif._Edward H. Wobber, president of the San Fran 
cisco Stationers Association, reports the code of ethics under the Na 
tional Recovery Act about completed Headquarters of the association 
have been removed to 935 Market street 

San Francisco, Calif..-George E. Ruff, stationery buyer at Hale's, Inc., 
has resigned Previous to joining Hale's he was merchandise manager 
for Frederick & Nelson in Seattle; and previously merchandise manager 
for the first floor with Kaufmann’s in Pittsburgh 

San Francisco, Calif.-Harry Stratford, of Neal, Stratford & Kerr 
regional governor for District Twelve of The National Stationers Associa 
tion, took a fly the latter part of last month down to Los Angeles to meet 
the executive officers of the Stationers Association of Southern California, 
and to discuss a code for the trade. Joseph Davis, of 650 South Olive 
street, Los Angeles, has promoted arrangements for a meeting of the retail 
stationers of that section in September to perfect organization and formu- 
late a business code 

Seattle, Wash.—-The Williamson Printing Company has added a large 
stationery department in its new quarters at 214 Stewart street 

Springfield, Mass.._John H. Fitzgerald has been appointed receiver for 
The Springfield Office Supply Company 

Vancouver, Wash.--The Vancouver Stationery Company is now operat 
ing at a new location, at Main and Ninth streets 

Waukegan, I!..-George Morris, of the National Office Supply Com 
pony, was one of a committee of four zone supervisors to work out the 
NRA code covering the printers of Illinois 
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Faith in Record Protection 


The Insurance Field mentioned the confidence of Clinton P. Anderson, 
Albuquerque, N. M., in the fireproof cabinets housing his agency records 
Mr. Anderson is president of Rotary International, and was on his way to 
Europe. He was notified of the destruction of his office by fire, while at 
Baltimore His secretary told him that the office records were safe in 
fireproof cabinets, and urged him to continue his trip abroad, instead of 
returning home to take care of his business. Which he did 
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There is always an active need for a storage or 
utility cabinet like this ASCO 600L. A promi- 
nent place on your floor will attract your cus- 
tomers to its neat, trim and attractive lines and 
finish. 43 inches high it blends harmoniously 
with all standard equipment. Made of high grade 
furniture steel, with paracentric lock, sanitary base 
and three shelves. Finished in 
Olive Green, Grained Mahog- 
any or Grained Walnut. 








Here's a real sales producer. 
Order a sample for your floor 
today. The price is right. 


THE LINE OF QUALITY 
AT POPULAR PRICE 


ASCO is a complete line of 
office equipment in steel. The 
200 series of vertical filing 
equipment is rapidly becoming 
a favorite where the high priced 
features at a low price are re- 
quired. ASCO card boxes and 
cabinets are everyday repeaters. 
Stock up on ASCO for profit. 





J 


ART STEEL CO., Inc. 
300 E. 145th St, NEW YORK 








No. 609L 


SCORING AGAIN /// 








ESCO Dry Stencil has been pro- 

gressively developed to a degree 
of perfection that gives it character. 
Its chief characteristic is stability. It 
may be stocked by either dealer or 
consumer with the assurance that 
when needed it will cut a_ perfect 
stencil. Unaffected by heat or cold. 


American made — Patented 


Non fading blue—per- 
fect legibility — trans- 
parencyofstencilsheet. 
Free samples cheer- 
fully furnished for 


testing. 


The H. E. Smith Co. 
137 South 15th Street 
NEWARK, N., J. 
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SHER-MAN 





Stands for Office Appliances 


i-ply veneer, 
quartered oak, 
walnut or ma- 
hogany finish. 
Convenient, 
quick - acting 
hinged shelves, 
flush or 2% 
in. extra 
height, right 
or left, inter- 
changeable, 
with strong, 
rigid supports. 


es Getter Tops 
and Shelves 


—Better 
Structural 
Features 


Tubular steel, 
stronger, light- 
er, cleaner. 


Special joint 
construction 
giving extra 
strength and 
rigidity with 
light weight. 

Greater rolling 
stability, tip- 












pins prevented 
means of 
offset casters. 


BETTER CASTERS AND BASE: Quick action trip lever 
operates patented foot locking device, shifts weight from 
four easy rolling casters to four smooth metal feet. / 
steady four-square base which cannot mar floors or cut rugs 
or linoleum. Sher-Man Stands are readily moved about yet 
when placed for use are firmly fix 


Write for Complete Catalog 


Sherman-Manson Mfg. Co. 
621-631 S. Kolmar Ave. Chicago 





A Fast Seller—the new “Hose-Gard”. 
Protects new wood desks from marring or splinter- 
ing on the legs. Protects the finish on metal desks. 
Prevents the snagging of clothing on splintery desk 
legs. Resilient. Wears indefinitely. 


{ Anyone can attach in a few seconds without 

® tools—no screws, nails, or tacks. 

2 Remains securely installed—detached without 
® defacing finish. 

3 Fits any shape of desk leg—square, round, or 
* hexagonal. 






It’s a real Profit-Maker. Write for 
DEALERS: complete information and dealer 


discounts. 





5% SPECIAL DISCOUNT 


5% special introductory discount will 
be allowed on all first orders orig- 
inating from inquiries bearing the 
New Grand Rapids insignia. Clip 

the trade-mark to the right and at- Makers 
tach te your inquiry. 


GRAND RAPIDS LOOSE LEAF BINDER CO. 
GRAND RAPIDS MICHIGAN 
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GOOD REASONS FOR THE VYVVVVVVVVV VV VV" 


Wildfire Popularity of Science 
, > Gift to the 
PUTTEE Stenographer 


VvVVVVVVVY PUTTEE the quickest, most 
thorough, most effective type cleaner 
Take any type cleaning compound 
you may happen to have or use any 
method of cleaning—whatever your 
experience has found best. Then, 
when you have finished, examine the 
type A mei and, following directions 
carefully, clean the type again with 
PUTTEE. Your margin of profit 
will more than compensate you 
when selling PUTTEE 

Write today for sample and ex- 
clusive dealer proposition 


Atlas Scientific Co. 
830N.MichiganAve. Chicago 


is 











APPLIANCES 


OFFICE 





AZORA 


| Azora air cushions and twirlers, two 
| highly practical accessories, are mak- 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
| placement, are large. Write for 
prices and discounts. 








AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


| Abeve Below 

| THE AZORA THE AZORA 

| TWIRLER AIR CUSHION 
RING ( View ) 








PAT. DECEMBER 21, 1915 | 
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F.B. 


Loose Leaf Holder 


: 





$3.50 per doz. sets 
list. f.o.b.. N. Y. 


VrVT TTT TY, 


The simplest, most durable and 
effective transfer binder. Makes 
for neatness and despatch in 
file room. Favorably known by 
purchasing agents—used over 
and over again in thousands of 
offices, large and small. Ad 
justable to width of records and 
distance between centers; capac- 
ity regulated by interchangeable 
posts. Ask for sample. F. B. 
Manufacturing Co., 1228 Inter- 


vale Avenue, New York, N. Y. 
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THE ORIGINAL 
PHILLIPS 


TYPEWRITER RIBBONS 
and CARBON PRODUCTS 


A combination of Quality and 
Price that hasnever been equalled. 


PHILLIPS PROCESS CO., Inc. 


82 St. Paul St. ROCHESTER, N. Y. 
L. A. PHILLIPS, Pres. 


GITS-NIFEV 


A Sharp Blade and Point 
Always Available . 

















s 
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Especially useful to layout and 
copy men, editors, draught«- 
men, and for make-ready and 
various office uses. Opened or 
closed im ome hand, at the 
touch of ai button. Blade 
guaranteed to hold an edge. 
Three grades, T5e, $1.00 and 
$1.50. STATIONERS ask about 
our initial order proposition in- 
eluding display carton for 
your counter. 


GITS BROS. MFG. CO. 
1848 S. Kilbourn Ave., Chicago 











This business is YOURS! 


New York City 
Richard C. Loesch Co, 


Pittsburgh 
, The Chatfield & 
LMOST every customer poner s ( _ 
. . n 
uses cards; and if you make a bid for >). cpaield Paper Co. 
the business, it’s a ten-to-one chance Detroit 
you'll get it. For business cards come me ee 
to mind in the same thought with Washington, D. C. 
Baltimore 


office supplies. 


Ask any paper merchant here how 
to build a repeating business with 
Wiggins Compact Binders and Book 
Form Cards. 


The JOHN B. WIGGINS COMPANY 
(Originators of Scored Cards) 
1162 Fullerton Avenue Chicago 


Wiscsins 


BOOK FORM CARDS COMPACT BINDERS 


The Barton, Duer & 
Koch Paper Co. 
Grand Rapids 
Carpenter Paper Co. 
Houston 
L. S. Bosworth Co., 
Toledo, Dayton, 
Columbus, Cleveland 
The Central Ohio 
Paper Company 


Inc. 


























AUTOMATIC CATALOG BINDER 


Size 11x81 for Kalamazoo punching 
Capacities 1-2-3-4" Expansion 60% 
G. J. AIGNER CO., Mfrs., 503 S. Jefferson St., Chicago 








Me | 


Have You 


a Friend—o business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us 
the name, address and business and 
we will send a sample copy with 

our compliments. 


THE OFFICE APPLIANCE COMPANY 
417 S. DEARBORN STREET, CHICAGO, U. S. A. 
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RIBBONS 


Sansom at Tenth Street 








U.S. TYPEWRITER B RIBBON MEG. Co. 






ESTABLISHED 1895 


Dealers Inquiries Solicited 


WE Do ove paaT 


CARBONS 


Philadelphia, Penna. 





| SKY. way 
'NEW! pltincs 


— < / 





t WEEE PRICE $4 00 
REFILLS .25 


DISCOUNTS end 


\ —~ ss SALES HELP 
—_ TO DEALERS 


Most Practical, Ec ical, Simple and Satisfactory Way to 
Conspicuously Mark AIR MAIL with Red and Bive Stripes. 


VIPO CORP., 737 N. Michigan Ave., Chicago 











To Brighten Office Walls 


It is easy to fasten photographs, maps, charts, 
calendars and light weight decorations to plaster 
walls and woodwork by using 


Moore 
Aluminum Push-Pins 


Can be used with or without a hammer 
Fine steel points do not mar walls 


In Window- 
6 for 10 cents Front Packets 
Wherever shown they are good sellers. Order one 
or more counter displays from your Jobber. 


MOORE PUSH-PIN CO., 
Philadelphia, Pa. 





113-125 Berkley St., 
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i The “Aluminum” Pocket Seal 
and other MARKING DEVICES 


LY 


_——-— = - 
x. 





POCKET SEALS LEVER SEALS 


MEYER & WENTHE- CHICAGO 


OFFICE & FACTORY - 24to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30S. Jefferson St. 


SPECIMEN IMPRESSION 


“eee ee 
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are interested 


They want to know how the 
Auto-typist will increase their 
sales, improve collections and 
in other ways contribute to 
profit. 

This interest creates an oppor- 
tunity for office equipment 
specialists to make extra profit 
selling the Auto-typist. Write 
for information about our lib- 
eral rental plan of selling. 


AMERICAN AUTOMATIC 
TYPEWRITER CO. 


602 North Carpenter St. 


_—_— 
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Chicago, Ill. 


YOUR CUSTOMERS 











The typist perforates the record roll 
and places it on the Auto-typist 
which operates like a player piano, 
producing hundreds of individually 
typewritten letters a day, using only 
part of one typist’s time. 













dj 


the time, the place and 
the prospect—H. A. Style 
Ink Eradicator 


You can have H. A. style ink 
eradicator packed under 
your own imprint, bearing 
your name, address, tele- 
phone and business service. 
\ constant reminder on the 
bookkeeper’s desk of your 
service, its quality, conven- 
ience and accessibility. Ask 
about our proposition 


H. A. Ink 
Eradicator 
Co., 1545-47 W. 


Farms Road, 


New York, N. Y 


















STENOGRAPHERS CONSIDER 
CLAROTYPE A NECESSITY 
Over 3500 Dealers Sell It 


Try a dozen Clarotype. You can count on 
Clarotype to repeat. 

Stenographers consider it the simple, quick 
way to clean typewriter type. It ends a 
messy job for her. Clarotype’s efficiency 
makes every stenographer a regular user. 


clAROTYr 


the modern type cleaner 


Over 3500 dealers stock Clarotype and 
consider it among their best profit 
items. Try a dozen. Clarotype re- 
tails for 50 cents with a handsome 
discount for you. See how this com- 
bination ‘“‘specialty-staple’’ item can 
make increasing profits for you. Or- 
der from us or through your jobber 

crareree Co., Inc., 16-M Hudson St., 

New York. 
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ARE YOU SATISFIED 


With Your Present Volume? 
With Your Present Profit? 


IF NOT 


And You Want Some Ideas 
How To Increase Them 


WRITE 


AUTOMATIC FILE & INDEX CO. 


629 W. WASHINGTON BLVD. CHICAGO, ILL. 





Loose Leaf Rings 





No Large Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 
Inside Diameters 
" '—_1 35 Per 100 
Open Easily, r+ "—_—1 50 
Close week @ @ 
Securely iy ee yf o « 


For loose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals 


on our line of...... 


The E. W. Carpenter Mfg. Ce. 


Bridgeport, Conn. 











__ 
Sanaa 


You Can’t Beat the 
RED CAP TWINS 


Correction Type 
Fluid Cleaner 


Here’s two fast moving items that win acclaim 
everywhere. They do the work. They re 
peat They are well liked 

Just a drop of Mimeo Correction Fluid makes 
perfect corrections on all kinds of stencils. 
Mimeo Type Cleaner is the steno’s friend. 
Economical. Non 
















Clean. Easy to apply. 
Inflammable 

Fifty cent sellers. Regular dealer discounts. 
Take advantage of this special offer now. 


Mimeo Service Bureau 
132 Nassau St., New York City 


With every order of 
three dozen bottles of 
Mimeo Correction 
Fluid we will give you 
one dozen bottles of 
Mimeo Type Cleaner 
free 
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Stanley R.Bristow 
24 Central Ave.West Orange,N. J. 


Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 









THE FULTON MAN SAYS: 
Fulton Daters .. . DriKkwik Stamp 
Pads and Inks . . . made by Ameri- 
ca’s largest stamp pad and dater 
specialists . . . they must be good. 
Quality is most important. Sell 
Fulton items to insure your cus- 
tomer’s good service. Catalog on re- 


quest. 











Also 

Fulton Numberers 

Sign and Price 
Markers 

Rubber Type Out- 
fits 

Picture Stamping 

Sets 








*““MOISEN-IT”’ 


The Sanitary Moistener 


$1.00 


For gummed surfaces of en- 
velopes, labels, stamps, finger- 
tips, etc. 

Simple in design and opera- 
tion—a water dish, a _ special 
brush and a presser guide. Just 
pull the surface to be moistened 
across the wet brush—Hands al- 
ways dry—surface always mois- 
tened. 

. + og © in green glass and 
U.S. Patent right late—non-corroding— 
N U.S.A. Pending lifetime Session. 


THE COLYTT LABORATORIES 
565 W. Washington Street CHICAGO, ILLINOIS 

















_~ 











DEALERS WANTED 


for a patented typewriter 

cushion key, with advan- 

tages and merits no other 

key possesses. You'll get 

MORE key business by 
selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc 
290 Columbus Place 
Brooklyn  ! £ 








Markilo Celluloid Produets 


are made of the acetate (non-inflammable) cellulose, and 
embody features of our own 
design. 

Envelopes for ring binders, 
—billfolds, cards, papers, etc. 
Indexer strips (blank-label) 
and tabs, celluloid fasteners. 
Book markers, book covers, 


etc. The Dozen System vs. 
Decimals, Booklet 25c. 


MARKILO CO., Mfrs. 
936c W. 63rd St. \Chicago,U. S.A. 
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Dres-Sets 


NATIONAL BRIEF CASES 


A Nationally Known Quality Line, offering Especial 
Advantages to Stationers 
Zipper type ring books, Enve- 
lopes, Brief Cases and Port- 

folios for all purposes 


Catalog cases. 
A wide range of grades and de- 
signs; it pays to concentrate on 
National Brief cases. Full de- 
tails and catalog on request. 


National Brief Case Mig. Co. 512 S. Peoria St., Chicago, Ml. 
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Brief-O-Bags 




















Color is the life of type- 
writer ribbons and carbo 
paper. 


Strength and perma- 
nence of color are the excel- 
ling features of CODO Ribbons 
and Carbons. 


Color can help you be- 
come the leading distributor 
of ribbons and carbon in your 
territory. 


The quality of CODO TYpr 

Ribbons end Carbons is fit- PCWRITER 

tingly exemplified in their R} 

modern, brilliant, attractive : BBON 

packing. 

Proof and full information 
on request 


The Codo Manufacturing Corp. 
New York Coraopolis, Penna. Chicago 














mS To Standard 
NEO ©) Brass! 


No j 
2 Ts 
66 1 3? PAPER N22 Nickel 
TOP Fasteners Finish! 
The guide to quality in paper 
clips. Low cost and first quality 
built up a demand. Specify “Tip 


Tops.” Your Jobber can supply 
you. 


TIP TOP MFG. CO., Inc. 
SYRACUSE, N. Y. 


Canadian Agents, Brown Bros.,”Ltd., Toronto 























Martens goes over in a big way 
with typists. They like the pat- 
ented applicator, an exclusive 
Martens feature. It cleans type 





In Every so quickly, easily and _ thor- 
Bottle oughly, dries quickly without 
FREE! spattering. They always come 


INTRODUCTORY OFFER back for more. 


Write for it and our liberal . ; 
discount schedule Retail price 50 cents. 


MARTENS TYPE CLEANER CO. 


120 E. 28th Street, NEW YORK CITY 






















of fifty years ago looked like this. Today 
he has doffed the checks, the high hat and 
the walrus moustache, but he still depends 
upon his 


Beach’s 
“Common Sense” 
Expense Book 


to give him a quick, accurate record of his 
travelling expenses. 


Made under the banner 
of the blue eagle 


Beach Publishing Co., 1351 Book Bidg., Detroit 








BARGAIN BULLETIN 
No. 775 




















Effective Sept. 25, 1933 
Many hundreds of BARGAINS in Typewriters, 
Adding - Billing - Bookkeeping - Calculating and 
other machines. 16 Pages chuckfull of infor- 
mation. Send for your copy. (There is a 
nominal charge of 10c for postage, in order to 
discourage the merely curious.) 


RELIABLE TYPEWRITER 
& ADDING MACHINE CORP. 
303 West Monroe St., CHICAGO, U. S. A. 























pread Grippit with your fingers 
and see how it rubs off, leaving 
them cleaner than before. See how 


it brings actual pleasure to the 
pasting of charts, reports, stamp 
albums—erstwhile pesky jobs . . . 
Look for this display on stationery 
counters ... Write us for newly 


designed, larger tube — Free 


Harriman-Welts Products Co., 200 Summer St., Boston 
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THE STATIONER’S 


SCRAP 


BOOK 


OF IDEAS 


PRICE a POST FREE 


The most valuable moneymak- 

ing volume ever placed before 

the Stationer Trade—Contains 

nearly 200 hints in connection 

with every department of your 
business 


Press Comments: 

The book contains some 178 pages of common sense 
suggestions for commercial stalioners and dealers in 
office equipment. It is conveniently divided into four 
seclions, as follows: Organization; Advertising and 
Publicity; Selling Ideas; Window Display and Selling 
Ideas for Specific Lines. An index in the front of the 
book classifies the subjects treated and gives the numbers 
of the pages where the stationer may find suggestions on 
the particular phase of his business that he may be in- 
lerested in at the time. The subjects run all the way 
from account books to window dressing and are written 
in such a way that the volume is an excellent reference 
hook. 

Office Appliances. 


The Scrap Book can be dipped into almost anywhere 
and useful hints on a wide range of subjects, presented 
in a very readable form, will be found on every page. 

The Newsagent, Bookseller's Review and 
Stationer’s Gazette. 


It was a distinetly good idea to bring together such a 
series of approved ideas, and the volume should meet 


with a warm welcome. 
The British Printer. 


1 good idea in itself and admirably carried out. 
The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C. ENGLAND 
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IN EVERY COUNTRY 


You will find ONE leading office equip- 


ment trade journal of national importance. 


IN 
FRANCE 


First and foremost office equipment maga- 
zine dealing with office and factory manage- 
ment and efficiency is the ideal advertising 
medium for U. S. Manufacturers desiring to 
increase their export trade, particularly with 


FRANCE 
BELGIUM 
SWITZERLAND 
ETC. 


Include ‘‘METHODES” in your ad- 
vertising appropriation: It pays. 


Send for free copy today. 


METHODES 


27 rue des Petites Ecuries 
Paris X¢ France 











FAULTLESS performance! You've sought it. 
wanted a quality product made in U. A. which 
could conscientiously recommend. It's here! The aes 
Dupeco Stencil sed the service demanded by the most 
exacting user. 

blurring, no ragged edges. 


And that isn't all: The NEW Dupaco Stencil “stands the 


Announcing 


The NEW 
DUPACO STENCIL 


erfectly clear copies—no haziness, no 


gaftl’’ Give it hard usage, long runs. Put the punishin 
stylus on it, then note the perfect results. And it's NON 
CELLULOSE! 

There's profit in the NEW Dupaco Stencil. It attracts new 
customers. It creates repeat sales. A\nd it is backed by 


Dupaco reputation. 





DUPLICATOR PAPER SUPPLY CO. 


224 WO. DESPLAINES st. 





Ut nay Y MARKET 6525-6-7 





SALES LETTERS 


Need the Support of 
SALES LETTERHEADS 








Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In a ance, it 
ought to be on a par with your best 
dressed salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the = oy 
ciples of action which have direct 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 




















= 


Engraved Stationery Buffalo 


AMERICAN EMBOSSING COMPANY 
35 N. Division St. 


Buffalo, N. Y. 
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UNBEATABLE! 


ROYAL PROVIDES FOR EVERY , | 








CUSTOMER-REQUIREMENT 


@ Royal's policy is to provide a complete line of portable type- 
writers; each model perfectly designed and engineered, con- 


structed of finest material, and selling at the lowest price possible. 


To its dealers Royal extends full promotion and protection to- 
gether with cooperation in the fullest sense of the word. For the 
Fall and Winter Season of 1933, four Reval Portables are pre- 
sented, covering a wide price range and offering every proved 


mechanical refinement. With Royal’s Complete Line “no pos- 


sible sale need ever be lost.” 
Link to Leadership for Fall and Winter profits. 


Stock and handle Royal exclusively. Franchise information on 


request. Royal Typewriter Company, Inc., 2 Park Ave., New 


stn 


4 MODELS ...44 PRICES @ IMPROVED ROYAL PORTABLE $60 


ROYAL PORTABLE TYPEWRITERS 


York City. Canadian: 362 Notre Dame Street West, Montreal. peed 

















4 (), Annual National 


BUSINESS SHOW 


This Month! 
The Week of October 16th! 
At The Grand Central Palace! 


In the Heart of New York City! 


Ideas, methods, machines and equipment for modern business procedure—the 
needs of today and the assurance of a tomorrow—these are the irresistible 
magnets which draw the serious minded business executives to the National 


Business Show. 


Where else under one roof can an hour of an executive's busy day be spent to 


such profit? 


The National Business Show is an institution- —anticipated as the year’s oppor- 


tunity —complimented year after year by increased patronage. 


Make your plans now! 


NATIONAL BUSINESS SHOW COMPANY 


INCORPORATED 


Frank E. Tupper, President E. O. Tupper, Secretary 


50 CHURCH STREET, 
NEW YORK CITY 


The E W Sundstrand M. odel 


UNDERWOOD ELLIOTT FISHER ACCOUNTING MACHINE 
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Sundstrand 
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New speed that will save money in 
every accounting operation 


@ In this newest of Underwood Elliott Fisher products every waste 
motion has been eliminated...every desirable automatic feature in- 
corporated...every operation simplified and mechanical control of 
accuracy provided for at every step. 


No matter what the accounting problem may be, this new Sund- 
strand model will solve it. It can be demonstrated on the forms of 
any business organization...demonstrated in a way that will leave no 
doubt of its speed...nor of its ability to save time... labor...money. 

Write for more information concerning this newest Underwood 
Elliott Fisher Accounting Machine. 


dccounting Machine Division 
UNDERWOOD ELLIOTT FISHER COMPANY 
Typewriters * Accounting Wachines + Adding Machines 
342 MADISON AVENUE, NEW YORK, N. Y. 


Sales and Service Everywhere 


Completely 
Automatic 


Automatic Tabulation 


Automatic Direct Subtraction 


Automatic 
Automatic P 
Automatic Printing © 
alances . 
Bsns Selection of Registers 
Automatic Printing of Register 
Totals and Sub-totals 


Printing of Total- 
rinting of Sub-total- 
{ Credit 





Automatic Printing of Dates 
Automatic Repeat Printing © 
Amounts : 
Automatic — I 
Folionumbers 
Automatic Non- Adding of Amount 
Automatic Motor Operation 
Non-Printing 
r Spacing 


f Front-Feed 


rinting of 


Automatic 

Automatic Pape 

Automatic Opening ° 
Mechanism 

Automatic Selection of Debit and 
Credit Column: 


\utomatic Motor Cut-off 





@ After the forms are inserted the operator does nothing but 
“write” figures on the keyboard and depress the motor bar 
every other operation is fully automatic until the completed 
forms are removed from the machine. 





